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It’s obvious that many OPA 
price-formulas are farce-formulas 
... but not funny. 

a * * 
References to the Administra- 
tion’s “top planners” always leaves 
with one thought: They should 
called Stop Planners because 
hey certainly put the brakes on 
covery. 


* * 


Vacation Cars 


A recent AAA survey shows that 

il percent of the vacation tourists 

n to use old cars for their trips; 

percent will wait for new mod- 

els and 10 percent are undecided. 
* * * 


Ifs Different Now 


Those were good times back 
when the influence of pinks was as 
dangerous as the bark from a dog- 
wood tree. : 


* + 
More About Less Lead 
Tetraethyl lead allocations for 
May have been limited to 4,160 
tons, resulting in a 25 percent drop 
in production of tetraethyl fluid, 
on a quarterly basis, compared with 
the first quarter. 
oe 


Both Costly 


To the argument that the big ex- 
penditures for President Truman’s 
Safety Conference and allied proj- 
ects might well be used on better 
enforcement, it can be pointed out 
that the pressure and publicity 
coming from the national drives 
may be the necessary push to ob- 
tain more thorough enforcement. 

Such programs are costly, but so 
is human suffering and death. 

* Ok ok 


On the Job 


Absenteeism is said to have de- 
clined at General Motors plants 
since the workers returned after 
the strike. Ford workers, frequently 
laid off because of supplier strikes, 
are establishing better attendance 
records, too. 

Most men want to work but un- 
fortunately are saddled with ludi- 
crous labor leaders launching 
schemes to satisfy their personal 
ambitions. 


* * 
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12-Day Truce in Coal Dispute 


_'\Closing of Big 3 Likely 
As Supplies Give Out 


By Mac Gordon 
Staff Writer 
DETROIT.—The 12-day truce in the coal strike, scheduled 
to start today (May 13), is not expected to affect materially 
the plans of the auto industry’s Big Three to curtail new- 


future welfare of this country, the shadows 


have tried so desperately to attain volume out- 


7 Makers 


Fight ICC Move 


To Up Rail Rates 25% 


WASHINGTON.—Seven automo- 
bile companies whose production 
is centered in the Detroit area 
filed a brief with ICC last week 
protesting an immediate 25 percent 
freight rate increase, without prior 
hearings, on the basis that it would 
be proportionately higher for them 
than for Ford and General Motors 
and therefore harmful to their 
competitive position in the in- 
dustry. 

The petitioning companies were 
Chrysler, Graham-Paige, Hudson, 
Kaiser - Frazer, Nash - Kelvinator, 
Packard and Studebaker. These 
manufacturers normally produce, 
sell and ship approximately 31.35 
percent of all new passenger auto- 
mobiles manufactured in the United 
States. 

While conceding that railroads 
are entitled to increased revenue 
to compensate for increased op- 
erating expenses, the petitioners 
claimed that the increases should 


Sees Gas Turbine Age 


Christopher Says ‘Dream 


Cars’ with Light Engines 


Are ‘Entirely Possible’ by 1960 


DETROIT. — Automobiles power- 
ed by light, compact gas turbine 
engines are “entirely possible” in 

the industry’s 
early future, ac- 
cording to George 
T. Christopher, 
president and 
general manager 
of Packard. 
“This month,” 
he said, “we are 
celebrating the 
Golden Jubilee of 
the automobile. 
Conventional re- 
G. T. Christopher ciprocating en- 
gines have been 
used throughout the industry’s first 


50 years. Now, I believe we are on 
the threshold of the gas turbine 
age. 

“I don’t think we'll have gas 
turbine engines in automobiles next 
year. We probably won’t have them 
five years hence. But it’s entirely 
possible they’ll come in the next 
10 or 15 years.” 

Packard became the first auto- 
mobile manufacturer to enter the 
aircraft jet engine field directly 
about a year ago, when it began 
experiments at Toledo and Willow 
Run under an agreement with the 
Air Materiel command. The Toledo 
plant, containing 325,984 square 
feet of floor space, is devoted sole- 

(Continued on Page 60, Col. 4) 


be equally divided among com- 
panies involved rather than on 
the proposed blanket basis. They 
requested an opportunity to pre- 
(Continued on Page 8, Col. 1) 


Ford Seeking 
Revision of 


Finance Ban 


DETROIT.—Stating that it is at 
a “competitive disadvantage,” Ford 
Motor Co. last week sought to 
block the annual renewal of its 
agreement to a consent decree in 
Federal court in South Bend in 1938 
which banned its acquisition and 
operation of finance companies. 

A spokesman for Chrysler, which 
also signed the consent decree, said 
that corporation had no comment 
at this time. General Motors did 
not sign the consent decree. 

Indicative of the sharpened 

postwar rivalry among the car~- 

(See FORD, Page 58, Col. 5)- 


Universal Also Fights 


South Bend Decree 
SOUTH BEND. — Universal 
CIT Credit Corp. last week filed 
a similar motion to that by Ford 
to set aside certain provisions 
of the consent decree signed by 
Ford and Universal CIT in 1938, 
according to A. O. Dietz, presi- 
dent. Both are seeking to sus- 
pend certain provisions of the 
decree concerning business prac- 
tices in the financing of Ford 


perfectly legal 
the court’s instructions to the 
jury in the General Motors Ac- 
ceptance Corp. anti-trust case. 
Universal handled Ford finan- 
cing prior to the war. After the 
consent decree was signed, it 
merged with Commercial Invest- 
ment Trust. 


car output this week. 


John L. Lewis, president of the striking soft coal miners, 


agreed late Friday to order 
the strikers back to work to- 
day, provided individual oper- 
ators make retroactive over the 
truce period the eventual wage set- 
tlement. 


But the comparative shortness 
of the strike armistice and the 
possibility that the shutdown 
would be restored next week did 
not sufficiently assure the auto 
makers that parts shipments 
would be ample enough during 
the interim to keep production 
going. 

Several days of coal mining will 
be required before the embargo on 
non-essential shipments of freight 
by rail can be removed. The em- 
bargo, which began Thursday night, 
was the final blow to the Big Three 
in that it choked off delivery of 
sorely-needed parts and materials. 

A Chrysler Corp. spokesman said 
that the corporation will go ahead 
with plans to close down today. 
The shutdown will “probably” con- 
tinue through the week, he added, 
depending upon whether the corpo- 
ration’s suppliers can get enough 
coal during the truce to satisfy the 


|| Chrysler needs. 


Virtually the same situation ex- 
ists at Ford, where auto assembly 
is slated to end by Wednesday. A 
spokesman doubted that the Ford 
supply plants would be able to ob- 
tain enough coal this week to fore- 
stall the assembly shutdown. 

General Motors announced plans 
Thursday for a progressive stop- 
page of all its production lines by 
this week-end. Whether the coal 
truce would change the GM plans 
remained in doubt late Friday. 

Officials of independent manu- 
facturers estimated they would be 
able to hold out no longer than 
May 20, if the crisis continues. Im- 
position of the rail freeze, how- 
ever, was regarded as likely to 
hasten shutdowns at Nash, Pack- 
ard, Willys, Hudson and Stude- 
baker. 

Truck assembly lines will be 
the last to go down at Chrysler 
and the majority of independents. 
Spokesmen for Chrysler said that 
the company would continue to 

(Continued on Page 62, Col. 1) 


Production Rises 
To Peak 64,647; 
50% of °41 Rate 


By Mel Humphrey 
Associate Editor 

DETROIT.—While the coal strike 

gripped the nation last week, U. S. 

automotive manufacturers scoured 

nearly exhausted material stock- 

piles to turn out an estimated 
64,647 cars and trucks. 

Marking a gain of 4,568 vehi- 
cles over the previous week’s re- 
vised total of 60,079, it is expected 
to be the peak week of 1946 until 
peace is restored to industry. 

Despite the gain, however, last 
week’s output was 69,255 units 
short of the industry’s total of 133,- 
902 in the week ended May 10, 1941. 

From V-E Day through last 
week, it is estimated car 

(Continued on Page 57, Col. 1) 


U. S. Car and Truck 
Output Estimates 


Week Ending May 11 
GENERAL MOTORS .. 22,681 
2,835 


697 
14,823 
2,006 
2,676 
17,673 
1,596 


*Chevrolet 
Oldsmobile 


*Includes trucks. 


Safety Conference Adopts 
Program to Cut Toll 


By William Ullman 
Washington Correspondent 
WASHINGTON. — At its closing 
session Friday, the President’s 
Highway Safety Conference adop- 
ted an action program designed to 
reduce the traffic slaughter on 
streets and highways. 
Among the major recommenda- 
tions were: 


1. That the collection and an- 
alysis of traffic accident records be 
put on an effective basis through- 
out the country and that full use be 
made of these records in guiding 
highway safety activities. 

2. That all states and municipali- 
ties adopt the standards set forth 
in the uniform vehicle code and 

(Continued on Page 59, Col. 1) 
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Black May Take Back Seat... 


Durable Colors Bid 
To Brighten Cars 


By Bob Finlay 
Managing Editor 

DETROIT.—Black, long the fa- 
vorite color of car owners because 
of its durability, may take a back- 
seat as the result 
of a new lacquer 
developed by Du 
Pont chemists. 

Called Duco 
Metalli - Chrome 
netrocell u- 
lose lacquer, the 
new finish gives 
a deep glowing 
effect and is said 
to be the most 
durable ever de- 
veloped, with col- 
ors and color ef- 
fects never before produced. 
Metalli-Chromes are applied by 
the customary lacquer finishing 
procedure and are available for 
original factory finishing as well as 
for shop refinishing. 

In a preview here last week, the 
lacquer was shown on 11 1946 
models, as well as on a 1940 
Chevrolet on which the finish had 
undergone a four-year test. 

The finish on the test car was 
still in excellent condition al- 
though the car had never been 
polished and had been exposed 
to sunlight in all parts of the 
country. 

This color fastness and film in- 
tegrity, Du Pont chemists say, 
make spotting a simple job. They 


Golden Jubilee 


Honors Pioneer 
Auto Workers 


DETROIT.—Selection of the two 
oldest auto dealers in the nation, 
who will be honored during the 
Golden Jubilee of the Auto Indus- 
try’ May 29-June 9, will be made 
this week, it was announced last 
week. 


The two pioneer auto production 
workers to be honored during the 





R. T. Hucks 





The Automotive Golden Jubilee 
will be held regardless of the coal 
situation, Lt. Gen. William S. 
Knudsen and Prentiss M. Brown, 
chairmen, stated Friday. 





program are Frank Kwilinski, with 
Studebaker for 60 years, and John 
Zaugg, who has been with White 
Motor 51 years, Lt. Gen. William S. 
Knudsen, committee chairman, an- 
nounced last week. They will be 
special guests at a dinner and 
dramatized tribute at the Masonic 
Temple here May 31. 

> ¢ # 


Syracuse Dealers Honor 


Auto’s Golden Jubilee 
SYRACUSE, N. Y.—The oldest 
truck and oldest passenger auto- 
mobile in Onondaga county will be 
star exhibits in the Automotive 
Golden Jubilee Week celebration to 
be staged by the Syracuse Automo- 
bile Dealers Assn. May 29-June 9. 


also pointed out that it permits 
especially clean colors. 

While cost is close to present 
finishes, there is some question as 
to whethez manufacturers’ will 
adopt the new finish before new car 
models, in view of the difficulty in 
getting production going with what 
they have. However, the finish can 
be made available now in quantity. 

More than 200 grays, greens, and 
browns, which comprise the Metal- 
li-Chrome color families, were 
shown in a rainbow arrangement 
of coated panels at the preview. 
Exhibits gave visual explanation of 
the unprecedented depth and lustre 
of the Metalli-Chrome finish. 

Chemists from the Du Pont lab- 
oratories in Parlin, N. J., where the 
new finish was developed — and 
where the original Duco was born 
in 1923 — described the manufac- 
turing process and the technical 
aspects of the new coating ma- 
terial. 

It was pointed out that the 
deep-glowing luster results from 
the high degree of translucency 
of Metalli-Chrome films. Light 
penetrates and is reflected back 
to the eye from within instead of 
from the outer surface of the 
film as it does when it strikes a 
conventional coating. 

The glowing effect is enhanced 
by small particles of aluminum 
flake which serve as tiny mirrors, 
diffusing and reflecting light from 
within the film. 

Moreover, these translucent 
metallics afford color variation as 
the lighting alters or the angle of 
vision shifts. Burnished gold and 
shades of bronze are in the gamut 
of these colors. 


Metalli- Chrome finishes differ 
radically from the so - called 
metallic finishes which were 
popular before the war, accord- 
ing to Robert T. Hucks, leader 
of the research team that carried 
out the experimental work. He 
said that the majority of the new 
colors were made possible by a 
new pigment material — ferric 
hydroxide — never before used 
for this purpose. 

The reason the new lacquers are 
translucent, he explained, is _ be- 
cause of the extremely fine par- 
ticle size of the pigments em- 
ployed. So small are the ferric hy- 
droxide particles that it would take 
one-half million side by side to 
measure one inch. 

Solution of most of the technical 
problems was achieved by 1940 and 
since then the finish has been 
undergoing exhaustive durability 
evaluation at “paint panel farms” 
and on test cars. 

Chemists present said the ex- 
treme durability of Metalli-Chrome 
was totally unexpected, for it is 
well known that sunlight readily 
breaks down a transparent, unpig- 
mented lacquer in a few hot sum- 
mer days. The durability of con- 
ventional lacquers is dependent to 
a large degree on the opacity of 
standard pigments which prevent 
destructive ultra-violet light rays 
from entering the film. This is not 
true of the new Metalli-Chrome 
colors, they said. 





NASH-KELVINATOR’S Mary Grace Simescu is queen of the Automotive Golden 
Jubilee. The 22-year-old secretary in the advertising department is 5 feet 342 inches, 
weighs 115 pounds and has brown hair and eyes.— (Preston Sweet photo) 





Deep Glowing Finishes . . . 





POSING IN ONE of the display cars finished in Du Pont’s new Metalli-Chrome lacquer 
is R. C, Williams, manager of automotive sales for Du Pont. R. T. Hucks, of Parlin, 
N. J., inventor of the finish, is beside the car. 





i 


THIS DIAGRAM illustrates the way light enters the new Metalli-Chrome films, is 
diffused and reflected back to the eye instead of being refiected solely from the outer 
surface as with previous metallic automotive finishes. The simulated cross sections show 
the new Metalli-Chrome at left and the prewar metallics at right. A—A tiny, trans- 


lucent pigment particle. B—Aluminum fiake. 


—Light rays. 


. C—Large, opaque pigment particle. C & E 





Senate Delays 


OPA Hearing; 


Mallon Gives More Data 


WASHINGTON. — While Senate 
hearings on the OPA extension bill 
were delayed because of the coal 
strike and British loan bills, NADA 
President William Mallon last week 
submitted additional facts and fig- 
ures requested by the Senate Bank- 
ing and Currency committee. 

Reiterating NADA’s claim that 
dealer costs increased an average 
of 25.9 percent during the war, 
Mallon told the committee that had 
OPA given proper recognition to 
the cost rise, “dealer discounts 
never would have been reduced.” 

The NADA president pointed out 
alleged fallacies in the evidence 
offered by OPA in support of its 
discount actions. The following 
errors of OPA thought were 
brought to the committee’s atten- 
tion: 

1. The price agency’s survey 
drawn from less than 1 percent of 
the trade on prewar margins. Ac- 
cording to Mallon, OPA erred in its 
conclusion that dealers would only 
need to make an 11.5 percent profit 
postwar to equal prewar income. 

2. The prediction last November 
that new-car production would 


Pink Tires? 
New Goodrich Development 


Ends Discoloration 


AKRON.—Discovery of a “white 
carbon-black”—a product of sand 
that gives rubber compounds the 
same qualities achieved through 
use of carbon-black but without 
discoloration—has been announced 
by Dr. Howard E. Fritz, vice-presi- 
dent in charge of research of B. F. 
Goodrich Co. 

Commercial utilization of the 
new compound is still many 
months away, because of its pres- 
ent high cost in relation to car- 
bon-black, according to W. S. 
Richardson, president of B. F. 
Goodrich Chemical Co., Cleve- 
land, the firm that will market 
the new material. 

Use of carbon-black has prevent- 
ed the use of colors in many rub- 
ber products. Even tiny percent- 
ages of carbon-black—a product of 
imperfect combustion of waste nat- 
ural gas—in a rubber compound 
make it impossible to achieve a 
clean white end-product, Dr. Fritz 
explained. 

By using the new “white carbon- 
black” necessary properties can be 
imparted to synthetic rubber com- 
pounds and any color desired be 
given to the product, he said. 





reach the rate of 4,000,000 a year by 
March 1. On this estimate, Mallon 
said, the OPA based its case on 
how dealers could return to cus- 
tomary profits. 

3. Mallon questioned the current 
OPA contention that dealers will 
sustain no losses on tradeins this 
year. The “fair market value” in 
the price regulation prevents deal- 
ers from profiting on “as is” deals, 
he declared. 

4.In reply to OPA’s insistence 
that gross profit on used cars will 
offset net used-car loss previously 
suffered, Mallon stated that “under 
present regulations there is no way 
a dealer can cover himself for a 
drop in prices during the 30-to-60- 
day reconditioning period now 
made necessary by lack of parts.” 

Mallon forwarded for the Senate 
committee’s consideration the 
NADA survey of 1,952 dealer op- 
erations, which, he said, shows 
“how badly OPA has misjudged the 
coming used-car market.” 

“It is regrettable that although 
OPA has had these figures for 
months, the agency has never used 
them,” Mallon asserted. “Instead of 
analyzing these accurate statistics, 
representing the broadest and most 
recent survey of dealer operations 
available, OPA has chosen to select 
a few figures of doubtful accuracy 
and with them try to justify its 
cost absorption formula devised 
during the war.” 

The association’s data, Mallon 
argued, “clearly disprove” the con- 
tention that gross used-car profit 
for 1946 would offset prewar used- 
car losses. 
























FIRST OF ITS TYPE to be built in the 1946 design is this new 
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The End of a Dream? . . . 


Rausch Reported 
Quitting Tucker; — 
Third to Leave — 


DETROIT.—Ray Rausch, form 
Ford Rouge plant factory manag 
who had been named general 
ager of the Tuck- 
er Corp (Tucker 
Torpedo), has 
sent in his resig- 
nation to Tucker, 
it was learned on 
good authority 
last week. 

Rausch is the 
third of the five 
experienced auto- 
motive men to re- 
sign since Tucker 
some time ago 
announced his 
new corporation. Eugene Reasor 
former Chrysler purchasing ager 
who was named purchasing agen 
and Joe Burke, former Dodge truck 
salesmanager who was named gen 
eral sales manager, had announce 
previously that they had severe 
all connection with the Tucker 
Corp. 

Reason since has joined Kaiser. 
Frazer as purchasing consulta 
while Burke has joined the Maste 
Tire Co. of Findlay, O. 


Perelle Named 
President of 


Gar Wood 


DETROIT. — Charles W. Perelle, 
formerly vice-president in charge 
of manufacturing of Consolidated- 
Vultee Aircraft 
Corp. and vice- 
president of 
Hughes Tool Co, 
has been elected 
president of Gar 
Wood Industries, 
Inc., it was an- 
nounced last week 
by John J. Berg- 
en, chairman. He 
succeeds Glen A. 
Bassett, retired. 

As vice - presi- 
dent of Convair, 
Perelle was responsible for the pro- 
duction of’ more than 30,000 mili- 
tary aircraft, including the famous 
four-motored B-24 Liberator bomb- 
er, and was in charge of more than 
100,000 employes in the company’s 
11 plants. 


Marion Plant 
Produces First 
New Crosley 


MARION, Ind.—The first Crosley 
automobile rolled off the assembly 
line in the Marion plant Thursday 
with Powel Crosley jr., president, 
and a number of other prominent 
figures in the automobile field pres- 
ent. Less than five months after 
the Cincinnati manufacturer bought 
the Marion plant from Peerless of 
America, production is underway. 
Strikes and other reconversion de- 
lays have prevented a full flow of 
materials, but company officials as- 
sert that production will continue 
at a steady rate. 

The new car is powered by a 
26%2-horsepower motor produced by 
Crosley in its Cincinnati plant. 


> é 


Ray Rausch 


Cc. W. Perelle 
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“Series 


Oldsmobile 
Seventy’’ four-door sedan. Production of this six and eight-cylinder car is being in- 
will 


permit. Previous to the introduction of the four-door models, 


produced 


Oldsmobile had 
the club sedan, or two-door design exclusively. General Motors’ Hydra-Matic drive is 


available on all models. 
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AM GETTING a lot of histories 

of dealers who have been in 
business for 25 years or more. I 
plead with column readers to keep 
them coming in. If you are a deal- 
er, or know of a dealer, who has 
been in business for 25 years or 
let me know. AUTOMOTIVE 
News wants to print the records of 
the older dealers in the columns of 
this publication during this jubilee 
year. The history of manufacturers 
is more definite. The history of 
dealers lies largely within the field. 
So won’t you tell us about it and 
we will see that you get proper 
recognition this year, and in future 
years properly recorded in the 


more, 


archives of the industry? 

Dealers who were in business 
in the year 1921, 25 years ago, 
will recall that it was a depres- 
sion year. One million, nine hun- 
dred thousand cars were pro- 

duced in 1920 and 1,500,000 cars 
in 1921. Prices collapsed. All lines 
of trade, including automobile 
manufacturers, were stocked up 
with high cost materials. To stim- 
ulate the declining market many 
of them decided to take their 
loss and cut prices based on the 
replacement value of the mate- 
rial, rather than on cost of in- 
ventory. 


Automobile production for the 
first quarter of 1921 was less than 
10 percent of the comparable quar- 
ter in 1920. By the second quar- 
ter conditions had improved and 
production was at 57 percent. Ford, 
however, with a low price car, 
gained and was going at the rate 
of 136 percent in the second quar- 
ter of 1921 as compared with the 


same quarter in 1920. 

. s . 
Activities of ’21 
Are Recalled 


URING 1921 the Peerless Motor 
Car Co. was reorganized by R. 
who was previously 
president of Cadillac. Briscoe Mo- 
tor Co, Jackson, Mich. was 
changed to the Earl Motors of the 
same city. Allen Motor Co. of Co- 
lumbus, O., was liquidated for the 


H. Collins, 


benefit of the creditors. 


Prices were reduced by most 
companies several times during the 
year.There were some 75 passenger 
cars manufactured, many of them 
production 
capacity. W. C. Durant retired as 
president of General Motors dur- 
ing the year and was busy organ- 
izing production facilities for the 
Star, Durant, and Flint, the manu- 
facturing operations of which be- 


having only a _ small 


gan in 1922. 
2 


Production Low 
In ’21, Too 


ECAUSE oldtime dealers han- 
dled many of the cars men- 


Just Among 
Dealers 





Frep Bryant (Oldsmobile), Lex- 
ington, Ky., born May 28, 1892, in 
Jackson, Ky. In 1910, he started 
as a mechanic 
for Ford in Tam- 
pa, Fla. He moved 
to Lexington in 
1915, and started 
for himself with 
the Lexington car 
in 1916 and the 
Oldsmobile 10 


years ago. 





Photography. | 
s 
W. Hz. iicaiieanaie (Buick), St. 


Louis, Mo., born Nov. 19, 1885, in 


(Continued on. Page 37, Col. 1) 


tioned, I am reviewing briefly the 
activities of the plants in active 
production in 1921. 

Apperson produced five or six 
cars a day. Auburn 10 to 15 cars. 
Brisco 40 cars. Buick was making 
fours and sixes and working three 
days a week most of the year. H. 
H. Rice had become president of 
Cadillac and the top volume was 
about 90 cars a day. Chandler and 
Cleveland were building at the an- 
nual rate of 20,000 and 15,000 re- 
spectively. Chevrolet made a bid 
for business by reducing prices 
$121. Chevrolet had a capacity of 
about 1,300 cars a month. 

Chalmers was sold out during 
the year to Maxwell Coats 
Steamer was the last steam car 
and had a capacity of 25 cars a 
day. Cole was a good appearing 
car and was still holding the fort 
at Indianapolis. Ikhart 
was being built in Elkhart, Ind., 
along with the Elcar. Both had a 
capacity of about five cars a day. 
Columbia was still manufactur- 


Davis, who specialized in sport 
its following. Dodge 
ranked second to Ford during this 
year. Its production was somewhere 
around a hundred thousand cars 
for the year. Dort had a capacity 
of about 50 a day. Durant was busy 
getting factories in readiness on 
Long Island, N. Y., Lansing, Mich., 
and Muncie, Ind. Dusenberg was 
making a hand-built car at Indian- 
apolis with special appeal to the 
racing fraternity. 

* 


Ford Cuts Price 


$415, Stirs Industry 


ORD was equipped to produce 
4,000 cars a day and was still 
operating at the Highland Park 
(Mich.) plant. The River Rouge 
steel plant had been erected, and 
200 tractors were being built at the 
Rouge a day. Ford cut his price 
$415 in May. It caused a lot of com- 
i i industry and ob- 
tained a lot of response in the field. 
Ford had financial difficulties that 
year and successfully appealed to 
dealers for assistance. 

Franklin didn’t suffer as much 
other manufacturers 
during the year. It retired its pre- 
stock and sold almost 
seven million dollars worth of 
subscription. 
Gardner was being made at St. 
Louis. The Grant was one of the 
hopes of the Cleveland area, pro- 
ducticn being about 50 cars a 
month. Handley-Knight of Kala- 
mazoo was preparing for a show- 
ing for the first time at New 
York. Hanson was producing at 
Atlanta with a following through- 


agencies in New York and Phila- 
delphia. Haynes was a strong 

with a capacity of 
about 40 a day. Hudson-Essex 
had a capacity of 150 a day with 
closed cars selling not much more 
than open cars. 

H.C.S., Harry Stutz’ car at In- 
dianapolis, had a factory capacity 
of around six a day. Hupmobile 
was declaring regular dividends 
and had a capacity of 1,500 cars a 
month. Jordan, of Cleveland, not 
only was making an attractive car, 
but showing the way in aggressive 
advertising campaigns. King was 
in production in 1921, so was the 
Automatic Kurtz. LaFayette was 
still an independent car in Indian- 
apolis. It was a high class car with 
a limited capacity. In later years 
it was bought by Nash. 

oe * * 


Marsh a Hopeful, 


But Faded Out 


EXINGTON made 

thousand cars in 1921. Liberty 
had a thousand-dollar car, but nev- 
er got into volume production. Le- 
lands was making the Lincoln. The 
plant was forced into receivership 
before the year wound up, later to 
be purchased by Henry Ford. Bai- 
bohm, with a plant at Sandusky, 

(Continued on Page 48, Col. 1) 


Bryant is past 
president of Lex- 
ington Board of 

Fred Bryant Commerce, Lex- 
ington Automo- 
bile Dealers Assn. and Lexington 
Kiwanis club. He is the past poten- 
tate of his Shrine and chairman of 
the Shrine hospital for crippled 
children. He enjoys traveling and 
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12 Temporary Bumpers 


Solve Delivery Enigma 

PROVIDENCE, R. I.—Albright 
Motors (Nash) reported last 
week that it has overcome the 
problem of cars delivered minus 
bumpers by the use of six sets 
of temporary bumpers, which 
the owners return when fac- 
tory bumpers arrive. 

According to R. Newman, sales 
manager, the temporary bump- 
ers were made of two bars of 
cold rolled steel three inches by 
one-eight. Each bumper is seven 
feet long, allowing enough stock 
to curl the ends and protect the 
fenders. 
















































Malion Pontiac Olds, Newark, secretary. 










NORFOLK, Va. — OPA entered 
a retaliation suit last week against 
Luhring Motor Co. (Dodge-Plym- 
outh), the firm which is seeking to 
enjoin the price agency from dis- 
tributing allegedly illegal question- 
naires to new-car buyers. Luhring 
was accused by OPA of violating 
maximum price regulations. 


Contending that the dealership is 
innocent of the OPA charges, the 
Automotive Trade Assn. of Vir- 
ginia announced it would join in 
Luhring’s defense when the suit 
comes to court. John E. Raine, 
general manager, said that every 
charge was based on technicalities 
and involved the reasonable value 
of purchases. 


Meanwhile, proceedings in Luhr- 
ing’s action against the OPA let- 
ters were postponed for a second 
time at the agency’s request. The 
hearing is scheduled to resume 


N. Y. Dealers Told 
Black Market 
Must Be Halted 


ROCHESTER, N. Y.—(UTPS)— 
Consensus of representatives of 
Rochester and New York state 
automobile dealers’ associations at 
a meeting in Sheraton Hotel here 
last week was that the black mar- 
ket in the auto business must be 
stopped. 

Carl E. Fribley, president of the 
state association, said he had been 
told that some would-be purchasers 
were offering bonuses as high as 
$1,000 for priority on new automo- 
biles, especially in metropolitan 
areas. He added that some of these 
offers are being accepted while 
doctors and other essential drivers 
were unaole to buy them. 

“Although OPA has done much 
to hinder our business, we have 
abided by its regulations,” he said. 
The Rapp-Anderson dealer respon- 
sibility law which will go into effect 
July 1, Fribley said, will be a tre- 
mendous help in curbing over-ceil- 
ing prices and was designed pri- 
marily to protect the public. Under 
the law, the Motor Vehicle Bureau 
will be able to suspend any dealer 
found guilty of over-ceiling prices. 

Charles D. Henderson, executive 
vice-president. of the state group, 
said that few cars are reaching 
franchise dealers. He added that 
few if any second-hand cars are 
for sale by these dealers. 


































































Scorns OPA Defamation 


Fort Smith Paper Refuses to Print Stories 
On Technical-Violation Suits 









groups 0. BD. 
Rochester 





FORT SMITH, Ark.—“We Won't 
Print That,” declared the Fort 
Smith Times- Record in a front- 
page editorial last week, explain- 
ing: 

“OPA suits asking penalties for 
technical violations of price ceil- 
ings hereafter will be reported in 
this newspaper only after a court 
decision or consent judgment. 

“This change of policy is based 
on a growing opinion that legiti- 
mate operators who keep records 


HERE ARE OFFICERS of the new Essex County Automotive Trade Assn., which 
resulted from an expansion of the Newark Automobile Assn. into a countywide organi- 
zation. Rear, left to right, are Elmer Blauvelt, Blauvelt Pontiac, Montclair, N. J., first 
vice-president; Ralph A. Carison, Willys Newark, Newark, second vice-president; G. R. 
B. Symonds, Belleville Nutley Buick Co., Nutley, treasurer. Front, left to right, are 
Courtenay 8S. Whitman jr., Herdman Motor Co., Newark, president; William L. Mallon, 


OPA Sues Luhring Motor; 
Va. Assn. Enters Case 


May 29 before Federal District 
Judge Stirling Hutcheson. 

In the petition for a restraining 
injunction, Luhring claimed that 
OPA exceeded its authority by re- 
questing in the letters information 
on the terms of the deal and prom- 
ising a financial reward to a re- 
spondent. (See Automotive News, 
Apr. 22.) 


Bribe Shower 
So Heavy Phoenix Dealers 
Recoil from Work 


PHOENIX, Ariz.— Dealers here 
report they are snowed under with 
offers of “bribes” for new cars, 
ranging from a couple of bottles of 
Scotch to $500 or a diamond ring. 

However the dealers say they are 
turning down these offers even 
though it sometimes hurts plenty 
to do it. There are such things as 
ethics, black market enforcement 
= a few other drawbacks, they 
said. 

One dealer said things are in 
such a turmoil he hates to get up 
in the morning. He shudders to 
think what he will have to face 
during the day. 

“I know a stock that will triple 
your money in two months,” one 
prospective buyer said in asking to 
get his name moved up on the list. 
Another said he has a perfect sys- 
tem for doping out the races. 

Until the time when cars are 
piled up in stockrooms, salesmen 
say they will be fighting impulses 
to bang their heads on the nearest 
walls, pull their hair or hide under 
the nearest desks. 


and try to comply with the law are 
being penalized for minor, acci- 
dental violations while intentional 
violators too largely escape. 

“The immediate occasion is a 
suit against a Fort Smith automo- 
bile company operating a repair 
shop. The complaint charges 20 
price ceiling violations involving 
a total of about $15 and asks a 
permanent injunction and a pen- 
alty of $1,000 — $50 for each viola- 
tion charged. 

“The manager of the company 
advises us an OPA investigator 
checked all of the 1,243 work tick- 
ets for January, totaling $10,100, 
and said the company could have 
collected $2,000 more if full price 
ceilings had been used in each 
instance. Such a suit under such 
circumstances is absurd. 

“When the court decides this 
and other cases, we shall print 
names — not before.” 


Dealers Warned 
On Trade-Ins 
By NADA 


WASHINGTON.—The fair mar- 
ket value may be used in deter- 
mining reasonable value where it 
is lower than the as-is ceiling, 





NADA stated last week. 


However, the determination that 


the fair-market value is lower 


must be based on objective facts 
and not on the mere opinion of the 


seller, it adds. 


“Since a news release of OPA 
mentions that a dealer may use 
‘trade tables’ to determine fair- 
market sales value, etc., it seems to 


us that where the average retail 
price in the NADA Used Car Guide 
is lower than the as-is ceiling, it 
could be used as a guiding basis 
for determining reasonable value, 
as the prices reflected in the Guide 
are arrived at by the use of objec- 
tive facts,” the association states. 


A recent OPA pamphlet, “Rea- 


sonable Value,” gave examples of 
two procedures for determining the 
reasonable value of a trade-in. The 
second procedure used an example 
of a car weighing over 4,000 pounds, 
with a market value of less than 
as-is ceiling. NADA contended with 
OPA that the market value should 
be the determining factor in using 
the second procedure and not the 
age and weight of a car. 





Dealers Warned to Avoid 


Signing OPA Reports 

WASHINGTON.— NADA has 
warned dealers against signing 
any OPA investigation reports, 
pointing out that there is no 
regulation requiring it. 

Some dealers have signed in- 
vestigation reports, assured by 
the OPA agents that all the 
firm’s operations were lawful. 
Later, however, NADA said, 
these dealers have discovered 
that by signing, they have ad- 
mitted prior notice and knowl- 
edge of alleged violations. 





Carter Doubles Space 
Mack Carter, owner of the Plym- 
outh-Dodge dealership, Blackshear, 
Ga., is enlarging his building to 
double the present size. 





ee PART in last week’s meeting of the New York state and Rochester auto 
dealers’ 


were (left to right) Edward ©. Schoen, secretary of Rochester 





Henderson, Albany, manager of state unit; A. K. Ralph, president of 
organization, and Cari E. Fribley of Norwich, state association president. 
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As I write this, Ford has already 
announced “complete suspension of 


Member DETROIT 26, MICH. Member operations because of parts trans- 
ress—AUDANE, Detroti portation and coal shortage,” which 

@ ee, . : @ will result in laying off 110,000 
2666 Penobscot Bidg. Telephone CHerry 0406 workers. Quite 


NEEDED A probably, before 






New York Washington Chicago Los Angeles JOHN L. LEWIS you read this, 
51 E. 42nd St. Chandler Bldg. 360 N. Michigan Ave. 403 W. 8th St. ° GM. Chrysler 
Murray Hill 6-0104 National 4303 State 6273 Tucker 1579 LAW! , y 


and the _ inde- 
pendents will have to join Ford in 


blisher—G M. Sl 
i ae iain this calamitous decision. What a 
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+ * * 
When I came to Detroit in 1909, 
Detroit was famous among the 
“open-shop towns.” As I remember 
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was a good town to live in! 
am + + 

I, for one, refuse to give up the 
hope that what today appears to 
be the worst setback to reconver 
sion actually holds within itself the 
promise of the final pay-off. No one 
should know any better than the 
old fox, John L. Lewis, that you 
can only blow up a balloon so far 
before it bursts in your face. In 
my book, we have about reached 
that point. You will recall that, for 
the past several years, Petrillo 
toyed with the good nature of the 
American public. He stretched the 
rubber as far as it would go but 
eventually it exploded in the form 
of a law intended specifically for 
his benefit. It became known as the 
“Petrillo law” and, as sure as 
shooting, if this coal strike goes on 
for another week or 10 days, we are 
going to get a “Lewis law” with 
more teeth in it than you can find 
in a hungry barracuda. Wanna’ bet 
I’m wrong? 

* * + 

M. L. Bricker, vice-president in 
charge of manufacturing at Ford’s, 
says the 110,000 employes he is 
laying off will be asked to take 
their vacation period at this time. 
This sounds like a smart idea that 
perhaps we should all adopt to 
profit until the balloon bursts. 

I sometimes wonder if it would 
not be a good thing if everyone, 
including the white collar class, 
called a national strike until we 
could regain some of the good old- 
fashioned common sense of which 
we were once so proud. If we could 
only get old Dame Nature to go on 
strike with us, too, the farmers of 
the nation would be the first to 
join us in this demonstration of 
our national repugnance to the 
present-day antics of the organized 
labor groups. Personally, I am get- 
ting pretty tired of fighting con- 
ditions over which I have no con- 
trol. I think nine out of 10 Amer- 
icans would welcome an enforced 
vacation if they were sure it would 
put an end to this thing. 

* * . 

An avid reader wires me, “Re- 
member the promise of 2,700,000 
houses for veterans? Well, an aver- 
age 5 room house requires 6 to 8 
thousand board feet. Big produc- 
tion years ran 35 to 45 billion feet. 
So to make good this election-year 
promise would require four times 
as much lumber as we ever pro- 
duced! Can you beat it?” J can’t! 
—G.M:S. 
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a WE STAND FOR: 
1 1. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. 1 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment ra 
car or truck. 1 3. Every dollar of gasoline tax 
lected by state or federal governments applied to 
the building and muadatenanee of highways. et 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 1 5. A return to the precepts 
of independence and the rewards of applied energy 
and ability, which made America and gave more of her citizens more of 
the better things of life than anywhere else in the world. 


How Long? 
gS eeem charging foreward, hell-bent for production and 


prosperity, time after time, the auto industry is closing 
down again. 


Many politicians and union leaders have written their 
names on the barriers that have been erected to stop the 
machinery of prosperity. The latest of these is John L. 
Lewis, head of the coal miners. 


It seems futile to try to tell these false leaders anything, 
but we would like to ask a question: 


How many times can an industry beat its head against 
the production barriers erected by unions and politicians 
before it says, ‘to hell with it?” 


How Much Long: Stupidity? 
oo Washington was notified early last fall by 
men in the industry, and by AUTOMOTIVE NEws, that 
the “messing up” of replacement parts production would 
result in a critical situation this summer, no attention was 
given this impcrtant phase of the automotive industry until 
the first of this month. 


Now the Civilian Production administration is all hot and 
bothered about the increasing shortage of replacement parts. 


In a letter going to all vehicle manufacturers, dated May 
1, CPA wants to know the various factories’ parts position 
as compared with a year ago, with the idea of trying to 
alleviate a situation that has been with us for months. One 
of the points CPA covers is: “Give a brief summary of 
what you consider caused the situation to deteriorate, if it 
has deteriorated.” 


OPA will have to answer as the most damning reason for 
our present critical parts position, and everybody in the 
industry except the “Washington theorists” knew what 
would happen when parts for production were taken out 
from ceiling and replacement parts were left under price 
control — as well as the controls on stocks which prevented 
manufacturers from building surplus fast-moving parts. 

Parts makers through the AAPM fought for months to 
make Washington realize what was taking place, but nothing 
was done by Washington. 

How much longer is a patient public going to put up with 
such bureaucratic stupidity? 
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Insurance 


On page 29 Automotive News, 
Apr. 22, 1946, we notice you men- 
tion in “Dealer Responsibilities Af- 
fected by Courts”: 


Can Sue 
“Employers who carry industrial 
insurance under the State Work- 
men’s Compensation Act cannot 
ordinarily be sued for damages by 
an injured employe.” 








































Please let us know if this is a 
special kind of insurance or is it 
same as ordinary Employe’s Liabil- 
ity Insurance (workman’s Liability 
Insurance). P. M. Henopricxs, Hen- 
dricks Machine Shop (Ford), Watér 
Valley, Miss. 


Epiror’s Nore: Here is the law: 
When an employer has insurance 
under the State Workmen’s Com- 
pensation Laws, the purpose of 
this insurance is to permit em- 
ployes to receive compensation 
for injuries received in the line 
of their work. Before these laws 
were in effect, an injured em- 
ploye could not recover damages 
for the injury from his employer 
unless he proved that the injury 
resulted from “negligence” of the 
employer. Now, therefore, an em- 
ploye who applied for compensa- 
tion cannot sue and recover dam- 
ages from his employer. In other 
words, if an employe could do 
this, what would be the use of the 
employer carrying insurance wn- 
der the state laws? Of course, if 
an employe is injured while at- 
tending to his work, through neg- 
ligence of a third party, the em- 
ploye can sue and recover dam- 
ages from the latter and also re- 
cover compensation from the 
state. 


For Safety 


Wonders never cease. That is 
especially so in the nation’s capital. 



















































































When did YOU get into the 
automobile business? If you can 
qualify up to and including 1921, 
you should. be a member of the 
AUTOMOBILE OLD TIMERS. 
Write Ralph DePalma, chairman 
membership committee, A.O.T., 
headquarters, Hotel Roosevelt, 
New York 17, N. Y. 
















‘Fiere’s the Law.......0 


The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upon request. 





























































































President Truman, aided by numer- 
ous national automotive organiza- 
tions, is stressing the need for 
safe driving. That’s fine as far as 
it goes, but has it ever occurred 
to big-wigs in Washington that 
their silly policies can be a direct 
cause of accidents? 


What I mean is this: While un- 
sound labor and OPA procedures 
are blocking needed repair parts 
many drivers are jeopardizing their 
own and the safety of others by 
driving cars that need replace- 
ments. The — should get to- 
gether.—E. O. 


For Auto Shows 


With the celebrating of the Gold- 
en Jubilee, attention is again called 
to the fact that Detroit is the mo- 
tor city of the world. But it seems 
a shame that with all the plans 
that have been made, there have 
apparently been no definite steps 
taken towards erecting an adequate 
exposition building for the indus- 
try. 

Parades are pretty, but at best 
they are only a few hours long. It 
seems to me that a bigexposition 
building large enough to accommo- 
date auto shows even bigger than 
those held in the past in New York, 
would be far more worthwhile to 
Detroit than all the parades in the 
world. How about it?—R.J.W. 


Coming Events 


MAY 
12-14—Pineh N.C. (Carolina Hotel 
Annual eee of here Caroling 
Automobile "D ers Assn. 
22-24—Cleveland (Statler hotel). Annual 
meeting Assn. of Battery Manufacturers. 





JUNE 
2-i—French Lick, Ind. SAE Summer 
meeting. 
3—Kansas City. convention 
Missouri Autnobile Assn. 
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. Bossy the most severe critics of Ford-built 
y/ cars and trucks who can be found anywhere are the Ford Engineers. They are never 
satisfied. They live with the conviction that everything can be, and will be, done better! 


This open-minded attitude has always paid Ford Motor Company and Ford owners well. 
It has fathered manufacturing techniques that have made the Ford system of mass-produc- 
tion world famous. It has brought the cost of Ford-built cars and trucks down within the reach 
of everyone. It has developed the use of many synthetic materials which are actually better 
for automobiles than the natural products they replace. 


An interesting example of this constant search for better materials and methods is Ford’s 
new application of synthetic rubber in many functional parts. 


SYNTHETICS THAT DEFY GaS—OlL—HEAT... MAKE 
ForD CARS AND TruCcKS LAST LONGER 


Prior to the war, natural rubber was the most effective 
material available, for certain mechanical parts, to reduce 
vibration, shock and noise. But natural rubber always 
had two great drawbacks . . . it could not resist oil and 
gasoline, to which almost every part of an automobile 
may be exposed from time to time . . . and it could not 
resist the high temperatures to which some automobile 
parts must be subjected. 


During the war, when natural rubber was so scarce, 
Ford Engineers perfected the application of various syn- 
thetic substitutes in mechanical parts. These proved so 
successful in wartime service they are now being used in 
the new 1946 Ford-built cars and trucks in preference to 
natural rubber. 


Extensive tests prove that these synthetics last from 4 
to 50 times longer than natural rubber when used in 
mechanical parts. Some of the materials are but little 
affected by gasoline and oil . . . others can stand the 
extreme heat generated by an exhaust pipe . . . all contrib- 
ute to making Fords that give more miles for less money. 
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Dealer Fight Held Cause... 





AFL Delays Showdown 
On Detroit Salesmen 


DETROIT.—The AFL Teamsters 
union has decided to postpone the 
showdown in its drive to organize 
Detroit dealership salesmen pend- 
ing the outcome of a similar cam- 
paign against the city’s independ- 
ent food and meat stores, it was 
indicated last week. 

Ford dealers, assembled last 
Tuesday night for a full-dress dis- 
cussion of the AFL’s proposed 
contract, were told by union offi- 
cials that the terms of the agree- 
ment were being revised and would 
be presented for negotiation “at a 
later date.” 

Chevrolet dealers are scheduled 
to meet Wednesday (May 15) to 
discuss the contract (see AUTOMO- 
tive News, May 6). It was re- 
garded as likely that the union 
would also put off the Chevrolet 
talks. 

Several other factors, in addi- 
tion to the union’s decision to 
concentrate on the food mer- 
chants, are believed responsible 
for the delay in the salesmen’s 
campaign. One is known to be 
the adverse publicity which the 
Teamsters have received in Auto- 
motive News and the three De- 
troit dailies. 

In sharp contrast with the CIO, 
the AFL has always sought to con- 
duct its organizing drives in an air 
of secrecy. AFL organizers are no- 
torious for their tactics in “shak- 
ing down” business concerns, and 
extensive publicizing of the AFL 
drives brings such tactics to the 
public’s attention. 


CATA Advises — 
Dealers to Study 


Service Rivals 


CHICAGO. — New car dealers 
would do well to study techniques 
emplayed by super-service stations, 
particularly the locating of grease 
racks and tuneup facilities to make 
sure “that the public will find it 
easy to patronize their service de- 
partments,” the Chicago Automo- 
bile Trade Assn. urged last week. 

Adding that “it is evident the 
super-service stations are taking 
away from automobile dealers a 
large portion of service business 
that belongs to them,” the CATA 
bulletin to members stated: 

“The new car dealer is in posi- 
tion to have first service contact 
with new car buyers through in- 
spection service agreements, and 
dealers should center activities on 
maintaining this service business 
for themselves. 

“An intelligent, organized public 
relations program should be insti- 
tuted which will assure carrying 
out the policies of the management 
oe. respect to customer contact. 

r-service stations are thriving 
on the service business new car 
dealers originate but are today 
passing up.” 


AT FORMAL CEREMONIES o: 


When James Hoffa, boss of the 


Detroit Teamsters union learned | 
that his moves in the retail fields , 


had been fully exposed by AuTomo- 


tive News and the city’s papers, he , 


apparently decided to slow up on 
the dealership campaign and throw 
all the force the union could mus- 
ter into the organizing of the food 
stores. 

Thus, once the AFL has con- 
cluded its drive on the local mar- 
kets, dealers can expect to feel the 
brunt of the drive in their direc- 
tion, the unionists having realized 
they bit off more than they can 
chew in conducting both simulta- 
neously. 

The dealers themselves, espe- 
cially the smaller operators, are 
responsible for another factor in 
the union’s delay. Seeing that the 
press was on their side in the 
fight against the union encroach- 
ments, many small dealers have 
spoken up in the meetings held 
to date. 

They have been particularly crit- 
ical of the proposed clause on 
house deals, which would compel 
them to turn over to union sales- 
men, for whom they have no need, 
commissions on two-thirds of the 
total sales. ; 

If this sentiment can be in- 
creased and if the dealers can be 
acquainted with the true import of 
the AFL drive, it is felt that a 
sound rebuff can be dealt the union 
when the organizers come around 
again. 

The Teamsters can halt drive- 
away deliveries of new cars, it 
must be admitted. By setting up a 
picket line in front of a dealership, 
union men claim they can prevent 
any driver from making delivery. 

But under Michigan law, this 
constitutes an act of extortion. And 
the Detroit police have begun an 
investigation of alleged extortion 
and threat tactics in the drives on 
retail concerns. 

On Friday, the FBI announced 
that it also joins in with the De- 
troit investigators. The resistance 
offered by the grocers and deal- 
ers has brought into play the 
force of the law, which no union 
czar can conquer in the end. 

The spunk exhibited by the small 
dealers at the bargaining sessions 
may have also resulted in revision 
of the proffered terms, as claimed 
by the union. 

= = * 


Rochester Gas Dealers 


Meet on Teamster Drive 

ROCHESTER, N. Y.—(UTPS)—A 
general membership meeting will 
be held May 16 by the Retail Gaso- 
line Dealers of this area to discuss 
proposals of the AFL Teamsters’ 
union to organize station attend- 
ants, it is announced by Joseph 
Valone, executive secretary. 

At a meeting last week dealers 
reported they were facing sharply 
increased rentals for stations 
owned »y major oil companies. 













Hamtramck Automobile Dealers Assn., 


rganizing the 
Hamtramck, Mich., are left to right: Mayor Stephen S. Skrzycki; Mike Gentile, secre- 
ce-chairman The dealers 


tary-treasurer; Cari Stabler, vi: 
agreed to a request by the 
World War II veterans. 


3; Woody Shikany, 
mayor that 30 percent of the °46 cars be reserved for 


i 








Dealer 


Believing that labor problems 





Forum 


will continue to plague the auto 


industry, Automotive News asked the following questions of a group 


of auto dealers: 


The Questions 


1. Do you favor a change in present federal labor laws? 

2. What changes would you suggest? 

3. How can business men help promote better labor relations? 

4. Congressmen say that labor is quick to let Congress know its 
opinions, while business men rarely express their opinions. Do you 
have any suggestions as to how business men can be induced to 
become more vocal in Washington? 


The Answers 


(1) All called for a change in federal laws. 

R. B. FLEIGH (Studebaker), Baltimore—(2) Urged passage of the 
Case bill or some other bill which would place responsibility on labor 
unions to respect contracts, would make picketing illegal and provide 


a 30-day cooling-off period. 


(3) Provide better working conditions, better tools and equipment, 
life, sickness and hospital insurance, reasonable profit-sharing plans 


and safer working conditions. 


(4) Strong trade associations, actively supported with consistent 


contacts with representatives in 
af 


Congress. 
- * 


CHARLES C. FREED (De Soto-Plymouth), Salt Lake City—(2) 
Equal responsibility for union and management. Foremen and super- 
visors should be ineligible for union membership. Right of free speech 
of employers as well as union. Elimination of closed shop. 

(3) Become more vocal. Compete with labor on public relations. 
Tell the people and labor the business side of picture. Let business 
really stick its neck out at election time and get some real results. 
Tell the real story of free enterprise and define it. 

(4) Contact congressmen personally when they come home. Invite 
them to businessmen’s meetings. Visit them in Washington. Write 
them often. Ask their help, and when it is received thank them. Get 
them to understand our problems. Explain this to businessmen as 
essential and that the time is almost too late now to save them from 
chaos and Socialism. Businessmen have gained nothing by talking 
among themselves and refusing to take a bold course. 

+ 


GEORGE L LYON, Southwest Chevrolet Co., Cleveland—(2) Make 
unions as responsible as industry. Make laws as fair to industry as 


to unions. 


(3) I believe that if industry would school labor-relations depart- 
ments as diligently as they school their sales departments it would 
be of great benefit. A page from the book of Fred Crawford, presi- 
dent of Thompson Products, Cleveland, would assist in this education. 

(4) I believe that if a super council of the heads of such organiza- 
tions as NADA, National Retail Merchants Assn., etc., could be 


formed, it might bring greater co 
* 


ncerted action when necessary. 
* w 


EASTERN BUICK DEALER (name withheld by request)—(2) 
Scrap all present labor laws. Give the President power to appoint 
a fact-finding board whose recommendations would be final, with 


stiff penalties for noncompliance. 


(3) Eliminate all selfishness in all dealings. Be reasonable in all 
demands, and urge all to have more confidence in the other fellow. 
(4) Form more businessmen’s associations and encourage them to 
take more interest in the affairs of government. I have always 
preached the idea that each state should elect one or more automobile 


men to Congress. 








Willys Sets Monthly Goal 
Of 7,000 Civilian Jeeps 


TOLEDO. — James D. Mooney, 
Willys - Overland president and 
chairman, last week announced an 
annual rate of production of $75 
million for the civilian jeep alone, 
in addition to increasingly heavy 
interest in new models on which 
Willys-Overland is not yet accept- 
ing orders. 

In order to fill quotas as nearly 
as possible, civilian jeep lines will 
move to new levels of at least 7,000 
units a month as soon as supply 
problems permit. 

The $75 million annual jeep pro- 
duction rate was reached early in 


Local Meetings 
Revived by PAA; 
Erie Tonight 


HARRISBURG, Pa.— The Penn- 
sylvania Automotive Assn. has an- 
nounced that local meetings are be- 
ing resumed, with the first sched- 
uled for tonight (May 13) at Erie. 

Other area meetings will be held 
through a period from May 20 to 
June 14. Dealers and their top per- 
sonnel will be invited. 

D. C. Barnhart, assistant to the 
executive vice-president of NADA, 
will attend all the local meetings 
except tonight’s at Erie. The PAA 
leadership will also be represented. 

Local meetings have not been 
regularly held by PAA since the 
war broke out in 1941. 


Addition for Deppe 

Deppe Motor Co., 190 Hilliard 
Ave., Asheville, N. C., has obtained 
a permit to erect a $9,000 addition 
to its present quarters. The addi- 
tion will be of masonry construc- 


tion and will measure 54 by 35 feet. 





April before lines were closed down 
because of body frame shortages 
supplied by an outside firm. Pro- 
duction was resumed after a 26-day 
shutdown. 

Output to that date had been 
disposed of so rapidly some of the 
3,000 domestic dealers had but one 
display model apiece, despite total 
production, in a half year, of al- 
— 17,000 civilian jeeps, Mooney 
8 


Additional orders are being re- 
ceived daily and the sale reserve is 
expected to increase steadily, in 
some cases because of repeat ord- 
ers from industries and farmers 
and other large-scale users of the 
jeep, he said. 


Meanwhile, although Willys- 
Overland has thus far refused to 
accept orders for models not yet 
in production, he said, dealers are 
being urged by many customers to 
place them on early delivery lists 
for vehicles in the new line of 
station wagons, four and two-wheel 
drive trucks and closed-body pas- 
senger cars. 


















ATTENDING THE CHEVROLET 
W. Jd. Young, St. Louis. 


‘| vice has been di- 


school 
O’Boyle, assistant zone manager, Omaha; T. 





Nash Boosts 3; 
Houghton Opens 


New Dealership 


DETROIT.—The appointment of 
E. E. Stephenson as organization 
manager of Nash was announced 
last week by H. 
Cc. Doss, vice- 
president of Nash- 
Kelvinator and 
general sales man- 
ager of Nash. 
Stephenson, who 
was advanced 
from assistant or- 
ganization man- 
ager, joined Nash 
Southeast Motors, 
Charlotte, N. C., 
in 1944. 

He entered the 








E. E. Stephenson 


; automobile busi- © 
ness in 1928, joining the wholesale 


department of General Motors. In 


1937 he became retail branch man- | 
ager for Fisher Motor Co., New — 
Kensington, Pa., and in 1938 joined | 


Packard as district branch man- 


ager in Indianapolis and Cincin- © 


nati. 


L. B. Hakes has been appointed © 
re- | 
placing Harold C. Houghton, who 


zone manager in Cincinnati, 





H. C. Houghton 


L. B. Hakes 


will open a Nash dealership in ~ 


Columbus, O. Hakes, who was as- 
sistant zone manager of Nash in 
Chicago, formerly was territory 
manager of Socony-Vacuum Oil in 
Chicago from 1932 to 1943, when he 
joined Nash. 

Houghton, who has been Cincin- 
nati zone manager since 1932, en- 
tered the automobile business in 
1928 as county sales manager of a 
Milwaukee dealership. 


H. M. Lowe has been appointed 
Nash Motors assistant parts and 
service manager, with headquarters 
in Detroit. Here- 
tofore, Nash ser- 


rected principally 
from Milwaukee, 
but dealer plan- 
ning now will be 
conducted from 
Detroit, Doss 
said. 

He entered the 
automobile busi- 
ness in 1931, as a 
district manager 
for Chevrolet. 

From 1935 to 1939 he was a zone 
parts and service manager for 
Chevrolet. Joining Nash in 1939, he 
was named Canadian parts and 
service manager. Prior to entering 
military service, he was in charge 
of Western regional parts and ser- 
vice operations for Nash. 


Schwartz Manages 
K-F at Chicago 


WILLOW RUN.—Appointment of 
Lee D. Schwartz as regional man- 
ager of the Chicago region was 
disclosed last week by Fred R. 
Cooper, director of sales for Kaiser- 
Frazer and Graham-Paige. 

Schwartz has been connected 
with Willow Run sales since the 
start of the plant’s automotive pro- 
gram. 





H. M. Lowe 


for field men are (left to right) H. W. 
0. McLaughlin, director, training schools; 


% 








hae 
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From the Du Pont Laboratories which produced 
“DUCO” and *DULUX” comes another remarkable 
autobody finish—METALLI-CHROME. 


The brilliance of METALLI-CHROME comes from 
minute flakes of polished aluminum, suspended 
throughout a translucent film of color. Light, pene- 
trating the METALLI-CHROME finish, is diffused 
and reflected from the evenly distributed “‘aluminum 


mirrors” back to the eye. This creates an inner glow 
that results in an unusually rich, brilliant appearance. 


METALLI-CHROME finishes introduce an entirely new 
range of color effects. They are extremely color 
fast and durable. You’ll see METALLI-CHROME 
shortly on some of the new cars. Further information 
can be had from E.I. du Pont de Nemours & Co. (Inc.), 
Finishes Div., General Motors Bldg., Detroit 2, Mich. 


BETTER THINGS FOR BETTER LIVING 
«et THROUGH CHEMISTRY 


we Metall Chrome 


SCOFFS AT WEATHER 


REG.U.S. PAT. OFF. 
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sent evidence to the commission 
purporting to show that the pro- 
posed increases are “unreason- 
able, discriminatory and unlaw- 
ful.” 

The seven companies have pre- 
viously pointed out to ICC that, in 
their opinion, the freight rates on 
new automobiles, even before the 
proposed increase, were discrimina- 
tory and unfair. They have pro- 
duced figures in an effort to prove 
that rates charged the balance of 
the auto industry are considerably 
lower than those charged the seven 
companies. 

The proposed 25 percent blanket 
increase, the petitioning companies 
claimed, will be more expensive to 
companies previously charged high- 
er rates than those charged the 
lower ones—thus, it was charged, 
making the differential under the 


ee 
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‘Unfair Benefits for GM, Ford’... 


Flat Freight Rate Hike 
Protested by 


(Continued from Page 1) 


7 Makers 


new rates even more discrimina- 
tory than before.” 
Lower Rates for GM, Ford 


The petition stated that rates 
charged GM and Ford are often 
more than half and sometimes one- 
third of those charged the seven 
asking for redress. 


Among the figures which were 
provided to prove the complaint, 
the petitioning companies con- 
tended that rates per 100 pounds 
from Tarrytown, N. Y., to New 
York city were 43 percent of first 
class or 30 cents per 100 pounds 
for other companies in the busi- 
ness, as compared with 85 percent 
of first class or $1.15 per 100 pounds 
for similar freight from Detroit to 
New York. 

A 25 percent increase on these 
two rates would favor the lower 
rate, which would be increased 





We call your attention again to the many 
special advantages D&C can offer: 


dD Long Experience 
® Specialized Equipment 


d Concentration on Service to the Lake Erie 
Ports of Buffalo and Cleveland 


CLEVELAND * BUFFALO »* 


When you travel, Sail on the D&C Grand Fleet of the Great Lakes 
SS. City of Cleveland Ill 


SS. Eastern States 


NEW YORK °* 


New Rear Mirror 


Defys Night Glare 
LEDO. — Libbey - Owens - 
vera Glass Co. officials an- 
nounced a patent has been issu- 
ed on a rearview mirror for au- 
tomobiles that is said to give 
clear vision in the day time and 
glareless images at night. 

The patent was issued to Wil- 
liam H. Colbert, Brackenridge, 
Pa., and has been assigned to 
LOF. The mirror is wedged 
shape with two surfaces, one of 
which is low in reflectivity and 
the other opaque. 





only 8 cents per 100 pounds as 
compared to 29 cents per 100 
pounds increase for the Detroit 
rate. 

If the petitioning companies’ 
rates were similar to the balance 
of the industry, the rate would be 
55 cents per 100 pounds or 62 cents 
per 100 pounds less than at the 
present time. With the proposed 
increase, the freight from Detroit 
would be raised 21 cents per 100 
pounds more than from Tarry- 
town, it was stated. 

More Evidence Offered 
Still greater discrepancies were 


automobiles begin rolling 
off the assembly lines... 


will be ready to 


SPORT 


at Buffalo 


b Prompt Unloading and Delivery to Con- 
signee or Connecting Highway Carriers at 


the Ports 


D Buffalo and Cleveland Storage Facilities 


at Negligible Cost 


Bb No Penalty for Single Car Shipments 


D&C will bend every effort to meet your 
automobile shipping problems to your satis- 
faction. Let’s talk this over. 


we 
CALL or Wr ite: Albert R. Sheff, D&C Freight Traffic Manager, 210 Wayne St., 
Detroit 26, Mich., for complete details. Telephone: CAdillac 0982. 










DETROIT & CLEVELAND NAVIGATION CO. 


CHICAGO = a 


B Big New 13-Acre Delivery Facility 





claimed from places like Kansas 
City to Des Moines, where rates 
for GM and Ford are 31 percent 
of first class or 31 cents per 100 
pounds, as compared with 80 per- 
cent of first class or $1.29 per 100 
pounds from Detroit to Des Moines. 
A 25 percent rate increase in this 
instance, the petition pointed out, 
would mean Detroit shippers would 
be raised 24 cents more per 100 
pounds than the competitors. Other 
evidences of alleged unfairness 
were cited as follows: 


From Kansas City to Denver, 
Detroit increases on the same basis 
as described above would be 28 
cents more per 100 pounds than its 
competition. From Dallas to San 
Antonio as compared with Detroit 
to San Antonio, the raise would be 
60 cents per 100 pounds more than 
its competition. 

From Atlanta to Birmingham, 
Ala., as compared with Detroit to 
Birmingham, the raise would be 
36 cents more than its competi- 
tion. 

The petitioning companies asked 
that the basic rates be equalized 
so that any increases granted will 
be proportionately shared rather 
than levied on the proposed dis- 
criminatory basis. 



































47 STUDEBAKERS on parade. 
seven cars which Studebaker used in 
1947 model showing to dealers complete 
a run to the coast in convoy. Drivers op 
ated in relays to get the cars through fre 
New York in time for a San Francisco di: 
play May 6. The cars are shown above 
a midwest highway. 
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Auto Finance 
Draws 7,500 
Banks in U. S. 


severe 





PRESIDENT OKLAHOMA CITY.—More than | 

. 7,500 banks will provide complete 
Detroit & Cleveland credit service to automobile dealers | 
Navigation Company and their buyers, it was stated at! 


the convention of Oklahoma Bank- 
ers Assn. here last week by Carl 
M. Flora, chairman of the com- 
mittee on consumer credit of 
American Bankers Assn. , 

Flora, vice - president of First! 
Wisconsin National Bank of Mil-™ 
waukee, said that with banks ex-" 
tending credit to and through auto- | 
mobile dealers in every community 
in the United States, the public” 
will enjoy the most convenient, * 
comprehensive credit service in | 
financial history. 

In the field of automobile finance i 
ing, Flora said, “our obligation is | 
not only to finance the purchase of | 
a car by an individual but also to} 
provide adequate credit to com- | 
petent automobile dealers. The 
banks planning to make loans di- 
rect to the public to finance auto- — 
mobiles must remember that a re-_ 
tail sale cannot be financed until 
the dealer has sold the car. The 
automobile dealers will need hun- 
dreds of millions of dollars in 
credit. We have given our pledge 
to provide adequate credit to this 
important segment of small busi- 
ness... 

“Unfortunately, the contribution 
made by automobile dealers to our 
economy often is not fully recog- 
nized. The automobile dealer has 
made mass production possible by 
mass selling. He has contributed 
to many other lines of business 
ranging from roadside hamburger 
stands to the great petroleum in- 
dustry; the steel business and agri- 
culture; he has brought good roads 
to America and made America mo- 
bile; he has created millions of 
jobs and increased our national 
income by efficient distribution of 
automobiles.” 

Flora said that bankers and au- 
tomobile dealers can form a team 
that is not only mutually profitable 
but vital in promoting the economic 
health of the nation and the com- 
munity. 





a is 


’ 





It takes a strong fish to swim against 
the current and a good dealer to stay in 
business now! 
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Ale may wht haow one engine feow andliee — Vtud The gadgél may alt look alébe— , 


he's ree, 


’ 
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Pina 


be see that “why-didn’t-someone-tell-me” 
expression on so many car buyers the first 


time they experience the soft restfulness of 
Airfoam. Proves once again that nothing 
packs more sales. power than sheer comfort. 
So if you can offer wonderfully comfortable 
Airfoam seat cushioning, you’ve got the 
biggest sales wallop of them all. 


You can stress Airfoam’s resiliency, the way 
it absorbs the roughest bumps and jolts — 


GOODSFYE 


something a demonstration will quickly con- 
firm. You can emphasize its durability, the 
fact that it lasts the lifetime of the car. And 
that it holds its shape, saving wear and tear 
on the cover fabric. 


Your customers have seen Airfoam adver- 
tised; they'll recognize its superb comfort. So 
if you’re lucky enough to have this miracle 
cushioning, be sure to lead them to it. One 
minute on Airfoam and they'll want it forever. 


A PRODUCT OF 


RESEARCH 


NEW MEASURE OF COMFORT — Airfoam is made of latex 
honeycombed with myriads of tiny interconnecting air 
cells — 250,000 to the cubic inch. These cells give to the 
slightest pressure, accommodating every body posture 
— the secret of the remarkable restfulness of this buoy- 
ant, super-comfortable cushioning. 

Airfoam-—T. M. The Goodyear Tire & Rubber Company 
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April Sales Total 
4,936 New Cars 
In Detroit Area 





























to 10,179. New car transfers in 


to Detroit Automobile Dealers 
Assn. 

Used car transfers totaled 6,347, 
making 21,080 changes in owner- 
ship for the year thus far. In April, 
1945, 3,255 used autos changed 
hands. 

April accounted for 693 of the 
2,075 new commercial cars market- 
ed since the first of the year. In 
the same month a year ago, 134 
sales of new commercial models 
were recorded. Sales of used trucks 
totaled 521 compared with 189 in 
April last year. For the year to 
date, 1,571 transactions were re- 
corded. 

April passenger car sales by 
make are Buick, 7; Cadillac, 11; 
Chevrolet, 43; Chrysler, 236; De 
Soto, 292; Dodge, 432; Ford, 1,723; 
Hudson, 80; Lincoln Zephyr, 46; 
Mercury, 247; Nash, 291; Oldsmo- 


DETROIT. — The sale of 4,243 
new cars in the Detroit area in 
April brings the total for the year 


April, 1945, totaled 73, according 


Assn. 


NEW OFFICERS AND EXECUTIVE committee of the business development section, 
American Trucking Assns. are, seated, left to right: C. John Viking, president, Central 
Motor Freight Assn. and Webber Cartage Line, vice-chairman; J. D. Kluttz, reelected 
chairman, Johnson Meter Linco, Charlotte, N. 0.; Cast Jackson, ATA, Washiagten, | “22 School board. 
manager. Standing are E. W. Fuller, Fuller-Toponce Truck Line, Ogden, Utah; Oarter 
dustin, George Alger Co., Detroit; Neil J. Curry, California Cartage Co., Los Angeles; 
E. G. Nash, Yellow Transit Co., Oklahoma City; N. P. Sterling, Davidson Transfer, 
Baltimore. 


have several now. 
bile, 8; Packard, 14; Plymouth, 780; 


Fruehauf Buys in Tulsa 
Pontiac, 15; Studebaker, 18. 


Hudson, 4; International, 42; Mack, | tions to both its facilities and per- 


LaFrance, 2; White, 1; Willys, 127.| ley, local manager. 


Training Plan Booms 


Cleveland Auto Assn. Course for Vets 
Attracts 73 Dealerships 


CLEVELAND. — Large numbers 
of returned Cleveland veterans are 
taking advantage of the veteran 
training program sponsored by the 
Cleveland Automobile Dealers 


Veterans are being taught body 
repair work, office work, mechan- 
ical repairs, and parts department 
operations by the 73 dealerships 
participating in the program. Each 
dealership is reviewed by the Cleve- 


The program is operated in con- 
nection with the Veterans admin- 
istration and each dealership has 
or has had one or more veterans 
taking on the job training. Many 


Among the dealerships which 
have been participating are: 
Commercial sales: Autocar, 5; TULSA, Okla.—Fruchaut tral ler Economy Buick Co., 12508 Euclid 
Brockway, 9; Chevrolet, 83; Dia- has purchased its present location,| Ave.; C. J. Harmon, 
mond T, 4; Diveo, 3; Dodge, 121; 1505 S. Quanah Ave., hitherto | Mayfield Rd., Pontiac dealers; Cen- 
Federal, 3: Ford, 250: GMC. 20: | leased, and plans substantial addi- | tral Cadillac Co., 2040 E. Tist St.; 
ae . : » y =. te eee 15614 Kinsman 
s hy PI : _ 
2; Reo, 7; Studebaker, 10; Ward-|sonnel, according to Carl H. Ship- | Gel’ Motors, Ine’ 8620 Lorain Age, 


Dodge - Plymouth; Ferguson-Wells, 


2926 









































rs 
mobile qnutacture 
Auto 
. Use 


You'll soon be seeing in large numbers 
: ais the cars that wear the parts of “Lucite” 
: shown here. Nearly all cars today use 
“Lucite.” It’s a mark of distinction and 
quality. It typifies the American’s pride 
of ownership in his automobile. 

As to the other important reasons 
why new car designers choose ‘‘Lucite” 
acrylic resin for so many parts where 
beauty counts heavily . . . where lasting 

service is a “must’’—a glance at the 
list of the properties of ‘“‘Lucite” in the 
panel below will tell you much. 


For “Lucite,” either in its clear trans- 
parent form or in rich colors of your 
choice, not only has outstanding beauty 
on the sales floor, but has the stability, 
shatter-resistance, and weathering quali- 
ties which assure high value, years and 
years later. Also, the ease and speed of 
molding ‘‘Lucite” often cut production 
costs. Write today for booklet Heat- 
resistant ‘‘Lucite.” E. I. du Pont de 
Nemours & Co. (Inc.), Plastics Dept., 
Room 215, Arlington, N. J. 








Horn butten (A) and dash medallion molded by Electric Aute~ 
lite Co., Bey City, Mich. Horn button (B) molded by Cruver Mfg, 
Co., Chicage. Clock crystal melded by G. Felsenthal, Chicago. 


* “Lucite” has outstanding resistance to sunlight, to many 
chemicals, to “weathering.” 


* “Lucite” has a favorable strength-weight ratio. 


Lucite * “Lucite” is crystal-clear, highly transparent. 
- The wl Cl * “Lucite” has good shatter-resistance, good tensile and 


flexural strength. 


jetdibe * “Lucite” has the remarkable property of “edge-lighting.” 


Le 
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Inc., 5005 Euclid Ave., Hudso 
Lakewood Nash, Inc., 13123 

Ave.; Michael’s Oldsmobile Co., 1¢ 

642 St. Clair Ave.; A. H. Frauy. 
felder, Inc., 17901 Detroit Ave., ang 
Lloyd P. Jones, Inc., 6820 Euclig 

Ave., Chrysler-Plymouth. 


Sell to Dealer 
Is Theme of Ad 
In Memphis 


MEMPHIS. — Automobile deale 
here in a printed broadcast told 
owners not to sell themselves out 
of a car and that while new 
would be delivered as soon as pos. 
sible, that delivery was still 
certain. 

“If you are wise you'll keep you 
present car until your new one 
ready for delivery and then, onk 
then, sell it, at top legal market 
price to your new car dealer. Th 
new car dealer would appreciat 
cooperation and the help in allow 
ing him to be of service to 
great number of people.” 

The following dealers signed th 
ad: Automobile Sales Co., 11% 
Union Ave.; Chip Barwick Chev- 
rolet Co., 740 Union Ave.; Bluf 
City Buick Co., 739 Union Ave, 
Walt Bolton Motor Co., 380 Mor 
roe Ave.; C. M. Booth Motor Co 
678 Union Ave.; Corbitt Motor Co 
217 Union Ave.; Davis Motors, In 
311 S. Main St.; Douthit San 
Chez Co., 101 Union Ave. 

John T. Fisher Motor Co., 211 § 
Dudley St.; Greer Willys Moto 
1341 Union Ave.; Herff Motors, 295 
Union Ave.; Jeff F. Hicks Motors, 
Inc., 9389 Union Ave.; Hoehn Chev- 
rolet Co., 367 Union Ave.; Hull- 
Dobbs Co., Third and Gayoso; 
Church Hutton Co., 1107 Union; 
Johnston-Ham, Inc., 987 Union 
Ave.; Klyce Motors, Inc. 17 8 
Cleveland St.; Russell Reeves, 962 
Union; Southland Motors, 1048 
Union Ave.; Union Chevrolet Co. 
1020 Union Ave.; John Wellford, 
925 Union Ave.; Felix T. Williams, 
938 Union Ave. 


Dealer Is Upheld 
In OPA Suit 


HOUSTON.—OPA has been de 
nied a temporary injunction against 
the Retherford Motor Sales Co, 
here. 

Federal Judge T. M. Kennerly re- 
fused the injunction. OPA 
charged that Retherford Motor 
Sales was selling used cars at 
prices in excess of OPA ceilings. 


Boost Baseball 


Ford Dealers at Cincinnati 


Back Legion Leagues 
CINCINNATI. — Greater Cincin- 
nati Ford, Mercury and Lincoln 
dealers will cooperate this year 
with American Legion posts in 
sponsoring the junior baseball 
leagues which have been annually 
promoted in this city. 

The dealers will supply all equip- 
ment and uniforms and will active- 
ly support the teams under their E 
individual sponsorship. 

It is proposed to make the games 
at Crosley field “the most colorful 
show in the history of amateur 
baseball in the middle west.” Deal- 
ers participating and teams they 
will back are: 

Lou Bauer, Inc., Oola Khan post; 
Reading Garage, Halker-Flege post; 
Johnny Dell Motors, Mariemont 
post; Fuller Automobile Co., Rob- 
ert E. Bentley post and Greenhills 
post; Tranter Williams Motor Co. 
Philip Colebank post; Cronin Mo- k 
tors, Dan E. Bartley jr. post. ) 

Brady Motor Co., Anthony J. 
Schwab post; Busam’s Motors, 
Guth Bros. post; Norwood Auto 
Sales, Outpost; Glazer Wilson Mo- 
tors, Mt. Washington post; Hicke 
Motor Co., Latonia post, and Ham- 
ilton City Auto and Truck Co., 
George W. Budde post. 


Busse Motors Formed 
Incorporation papers have been 
filed for Busse Motors, Inc., Massil- 


lon, O. Incorporators are Albert 
Mindel, Amy L. Busse and Nick 
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New car buyers will marvel at the cushioned comfort __ relaxation... gives driver and passengers extra luxury 
. and enjoy the smoother, easier riding of models and extra enjoyment while driving. 


coln equipped with Hewitt Restfoam seats and upholstery. New car buyers will want their cars cushioned with 


ball This resilient foam rubber... designed for rest and _ ever-comfortable Hewitt Restfoam, because it’s 


tive- 
heir Extra Comfortable . . « yields to every contour of any person’s body, yet offers firm natural support. 


teur Cool . . - self-ventilated by millions of tiny interlaced air cells. 


ost; Sanitary . - . odorless, washable, vermin-repellent. 


10nt . 
a Long Lasting . . . far outlasts any ordinary cushioning material. 


M 
"4 Keeps Its Shape . . - always returns to its original shape; nothing to pack or mat down. 





WHEREVER YOU SIT... 
WHEREVER YOU SLEEP... 


i 


919 Fisher Bidg., Detroit 2, Mich. 





q STF 
RE FOAM is made by HEWITT RUBBER of Buffalo... Quality Rubber Products for 86 Years 





To serve the automotive industry in the development of Restfoam products, Hewitt is represented by George P. Hooper, 








A few weeks ago, T. H. Keating, 
general sales manager of Chevrolet, 
said that the time was coming 
when Chevrolet would pull out all 
the stops in advertising to sell cars. 


It looks like Chevrolet is laying 
the ground work for that program 
now. Last week Keating and Paul 
Mowrey, chief of the American 
Broadcasting Co.’s television opera- 
tions, announced that Chevrolet 
will sponsor a series of commercial 
television broadcasts in cooperation 
with ABC. 


Chevrolet is the first automobile 
company to employ live television 
on a network basis and the largest 
single industrial organization to 
enter the television field. Four con- 
secutive weekly programs will be 
presented as a Tuesday evening 
feature from the Dumont studios 





Chevrolet Prepares... 
Chrysler Off Air 


Ky Bob Finlay 


of station WABD in New York city. 

Later Mowrey and Leo J. Fitz- 
patrick, chairman of the Automo- 
tive Golden Jubilee radio commit- 
tee, announced that ABC has ac- 
quired exclusive television priv- 
ileges for Video broadcasts of the 
jubilee. 


McGraw-Hill Bureau 

James H. McGraw jr., president 
of McGraw-Hill Publishing Co., has 
announced the establishment of the 
McGraw-Hill Detroit News Bureau 
and the appointment of Stanley 
H. Brams as chief correspondent 
in the bureau. 

The purpose of the McGraw-Hill 
News Bureau will be to furnish 
industrial news to the 25 McGraw- 
Hill industrial and technical pub- 
lications. Brams, as chief corre- 
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spondent, will be responsible for 
developing coverage which will 
adequately fulfill the need of these 
papers for Detroit news. 

Brams, who has been associated 
with one of the McGraw-Hill mag- 
azines, Business Week, for some 
time, also has been the Detroit 
editor in recent years for The Iron 
Age, metal-working publication. 


Co-op Ads 


Anticipating renewed interest in 
dealer cooperative advertising, the 
Assn. of National Advertisers has 
announced completion of an 80- 
page report setting up guideposts 
to help advertisers. 


Chrysler Off Air 

Chrysler goes off the air at the 
end of this month when its CBS 
program, “The Music of Andre 
Kostelanetz,” will end. 

After holding a Thursday night 
radio spot for 10 years, Chrysler 
has decided to cancel its time until 
business conditions clear up, it 
was learned. 


Packard’s Past 


The first press book on the Gold- 
en Jubilee of the auto industry to 
come our way was from Packard 


gas turbine leading off a group of 
pictures and stories about Pack- 
ard’s role in the building of the 
industry. 


New Setup 


Associated Farm Papers, Inc., 
after more than 36 years of unin- 
terrupted corporate existence, has 
adopted the name Western Asso- 
ciated Farm Papers. This comes 
about in effecting a long-studied 
general plan of reorganization to 
strengthen the selling activities of 
this organization. 

Member papers owning the sell- 
ing organization are the Arizona 
Farmer, California Cultivator, 
Montana Farmer, Pacific North- 
west Farm Trio (consisting of 
Washington Farmer, Oregon Farm- 
er and Idaho Farmer) and the 
Utah Farmer. Also, represented is 
the agricultural implement dealers’ 
and distributors’ trade paper, Im- 
plement Record, which serves the 
dealers of the states just named. 


Also announced is a long-planned 
establishment of the representa- 
tives’ sales setup on a nationwide 
basis. Joe J. Mattus, with the or- 
ganization for 17 years, has been 
promoted and transferred to the 





Soon, Willys-Overland Will Write 
A GREAT NEW CHAPTER OF Jeep HISTORY 





TOLEDO, OHIO 


: a 
Motor Co. It’s a neat job, too, with | newly opened San Francisco officg 
a good story on the future of the} where he will be western managep 


in the 11 western states. 

Roy C. Scrymiger, for 22 yearg 
with Critchfield & Co., Chicago, 
has been appointed eastern man. 
ager in the New York office. John 
W. Fox, formerly a_ lieutenant 
colonel in the Army Air Forces, 
has been appointed to the Chicago 
office to succeed Eugene H. Brock. 
haus, resigned. 

Sales headquarters remain in 
Chicago under the continued direc- 
tion of Fred Toof, national adver. 
tising manager. 


Tease 


A special teaser advertising 
campaign has been launched 
throughout the automotive trade 
press by the 
Prest - O - Lite 
Battery Co., Inc., 
in order to stim- 
ulate interest in 
the coming an- 
nouncement of a 
new battery. 

The campaign 
features the use 
of a “Three-Ball” 
and the question 
“Ask the Man 
Behind the 
Three - Ball.” 
Prest-O-Lite salesmen now are 
wearing miniature billiard balls 
with the number three emblazoned 
upon it in their coat lapels. 





Three-Ball 


Export News 


A new trade promotional service 
featuring radio wireless transmis- 
sion of news about American busi- 
ness to overseas markets is seen in 
the announcement of the establish- 
ment of the Export News Service. 

Specializing in export public re- 
lations, the new agency has head- 
quarters in Chicago. Joseph A. 
Jones, formerly secretary of the 
Overseas Contact committee of the 
Automobile Manufacturers Assns., 
has been named general manager 
of Export News Service. 


Buys WXYZ 


ABC has purchased all of the 
outstanding stock of the King- 
Trendle Broadcasting Corp., of De- 
troit, Edward J. Noble, chairman 
of the board of ABC, has an- 
nounced. The purchase price is $3,- 
650,000, in cash. 

The King-Trendle Broadcasting 
Corp., owns radio station WXYZ, 
Detroit; radio station WOOD, 
Grand Rapids, and the Michigan 
Network. 


Dayton 

T. C. Davis, vice-president in 
charge of mechanical sales, Dayton. 
Rubber Mfg. Co., described the 
over-all advertising, distribution 
and merchandising programs of 
the company’s mechanical lines at 
a recent management meeting. 


Direct mail and promotional 
pieces, as well as trade paper ad- 
vertisements were spotlighted. 


New Quiz 

Hastings Mfg. Co. and Casite 
Corp. signed last week for a new 
radio quiz show, “Right Down Your 
Alley.” The entire American Broad- 
casting Co. network of 200 stations 
will be used starting June 2, 4:30 
to 5 p. m. Eastern daylight time. 
Show is quiz and audience partici- 
pation based on bowling. 


Safety Check 

The radio time table for the 
police traffic safety check is prac- 
tieally a directory of the radio 
programs of automotive, oil and 
rubber companies. 


Names 


Paul G. Hoffman, president of 
Studebaker Corp. is among the 
members of a public advisory com- 
mittee created to guide the Adver- 
tising Council in the selection of 
public service projects for its pro- 
motion programs. Establishment of 
the committee was announced last 
week by Council Chairman James 
W. Young. Evans Clark, executive 
director of the Twentieth Century 
Fund, is chairman of the new ad- 
visory group. Other members, be- 
sides Hoffman, include: William L. 
Batt, president, SKF Industries; 
Eugene Meyer, publisher, Washing- 
ton Post. 


Roche, Williams & Cleary, Inc., 
Chicago, announces the appoint- 
ment of Lon C. Hill jr. to its art 
department. 
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to NEW IDEAS 


PRAYING orchards from his private airplane, for instance, to control 
insects. Throwing a switch or shifting a gear to grind his grain, 
light his place, pump his water, milk his cows, drive his tractor. 


New ideas... new and better ways of doing things... these are the very 
breath of life to Colossus. They help him produce more, earn more, 
labor less, and share in the good life he has helped to create. Colossus 
is modern in every respect. 


Take his interest in aviation. He sees the airplane as an efficient tool of 
farming, enabling him to cover great distances in the twinkling of a 
propeller. With it, he can inspect crops, livestock, fences . . . spot forest 
fires .. . control insects . . . check on soil erosion . . . even hop to town 
for machine parts, or a doctor. 


Be sure of this: The more responsive he is to new ideas, the more he 
depends on Country Gentleman. It is his and his family’s friend and 


guide. This magazine is read . . . and relied upon . . . on America’s 
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Colossus Sparks 














top-half farms, enjoying nearly four-fifths of the national farm 


income. 


It is not only a guide to better farming, but a guide to better living and 
better spending, as alert advertisers have discovered. 





















Facts of Snecial Interest to the Automotive Industry: 


“Farmers are desperate to drive home some new trucks and 
cars—maybe a billion dollars worth!”’—Clinton Anderson. 


The rural market accounts for 42% of all private cars and 
trucks in the U. S. 

Automotive dealers, by almost 3 to 1, vote Country Gentleman 
the most effective magazine in selling their rural customers. 
Farmers’ incomes have doubled in the last five years! 

For the last ten years automotive manufacturers have invested 


more advertising dollars per issue in Country Gentleman than 
in any other magazine but the “Post.” 


Po cseatnes iis 


NATIONAL SPOKESMAN FOR AGRICULTURE 


A CURTIS PUBLICATION 
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A MESSAGE FROM THE 








Announcinc 


a fair and equitable 
CAR DISTRIBUTION PLAN 


for the benefit of Chevrolet dealers 
in all parts of America - : - 


— scheduled to remain in effect until October 31, 1947 


HE Chevrolet Motor Division of General Motors 
Peso announces a master plan for the distribu- 
tion of new cars to Chevrolet dealers throughout the nation 
which is designed to enable them to meet the buying 
demands of all sections and all groups in the fairest 
possible way. 

It is the goal of Chevrolet to meet the motoring: require- 
ments of the nation in the most uniform manner, thus 


assuring an even flow of cars into all communities, large 





and small, in proper proportion to the demand for them. 
The Chevrolet Dealer Distribution Plan is designed to make 
certain that the rights and equities of every Chevrolet 
dealer—and, through the dealer, every Chevrolet buyer— 
are protected, with equal justice to all groups and all parts 
of the country. The objective of the plan is to meet, insofar 
as we are able to do so, the motoring needs of the men and 
women of metropolitan America—of agricultural America 


—of all America—with complete fairness and impartiality, 








ac 
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|CHEVROLET MOTOR DIVISION 


and as swiftly as the many Chevrolet plants can turn out 


the cars and place them in the hands of our dealers. 


BASED ON DEALERS’ 1941 MODEL SALES 


Under the plan, allotments of new cars will be based 
on the individual dealers’ sales of 1941 model cars. The 
program embraces the entire country, and will remain in 
effect until October 31, 1947. 


Establishment of this carefully ‘developed Dealer Dis- 
tribution Plan not only recognizes the Chevrolet dealers 
‘who met their responsibilities to the public during the war 
by maintaining active service facilities, but also provides 
every Chevrolet buyer—through the equitable distribution 
of cars to every Chevrolet dealer—the opportunity to be 


served in the most satisfactory manner. 


The Chevrolet Motor Division’s great objective of 
meeting the motoring needs of all customers in the fairest 
possible way is, of course, in the final analysis, the direct 
concern of all Chevrolet dealers. We believe that every 
Chevrolet dealer will deliver cars in accordance with his best 
judgment, taking into full consideration the needs of all 
motorists of his community and the importance of meeting 
the vital requirements of those whose transportation needs 


are extremely serious. 


Needless to say, Chevrolet dealers cannot fill the orders 
of all buyers of new Chevrolet cars simultaneously or over- 
night, much as they would like to do so, but they will meet 
the unprecedented demand for new Chevrolets just as soon 
as this becomes possible. 


FAIR AND IMPARTIAL TREATMENT TO ALL 

It is our firm belief that through this carefully developed 
Dealer Distribution Plan more people can be satisfied— 
and satisfied more quickly—than through any other method 
of new car apportionment, because it will result in the 
most accurately proportionate and speedy distribution 
of new cars to Chevrolet dealers and, through them, to 
the public. 


The Chevrolet Motor Division is confident that Chevrolet 
dealers appreciate the complete fairness which guides 
our distribution of new cars to them, and that they will 
cooperate fully in following the same broad, equitable 
principles in the local distribution of new cars which 


they receive under the Chevrolet program. 


Meanwhile, the Chevrolet Motor Division wishes to 
express its sincere gratitude for the patience and goodwill 
which both the public and Chevrolet dealers are displaying 


during this period of car shortages. 


CHEVROLET MOTOR DIVISION, GENERAL MOTORS CORPORATION, DETROIT 2, MICHIGAN 
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DENVER. — The service end of 
the dealer business here continues 
to play a leading role in the every- 
day scheme of things. What is 
more, according to local dealers, 
this part of the business, having 
grown during the war period, will 
continue to be a lucrative source 
of income from now on even after 
new cars become plentiful. 


Each dealership in Denver is 
making plans to hold its service 
business by devoting more mer- 
chandising effort to this side of 
the business in the future than 
was expended during the years be- 
fore the war. 

A good example of what can be 
done along this line with news- 
paper space is the ads being fea- 
tured in Denver newspapers by 
Downtown-Buick, Inc., Colfax at 
Lincoln. A recent ad said: 

“Buick owners leave your car 
at Colfax and Lincoln for con- 
venient service while shopping 
downtown. Immediate service on 





Denver Looks to Service 


Buick Dealer’s Ad Exemplifies Plans to Exceed 
Prewar Merchandising Efforts 






washing, oiling, and greasing. 

Prepare the radiator and cooling 

system for summer driving now 
—don’t wait until trouble devel- 
ops. 

“Will your car make that trip? 
Have it overhauled for the coming 
season. Fender and body repairs 
without delay — quality painting. 
Porcelainize your car now to per- 
manently preserve and brighten 
the finish. 

“Hand tailored workmanship on 
seat covers, tops, and upholstery— 
quality materials. 

“Buick Dealers in This Same 
Location for 33 Years.” 

Hoskins-Beatty Motor Co. (Olds- 
mobile) has built a worthwhile 
service business, according to E. 
Jack Beatty of the firm. This deal- 
ership keeps close tab on all serv- 
ice jobs. 

A card is sent each customer 
when a job is finished, asking 


| that the return card be filled out 


stating if the servicing of the 


Pandora Garage, 
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car was satisfactory, asking for 
suggestions, etc. 

H. J. Davidson, president of Met- 
ropolitan Pontiac, Inc., also takes 
pride in the service department of 
his establishment. 


Other Denver new-car firms are 
catering to service department cus- 
tomers, feeling that by doing so 
they are building future business 
as well as keeping the business 
operating today when new cars are 
scarce. 





New Car Parade Added 


To Patriotic Fete. 

CHICAGO.—When “I Am An 
American” day is observed here 
in Soldier Field May 19, a pa- 
rade of new model automobiles 
will provide one of the high- 
lights, it was announced last 
week. 

The Chicago Herald-American, 
sponsor, describes the participa- 
tion by motor cars as the na- 
tion’s first postwar automobile 
show, as well as an advance on 
the industry’s Golden Jubilee. 





‘*‘Please be advised that new truck is 
sold. Thanks a million, will use your serv- 
ice again if necessary.’’ L. G. Steiner, 
Pandora, Ohio. 












































































FORTY OUTSTANDING truck men from the Dodge field organization 
cluded an intensive training program in Detroit under direction of L. F. Van No’ 
director of truck sales, and they in turn will train more than 6,100 Dodge dealers 
salesmen to better qualify them to serve truck users. Already 258 conferences of ¢ 
days each have been arranged in all 48 states. The training program will be a o 


tinuous activity, Van Nortwick sald. 


















Dodge Launches Dealer Plan 
To Rate Truckers Needs 


DETROIT.— Dodge dealers and |meet their hauling needs. 


their salesmen are to be trained in 
a national program to better quali- 
fy them to serve truck users in the 
selection of the right trucks to 





EVEN AT 60 MILES PER HOUR 


NEW TIRE OUTWEARS PREWAR TIRES 





Now you can order these 


tires for your car 


ERE’S your answer to “Will today’s 
H tires stand up under a long grind at 
high speed?” 

In a test of the new B. F. Goodrich 
tire, test cars were driven steadily at 
sixty miles per hour, hour after hour, 
averaging over a thousand miles a day in 
all kinds of weather. 

Side by side on the wheels of these 
cars were prewar tires and the new B. F. 
Goodrich tires. Tires were shifted from 
wheel to wheel so that both took the 
same beating. 

The new B. F. Goodrich Silvertowns 


outran the prewar tires—showed less tread 
wear—were good for thousands of extra 
miles. 

Why? Because the new tire has a wider, 
flatter tread that puts more rubber on the 
ground, spreads the wear over a greater 
area. The tire body, or carcass, is stronger, 
too .. . made that way by using tougher 
cords and more of them. There are your 
reasons why the new tire has stood up 
better both in test runs and in actual 


service on taxi fleets and police cars. 

Your tire worries are definitely over if 
you get a set of new B. F. Goodrich 
Silvertowns—the tires that have proved 
they will oucwear prewar tires. 

Supplies are still a bit limited, but we're 
making and shipping these new tires in 
greater volume every day and will have 
much larger quantities in the hands of 
most dealers soon. The B. F. Goodrich Co., 
Akron, Ohio. 


B.F.Goodrich 


FIRST IN RUBBER 








Forty men from the Dodge fie 
organization have concluded an 
tensive training program in Detroit} 
under the direction of L. F. Van 
Nortwick, director of truck saleg, 
In turn, these men will have th 
responsibility of training Dodge 
dealers and salesmen to analyze 
truck users’ requirements so that 
the user may benefit from trucks 
that fit their haulage or delivery 
jobs. 


The program will consist of 4a 
series of conferences conducted by 
two-men teams. Already, 258 of 
these conferences have been ar- 
ranged and will be attended by 
more than 6,100 Dodge dealers and 
salesmen. Other conferences will 
follow since, according to Van 
Nortwick, it is. planned to make 
this training a continuous activity 
within the expanding sales organi- 
zation of Dodge dealers. 

As a result of the training pro- 
gram, salesmen will be able to give 
valuable assistance to truck buyers 
in their selection of trucks of the 
proper gross vehicle weight and 
with the right body, wheelbase, 
axle ratio, frame, tires, and spe 
cial equipment to do the most 
economical hauling job. Taken in- 
to consideration -.are size and 
weight of loads, type of highway 
travelled, grades, and many other 
conditions influencing truck opera 
tions. 


Dealers Warned | 
To Keep Receipt 
Of Warranty 


WASHINGTON. — Dealers 
throughout the nation were cau- 
tioned last week by NADA to not 
only give a copy of warranty to the 
purchaser of a used car sold at 
warranty, but to keep a receipted 
copy of the warranty in their files. 

NADA warned that failure to do 
this may cost dealers untold sums 
of money. 

Following up its warning to 
members, NADA last week request- 
ed OPA to define the meaning of 
“good condition” after the Com- 
munity Motors Co. of Staunton, 
Va. was found guilty in United 
States District court on five of sev- 
en counts charging OPA violations. 

OPA’s entire case against the 
company was built around the 
operating condition of vehicles sold 
and failure to deliver a copy of 
warranty to the buyer. 

Contending that there is a “vast 
difference” between “good operat- 
ing condition” of a 1931 model and 
a 1946 model car,” NADA declared 
itself “perplexed” as to how any 
OPA official may determine “good 
operating condition.” 

Later James F. Foley, chief 
counsel automotive branch of OPA, 
replied to NADA’s request to define 
“good condition” as follows: 

“A used car is in good condition 
when its functional parts and those 
of its non-functional parts which 
are usually attached to the car are 
in a condition that will permit the 
car to be driven safely.” 


“However,” Foley continued, “in 
some cases the paint job, battered 
fenders, absence of glass in win- 
dows, doors, and windshield, and 
where there is a hole in the roo 
may deter the efficient operation 
of a car.” 
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“’D RATHER MISS MY BREAKFAST...” 


He is news editor of a radio 
station’s news room ... works the 
late shift, writes the news 

analysis for commentators. 


One night, one of our reporters 

had supper with him. They were 
discussing newspapers when he 
declared: “I’d rather miss my 
breakfast than my Times!” 

That’s the way readers feel about 

The New York Times. There is 

no way to express it in figures or on a 


pretty chart —but it is always 
there, wherever The Times goes. 
People trust it, rely on it, swear by it. 


Advertising prospers where reader 
confidence is strongest. That is 
why The New York Times belongs 
at the head of almost any 
advertising list. 


The New York Times 


“ALL THE NEWS THAT'S FIT TO PRINT 
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K-F Dealerships 
Number 3,511, 


Frazer Says 


WILLOW RUN.—Appointment of 


3,511 dealers and distributors to 
handle Frazer and Kaiser cars and 
farm equipment was announced 
last week by Joseph W. Frazer, 
president, Graham-Paige and Kais- 
er-Frazer. 


“In the short space of seven 
months,” he said, “we have built 
up a distributor and dealer organ- 
ization for the products of both 
these corporations which we believe 
is already the equal of any in the 
industry in terms of invested capi- 
tal and merchandising experience. 
Applications received at the fac- 
tory to date have totaled more 
than 35,000.” 


The total of 3,511 was listed by 
Frazer as of Apr. 3. Of these, 146 
are distributors for the Frazer and 
direct dealers for the Kaiser. The 
remaining 3,365 are dealers in both. 
The Kaiser is set to be marketed 
on a direct factory-to-dealer basis. 

“Distributors for the Frazer cars,” 
Frazer declared, “are located in 
strategic sales areas selected so 
that they will operate as parts 
distributors for both the Frazer 


























the production outlook with Pontiac’s general manager, H. J. Klingler. 
Sirl. 


are Louis Boshora, C. H. Olen and C. A. 
and Kaiser. Thus, dealers handling 


are being provided with a nation- 
wide network of ‘warehouses’ where 
stocks of parts will be immediately 
available. This arrangement per- 
mits the most prompt delivery of 
necessary service parts anywhere 
in the U.S.A.” 

The farm equipment division of 
Graham-Paige is also continuing to 
appoint dealers who will sell their 
product through a system involv- 
ing 72 distributors. 

The export division of both Kais- 
er - Frazer and Graham - Paige, 


;although | still 
the automobiles as well as owners |appointing distributorships, 





THESE CLEVELAND Pontiac dealers are pictured in Pontiac where they discussed 


Left to right 


in the process of 
has 
named 62 automobile distributors 
and 61 farm equipment distributors 
in 80 foreign areas as of Apr. 3. 
This division expects to have a 
total of 2,000 sales appointments 
throughout the world. 


Hall Motor Chartered 


Hall Motor Co., Inc.,Beaufort, S 
C., has been chartered. Officers are 
Vernon Hall, president; Rudolph 
K. Hale, vice-president; Bernard 
Fischer, secretary and treasurer. 
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Discount Case to Public 


Rhode Island Dealers Use Ads to Tell 
Their Side of OPA Story 


PROVIDENCE, R. I.—Staggering [| which if enacted by the Senate, wil] 
under OPA restrictions and con-jrestore to new car dealers their 
fusing orders, the Rhode Island |traditional trade discount, the RJ 
Automobile Dealers Assn. last week | ADA concluded: 
appealed directly to the public with} “We only want that which hag 
the first of a series of newspaper 
ads. 

With the attitude “We want the 
public to know,’ the dealers de- 
clared the past four years had 
been the most trying in the history 
of their business. 


They stated in the ad, “Now 
when we are trying to get back 
on our feet again, we find ourselves 
bewildered and perplexed, not only 
by a shortage of cars, but OPA has 
arbitrarily reduced our discount by 
approximately 30 percent with ap- 


parently no basis for its action.” Auto Industry 


Pointing out that rents, main-| LONDON. Amid indications 
tenance, and operating costs have|that the British labor government 
greatly increased, the association|iS preparing to nationalize the 
asserted it sought no bonuses or| British auto industry, several mem- 
subsidies. bers of the House of Commons 


Noting that the House of Repre-|have taken a healthy whack at 

sentatives by an overwhelming vote |*he industry’s operations. _ 
has passed the new OPA bill car-|.,©: N- Shawcross, Laborite, led 
rying the Crawford amendment, the assault, charging that the in- 
dustry was “a racket on a large 


scale” and that the auto makers 
“were evidently intending to go 
back to 1939, instead of going ahead 
to 1950.” 

Shawcross attributed this condi- 
tion to “unbridled private enter- 
prise” and advocated that the gov- 
ernment force the factories to pro- 
duce more and cheaper cars. 

Citing United States production 
figures, he said that with only 
twice the number of workers, 
American concerns had turned out 
15 times the number of motor 
cars produced by the British in- 
dustry before the war. Compared 
with the powerful American mod- 
els available at prices considerably 
below British prices, Shawcross 
said his country’s smallest standard 
model was “nothing more than a 
joke, a glorified, expensive toy.” 

The criticism was described by 
auto manufacturers as “obviously 
exaggerated,” “ill informed” and as 
having taken no account of the 
higher British taxation on cars 
and the advantages enjoyed by 
American manufacturers in the 
quality of steel and other raw 
materials. 

Both Labor and Conservative 
representatives joined in the in- 
dictment of their country’s auto 
manufacturers. The Conservatives, 
however, had words of praise for 
the industry’s “high standards of 
mechanical excellence.” 


Perry to Head 


Pontiac Zone 


PONTIAC.—Transfer of Norman 
E. Perry, Cincinnati zone manager 
for Pontiac, to Pontiac zone man- 
ager is announced by D. U. Bath- 
rick, general sales manager. 

Perry, a veteran of the Pontiac 
field organization, joined the di- 
vision in 1927 and has been with 
Pontiac continuously since. In the 
Pontiac zone he succeeds D. B. 
















which we are rightfully entitled to, 
and to be permitted to continue in 
business under the discounts which 
have existed in the automobile in- 
dustry for the past 30 years or 
more.” 


British M. P.’s 
Fire Barrage at 











been taken away from us, and that 











In tractors that plow and sow and reap... 
in trucks that rush farm products to markets 
and canneries . . . in automobiles and 
buses that keep farm families in touch with 
their communities ... gasoline plays a vital 
part in modern American agriculture. 


Whitfield, who resigned to take 
over the Toledo dealership of the 
late George Close jr. New manager 


America’s farms run on gasoline 


oil industry is permitted to improve gasoline quality —bet- 
ter and more economical transportation will become avail- 
able to everyone. Ethyl Corporation, Chrysler Building, 
New York 17, N. Y. 





B. A. Kissam 


—_ most other business men, farmers depend a great deal 
Norman E. Perry 


on gasoline transpartation to help run their ‘‘factories”’ 
efficiently and profitably. And, like most other business 
men, they profit from every reduction in the cost of gasoline 
power. 


Over the years such reductions have been many. Through 
improved refining methods and the use of antiknock fluid 
made by Ethyl, oil companies have been producing increas- 
ingly better gasolines. And each improvement in gasoline 
quality has made possible the design of more powerful and 
more efficient engines for cars, trucks, buses and tractors. 

Anything that lowers the quality of gasoline—such as 
restrictions on octane number which were unavoidable in 
wartime— prevents the operation of existing engines at full 
efficiency and is a bar. to further progress. However, as the 


of the Cincinnati zone is Benjamin 
A. Kissam, formerly assistant zone 
manager at New York. Kissam has 
been with Pontiac since 1937. To 
succeed the late Allen Wright as 
manager of the Dallas zone, Bath- 
rick named John C. Jamieson, 
business manager of that zone. 


Eastman Hudson Co. 


Eastman Hudson Co., Eastman, 
Ga., has opened. The dealership is 
composed of Robert Holcomb, 
owner of Holcomb Motor Co., Coch- 
ran; Buddy NeSmith, I. G. Cole- 
man, NeSmith is manager. The 
firm will also deal in used cars. 


More power from every gallon of gasoline 


through F T H Y L 


Research - Service - Products 
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Anti-Inflation Plan 


Reed Urges OPA Extension, Decontrol Restraint 
And Cooperation to Lift Output 


DETROIT.—To check the infla- 
tion which he asserted is now “a 
stark reality,” Philip D. Reed, 
chairman of General Electric, pro- 
posed the following steps here last 
week: 

1 Extension of the OPA act until 
next spring, but decontrol of 

items not directly affecting the cost 

of living. 

9 Restraint on the pricing of de- 
controlled goods. 

3 Cooperation of management, 
government and labor “to make 

possible the stepping up of pro- 

duction all along the line.” 

Speaking before the Detroit 
Economic club, Reed attributed the 
present inflationary trend to the 
government’s intervention on the 
side of labor in the recent wage 
negotiations. But for the govern- 
ment’s intervention, he said, unions 
would have accepted a “very much 
less inflationary raise of 8 to 10 
cents.” 

“Prices must and will go up,” 
Reed told the Economic. club. 
“Nothing —I repeat, nothing — can 
stop them. 

“The only question now is, can 
the new price levels be quickly 
established and held at a point 
no higher than is really needed 
to cover increased wage and ma- 
terial costs? And can we then 
quickly perform another miracle 
of production?” 

In outlining his three-point plan 
to accomplish these goals, Reed 
called on Congress to require im- 
mediate adjustment of prices to 
cover all cost increases. The anti- 
inflationary rise in production is 
dependent upon such a guarantee, 
he said. 


“Producers, importers distribu- 
tors and dealers must recognize 
that extreme restraint in their 
pricing policy during the next year 
is the only hope of preventing the 
inflationary movement from enter- 


Canton Reports 
431 New Sales 


For Quarter 


CANTON, O.—Four hundred 
thirty-one new automobiles were 
registered in Stark county in the 
three-month period ending March 
31, Stark County Automobile Deal- 
ers Assn. repotred in a bulletin re- 
leased last week by Howard E. 
Loehr, executive manager. 

Total registration of all vehicles, 
including used and casual, was 
6,489. Other new vehicle registra- 
tions included 16 house trailers, 43 
motor scooters, 19 motorcycles, two 
school buses, making a total of 644. 

Used car registrations totaled 
1,207 for the period. Total used ve- 
hicle sales amounted to 1,322, while 
casual sales, including 3,851 regis- 
trations, totaled 4,523. 


‘The Baby’ 
Canada Lists $200 Price 


For 1906 Briscoe 


OTTAWA. — (UTPS) — A 1906 
Briscoe automobile called “The 
Baby” by its owner, Hy Bessin, 
can “go at a top speed of 20 miles 
an hour downhill.” It has provided 
a firstclass headache for the War- 
time Prices and Trade Board of 
Canada. 

According to an expert used car 
dealer, the price of the car when 
new might have been $1,600 and 
the WPTB of Canada order says 
that when a car is a 1936 model 
or 10 years older the sale price is 
established by taking 25 percent 
of the new car price. 

Bessin has several offers for the 
purchase of the car. It has sports 
carbide lamps, two cylinders on 
each side of the engine, a hand 
crank, a three-speed transmission 
on direct flywheel, a right hand 
drive, a bulb horn, a drop oil sys- 
tem. 

However, board has finally set a 
$200 price on “The Baby,” as it is 
called by its owner. 


Carl C. Blanchard, proprictor of 
Farmington, N. H. Motor Co. 
(Ford), has been elected a director 


of the Farmington Building & Loan 
Assn. 


ing its second cycle,” Reed de- 


clared. 


“Competition, which normally 
prevents prices from reaching un- 
reasonable levels, will not be effec- 
tive on certain short supply lines 
for some time to come. It is on 
these products particularly that re- 
straint and yet more restraint in 
pricing is essential to the solution 
of our problem.” 

The speaker emphasized that 
production of men and machines, 
not government legislation or 
subsidies or spending, is the 
yardstick of the nation’s wealth. 
He added: 


“The government can print ten- 
dollar bills till the cows come home, 
but as you can’t eat them or wear 
them or build houses with them, 
they don’t mean anything unless 
the producers of the country are 
making the food and clothes and 
houses and automobile and radios 
that everybody wants — and mak- 


DAVID A. WALLACE, president of Chrysler division, Chrysler Corp., is pictured here 
(center) seated in a Town and Country convertible at the San Francisco premiere of the 


models in the James W. McAlister, Inc. 


(San Francisco) showrooms. James W. Mce- 


Alister, Inc. is Northern California distributor for Chrysler. Above, left to right, are 


Bob Jansen, vice-president and general manager of the McAlister firm; 
assistant general sales manager, 


O’ Malley, 


Joseph A. 


Chrysler division; Wallace; Ted Wright, 


regional sales manager, San Francisco, and James W. McAlister, president of James 


W. McAlister, Inc. 


price is within the reach of all.” 
Management, labor and govern- 
ment must combine to encourage 
more production and more produc- 
tivity, Reed warned, “lest by our 
own lack of courage and imagina- 
tion we fail to achieve and main- 
tain the new highs of production, 


are ours if we will only reach out 
and take them.” 

Reed also urged that Congress 
pass the proposed $3% billion loan 
to Great Britain, predicting that 
failure to do so would help inten- 
sify the foreign tendency away 
from competition and towards 


ing them so efficiently that their 
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employment and prosperity that 
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Finance Amount 
Rises More Than 
100 Pet. in Canada 


MONTREAL.—Expansion in the 
financing of motor vehicle sales in 
Canada was recorded in March, 
when 4,092 new and used vehicles 
were financed to the extent of $2,- 
565,034, an advance of 68 percent 
in number and slightly more than 
double the amount of financing in 
March, 1945, when 2,441 vehicles 
were financed for $1,273,867, the 
Dominion Bureau of Statistics re- 
ports. 

Growth in new vehicle financing 
continued to exceed the rate of 
increase for used vehicles, 1,235 
transactions involving new vehicles, 
whereas only 257 new units were 
financed in March, 1945. The fi- 
nanced value of the vehicles was 
$1,440,618 as compared with $376,- 
680. 

Used vehicles financed in March 
numbered 2,857, being 31 percent 
more than the 2,184 units financed 
in March last year. Corresponding 
amounts of financing were $1,124,- 
416 in March, 1946 and $897,187 in 
the same month of 1945. 








AUTOMOTIVE WASHINGTON 


Byrd Presents Plan 


For Fiscal Sanity 


By William Uliman 


SENATOR HARRY BYRD of Virginia in an address at! 
the closing general session of the annual meeting of the 
U. S. Chamber of Commerce submitted “a plan to restore 
fiscal sanity in America after 16 years of deficits.” It includes: 

1. Balance the budget at the earliest possible date. 2. Keep 

Oe 


the budget in balance, for it 
is certain that upon the first 
warning of any business re- 
cession the blue prints for a vast 
program of public spending with 
deficit funds will be prepared by 
the bureaus at Washington. 

3. Make payments on the public 
debt even if only of moderate 
amounts at the start. 

4. Reduce taxes by eliminating 
unnecessary and extravagant fed- 
eral expenditures. 

“A bill introduced by me to re- 
duce the legal debt limit from $300 












billion to $275 bil- 
lion was favor- 
ably reported by 
the Senate Fi- 
nance committee, 
and is now on the 
Senate calendar,” 
he said. “If it is 
enacted, as I hope | te: 
and believe it will 
be, the federal 
government can 
no longer operate 
by deficit finan- 
cing, because our 
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SELF-ADJUSTING, self-centering brakes 
on the 1947 Studebakers are an important 
‘‘first’’ In the industry. This illustrates the 
self-adjusting feature. A spring-pressured 
bearing metal plug is built into the face 


of the front brake shoe. As the brake lin- 
ing wears the plug moves inward, drawing 
upward a notched lever which in turn ex- 
erts pressure on the brake adjusting cam. 
The action adjusts the shoe outward. To 
effect self-centering, conventional brake 
shoe anchor pins have been eliminated. The 
lower ends of the shoe butt against a solid 
block rigidly attached to the backing plate. 


sides of the block. 





present debt is approximately the 
amount of this new debt limita- 
tion.” 


In stressing the need for full 


en eae ere 


~The Thunder of Ten 
Thousand Hoofs--- 


Again the thunder of the herd re- 
sounds in Texas. Not the stampeding 
roar of wild horses or cattle .. . Now 


the horses are subdued . 


. . confined 


beneath the hoods of motor cars in 


endless streams. 


Traffic in downtown Dallas... in 
every city and town of the Dallas 


market area... 
the city .. 


cially . . 


on the highway into 
. all are one big major 
problem. The city fathers. . 
. are frantic. 


. espe- 


This flood of horsepower is the old 


Traffic... 


production as a means of main- 
taining a high national income 
and adequate tax revenues, Sen. 
Byrd dealt with the labor situa- 
tion. He asserted that strikes 
were a serious threat to full pro- 
duction. A drop in the national 
income to the level of 1929, he 
said, would mean a deficit in the 
federal budget of $20 billion. 

As a first step toward union re- 
sponsibility, Sen. Byrd urged enact- 
ment of legislation he has intro- 
duced in the Senate. Its chief pro- 
visions are: 

That within a reasonable time, 
all unions shall register with the 
SEC and report annually to the 
commission. That every labor or- 
ganization with employes engaged 
in commerce shall incorporate. 

That labor unions can be sued 
for breach of employment contract 
or unlawful damage or destruction 
of property. 

That no labor organization shall 
be entitled to any rights, privileges, 
or benefits under the National 
Labor Relations Act unless they 
comply with the provisions of this 
law. 

* * . 
Royalty Gouge Responsible 
For Coal Parley Flop 
ONE CANNOT  overemphasize 


=i = 
A 


the fathers 
are frantic. 


stampede in the modern manner. It’s 
all fairly orderly. Only an occasional 
driver is still wild. But it’s terrific. 


The whole Dallas market is burst- 


ing its seams . 


. . and the growth is 


only beginning. As a market, it is 
gaining on practically every bigger 


market in the country. 


Of course, the power of The Dallas 
News gains apace. In days to come, 
this market-wide medium will de- 
serve a new place of prominence in 


your advertising plan. 


SELL THE READERS OF THE NEWS AND YOU HAVE SOLD THE DALLAS MARKET 


__ he Dallas Morning News \ 


THE TEXAS ALMANAC 
RADIO STATIONS WFAA AND KGKO 






John B. Woodward, Inc. 
Representatives 





the seriousness of the coal strike 
Government officials have expresse 
the view that if it continues fg 
many more weeks, “inflation” 
not be forestalled. There can be 
question that the American peopig 
as a result of it will have suffe 
incalculable losses in producti 
and otherwise. 
When John L. Lewis first me@ 
with the coal operators on Ma 
12, for the purpose of “negotiating’ 
a new wage agreement to be effee. 
tive as of Apr. 1, 1946, he made 
nine proposals. Hight of ‘these were 
concerned in general with w 
hours, or working conditions. 


The other one, however, pro- 
vided in substance that the oper- 
ators must agree to pay to the 
union a royalty of 10 cents per 
ton for each ton of coal produced. 
It has been stated on the floor of 
the House that this demand was 
the “occasion for the present coal 
strike” and “for failure to enter 
into a new contract.” This state- 
ment may not be complete. How- 
ever, it is generally known that 
this demand was responsible for 
the complete breakdown in nego- 
tiations. 

Congress has already declared 
that the obtaining of royalty pay- 
ments is a form of “extortion” 
which is unlawful if it affects the 
production of goods for use in 
broadcasting. In reality it is a form 
of taxation on production. Never- 
theless, the union demand for au- 
thority to tax is the real basis for 
the coal strike. 

If Congress acts promptly on two 
bills now pending before the House 
Judiciary committee, it can remove 
trom the field of collective bargain- 
ing this serious area of dispute. 
They would amend the criminal 
code by providing that the pay- 
ment, demand or collection of roy- 
alties is unlawful and that willful 
violators may be subject to fines 
and imprisonment. Since it is well 
known that successes of one union 
form the basis for demands of 
others, all manufacturers are, of 
course, deeply concerned with this 
royalty-taxation problem. 

* *~ o 


11,000 Listings Carried 
In Patent Register 


AMERICA’S INVENTORS are 
manifesting great interest in the 
Register of Patents Available for 
Licensing or Sale established by 
the Department of Commerce last 
June. 

The Register, which now lists 
about 11,000 patents, is being used 
not only by the individual inven- 
tors but also by large corporations 
owning large blocks of patents. 

The Radio Corp. of America 
has placed all of its patents on 
the Register for license only and 
has made a blanket statement 
that the corporation will grant 
licenses on standard terms on 
any patent it owns or on which 
it has the right to grant such a 
license. 


International Harvester Co. has 
placed most of its patents on the 
Register and has also issued @ 
booklet describing briefly about 
1,200 patents that it is willing to 
license others to use. 

Any person owning a patent may 
have it placed on the Register with- 
out cost. A patent remains on the 
Register during the life of the pat- 
ent unless it is removed earlier by 
the owner. 







oy 


7 * * 
Nationalization Threat 
Seen by Congressman 

AS A FIRST consideration trans- 
portation must serve the public 
adequately, and the investors must 
also be treated fairly, in the opin- 
ion of Rep. Oren Harris of Ar- 
kansas, member of the House 
Committee on Interstate Com- 
merce. He noted that of $85 billion 
invested in transportation in this 
country, $40 billion has been spent 
by the government for tax-free fa- 
cilities which need earn no return 
on the investment. He said: 

“If Congress cannot devise a for- 
mula that will permit privately fi- 
nanced transportation to serve the 
people and make a reasonable profit 
for investors, in competition with 
government - aided transport, we 
must face a most unpleasant alter- 
native—the nationalization of trans- 
portation.” 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside backcover) © 
will solve your problem. 
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You can get double duty out of your first year’s selling by concentrating on the rich, 
compact, $4,496,734,000 market that is located right at the heart of America—the 
great Chicago market. And you can get started fast—be set solidly for the days 
ahead when the first easy selling conditions pass and the competition becomes tough. 


lists 


yen- 


|THE MARKET: 


ont 


One single powerful medium reaches this easily accessible market—the Chicago Trib- 
une. On weekdays, one out of every three families in the 756 cities and towns of 
1,000 or more population in this strategic area reads the Tribune; on Sundays, it is 
practically every other family. In the important Chicago area the Tribune is bought, 
read and bought from as is no other single medium. 


“| THE MEDIUM: 





Here is a market with a huge pent-up demand for automobiles, washing machines, 
refrigerators, radios and “big unit’ products generally . . . famous for its volume 
purchases . . . one that has repeatedly broken factory and branch sales records. Here 
are the immediate volume and the consumer buying you want... because here you 
will find billions in savings and an area well fortified by diversified income. 


THE RESULTS: 





ym- Now is the time to get going. Available for your study and use is a specific Tribune sales program based 
ion : on the findings of an auto and household appliance investigation among consumers and dealers. More- 
his over, only the Tribune gives you a choice of monoroto, coloroto, comicolor, newsprint color, or black and 
ont white printing at milline rates which are among the lowest in America. 





me CHICAGO TRIBUNE 
Mn To get the pertinent facts of the Tribune sales pro- 
a“ ram, address: C. $. Benham, Manager, National 
f, , VWs y lb’ S ’ 
7. 4 Greatest N 1 1 Advertising, Chicago Tribune, Tribune Tower, 


Chicago 11, Illinois, 






March average net paid total circulation: 


Daily, over 1,040,000; Sunday, over 1,450,000. 
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A Dealer’s Program for the Future 


Text of Summerfield’s Speech Urging Businessmen to Rise 
To the Task of Saving Free Enterprise 







citizens and enlist their support in 
its ultimate fulfillment. We have 
the men. We have the _intelli- 
gence. We have the resourceful- 
ness so necessary for successful 
leadership. 

Let us pledge ourselves, then, to 
the task before us. The preserva- 
tion of free enterprise, the pres- 
ervation of democracy, the preser- 
vation of America. We must not 
fail to preserve our cherished tra- 
ditions for our children and our 
children’s children. 

Reappraisal Needed 

This objective necessitates a 
complete reappraisal of our indi- 
vidual responsibilities as citizens 
Too many of us have failed in our 
duty to home, city, and country. | 
We have been too inclined to let 
someone else take the responsi- 
bility of government and have 
centered our attention too closely 
on our own personal and business 
affairs. To continue this is to in- 
vite disaster. 

The other night I went to hear 
one of the greatest practical psy- 
chologists in the world lecture on 
his work. I refer to Mr. Frank 
Buck, the celebrated wild anima! 
man whose business it is to cap- 
ture the cunning, dangerous deni- 
zens of the jungle and bring them 
back alive. Of all the techniques 
by which Mr. Buck demonstrated 
his mastery over the animal king- 
dom, I think the one which fasci- 
nated me most and which taught 
me most was the technique by 
which he captured monkeys. 

He trapped his monkeys to size. 
That is, he got them exactly as 
large or as small as he wanted 
them and he took them without 
the slightest violence or damaze 
to the animals themselves. Mr. 
Buck trapped his monkeys with a 
coconut shell which had been hol- 
lowed out through small holes in 
the sides. 

These holes were just large 
enough to admit a monkey’s hand. 
Then a peanut or some other tid- 
bit was placed inside the coconut 
shell and the shell tied to a stake 





(Eprror’s Note: The following | reputable businessman to survive. 
thoughtful criticism and program There are those in government 
for small and big -business alike | whose thirst for power to control 
was offered by Arthur E. Sum- | our lives becomes more and more 
merfield, Flint Chevrolet dealer, | insatiable. 
at the Michigan Automobile Deal- You have seen the arbitrary 
ers Assn. convention. Summer- | and unwarranted and utterly ruth- 
field is also a director of NADA | less action of Chester Bowles in 
and MADA and national commit- | reducing our life-sustaining tra- 
teeman for the Republican party. | ditional trade discounts which 
We are printing the text of his | now threatens our existence. At 
speech in the belief that study of | the same time, with typical auto- 
it will be profitable to dealers in | cratic arrogance, he refuses us 
the present uncertain and danger- |the right to ask the public to 
ous national situation.) share in some part our increased 
For the last four years it has| cost of doing business. 
been my privilege, as well as my In A Vise 
assigned duty, to serve the Na- We are being literally squeezed 
tional Automobile Dealers Assn | between two opposing forces: The 
and the Michigan Automobile} ever-mounting costs of doing busi- 
Dealers Assn., in the capacity of} mess, and the steady lowering of 
a director of those organizations | our income by governmental de- 
During those years I witnessed,| cree; for the obvious purpose of 
first hand, the efforts of the mem-| those in control of our govern- 
bers and leaders of the NADA| ment today to curry the special 
and MADA in trying to solve the] favor of organized political mino- 

almost insurmountable problems] rities. We dealers have been the 
thrown upon them by reason of| victims of the worst government 
the United States becoming in-| bungling in industrial history in 
volved in the costliest and most|the reconversion of the automo- 
devastating war in history. bile industry. Bureaucratic inter- 


I saw these few dozens of men ference with : the orderly pro- 
work untiringly and unselfishly cesses of business procedure is 
together in a supreme effort to definitely responsible for the chao- 
overcome these wartime prob- | tic conditions which now exist 
lems, because they realized that | throughout the country. 
on their shoulders rested the You have seen what should 
grave responsibility for the suc- | have been an unprecedented pe- 
cess or failure—yes, the very | Tied of prosperity so dissipated 
survival of the businesses of as to threaten our nation with 
more than 35,000 automobile | 2 _very serious economic crisis. 


dealers—the “cream” of Amer- You have seen the peace that 
ica’s “small” business. our millions of sons and daugh- 


ters earned at such a terrifying 
price become seriously threat- 
ened. 

My friends, the intent and ob- 
jectives of the Washington bu- 
reaucrats must be at long last 
crystal-clear to you. 

You must see and realize that 
in this process of regimentation 
of our business you are witness- 
ing the gradual transformation 


















































































APPROVED WHEELS with rubber tires will be available in plentiful quantity f 
the thousands of boys planning to enter the 1946 All-American Soap Box Derby, 
stated this year for the first time since the beginning of the war. Two of the bigge 
rubber companies in Akron are now in full-scale production of approved wheels, ti 
and axle sets. The above picture shows the new tire and wheel sets being tried out 
an official test car on the Derby Downs concrete racing strip in Akron. The test ¢ 
was specially built by the boys of the Hower Vocational High School of Akron. F 
Schieb, Soap Box Derby national contest board member (pointing), is advising Domi 
Celetti, youthful Akron test car driver, how he wants him to drive the course. Behii 
Schieb are tire manufacturing company officials. 





























that must come first in every) pay check for food, clothing, she 
businessman’s mind from now on.|ter, and recreation. 

Our job is to SELL THE The modern production worke 
SYSTEM; SELL THE SYSTEM | is over-specialized and he is ove 
FIRST, THE PRODUCT SEC- | ly dependent upon his pay chee 
OND. System FIRST, Product | for every item in his existence 
SECOND. Don’t be single-mind- | Today these production worke 
ed like the monkey—SELL THE | have for the first time a backlog 
SYSTEM FIRST. of purchasing power with which 
Let’s remember, gentlemen, that| they hope very soon to be able 
. governments are man-made. They| re-house themselves. 
derive their power from the con- If our production workers pul 
sent of the governed. When our] their new homes on fifty cramp 
government in Washington buys| feet of city space, they will cor 
its power with prodigal gifts in} tinue in the future to be overly 
exchange for controls at the ex-| dependent upon industry’s ps 
pense of the thrifty, it endangers| check for everything that goe 
every one of us. Some may not] into that home — indeed, for th 
see the danger because of the ben-| very security of the home itself, 
efits obtained. Many are déluded| If, on the other hand, these pro- 
by the abundance of money/| duction workers decide to put 
caused by the war. Few Ameri-|their homes upon one to five 
cans recognize the statism that| acres of spacious ground, easily 
was created and the liberties that] accessible to their work by a su 
were lost through government} per highway, the economic future 
controls in the past years during| of the mass production worker re 












































More than that, our associations 
were fighting a battle for nearly 
three million other small business- 
men who, unfortunately, were not 
so well organized. Together we 
fought the disrupting effects of 
the war itself and, at the same 
time, the many unnecessary, un- 
fair, crippling government regu- 
lations conceived by men who 
were either incompetent, ignorant, from our traditional American 


= downright dishonest. way of doing things—the system 
They sought (and there are/ that has enabled us to build the 














some who still seek) to use the| greatest nation on earth—to aj in an open area. peace and = i coma into a very different 
war for an excuse to force upon! state of almost complete govern-| The monkey could see the trap : 7 on : 
us “bureaucratic regimentation,”| ment control of the individual] plainly. He could see the peanut That’s wny we _ businessmen Can Supplement Pay 





must pledge ourselves to build a With the aid of a deep freeze 
better government. This is a job| and a garden he may supplemer 
for big and small business. Big} his pay check’s purchasing pow# 
business crowds the headlines, but} at the food market. In additio 
small business and small business-| he has something constructive 
men—you and I—make the De-| and wholesome to do in his le: 
troits, the Pittsburghs, the Akrons| sure time besides drink beer and 
and the NATION. Remember, gen-| soak up Socialistic propaganda. 
tlemen, what hits big business of- And mind you—there is going 
ten destroys small business. It|to be plenty of leisure time for 
means we've got to work and|the mass production worker and 
build together. for everyone else. The eventual 
This need for working together| by-product of the machine age is 
brings to my mind a project which | leisure time and we have got to 
we dealers and small businessmen | begin now to learn to be borne o7 
are peculiarly well equipped to} the back of that slave. We mu: 
push successfully. master the machine, master its 
If we are successful—and there| productiveness, or we in turn will 





which, if allowed to continue, wi!!| }iyes and businesses. You realize 
snuff out the spark of hope that/ that we are experiencing a deli 
still burns in the breast of every | perate attempt to bring about 
loyal citizen who fought for the| here in America the same totali- 
preservation of our American way | tarianism that we fought to wipe 
of life. out in Europe and Asia. 
Fighting Together — Must Act Now 

This, my dealer friends, is the} If we in America are to escape 
battle we have been fighting to-|the fate of other nations who fol- 
gether. All of us must continue t0| jowed the pattern of centralized 
fight until we have achieved final] control of government, we auto- 
victory over the forces seeking to| mobile dealers, small business- 
destroy free enterprise in Amer- men, and professional men every- 
ica. Our struggle during the last} where in America must rise to 
four years has been costly in| our responsibilities and stop this 
many ways. However, when we| dangerous trend NOW. 
finally wim back the privilege of} The hour, my friends, is much 
conducting a free and unregi-|jater than you think. 


plainly, but when he grasped the 
peanut he could not withdraw his 
fist through the hole without re- 
leasing the peanut. So, although 
the monkey belongs to that class 
of animals whose intelligence is 
next highest to that of man—he 
sat there beside the coconut shell 
holding the peanut until he was 
captured. 

The monkey’s singleminded- 
ness and his utter devotion to 
the thing in hand cost him his 
freedom. I repeat: the monkey’s 
singlemindedness and his utter 
devotion to the thing in hand 
cost him his freedom. 

The monkeys were not trapped 
























mented business, our reward wil!] Jt is men of your caliber who| by any cleverly concealed or sud-| 18 7° need to think that we — - oe by i. and mechan: 
be great. must provide leadership and guid-| denly sprung trap. They whined not be—we can do more to in- . socialistic process. 
crease the number of small busi-| additional dividend for the mas: 







and complained loudly and chat- 
tered with fear, but they never- 
theless were picked off with the 
peanut in their hand. 

Now, although I do not like to 
make odious comparisons, I can 
tell you gentlemen here tonight 
that unless American businessmen 
—big and small—become less sin- 
gle-minded and less utterly de- 
voted to the thing immediately in 
hand, they, too, are going to be 
picked off one by one still hold- 
ing their peanuts. 


Failed on System 

In short, gentlemen, I say to 
you that the American business- 
man in his single-minded devo- 
tion to his business has done a 
wonderful job of selling his prod- 
ucts and his services, and a woe- 
fully poor job of selling the Amer- 
ican system of free enterprise it- 
self. 

I say we are doing a poor job 
of selling this system because 
other systems—inimical to every- 
thing we cherish, and centuries 
behind our system in fruitfulness, 
fairness, and freedom — neverthe- 
less are being sold so _ success- 
fully that they have seized the 
minds and imagination of whole 
segments of world society and 
large segments of our own peo- 
ple. We businessmen, all of us, 
have a selling job to do, a job 


We will then know that w=#jance for a bewildered and con- 
have not only fulfillled our pri-| fused America. 
mary objective — providing and You automobile dealers — you 
maintaining vital transportation] men who have carried so nobly 
for the people of America—but at|the torch for millions of small 
the same time we shall know that] businessmen throughout America 
we have done much to keep alive|}—must rise to meet this grave 
the right and will of small busi-| challenge today. Government, like 
ness to survive; the sacred right] charity, begins at home. You 
of futur’ :2nerations to enjoy the | whose influence is a constructive 
opportu + and privileges that| force in every crossroads village 
have be ours. Unfortunately,}in America must intensify your 
however, our work is but partly! efforts to help achieve a perma- 
done. nent peace and a genuine prosper- 

As I speak to you now, we | ity and security for our country. 
are engaged in a finish-fight | All of us share this objective; all 
with that instrument of regi- | of us must work to achieve it. 
mentation —the Office of Price To put it even more simply, 
Administration — conceived orig- our objective of big and small 
inally as a war necessity and businessmen throughout Amer- 
accepted by the people of Amer- ica —is to build a better Amer- 
ica with complete forbearance. ica. This takes leadership — 
But what has happened? Long strong and unselfish leadership 
ago it ceased to be a force for —in government and public af- 
protection against run-away in- fairs. 
{flation. Now it has shown itself I say we have that leadership 
to be the all-consuming octopus | among the three million small 
of regimentation that it truly is. | businessmen in this country. I say 
The repeated warnings and pro-| we have it particularly in the 35,- 
tests of honest and sincere busi-| 000 automobile dealers in this 
nessmen throughout America have | country. 
gone unheeded by those who di- We men gathered this afternoon 
rect its activities. Today black} have not only the vision, but the 
market operations have reached| ability to define our objectives 
staggering proportions and, if|and dramatize the kind of Amer- 
they are allowed to continue, it| ica we seek to develop, that will 
will be almost impossible for a!capture the imagination of our 





nesses in this country and] producton worker who migrate 
strengthen the survival of free} along the new highways of to 
enterprise than any other single | morrow is that he will have a de 
line of action we can undertake. _ eee in which to raise 4 

I refer to the system of super-| f@mily—an next to food, children 
highways which a need despe- demand space for the proper ab+ 
rately and which we must sell to sorption of their energies and the 
the American people. The death-| Proper development of their minds 
proof, super-highway of tomorrow and bodies. 


is the logical avenue along which When our housing program 
big business can  decentralize,| inquiries reveal that a large 
along which new small business} Percentage of all housing inqui- 
can develop, along which the chao-| TieS @re for suburban property, 
tic industrial community can re-| YOU ¢an see that the public al- 
i ready yearns to leave the over- 
settle and re-house itself, and y 
* industrialized city and re-house 
along which the garden city of 
the future can take root and| ®md re-arrange itself in smaller 
Souriah. and healthier community pat- 
terns. 

A super network of death- Here again—the greater num- 
proof highways lacing our coun- | per of super highways easing the 
try together from border to bor- | transport problem and simplifyin 
der and coast to coast is the | the problem of intercommunica 
greatest single solution to our | tion between communities becom 
social, economic and _ political | the pathway along which small 
problems that can be found | puysiness can pioneer. If the in 
anywhere. It is a project t0 | crease of super-highways resul 
which we dealers must give our | as it is sure to do, in our great 
enthusiastic support. urban populations resolving them 

A great deal of the restlessness} selves into smaller communit 
and fear which permeates the] patterns, you may be sure tha 
ranks of our production workers,| this is the greatest field for pio# 
and has made them ripe for So-| neering that small business eve 
cialistic propaganda, has stemmed | had. : 
from the fact that these people Another dividend to be realize 
have a precarious security when| from the fncrease in the numbe 
they depend solely upon a weekly (Continued on Page 53, Col. 1) 
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The Hearst Newspapers introduced 


and urged the observance of 





NEW YORK JOURNAL-AMERICAN, MAY 13, 1941 


**Whatever is right can be achieved through 
the irresistible power of awakened and in- 
formed public opinion. Our object, there- 
fore, is not to enquire whether a thing can 
be done, but whether it ought to be done, and 
if it ought to be done, to so exert the forces of 


publicity that public opinion will compel it 


QV-RA Fear, 


to be done.”’ 


‘T AM AN AMERICAN” DAY 


The Hearst Newspapers were the first to sponsor 


*““T Am an American” Day. 


This “all-American expression of American- 
ism” has had from the beginning the personal 


support of the founder of these papers. 


Since its first celebration, “I Am an Ameri- 
can”’ Day has spread to every city of size in the 
United States, and each observance has drawn 
larger throngs than the one preceding. The 
Hearst Newspapers have watched with pride 


the growth of “I Am an American” Day. 


They believe that the privilege of living in 
America is the most priceless geographical gift 
that God can bestow. And the Hearst News- 
papers believe, too, that every immigrant to our 


ports of entry should become American in 


THOUGHT and ACTION. 


He should learn to love and appreciate our 
glorious United States of America—our govern- 
ment, our system of laws, our freedom, our 
ideals. He should stand ready to defend all 
these things by word and by deed against en- 


vious detractors from other lands. 


The Hearst Newspapers approve the ancient 


admonition: “If you don’t like this country, why 


don’t you go back where you came from?” 
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Can Help Avoid or Win Similar Suits .. . 
More Court Verdicts Summarized 


As Future Aid to Dealers 


By Leo T. Parker 
Attorney at Law 

Recently the higher courts ren- 
dered many interesting decisions 
involving automobile dealers. 
Knowing the cause and outcome 
of these outstanding new law suits 
will assist readers to avoid similar 
legal controversies. 

These decisions may also be used 
to win favorable verdicts in un- 
avoidable law suits. Further details 
of any decision may be found in 
most public libraries. 

City Condemns Land 

The acquisition of land by a city 
for an automobile parking lot is 
for a “municipal purpose” and the 
city may purchase or condemn the 
land. Thus, if the owner of the 
land refuses to sell it to the city, 
the latter may appropriate it under 
the eminent domain laws, and the 
court will decide the amount that 
the city must pay the land owner. 


For instance, in Miller v. City 
of Georgetown, 191 S. W. (2d) 
408, reported February, 1946, it 
was shown that municipal offi- 
cials desired certain land for use 
in constructing a public parking 
lot. The owner of the land re- 
fused to sell it, and the city filed 
suit. The higher court authorized 
the city to appropriate the land 
and pay its reasonable value. 
This court said: 

“It is a matter of common knowl- 
edge that the great increase in 
recent years of motor vehicles has 
created a situation, even in the 
smaller cities, which is fraught 
with danger to persons using the 
streets and causes inconvenience 
to the residents of the city. We 
think the right to furnish parking 
space is a necessary adjunct to the 
right to regulate traffic.” 

Gasoline Is Faulty 

According to a higher court de- 








cision, a person who purchases 
faulty or defective gasoline should 
be able to discover the reason his 
car will not satisfactorily operate, 
and drain the gasoline. In other 
words, a person who cannot detect 
bad gasoline is not entitled to re- 
cover damages. 

For example, in Speed Oil Co. v. 
Griffin, 36 S. E. (2d) 205, reported 
February, 1946, it was shown that 
a mail carrier sued the operator 
of a service station alleging that 
the latter sold him inferior gaso- 
line for his automobile which re- 
sulted in automobile refusing to 
run. The mail carrier proved by 
three witnesses, one of whom was 
a mechanic, that although his au- 
tomobile was in perfect mechanical 
condition, before the purchase of 
the gasoline, it would not run sat- 
isfactorily afterward without con- 


COLOR 


Who cares (much) about the “horsey set” 








tinually jumping, stopping, spitting | almost everything except the rig 1t 


and back-firing. 


The automobile was taken to 


| three different mechanics, experts 


in their line, all of whom failed 
to find the trouble, although they 
went to the extent of changing the 
motor oil twice, putting new wires 
on and installing a new battery 
and a new carburetor. 

The mail carrier alleged that 
he was forced in the emergency 
to expend $250 cash in trading 
the automobile which would not 
run for another car of no great- 
er value. The new owner of the 
car took the faulty gasoline from 
the tank of the car and put other 
gasoline in. It cranked immedi- 

and ran perfectly and 
smoothly. 

The higher court refused to al- 
low the mail carrier any damages, 
saying: 

“It is reasonable to say that the 
plaintiff (mail carrier) should have 
discovered that the trouble with 
the car was the defective gasoline. 
The very nature of the trouble 
would indicate to the ordinary per- 
son, with average experience in 
the driving of automobiles, that it 
was either in the gasoline itself 
or in the gas feed and connections. 


“It seems that the plaintiff did 


Here’s a bet you’re bound to win: Saddle 
your sales in the HI spot of oHIo to a schedule in the Dispatch Sunday 
Magazine. It has that high-steppin’ local action that brings cheers from 
readers and makes them trot off to “where to buy.” 


at Monte Carlo or Biarritz as 


long as there are oHlo cheers for the sporty story of localite Virginia 


Penfield, owner of “Cadet Commander,” 


grand champion hackney pony? 


Vo rotogravure or magazine schedule is complete 


without the 


FEATURES WINNERS 


Brad Willson, 
Ohio writer, 

blue-ribbon winners 
among horses, dogs and 
people. With photo know- 
how as well writing 
skill, he’s a natural for a 


popular 
can pick 


as 


Represented Nationally by O'MARA & ORMSBEE, 
New York, Chicago, Detroit, Los Angeles, San Francisco 


Columbus 


WITH PEN 


local “*news-views 
like the Sunday Dispatch. 
Once Ohio correspondent 
for Collier’s and American 
Magazine, Brad sold Ohio 
to the world. Now 
reselling Ohio to Ohioans. 


Sunday Dispatch 


AND PICS 


” 
mag 


he 


is 


Ine. 


Magazine. 








HOT sP 


OT tN. THE 


HI-SPOT 


IN OHTO 











thing, and the thing that mo 
drivers would likely have done first 
in trying to locate the trouble.” © 
Conversion Liability j 
Modern higher courts consisten: 
ly hold that if a person fails to 
a rented motor vehicle strictly 


"a4 


accordance with the terms of th P| 


rental agreement, the owner me 
sue for conversion or immediate 
possession of the vehicle. 


For illustration, in Warren vy, 


Peppers, 17 So. (2d) 585, it wags 
shown that the Hardaway Motor 
Co. sold a motor truck on a condi. 


tional sales contract by which the | 


purchaser paid a part of the pur- 
chase price, in cash, with the re- 
mainder to be paid monthly over a 
period of time. 

The purchaser rented the truck 
to a man named Warren who, with- 
out authority from the purchaser 
delivered the truck to Mr. Brown. 
The latter used it on a government 


contract. Later the purchaser sued > 


Warren for conversion and full 
value of the truck. 

In holding the purchaser entitled 
to a full recovery, the higher court 
said: 

“Under plaintiff's (purchaser’s) 
conditional sales contract he had 
at the time of the alleged conver- 
sion of his truck by the defendant 
(Warren) the title thereto as 
against all the world except his 
vendor and its assigns.” 

Law Rulings 

According to a late higher court 
decision, technicalities may pre- 
vent the seller of an automobile 
from collecting the amount due. 

For example, in Sampson Motor 
Car Co., 39 Atl. (2d) 740, it was 
shown that an automobile was sold 
by Sampson to a buyer, and cer- 
tificate of title was issued to the 
latter subject to an encumbrance 
in favor of First Credit Corp. in 
the amount of $763.92. That encum- 
brance was paid and satisfied on 
Nov. 2. 

Thereafter successive loans were 
made to the buyer and an attempt 
was made by each creditor to se- 
cure the loan by having a’ bill of. 
sale made to the lender, who then 
executed a bailment lease back to 
the owner, without any change of 
possession whatever. 

In subsequent litigation the 
higher court held that the finance 
company could not preclude levy 
and sale of the automobile by 
another creditor who sued the | 
buyer of the automobile. 

This court explained that if 
Sampson had made a _ bailment 
lease to the buyer and assigned 
the automobile and the lease to the 


finance company which advanced — 


the $763.92 unpaid on the car, the 
automobile would not have been 
subject to execution and sale by 
the buyer’s judgment creditors un- 
til the amount yet due was paid 
the finance company. 

Also, see General M. A. Corp. v. 
Hartman, 114 Pa.Super. 544. This 
court clearly explained that a cred-. 
itor of the purchaser of an auto- 
mobile has a legal right to take 
possession of the automobile, as 
against one who loaned money on 
the car: 

1. Where the lease is attempted 
to be made by one not in posses- 
sion of the property leased — as 
where A sells and delivers a car 
to B, and the unpaid purchase 
money is sought to be secured by 
a lease to B from C, who never 
had possession of the car; 2. Where 


the owner of an automobile bor- — 


rows money on it and attempts to 
secure the loan by executing a bill 
of sale to the lender, and the latter 
executes a bailment lease back to 


the owner of the car without any 


change of possession. 

On the other hand, see Associ- 
ates Discount Corp. v. Wise, 41 AtL 
(2d) 418. The testimony showed 
that the R. B. Graham Co., dealer 
in automobiles, and a man named 


Wise entered into an agreement, © 


in writing by the terms of which 


the R. B. Graham Co. leased a 
used automobile to him for $677.74. 
Of the total rentals, $220 was paid © 
at once, and the balance of $457.74 — 
was to be paid in monthly pay- 


ments of $25.43. 

The lease agreement contained 
an option whereby Wise might 
purchase the automobile provid- 
ing all agreements therein had 
been fully performed, for the 
sum of $1. 


The R. B. Graham Co. assigned | 
the lease agreement and note and 
all of its right, title and interest | 


(Continued on Page 25, Col. 1) 
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In Similar Cases... 


Court Verdicts May Aid 


In Avoiding 


Suits 


(Continued from Page 24) 


in the automobile to a finance 
company. 

Wise defaulted in his payments, 
and the company repossessed the 
automobile and resold it for $140. 
The company’s expense of repos- 
session and sale was $10 and at- 
torney’s commission was $49.16. 

After the automobile had been 
repossessed and sold, the company 
sued Wise to recover the sum of 
$376.90, made up as follows: 


Amount of note (unpaid 





SOROREE): kine cisesceesses $457.74 

Expense of repossession 
CONS iss 065 s08's 000% 10.00 
$467.74 


Credit by sale of auto.... 140.00 





$327.74 


Attorney’s commission ... 49.16 





$376.90 


In holding the company entitled 
to recover this amount from Wise, 
the higher court said: 

“In the instant case the inten- 
tion of the parties is clearly ex- 
pressed in the lease agreement, 
and there is no rule of law 
whereby the intention of the 
parties should not be carried out 
and their contract upheld.” 

And again see Use v. Douglass, 
104 Pa.Super. 399, 159 A. 185. In 
this case the higher court held that 
the assignee of a bailment lease, 
who repossessed the automobile on 
the lessee’s default, could not re- 
cover the entire unpaid balance of 
the rentals, but could recover the 
unpaid balance plus the expenses 
incurred in repossessing and dis- 
posing of the automobile, less the 
amount received from the resale 


thereof where the contract con- 


tained a provision whereby the les- 
see agreed to pay such deficiency. 


Zoning Law Upheld 

According to a late higher court 
decision, an automobile service and 
filling station is not welcome in a 
residential district. 

For example, in Verniero v. 
Board of Commissioners of City of 
Passaic, 45 Atl. (2d) 890, reported 
April, 1946, it was shown that a 
gasoline filling and service station, 
is situated on a corner. Directly 
on the opposite side of this street, 
a zoning ordinance is_ effective 
strictly for residential purposes. 


The owner of a corner lot in 
this residential zone, and across 
the street from the service sta- 
tion, applied for a permit to con- 
struct and operate an automobile 
service station. 

The commissioner refused to is- 
sue the permit and the property 
owner filed suit, alleging that the 
commission’s refusal was arbitrary, 
discriminatory and unreasonable. 

The higher court refused to 
order the commission to issue the 
permit, saying: 

“The law presumes that a zoning 
ordinance is reasonable in its ap- 
plication; and the burden is upon 
the land-owner to establish circum- 
stances justifying a variance from 
the general rule of the ordinance. 

“A gasoline service station in- 
volves disturbing effects not merely 
upon other neighborhood properties 
but also upon the general, and par- 
ticularly upon the pedestrian pub- 





“Get out the cigars, dust off that 


chair—here comes the factory man!” 





lic. It is not welcomed either in 
residence or business areas.” 


Liable as Partner 

A person who does anything to 
induce an automobile dealer to be- 
lieve that he is a member of a 
partnership automatically makes 
himself liable as a partner. 

For example, in American v. 
Great Southern, 16 So. (2d) 140, the 
testimony proved that a person 
named Neelley furnished capital 
for a firm. He signed the partner- 
ship’s financial statement. On faith 
of this a seller extended credit to 
the partnership. 

The higher court held Neelley 
fully liable to the seller who sued 
the partnership, although the tes- 
timony showed that actually Neel- 
ley was not a partner in the busi- 
ness. 

Must Record Promptly 


Under the laws of all states a 
chattel mortgage should be record- 
ed within a reasonable time after 
its execution or it may not retain 
its status as a prior lien on chat- 
tels. 

For illustration, in United States 
v. Schuck Co., 150 Fed. (2d) 301, it 
was shown that a company pur- 
chased a machine and made a 
down payment of $97.60. A chattel 
mortgage to secure payment for 
the balance was executed and de- 
livered by the purchaser to the 
seller. 


However, the chattel mortgage 
was not recorded in office of the 
county recorder until over one 
month after it was signed. 


The higher court held that since 
the chattel mortgage was withheld 
from record for one month after 
the down payment, this was un- 
reasonable, and the mortgage was 
void as to subsequent creditors 
who extended credit to the com- 


pany. 
Lessee Injured 

It is well established law that if 
a landlord has not agreed to be 
responsible for repairs to premises 
rented by an automobile dealer, as 
a lessee, the latter takes the prem- 
ises upon his “own” risks. 

For illustration, in MHarrill v. 
Sinclair, 35 S. E. (2d) 240, reported 
November, 1945, it was shown that 
a@ person named Dennis leased a 
service station from a company. 

On the premises was an overhead 
slide type, consisting of four hinged 
sections, which, upon being pushed 
up, slided into and along a sup- 
porting overhead track. The weight 
of the door was counterbalanced by 
springs on each side, connected 
with the door by cables running 
over pulleys, making the door nor- 
mally easy to operate with one 
hand. The door was out of order 
and Dennis notified the company 
to repair it but no repairs were 
made. 

One day the defective door 
seriously injured the lessee who 
sued the landlord for damages. 
In holding the latter not liable, 
the higher court said: 

“Ordinarily, in the absence of an 
agreement relating to repairs or 
warranty relating to the condition 
of the property when leased, the 
lessee takes it in its then existing 
condition.” 

In McDonald v. Breauz Ballard, 
Inec., 183 S. W. (2d) 26, the owner 
of an automobile sued a garage 
owner for value of a car destroyed 

when the garage burned. The high- 
er court held the garage owner 
liable and said that he could have 
avoided liability if he had proved 
that the fire had not started 
through his negligence. 

In other words, a garage or serv- 
ice station owner is not liable for 
loss by theft, or fire of a stored 
automobile, unless the testimony 
conclusively proves that the loss 
resulted from negligence of the 
operator. 


Poplin Chartered 


Poplin Motors, Elkin, N. C., has 
been chartered to operate an auto- 
motive dealership. Principals are 
Charles C. Poplin, George C. Pop- 
lin jr., Lillian C. Poplin and Inez 
P. Poplin, all of Elkin. 
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“and this is your AQUW4GQ, madam!” 


A nice idea .. . to have years of trouble-free service all wrapped up and de- 


livered with the new refrigerator! But madam is anything but gullible on 


this touchy old problem of service. Whether it’s for refrigerator, vacuum clean- 


er or automobile she is expecting the real thing . . . quick action when trouble 


comes, with capable mechanics and equipment to fix things fast and right! 


Manufacturers are not being kidded either! They know that, in every commu- 


nity, sales curves sensitively reflect the quality of service that backs the product! 


@ Helping manufacturers maintain better cus- 
tomer service through their dealer outlets is 


Snap-on’s job. 


Snap-on is not only top producer of fine serv- 
ice tools, but Snap-on’s unique, direct-to-user 
distributing organization PUTS THE TOOLS 
TO WORK ... gets the right tools into the 


hands of mechanics in service establishments 









oe, 


THE CHOICE OF BETTER 


ao 


throughout America. 

Successful operation of the best planned Serv- 
ice Tool Program calls for know how, trained — 
manpower, countless thousands of personal 


calls and follow-ups. 
Snap-on is providing this important service to. 
many leading manufacturers. If you are inter- . 


ested in full details, write Snap-on. 


SNAP-ON TOOLS CORPORATION 


8082-E 281H AVE. KENOSHA, WIS. 
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| Those Good Old Days? 


Pioneer Walker Tells How He Had to Turn 
Detective to Sell First Car 


By Bob Finlay 
Managing Editor 

DETROIT.— What about those 
good old automotive days? 

A group of dealers were kicking 
strikes and OPA around the other 
day up at the Michigan Automo- 
bile Dealers Assn. convention in 
Lansing, when Tom Walker (Hud- 
son), Detroit, rose to remark: 

“We had our problems in those 
good old days, too.” 

Tom, who looks hale and hearty 
for all the 45 years he’s been sell- 
ing cars, told about the first one 
he sold. 


That was back in 1902, for al- 
though he became a dealer in 1901 
he didn’t make a sale that year. 

The first car was an Olds, Tom 
said, and he delivered it to the 
neighborhood plumber on a Satur- 
day. On Monday, the bank told 
Tom that payment had been 
stopped on the check. So Tom 
dropped around to see the plumber. 

“I’m going to stick to the horse 
and buggy,” the irate buyer said. 


“I told all my friends I was 
going to drive to church, and the 
blamed thing wouldn’t even 
budge. I’ve never even had it out 
of the barn.” 

Now Tom, although he professed 
innocent amazement, wasn’t espe- 
cially surprised. Many a time he’d 
had the motor conk out right while 
he was demonstrating a car’s “un- 
excelled performance” to a pros- 
pect. 

When that happened, Tom said, 
he’d just say: 

“And now let me show you the 
powerful motor in this car, Doc.” 

And he’d head for the curb. 
While showing the prospect the 
motor, he could usually spot the 
trouble. Maybe one of the nuts on 


and he knew that he hadn’t driven 
through any ashes. 


So Tom went around talking 
with the neighbors, and soon had 
the little mystery solved. One 
neighbor reported that the 
plumber’s son had taken the car 
out in the middle of the night 
and had run the thing into a 
ditch on the other side of town. 
The neighbor had had to hitch up 
his horses and pull the car home. 


Tom reported back to the plumb- 
er, who thereupon confronted the 
son, who confessed. So the sale 
went through, but Tom’s adven- 
tures weren’t over by a long shot. 

There was the time he got a 
piano painter to give one car a 
mahogany finish and another a 
golden-oak finish for a show. At 
another early show, Tom, who was 
then handling the Willys-Overland 
“cheese-box” model, hired a man to 
eat, drink, go to bed, play solitaire 
and cook dinner right in the car. 


Tom’s been having adventures all 






















loose. So Tom would unobtrusively 
tighten up the nut, and off they’d 
go again. 

But in the case of his first sale, 
the story was a little different. He 
had to do a little amateur detecting 
on that one. 

Going out to the barn, he noticed | 
wheel marks other than those he 
had made in delivering the car. | 
Then he noticed ashes on the tires, | 


New York Plans 
More Terminals 
For Trucks 


NEW YORK.— Automotive ter- 

minal facilities occupy a prominent 

* place in the future plans of the 
Port of New York Authority, which 
observed its twenty-fifth anniver- 
sary Apr. 30. It has spent $240 
million in developing transporta- 
tion facilities. 

Projects now being undertaken 
include motor truck terminals in 
downtown Manhattan and in New- 
ark, which will be completed early |; 
next year if building materials are |! 
available. The two terminals are |! 
designed to reduce street traffic 
congestion and the high cost of || 
distributing merchandise freight in 
the port area. 

The Manhattan terminal, extend- | 
ing from Washington to Greenwich 
Sts. and from Spring to Houston 
Sts., is expected to cost $4,850,000. 
The estimated cost of the Newark 
terminal is $2,650,000. 

Another project now under con- 
sideration is a $15 million union 
bus terminal to replace eight indi- 
vidual terminals. 

From November, 1927, to May, 
1946, its bridges and tunnels joining 
New York and New Jersey served 
390,595,000 travelers. It is estimated |, 
that during the war three-quarters |; 
of the traffic was involved in the/| 
war. 































Voss Heads Sales 

Harry Mitchell, president of 
Mitchell & Cassell, Inc., 1601 Main|! 
St., Peoria, Ill, announces the ap-|' 
pointment of Otto Voss as sales)’ 
manager for Dodge and Plymouth 
cars. Recent appointments to the 
new car sales force are Sam Mc- 

















O'Donnell, all of Peoria. 
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AvTomoTIve News 


“Now, remember, we don’t HAVE to be the 29th consecutive plant to 


fall in line!” 


through his 45 years as a dealer, 
and is still having them. 
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—]|Bendix Air Brake 
Opens 4 New 
Regional Offices 





Pu 
In 





“rey! | ELYRIA, O.—Floyd L. Wheaton, CHIC 
sales manager for Bendix-Westing. ® clinic e 
house Automotive Air Brake Co, @ associat 
announces opening of the com. @ will m: 
pany’s new regional offices in New @ interna’ 
York, Detroit, Atlanta and Dallas, @ al Assr 

The New York office, now han- @ the Ste 
dling the contacts of the Philadel- Two ' 
phia office it supersedes, is located @ dress t 
at 8206-7 Empire State Bldg. and § ment P 
will be under the supervision of @ They : 
A. R. Leukhardt, regional man- @ admini: 
ager. In Detroit J. V. Ralston, ass § OPA 
sistant regional manager, will di- @ speak 
rect the company’s activities from § May 27 
offices at 217 Boulevard Bldg. The 
E. W. McKay, regional manager, by Lt. 
; will represent the company in At- minist 
#. lanta from headquarters at 69 admin 
+ Mills St., N. W., and W. H. Parish, & “Surpl 
"3 regional manager, will be in charge Othe1 
VECK of the Dallas office at 313 Andrews follow. 
Bldg. Hood 
These new offices augment the @ Mass., | 
established Bendix - Westinghouse Purcha 
regional offices in Chicago and St. Probler 


Louis. Haberk 


That’s what he loves about the| peaa jack Weed’s Backshop for some fm vice - 
business. highlights in the service field. agent 1 
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Ag 


ents to Meet 


In Chicago May 27-29 


CHICAGO.—The most exhaustive 
clinic ever conglucted by a business 
association on “shopping problems” 
will mark the thirty-first annual 
international convention of Nation- 
al Assn. of Purchasing Agents at 
the Stevens hote] May 27-29. 

Two Washington officials will ad- 
dress the convention on “Govern- 
ment Policies for the Year Ahead.” 
They are John D. Small, CPA 
administrator, and Paul A. Porter, 
OPA administrator. They will 
speak at the morning session 
May 27. 

The Army will be represented 
by Lt. Gen. E. B. Gregory, ad- 
ministrator of the War Assets 
administration, whose subject is 
“Surplus Materials Availability.” 
Other speakers and their topics 

follow. May 27: Charles L. Sheldon, 
Hood Rubber Co., Watertown, 
Mass., president, National Assn. of 
Purchasing Agents, “Convert Your 
Problems into Opportunities.” Roy 
Haberkern, Winston Salem, N. C., 
vice - president and purchasing 
agent for R. J. Reynolds Tobacco 


of lhe Mlir Industry 


Co., “Buying Conditions Purchas- 
ing Agents Will Face in the Year 
Ahead.” W. R. Herod, president, 
International General Electric Co., 
New York, “Management’s Prob- 
lems During the Year Ahead as 
They Affect Purchasing.” 

R. C. Kelley, Cleveland, purchas- 
ing agent for Dresser Industries, 
Inc., “Successful Buying Policies in 
a Seller’s Market.” R. L. Van Cleve, 
purchasing agent for the Carnegie- 
Illinois Steel Corp., Pittsburgh, 
“Material Management of Today.” 
Fred A. Compton, purchasing agent 
for Detroit Edison Co., “Escalator 
Clauses.” 

May 28: Hiland C. Batcheller, 
president, Allegheny-Ludlum Steel 
Corp., Brackenridge, Pa., “Indus- 
try’s Steel Needs.” R. G. Kimball, 
director of technical services, Na- 
tional L umber Manufacturers 
Assn., “Industry’s Lumber Needs.” 
George M. Bryant, president, Aus- 
tin Co., Cleveland, “Industry’s New 
Construction Needs.” 

H. N. McGill, Auburndale, Mass., 
president, McGill Commodity Serv- 


ice, Inc., “Industry’s Import Needs.” 

George W. Romney, general man- 
ager, Automobile Manufacturers 
Assn., “Labor — Its Influence on 
Production and Costs.” 

May 29: George S. Brady of 
Washington, editor, materials con- 
sultant and former U. S. Trade 
commissioner to Argentine, “Peace- 
time Use of War Developments.” 
S. W. MacKenzie, purchasing agent, 
U. S. Rubber, New York, “Pur- 
chasing Personnel — Finding It 
and Training It.” 

Roy F. Stiles, general conven- 
tion chairman, warned prospec- 
tive visitors not to plan to attend 
the convention unless they were 
assured of hotel accommodations, 
but a capacity registration of 2,- 
500 is anticipated, according to 
President Sheldon of the NAPA. 

One of the phases of the conven- 
tion will be found in the “Inform- 
A-Show,” where manufacturers, for 
the first time in many instances, 
will exhibit new products and 
“near-marvels” that have been de- 
veloped by wartime engineering. 
The displays will range from office 
supplies to welding gases, steel 
products, packaging and chemicals. 


It takes a strong fish to swim against 
the current and a good dealer to stay in 
business now! 


In THE REMOTE, early years of automobile development, our 


company recognized its responsibility as a pioneer in 


rubber engineering.. As new and improved motor cars and trucks 


appeared, new and finer U.S. Tires were ready to equip them. 


Through half a century of unprecedented progress in motor- 
ized transportation, the United States Rubber Company has 
maintained that quality of leadership ... developed, year after 


year, the tires chosen as original equipment on America’s finest 


automobiles, trucks and busses. 


And now, after half a century, we stand on the threshold of 


a new and still greater era in motoring. In the years ahead, the 


scientific knowledge and trained personnel of the United States 


Rubber Company will serve its automotive “partners” more 


effectively than they have ever been served before. 





RUBBER COMPANY 


6600 East Jefferson Ave., Detroit 32, Michigan 


5675 East Anaheim Telegraph Rd., Los Angeles 22, Calif. 


ATA Reports o's 


Truck Tonnage Gains 


134 Percent 


WASHING . — Freight vol- 
ume transporte™® by motor carriers 
in March increased 13.4 percen' 
over February and decreased 10.2 
percent below March of last year, 
according to American’ Trucking 
Assns. 


Comparable reports received bj 
ATA from 215 carriers in 39 states 
showed these carriers transported 
an aggregate of 1,979,696 tons in 
March, as against 1,746,482 tons in 
February and 2,204,552 tons in 
March, 1945. 

The ATA index figure, com- 
puted on the basis of the aver- 
age monthly tonnage of the re- 
porting carriers for the three- 
year period of 1938-1940 as rep- 
resenting 100, was 179.5. 

Approximately 78 percent of all 
tonnage transported in the month 
was hauled by carriers of general 
freight. The volume in this cate- 
gory increased 12.1 percent over 


in Month 


February and was 8.6 percent be- 
low March, 1945. 

Transportation of petroleum 
products, accounting for about 17 
percent of the total tonnage re- 
ported, showed an increase of 14.5 
percent over February and a drop 
of 17.3 percent below March, 1945. 

Carriers of iron and steel haul- 
ed about 2 percent of the total 
tonnage. Their traffic volume was 

16.5 percent over February and 

14.5 percent below March, 1945. 

About 3 percent of the total ton- 
nage reported consisted of miscel- 
laneous commodities, including 
household goods, textiles, groceries, 
chemicals, packing house products, 
building materials, tobacco, wood, 
rubber products, motor vehicles 
and motor vehicle parts. Tonnage 
in this class increased 8.3 percent 
over February but decreased 6.1 
percent below March, 1945. 


Black Mart Laid 
To Individuals 
At South Bend 


SOUTH BEND.—“At least 75 
percent of the total sales in used 
cars where ceilings are flagrantly 
violated are being made by indi- 
viduals,” William H. Nichols, pres- 
ident of the South Bend-Mishawaka 
Automobile Trades Assn., reported 
last week. 

Used automobiles are all but gone 
from the open market in this area, 
he added. 

“The established trade, which 
maintains places of business and 
personnel, carries a payroll and 
pays taxes, today is selling no more 
than 10 percent of all used cars 
being transferred,” Nichols said. 
“The bootlegger, who is usually a 
floating gambler, the kind that 
jumps on your running board and 
offers to buy your car above OPA 
ceilings, is conceivably doing 10 to 
15 percent of the overceiling busi- 


ness. 

“Unfortunately, whenever publi- 
city is released on a subject involv- 
ing a particular commodity, it is a 
common fallacy with individuals 
to castigate the industry which 
deals in that commodity. 

“It is undoubtedly true that OPA 
has apprehended bootleggers who 
have violated OPA regulations on 
approximately 5,000 used cars, in- 
volving perhaps 100 to 300 persons 
who sold them to the extent of 
$53,000,000 in excess of allowable 
ceilings, but it should be made 
clear that these elements are not 
established car dealers. 

“The franchised dealers in South 
Bend and Mishawaka are deter- 
mined to abide by OPA regulations, 
regardless of the deteriorating ef- 
fect to their business at the hands 
of bootleggers.” 


Discharged 


Ford Training Station 


Closed by Navy 


DEARBORN.—Colors were low- 
ered for the final time at the Dear- 
born Naval Training Station last 
week as the school was decom- 
missioned and closed with a brief 
ceremony. 

Speakers included Capt. G. M. 
Holley, commander of the school, 
and Henry Ford II, who accepted 
return of the facilities loaned to 
the Navy by Ford. The school, in 
the Rouge plant, was opened in 
January, 1941, and has graduated 
25,000 men. 

Capt. Holley praised the company 
for its contributions to victory and 
thanked members of the Ford fam- 
ily for their efforts. Ford expressed 
appreciation for the opportunity to 
have served the Navy and the na- 
tion. Most of the personnel was 
sent to Great Lakes for reassign- 
ment. 


Whitehall Chartered 


Whitehall Service°"Garage, White- 
hall, Wis., has been incorporated to 
buy, sell and repair automobiles 
and motor vehicles of al) kinds. In- 
corporators are A. M. Cornell and 
Norma Hagen. 









Dealer 


Doings 





Lomac of Portland Buys 


Plant for Rebuilding 


Lomac Motors, Ine. (Ford), 
Portland, Ore., has purchased the 
remanufacturing plant of Springer- 
Ott Co., 306 S. E. 8th Ave. Lomac 
will engage in the assembly line 
method of engine rebuilding. 

Heading the new firm is A. G. 
McGarr, formerly a_ lieutenant 
colonel of Army Ordnance, who 
has been named president and gen- 
eral manager, and Joe A. Gay, who 
retired from Army Ordnance as a 
major, and who is vice-president in 
charge of production. 

+ * * 


K-F Appoints 
Dealers for 
Nebraska 


The following Nebraska dealers 
were appointed for Kaiser-Frazer, 
Guy Marsh Motor Co., South St. 


and Denver Ave., Hastings, an- 
nounced last week: 
Asimus Bros., O’Neill; Floyd 


Bartley & Son, Red Cloud; Carlson 
Motor Co, Holdrege; Cherry 
County Motor & Implement Co., 
Valentine; Louie Chilewski, Com- 
stock; George Motor Co., Cozad; 
Gorley Motor Co., Curtis; Graben- 
stein Super-Service, Eustis; C. G. 
Graf & Son, Venango; Cooksley 
Auto Sales, North Platte. 

Grant Green Motor Co., Superior; 
Haith Motor Co. Clay Center; 
Hickenbottom Bros., Ansley; Hilty 
Motor & Machinery Co., Lexing- 
ton; Jim’s Garage & Service, Wau- 
neta; Korbilik Motor Co., Nelson; 
Kimball Auto Service, Arnold; Lei- 
bert Motor Co., Sargent; Larsen 
Motor Co., Ogallala; Hathway Mo- 
tor Co., Grant. 

Ravenna Motor Co., Ravenna; 
Lincoln Hi Way Garage, Brady; 
Obermiller & Leets, Loup City; 
Orcutt Motor Co., Franklin; Rockey 
Motor & Equipment Co., Ewing; 
L. R. Seaman, Elwood; V. A. Sho- 
lund, Gothenburg; Stasser Garage 
Haigler; Swedeberg Motor & Imple- 
ment Co., Culbertson; Loton Todd, 
Sumner; Thompson Motor Co., 
Alma. 

Trotter Motors, McCook; Earl 
Vauck, Sutton; F. D. Walters, 
Kearney; William Wegner, Central 
City; Winther Larsen, Minden; 
Wolbach Service Garage, Wolbach; 
Rice Auto Co., Hayes Center; Mid- 
west Motor Co., Ord; Walter G. 
Obering, Oxford; Holmes & Smith, 
Wallace; Garfield Motor Co., Bur- 
well; Druse & Richardson, Cam- 
bridge. 


> + # 


McFadden Adds to Staff 


A. S. McFadden, new Chrysler 
dealer in Anaheim, Calif., has hired 
two additional mechanics and two 


salesmen. 
+ 


Peoples Moves in Ala. 


Peoples Motor Co. Alexander 
City, Ala., has moved to the new 
location at 84 Broad St. Peoples 
announces that coincident with its 


move, the firm is in position to!ship in Piedmont, Ala., 


give new and speedier services, 
with specialization in motor rebuild- 
ing and radiator repair. 

* * * 


Grubb Elected 


Robert W. Gru Chatham, Va., 
automobile dealer, fas been elected 
president of the Chatham Rotary 
Club for the year beginning July 1. 

* . + 


Correction on Rousseau 
An article in the Apr. 8 issue of 
Automotive News erroneously 
placed Rousseau Brothers (De Soto- 
Plymouth) in South Bend. The 
firm is located in Fort Wayne, Ind. 
* * * 


Fash Remodels 


James H. Fash and Son (Chrys- 
ler), Farmington, Ill, is remodel- 
ing the building which it recently 
purchased. Shortage of building 
labor had delayed the project. 

* * * 


W. E. Robinson jr. (Chrysler), 
Milledgeville, Ga., has completely 
remodeled the front end of his 
establishment and built a large 
brick addition to his service de- 


partment. 
* * * 


Covington Hudson Sales 


Covington Hudson Sales & Ser- 
vice, capitalized at $24,500, has been 
incorporated at Covington, Ky., by 
Richard V. Ehlen, Elmer M. Reitz 
and Patrick J. Hart. 


U.C. Let ton Mid-Town 


Basil Cobb and Otto Ferrill, co- 
owners of Hudson Mid-Town Mo- 
tors, New Orleans, have opened a 
used car lot at 1410 S. Broad St 
has leased a lot across the street 
H. A. Steinlage has been named 
used car manager. 

- * 


Leases U.C. Lot 


Wiley L. Mossy, owner of Moss} 
Motors (Oldsmobile), New Orleans 
from his new car showrooms, 42( 
N. Rampart St., for used cars and 


storage. 
7 * ” 


Cunningham to Build 


Cunningham Buick Co., Burling- 
ton, Wis., is planning a new build- 
ing for showroom, office and service 
department, having bought two 
lots with a frontage of 140 feet and 
132 feet deep. . ‘ 


2 Appointed by Lisle 
Lisle Motor Co. (Chevrolet), Clar- 
inda, Ia., has named James Bur- 
rows as general manager and Ray 


Earhart as business manager. 
*- * *# 


Durham Builds 


E. J. Durham, of Durham Motor 
Sales (Kaiser-Frazer), is erecting 
a new building 100 by 75 feet, in 
West Elkin, N. C. 

* * 


* 


Duncan Building 


Excavating work began last week 
for the new home of Duncan Motor 
Co., to be located on N. Main St., 
Greer, S. C. 


* * & 


City Motor Opens 


The new Kaiser-Frazer dealer- 
the City 
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American Airlines provides swift, daily service for Pas- 
sengers, Air Mail and Air Express to these important 
Mexican cities with connections beyond to Central and 
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New Home for Gildersleeve . . . 





THIS IS AN EXTERIOR view of the new building of Gildersleeve Motor Co. (Stude- 
baker), Elizabethton, Tenn. The building is 55 by 100 feet and is composed of fireproof 
mechanics. 


blocks, It has 42 windows in the shop to provide light and air for 


250148) 





HERE IS AN INTERIOR view of Gildersleeve Motor in Elizabethton, Tenn. The 


parts department has a stainless steel parts parts 
B. G. Gildersleeve jr., and Ed Gildersleeve. 


sories. Owners are B. G. Gildersleeve sr., 


Motor Co., Inc., opened last week. 


bar and shelving with and acces- 


ine Cartwright Foster and Janet F. 


The firm is in ‘the Dempsey Bldg. | Cartwright, all of Welch. 


Officers are Don presi- 
dent; Frank Larkin, vinb-qocdhiiunt, 
and John Lockridge, secretary- 
sales manager. 


Eight Dealerships 
Start in Wis. 


The formation of several dealer- 
ships throughout Wisconsin were 
announced last week. They are as 
follows: 

Modern Motors, Inc., La Crosse. 
Incorporators are John K. Wood, 
John C. Warner, Richard H. Tyrrell. 


Central White Motors 


Central White Motors, Schofield, 
Wis., has been incorporated, for 
the sale of cars, trucks, trailers and 
other mechanically operated ve- 
hicles. The incorporators are Otto 
Skatland, Patrick H. Boland, 
Charles J. Miller. 


* * *& 


Yadkin to Move 


Yadkin Auto Sales Co. (Dodge- 
Plymouth), owned by L. F. Am- 
burn and John Kennedy, will short- 
ly occupy a new building being 
erected on N. Bridge St., Yadkin, 


Twin City Motors Inc., La Crosse.|N. C 


Incorporators: Same as for Mod- 
ern Motors, Inc. With headquarters 
at La Crosse, Dahl Motors has in- 
corporated dealerships in the fol- 
lowing cities: Oshkosh, La Crosse, 
Yonkers, Terre Haute, Utica, Dav- 
enport. All are incorporated by the 
above persons. 

Kronlund Motors, Inc., Spooner, 
has been formed by Henry E. Kron- 
lund, Otto J. Dalton and Glenn 
R. Douglas. 

National Service Parts Corp., 
Racine, has been formed by War- 
ren E. Heath, Thomas J. Sullivan, 
Fred G. Wood and Frank H. 
Grover. 

B-Y Motor Sales Inc., Fond du 
Lac, has been formed by John Jd. 
Schneider, Louis J. Fellenz jr. and 
Josephine Nimmer, to deal in cars, 
farm machinery and equipment. 
Kenosha Auto Parts Inc., Kenosha, 
has been organized by A. J. Ragan, 
L. C. and C. L. Schmidt, to deal in 
reconditioning auto parts and gar- 
age equipment. 

* 


Cunningham to Build 


Cunningham Buick Co. is plan- 
ning to erect a new salesroom and 
garage building on two lots re- 
cently purchased in Burlington, 
Wis. The new site is 140 by 132 
feet. . 

* * * 
New Firm at Jackson 


P. & M. Motor Co., Jackson, O., 
has been incorporated. Owners are 
N. H. Poore, P. L. Mitchell and 
Mildred Mitchell. | 


McDowell Incorporated 


Incorporation of McDowell Mo- 
tors, Ltd., Vernon, B. C., has been 
announced. The garage and serv- 
ice station firm has $10,000 capi- 
talization. a 


W. Va. Firm Chartered 
Mountain State Motors, Inc., 
Welch, W. Va., capitalized at $25,- 
000, has been chartered. Incorpo- 
rators are J. G. Cartwright, Max- 


D & G Auto Service 

D & G Auto Service, Inc., East 
Troy, Wis., has been formed, with 
200 shares of stock at $100 each, 
by George T. Nelson, Donald J. 
Knight and A. T. Thorson, to oper- 
ate a general garage and car sales 
agency. 

* * 


Going Up 
At Shelton, Wash., a returned 
veteran, Bob Ervin, who formed 
Ervine Motors (Buick) a few 
months ago, has his new building 
progressing nicely. He expects to 
occupy it by May 15. 
s ¢« 6 


Surety Appointed 
G. C. Kerr and William L. Gin- 
gerich, owners of Surety Motor Co., 
Des Arc, Ark., has been appointed 
Dodge and Plymouth dealer. 
+e * os 


Sells-Smith Organized 


Sells-Smith Motor Co. has been 
formed in Wausau, Wis., the in- 
corporators being Raymond and 
Martha Sell, Robert and Ida Smith. 
One hundred fifty shares of stock 


‘es 

































were authorized at $100 per sh 


McDowell to Build 


McDowell Motors, Ltd., is p 
ning early erection of a new s 
and service station at Railway A) 
and Schubert St., Vernon, B. C.,, g 
a cost of $20,000. * 


French Open Till Midnig 

George French, of French Pop 
tiac Co., New Orleans, has ap 
nounced that his service depart. 
ment will remain open daily 
midnight. as 


Builds New. Office 


Ted Zieger (Plymouth-Chryslé 
Marianna, Ark., is erecting a ne 
office building. 

* 


K-F Building Finished 


W. A. Graham has completed 
new building on N. Main St. La 
fayette, Ga., and has leased it t 
C. A. Rutledge and R. H. Jones, o 
Chickamaugua, who will operate 
Kaiser-Frazer dealership in 
building. ae 


King Cole Motors, Inc., has bee 
incorporated in Buffalo with capit 
of 22 shares. Incorporators are B 
riet M. Munter, William Berger an 
Salten Rodenberg. 


Steel City Opens Anew 
Steel City Chevrolet, Youngstov 
O., has opened its new home at 251 
Market St. E. J. Davis is gene’ 

manager. as 


Wagner Home Rising 
Construction of Wagner Moto 
Sales’ new establishment in Young: 
town, O., is progressing. Wagn 
expects to occupy its new qua 
next fall. a 


Bridge Named by Luke 
Ed Luke Motor Co. (Chrysler), 


Phoenix, Ariz., has engaged Paul 


Bridge as general manager. 


Jordan Pontiac Moves 


Jordan Pontiac Co. has moved 
into its new building, 710 S. Main 
St., Camden, Ark. Floyd Jordan is 
owner and manager. 


Hampton Named by K-F 

Hampton & Sons Motor Co, 
Booneville, Ark., has been appoint 
ed Kaiser-Frazer. dealer. 


Triangle Motors 


Triangle Motors Co., Inc., 
burg, Fla., has been chartered wit 
authorized capital of $100,000. Prim 
cipals be Jd. M. Campbell 
Harry A. Clark, of Eustis, end au 
D. Manly, of Leesburg. 


Johnson Bros. 


Johnson Bros., Inc., Rupert, W. 
Va., has been chartered with auth 
orized capital of $25,000 to engage 
in an automobile tire business 
Principals are T. B. Johnson and 
R. C. Johnson, of Rupert, and W. 
H. Johnson, of Rainelle. 

s+ 


Cool Buys Showroom 


Cool Chevrolet Corp., 340 Culver 
Rd., Rochester, N. Y., has p 
chased the showroom it has occu 
eat for several years. The cost wa 
$83,000. 


Notre Dame Senin. distribu 
tor of automobile accessories, h 
been opened at 22 Amory St., Man 
chester, N. H. The proprietor 
Armand Morin, a veteran with 
months’ service in the army. 
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Dealer Doings 





Leslie Plans Building 


In Greenville, S. C. 

A building permit was issued Apr. 
15 to W. H. Leslie to build a garage 
and sales room at a cost of $30,000. 
It will be occupied by Leslie Motor 


Co * * * 


William C. Taylor has been ap- 
pointed assistant service manager 
of W. and S. Motors (Pontiac), 
Charlotte, N. C. 


Roberts Gets Charter 


A charter has been granted 
Roberts Tractor Co., Inc., Dodge 
City, Kan., to deal in automobiles 
and all types of machinery with 
authorized capital stock of $150,- 
000, of which $100,000 is paid in. 
H. D. Roberts is resident agent. 

* * * 


Heads S. C. Road Board 


J. L. Caudle, McCormick (S. C.) 
dealer, has been elected chairman 
of the State Highway commission 
to serve through March, 1947. 

* 


Messer Opens in Ga. 
Clyde Messer (Dodge- Plymouth) 
has opened a new dealership in the 
Rice-Messer building, Hiawassee, 
Ga. He will be associated with his 
father, Garland Messer, in the new 


enterprise. 
* * * 


New Forrest City Firm 


Hickerson-Gatling Motor Co., Inc., 
Forrest City, Ark., has filed articles 
of incorporation, listing $20,000 au- 
thorized capital stock, with $5,000 
paid in. F. F. Harrelson was named 
resident agent. Incorporators: Dale 
Hickerson, Thomas Gatling and 
W. C. Gatling. | 


Carruth Builds Quonset 


Construction has begun on the 
new building for Carruth Motor 
Co., Hydro, Okla., for the tractor 
parts and repair department. The 
building is of the quonset hut type. 

+ 


Morris Bros. Formed 


Morris Bros. Motor Co., Lincoln- 
ton, N. C., has been incorporated 
with authorized capital of $50,000 
and subscribed stock of $9,000. Prin- 
cipals are W. E. Garrison, W. L. 
Morris and C. J. Morris. 

a 


Building in Kingstree 
Buildings are under construction 
at Kinestree, S. C., for Floyd Motor 
Co. (Dodge-Plymouth); Ozmer & 
Drucker (Kaiser-Frazer), and D. 
C. Brown, farm machinery dealer. 
* 


Jones Promoted 


James L. Jones, for the past six 
years sales manager of the North 
State Chevrolet Co., Greensboro, N. 
C., now holds the position of vice- 
president and sales manager. T. A. 
Williams is president of the firm. 

7 * a 


Cragon Heads Chamber 


Arthur Cragon, of Cragon Motor 
Co., has been elected president of 
the Poteau (Okla.) Chamber of 
Commerce for the coming year. 

” * 


Ralph Middleton, Baldwin - Mid- 
dleton Motor Co., Holdenville, Okla., 
has been appointed to membership 
on the city council. 

+. * 


Ralph T. Peters has been named 
office manager of the Teters Motor 
Co., newly appointed distributor for 

r-Frazer cars in Spokane, 
Wash. 
* * a 


Son Joins Nichols 


The son of Carl Nichols (Chrys- 
ler), Independence, Ia., has return- 
ed from the Army and joined his 
father in the, dealership. 

* ” 


W. E. Whalen, president of De- 


pendable Motors, Inc., (De Soto-|cipals are George McFarlane sr., 


a 


Plymouth), Wichita, Kan., until the 
start of the war, has entered the 
real estate business there. The firm 
was liquidated shortly after the be- 
ginning of the war and Whalen be- 
came a transportation specialist 
with ODT. 

* + * 


Bowell Heads Exhibit 


Mackenzie Bowell, Bowell - Mac- 
Donald Motor Co., Ltd., Vancouver, 
B. C., has been reelected president 
of the Pacific National Exhibition 
there. 

* * = 

J. C. Perdue is now associated 
with the sales organization of Can- 
ada Motor Co., 2039 W. Broad St., 
Richmond, Va. 

= * aa 


William H. Millier, used car deal- 
er, was named candidate last week 
for alderman of the northeast ward 
in Waco, Tex. 

+ - + 


Ulirich on Bridge Board 


Mayor Taylor, of Louisville, has 
appointed Lew Ullrich secretary of 
the Kentucky Motor Transport 
Assn., as a member of the Munici- 
pal Bridge commission. 

* * # 


Edgar C. Jones, recently placed 
on inactive status by the Navy, has 
rejoined Brooks Motors, Inc., Jack- 
sonville, Fla., as vice-president and 
sales manager. Jones held the rank 
of commander in the Navy. 

of * + 


W. Morton Evans has been ap- 
pointed general manager of Mc- 
Ginnis Chevrolet Co., Baton Rouge, 
La., according to A. K. McGinnis, 
president. Prior to the war he was 
head of Motor Finance Co. 


H & H Incorporates 
H & H Motor Co. of Winston- 
Salem, has been chartered with 
authorized capital stock of $100,000 
to deal in automobiles. Principals 
are C. A. Cochran, F. A. McCleneg- 
han and L. E. Horton, all of Char- 


lotte. 
* ¢ * 


S. C. Firm Chartered 

Elliott-Bagwell Co., of Charleston, 
S. C., has been chartered with au- 
thorized capital of $25,000 to deal in 
automobile parts. George V. Gilbert 
is president; James B. Bagwell, 
vice-president and general manager, 
and J. Walter Elliott, secretary- 


treasurer. 
*- *+ & 


Houlihan Returns 


Frank J. Houlihan, recently dis- 
charged from the Army, has re- 
turned to Valley Cadillac Corp., 333 
East Ave., Rochester, to assume 
duties as general sales manager. 
He was discharged with the rank 
of lieutenant colonel. 


Jones Eyes Bus Depot 
Jones Motor Co. (Chrysler), Clin- 
ton, Ia., plans to take over a 25 by 
100-foot building now being used 
for a bus station. The entire prem- 
ises will be remodeled. 


George Lacey has been appointed 
manager of used car sales at Dana 
Motor Co., Tempe, Ariz. 

x * * 


Nash Appoints Goes 
Goes Motors, 226 S. Lafayette 
Blvd., South Bend, has been ap- 
pointed Nash dealer. 
* * 


Wise Names Kearns 
Lee J. Kearns has been named 
sales manager for Lloyd A. Wise 
Co. (Oldsmobile), Oakland, Cailif., 
Wise has announced. 
* = * 


Mac’s of High Point 
Mac’s of High Point, Inc., High 
Point, N. C., has been chartered 
with authorized capital stock of 
$50,000 to deal in automobiles. Prin- 





THIS IS AN ARCHITECT’S sketch of the front view of a building which is under 
construction for Hudson Tapert Motor, Inc., on E. Jefferson Ave., Detroit. 
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THIS IS AN ARCHITECT'S sketch of the new building being constructed by Altman- 
Brown Motors, Inc. (Kaiser-Frazer) at 8640 8S. Commercial Ave., Chicago. The structure 
is 75 by 125 feet with an adjoining used-car area of 50 by 125 feet. The display room 
will have glass on three sides. The cost will be $75,000. Latest equipment is being used 
in the shop. Principals of the new corporation are William K. Altman and Maurice 8. 


and Florence M. Brown. 


George McFarlane jr., and J. L. Mc- 
Farlane, all of Wilmington. 
* * * 


Expansion Plans 
Set by Dealers 


In Louisiana 


Chrysler dealers in the New Or- 
leans region are making good prog- 
ress on extensive expansion and 
new building projects. J. P. Lapey- 
rouse, Jeanerette, has completed 
plans for a new building, 60 by 120 
feet. 

Central Motors, Lafayette, is get- 
ting ready to occupy its new ser- 
vice and parts department. The 
addition is 50 by 90 feet. Penney 
Motor Co., DeRidder, is finishing 
a body and paint shop. 

Bob Lee Motor Co., Lake Charles, 
is building a separate body and 
paint shop, 50 by 25 feet. Its re- 
cently started parts business is 
showing a good volume, according 
to R. E. Lee. : 

Clarence Duchamp, St. Martins- 
ville, plans to build a new show- 
room and add to the shop space. 
The expansion will give the dealer- 
ship about 3,300 additional square 
feet of floor area. . 


Charter for N.C. Firm 

Funderburk & Sapp Motor Co., 
Concord, N. C., has been chartered 
with authorized capital of $50,000 
and subscribed stock of $10,000 to 
deal in automobiles. Principals are 
Red E. Funderburk, Charles P. 
Sapp and S. W. Coleridge jr., all 
of Concord. 


s * 


Whitehead Dealership 


Whitehead’s, Charlotte, N. C., has 
been incorporated with authorized 
capital stock of $100,000 to deal in 
automobiles. Principals are E. W., 
Troy, and Dorothy Whitehead, all 
of Charlotte. 


* 


Basneys to Open Soon 


Robert and Charles Basney, 
World War II veterans, will open 
their new Kaiser-Frazer dealership 
at Knox, Ind., at an early date. 
Repair service on other cars will 
be offered. oe 


Westlake Ups Thatcher 


Westlake Chevrolet Co., Seattle, 
announces promotion of Ron 
Thatcher from assistant manager 
to manager of the parts store. 
Thatcher has been with Westlake 
Chevrolet since 1938. 

* * * 


Jordans Incorporate 
Jordan Auto Co., Florence, S. C., 
has been incorporated with author- 
ized capital of $20,000. Officers are 
H. J. Jordan, president and treas- 
urer; Bercia Purvis Jordan, secre- 
tary and treasurer. 
s. * * 
Billington Discharged 
Kenneth A. Billington, partner of 
Billington Motor Co. (Chrysler- 
Plymouth), Rye, N. Y., has returned 
after serving 36 months as a captain 
in Army Ordnance. ‘ 
* * 


Whitten-York Chosen 


Whitten-York Motor Co. has been 
appointed Kaiser-Frazer dealer for 
Hot Spring and Grant counties, 
with headquarters in Malvern, Ark. 


W. D. Whitten, owner of a furniture 


company, and Roy J. York, who has 
been in the automobile business for 
20 years, will be partners in the 


firm. 
om” *~ * 


Dalton-Wise Builds 
Dalton-Wise Motors has started 
work on a two-story brick building, 
one of the first postwar structures 
to be started in Cornelia, Ga. 
Broughton Dalton and Broadus 


Wise, Baldwin, Ga., are owners of 


the new firm. 
* * * 


Buy Kiowa Motor Co. 


P. J. Cosner and Manley Thomp- 
son have acquired Kiowa Motor Co. 
(Kaiser-Frazer), Hobart, Okla. 

* * * 


Dealer Flake Expands 


R. L. Flake, dealer at Clinton, 
N. C., has made extensive additions 
to his plant on the Wilmington 


road. 
+ * * 


Cordell Bros. Move 


Cordell Brothers, Dublin (Ga., 
Packard and Willys dealer, has 
opened its salesroom and repair 
department in a new building lo- 
cated on S. Jackson St. Partners 
in the agency are C. W. Cordell and 
Howard L. Cordell. 


* * *# 


Penn-Stone Opened 


M. L. Penn and Bill Stone, the 
latter formerly with Chrysler, have 
purchased the DeSoto-Plymouth 
franchise and opened the Penn- 
Stone Motor Co. in a new building 
at Court and Sixth Sts., Muskogee, 
Okla. 

*- *¢ * 


Price Builds for K-F 


Dewey H. Price, service station 
and auto supply store operator, has 
secured the Kaiser-Frazer dealer- 


29 


structing a new sales and service 
building, which is expected to be 
completed within 60 days. 

od + » 


Brown Begins Building 
Work has been started on the 
new $25,000 building of Brown 
Motor Co. (Kaiser-Frazer), operated 
by Lance and Billie Brown. 
* * *# 


Thomas Opens in Okla. 


Sam Thomas, Idabel, Okla., has 
completed remodeling of a store 
building and opened his new Dodge- 
Plymouth dealership. 

- a” * 


Elmer Stroman, recently dis- 
charged from the Army, has joined 
his father, E. J. Stroman, in the 
Stroman Motors Supply Co. man- 
agement, Ardmore, Okla. 


* - ° 
Elks Honor Dealers 
Del Thompson, Contra Costa 


Motors (Buick), and William Me- 
Nevin, Richmond Motor Co. (Cadil- 
lac-Pontiac), served as cochairmen 
when the Richmond, Calif., Elks 
lodge held “auto dealers’ night” re- 
cently. 

* * - 


New Nash Quarters 
Nash Motors, Richmond, Calif. 
expects to move into a new $75,- 
000 building soon, Walter 8S. Ries, 
president, reported. 
* + * 


Dealer Makes Loans 
Walker Motor Co., Monroe, Ga., 
is operating an automobile loan de- 
partment, Monroe Auto Finance Co, 


Prince Cook Chartered 


Prince Cook Motors, Inc., Hot 
Springs, Ark., has been incorpo- 
rated. Incorporators are W. Prince 
Cook, Mary Ellen Cook and Carl 
A. Crow. 


a s o 
Fla. Dealer Chartered 
Automotive Service, Inc., Jack- 
sonville, Fla., has been chartered 
to deal in autos. Principals are 
Robert H. Burritt, J. Wiley Pope 


ship in Bristow, Okla. He is con-| III, and Frank L. Watson. 
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Lucado Returns to East 
For Chrysler Export 


Chrysler Export is rebuilding its 
staffs in China, the Philippines, and 
other countries in the Far East in 
preparation for a resumption of 
large-scale export trade, it was an- 
nounced last week by C. B. Thomas, 
president. 

Cc. B. Lucado is returning to the 
Far East, where he will be in 
eharge of service and parts activi- 
ties for distributors in Northern 
China, Korea, Southern Manchuria, 
Southern China, French Indo- 
China, Hong Kong, Netherlands 
East Indies, Straits Settlements, 
Siam, and the Philippine Islands. 


* * * 
Hans Wyman, Donnelly 
Elected Chiefs of Canfield 


At a meeting of the board of di- 
rectors of H. O. Canfield Co., 
Bridgeport, Conn., manufacturer of 
rubber products Hans Wyman was 
elected president; Charles A. Wy- 
man, executive vice-president in 
complete charge of all operations 
including manufacturing and sales; 






John F. Dunnigan, vice-president. 
H. J. Donnelly, former president, 
was elected chairman of the board. 

It was further announced that a 
considerable amount of money will 
be immediately appropriated for 
new equipment and plant facility 


expansion. 
* - 


Thermo-Aire’s Western Sales 


Placed Under Sanders 


Appointment of E. J. Sanders as 
western manager of the Thermo- 
Aire division of Evans Products 
Co., Detroit, is announced by A. R. 
Lintern, division manager. Sanders 
will have offices at Los Angeles. 

William A. Lippman, formerly 
with the Sky Products division of 
Evans Products Co., will assist 
Sanders, who was associated with 
development of the Thermo-Control 
fan in its initial stages. 

* 


Alexander Appointed Head 
Of Motorola Division 


Tim Alexander, who handled Gal- 
vin wartime government heater 
contracts and contract termina- 


THIS IS 
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tions, is now managing the new 


Motorola service and parts depart- 
ment. Educated at James Millikin 
University, he entered the radio 
business in 1925 with Zenith and 
worked 9 years as a field service 
and territory salesman. 

He joined Motorola in 1937 as 
home set service manager and in 
1940 became assistant to Walter 
Stellner, vice-president of home 
products division. 


Detroit Diesel Sends 
vanDyk to Tulsa Post 


E. J. vanDyk has been named 
as petroleum industry field engi- 
neer and district manager of sales 
for Detroit Diesel Engine division 
of General Motors in the district 
which includes Oklahoma, Kansas 
and Illinois. 

vanDyk will be located at Tulsa 
and will work out of GM’s petro- 
leum industry sales office in the 
Philtower building. He joined GM 
in 1939. 


* * * 
Stanton Heads Service Ads 
At Belden Industrial Unit 


Edgar Stanton has been named 
service and advertising manager 
of the industrial division of Belden 
Mfg. Co., it is announced by H. W. 


Clough, vice-president of the Chi- 
cago wire and cable manufacturing 
firm. 

Prior to entering the Army Stan- 


{ton represented the company in 


Mississippi, Nebraska and Missouri. 
* &¢ *# 


Paule on Wilson Board 


Election of Joseph G. Paule to 
the board of directors of Wilson 
Foundry & Machine Co., Pontiac, 
Michigan, is announced by H. J. 
Leonard, chairman. Paule has 
served as secretary-treasurer since 
joining the company in 1937. 

* a 


O’Shea Quits UCC Post 


Benjamin O’Shea has retired as 
chairman of Union Carbide and 
Carbon Corp. He will continue as 
a director and a member of the 
Executive committee. The office of 
chairman of the board has been 
abolished with O’Shea’s retirement. 

+ + * 


Open Cleveland Office 


Opening of a new Cleveland office 
of General Detroit Corp. and Gen- 
eral Pacific Corp. is announced by 
E. A. Warren, vice-president in 
charge of sales. The office, located 
at 912 Park Bldg., will be under 
the direction of Scott E. Collins, 





YVWENS 


... Charlie Owens of the Los Angeles Times 


That benign look with which the 
artist has endowed Mapmaker 
Charlie Owens is but window 
dressing for an eagle eye and a 
T-square mind. Charlie’s maps 
are so accurate that the Army 
used them for briefing, but now 
his drawing board is filled with 
peacetime sketches for réaders 
of the Los Angeles Times. 


LOS ANGELES 





Represented by Williams, Lawrence & Cresmer...New York, Chicago, Detroit and San Francisco 


Mr. Owens is one of many spe- 
cialists who give Times news 
and feature presentations that 
accuracy and intelligent diversity 
which make the home-owned 
Times “everybody’s newspaper” 
in Southern California—far and 
away the first choice of readers 
and advertisers in America’s 
Third Largest Market. 


é 


newly appointed zone sales r 
ager. 
* * #£ 


Canadian Distributor 


Addison Industries, cooperatiy, 
with A. Cross & Co., Toronto, On 
has been appointed sole Canadig 
distributors for Snyder Mfg. © 
Philadelphia, manufacturers 
Snyder antennas and automot 
equipment. Cross has branches 
key Canadian cities. 

s- * & 


Gaetz to Head Plant 


Appointment of Howard R. Gae 
as plant superintendent of the 
thetic rubber plant operated } 
United States Rubber Co. at Nay 
atuck, Conn., has been announce 
Gaetz has been with U.S. Rubber 
since 1942. 







Buy U. S. Trucks 
From Dealers, 


Klugh Warns 


HARRISBURG, Pa.—(UTPS) 
warning to the public against p 
chasing U. S. Army trucks 
other motor vehicles from uns 
thorized dealers or other interest 
outside of the automotive field w 
issued last week by Claude § 
Klugh, manager of Pennsylvan 
Automotive Assn., which represent 
more than 2,300 new car dealer 
throughout the state. 

“While many legitimate deale 
and even former service personne 
have been unable to purchase Army 
trucks,” Klugh said, “some others! 
have in some way managed to buy 
these trucks in large numbers,” 
specifically referring to large de 
partment stores. 

“Prospective purchasers of Army 
vehicles should use caution in 
where they make their purchase,” 
the PAA official warned. “Only 
those legitimately in the automo- 
bile and truck business should be 
patronized for various reasons. 

“GI trucks should be boucht 
from a dealer with whom selling 
and servicing trucks is a major 
part of his business, and who has 
a new truck franchise which will 
enable him to stay in business and 
trade with purchasers long after 
GI trucks are gone,” Klugh said 

Pointing out that many are il 
legitimately engaged in the selling 
of GI trucks, he advised purchaser 
to be wary of those who insist ¢ 
all sales being final. 

“Some sales finance com 
will not finance GI trucks unless 
the dealer selling them is reliab 
=. will on up the truck with 
service and parts for a lon 
riod,” he concluded. ‘= 

















Chevrolet Starts 


Work on Foundry 


SAGINAW, Mich. —In anticipa- 
tion of an increased demand fol 
Chevrolet cars and trucks, the 
Chevrolet Grey Iron foundry here 
has completed plans for an expan- 
sion of its facilities, it was an- 
nounced last week by Hugh Dean, 
general manufacturing manager of 
Chevrolet. Contract for the con- 
struction has been placed and work 
is now under way. 

In the aggregate, the expansion 
in working area will amount to 
approximately 50 percent, Dean ad- 
vised, providing an increase in 
production of essentially the sam* 
amount. When it is completed, thi 
number of employes will be larg 
than the prewar peak. 


B. C. to Continue 
Credit Controls 


VANCOUVER, B. C.—Consumer 
credit regulations imposed by the 
Wartime Prices and Trade board 
across Canada will be continued 
under provincial legislation in Brit- 
ish Columbia when they are lifted 
by the federal authorities. 

The B. C. legislature has ap- 
proved the bill which gives autho 
ity to introduce regulations 
maintain consumer credit controls 
if action is taken by the fede 
government to remove such regu- 
lations. J. M. Wood, vice-preside 
of the Motor Dealers’ Assn. of B. C, 
was among a delegation which 
opposed extension action in 
province. 
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Short Month Causes Drop Se 


Tire Output 
2.87 Pet. in 


NEW YORK.—February output 
of automotive pneumatic casings 
declined 171,371 units, as compared 
with January production, Rubber 
Manufacturers Assn. reported last 
week. 

The decline was attributed to a 
shorter working month. While pro- 
duction was down 2.87 percent in 
all classes of tires, average daily 
production actually showed an in- 
crease. 

February production of passen- 
ger car tires aggregated 4,585,398, 
down 2.54 percent from January. 
Truck and bus tire production, at 


Calgary Officials 
Find Illegal Deals 
Hard to Stop 


VANCOUVER, B. C. — Wartime 


Prices and Trade board officials} 


disclosed that a black market in 
used automobiles is continuing to 
operate in Calgary, Alta. However, 
because of the secretive nature of 
the transactions, officials cannot 
estimate how extensive the black 
market operations are, and despite 
continued investigations and pros- 
*ecutions, it has been found impos- 
sible to prevent violations of the 
price ceiling on used automobiles. 

It has been estimated there are 
enough used cars on the market 
to supply the demands of persons 
who need cars for essential pur- 
poses. The prices board provides 
“essentiality permits” for these 
persons and they are able to pur- 
chase cars in most cases without 
breaking the price ceiling. 

The person who plays into the 
black market’s hands is someone 
with plenty of money who wants a 
car for pleasure and who is willing 
to “go along” with a seller demand- 
ing a price often far above the 
ceiling. A cash deal between these 
parties is difficult to trace. 

Prices board investigators follow 
up every tip on likely black mar- 
keting but it often takes consider- 
able time to trace one sale. Wit- 

“nesses often hesitate to testify, 
denying knowledge of the deal; 
other witnesses are unreliable and 
others are found to have disap- 
peared. 

Even if a customer finds he has 
been sold a “lemon” he is loath to 
report the matter, knowing that he 
too is liable to prosecution. Often, 
however, people report to the board 
when someone tries to sell them a 
car above the regulation price. 

Guilty parties are fined amounts 
ranging from $25 to $100 but as one 
official declared “the penalty isn’t 
nearly stiff enough.” 


Fruehauf Project 


In L. A. Okayed 


LOS ANGELES.—Reportedly in 
recognition of the essentiality of 
highway transportation and the au- 
tomotive industry, one of the first 
building applications approved by 
the local office of CPA has been 
that of Fruehauf Trailer Co. 

Authority has been granted to 
erect a new sales and service build- 
ing on a 12-acre site at the north- 
east corner of 15th and Alameda 
Sts. A steel and concrete structure 
containing 126,000 square feet will 
be constructed at a cost of $700,000. 
Work is scheduled to begin imme- 
diately. 


Brake Shoe May Buy 


Progressive Foundry 

NEW YORK.— American Brake 
Shoe Co. has contracted to pur- 
chase the. Progressive Foundry 
Works, Inc., of Rochester, N. Y.., 
subject to approval of Progres- 
sive’s stockholders, it was an- 
nounced last week by president 
William B. Given jr. 

The new plant will be operated 
as a new division of American 
Brake Shoe. It will be under the 
direction of W. T. Kelly jr., who is 
also president of Brake Shoe’s Kel- 
logg division. Howard S. Van Billi- 
ard, president of Progressive 
Foundry, will remain as manager. 


Declines 


February 


1,216,021 units, was down 4.08 per- 
cent from January. Production of 
passenger, truck and bus tubes 
rose, advancing 5.05 percent above 
the January level. 

Unofficial estimates on current 
weekly production indicate that the 
rate of output is continuing to 
climb in April. The association 
noted, however, that tire manufac- 
turers are faced with shortages of 
materials, chiefly in textiles, which 
might seriously impede production 
in the later months of the second 
quarter and jeopardize the indus- 
try’s otherwise good possibilities of 
achieving its goal of 66 million 
passenger car tires in 1946. 

The association’s report covered 
only automotive pneumatic casings 
and tubes. It did not include any 
statistics on solid tires, or on pneu- 
matic tires for motorcycles, bi- 
cycles, or for aviation, agricultural 
and industrial equipment. 


TRANSMISSIONS 

- TIMING CHAINS 
OVERDRIVES 
SYNCHRONIZERS 
CLUTCHES 


THE NEW LINCOLN-MERCURY assembly plant of Ford Motor Co. being erected at 
Slauson and Eastern Ave., Los Angeles. The plant will have 426,000 square feet of floor 
space and will produce 250 automobiles daily at peak production. A one-story steel and 
reinforced concrete building, it will cost $4 million and will provide employment for 
1,500 persons. Ground-breaking ceremonies for the plant were held in January of this 
year and the plant is scheduled to open, assembling the 1947 lines of Lincoln and 


Mercury cars, in January, 1947. 


Six New Members Join 


Buffalo Dealer Assn. 

BUFFALO.—Buffalo Automotive 
Trade Assn., Inc., announced a 
boost in membership last week by 
the addition of six dealers. They 
are Clinton Park Motors, Inc. 
(Kaiser-Frazer), Tonawanda; Esch- 
born Motor Sales (Pontiac), Ham- 
burg; Muck Motor Sales, Inc. 
(Ford), Getzville. 

Norman - Moran, Inc. (Kaiser- 


Frazer), Buffalo; Schmitt’s Garage 
(Chrysler - Plymouth), Bowmans- 
ville; Shanks & Henning (De Soto- 
Plymouth), Hamburg. 


Will Sell in Quonset 


Undaunted by the lack of build- 
ing materials, Glenn Foster (Nash), 
Antonio, has constructed a Quonset 
hut at his new location to serve as 
a sales office until ‘the construc- 
tion crisis eases. 


makes of motor cars embody essential parts made by 


CARBURETORS 
RADIATORS 


TAPERED WHEEL DISCS 


Elmirans Run 
Merry Race 


For New Cars 


ELMIRA, N. Y¥.—People of this 
city who want new cars, and have 
the money, are exhausting every 
means at their disposal to procure 
a new model. 

Not content with statements of 
dealers who are doing a good job 
of delivering new units according 
to their listings, prospective own- 
ers are endeavoring to bid on cars. 

When some prospective owners 
see a new car on display they hus- 
tle into the showroom and offer the 
dealer a cash price, sometimes sev- 
eral hundreds of dollars in excess 
of the delivery price of the car. 

Then, fraternal organizations and 
theaters are giving new cars as 
prizes in money-raising plans and 
efforts to get more patronage. 

Last week a movie theater pre- 
sented a car as a prize and on Apr. 
26 a fraternal organization will give 
a Plymouth as a prize and they 
have the cars to present. 


ENGINEERING 


UNIVERSAL JOINTS AND 
DRIVE SHAFTS 


PRODUCTION 


Executive Offices, Chicago. These units form Borg-Warner: BorG & BECK « BORG-WARNER INTERNATIONAL 


BORG-WARNER SERVICE PARTS 
¢ INGERSOLL STEEL «+ LONG MANUFACTURING « MARBON «+ 
« MORSE CHAIN + NORGE + NORGE-HEAT + NORGE MACHINE PRODUCTS «+ 


STOVE 


UNIVERSAL JOINT 


« B-W SUPERCHARGERS, INC. « CALUMET STEEL + DETROIT GEAR « DETROIT VAPOR 
MARVEL-SCHEBLER CARBURETER + MECHANICS 
PESCO PRODUCTS 


ROCKFORD CLUTCH «+ SPRING DIVISION *+ WARNER AUTOMOTIVE PARTS + WARNER GEAR 
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Another Great Nash Poster 
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OU’LL see this dramatic eye-catcher from 
coast to coast in May . . . each poster 
strategically located to benefit a Nash 
Selective Dealer. 


Typical of the consistently powerful advertising 
supporting all Nash Dealers, Nash outdoor posters 
are designed to be among the most effective 
in the industry . .. one of the reasons for the 
enthusiasm you find among Nash dealers for Nash. 


Tune in the Nash-Kelvinator Musical Hit— 
David Rose and his Orchestra with Curt 
Massey. Wednesdays 10:30 p.m.,.Eastern Day- 

light Time. Columbia Broadcasting System. 
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Trusts Lighten Holdings 
Of Motor Securities 


By Dana Stuart 
Staff Correspondent 


NEW YORK.—The shares of 
automotive companies were popu- 
lar following the end of the war. 
They were heavily sold, however, 
during the sharp decline in the 
market in February of this year. 
They have not made impressive re- 
coveries from the February lows. 

Investors who bought motors at 
the end of the war in the hopes 
that the industry would be able to 
proceed, with no more than normal 
hindrance, to produce automobiles, 
became discouraged. 

The strikes and shortages of 
materials made it certain early 
this year that earnings for the 
first half of 1946 would be small. 
This had much to do with the 
selling of automotive stocks, 
along with the shares of most 


industry, which came to a climax 
in February. 

There was some re-buying by in- 
vestors looking ahead to the last 
half of this year. But when labor 
difficulties and shortages of mate- 
rials continued to depress opera- 
tions, other investors adopted a 
waiting attitude. Some are still 
waiting. 

One investment trust last week 
announced it had reduced its hold- 
ings of automotive shares in re- 
cent weeks because of the uncer- 
tain “medium-term” outlook for the 
industry. This may mean that this 
investment trust is beginning to 
fear that the industry’s earnings 
may not turn upward in the third 
quarter as sharply as had been 
hoped. 


It does not mean that the trust 
is moving out of the motor stocks 
for longer than a temporary pe- 





Vews, Advertising, Readership Deroted 


to Building a Better Civilization 


A “Must Wirn 


Business leaders professionally equipped to ana- 
lyze the value of advertising space often write unsolic- 
ited testimonials to THE CHRISTIAN SCIENCE MONITOR. 
They appreciate the selling power that this interna- 
tional daily newspaper has with families of intelli- 
gence, taste, and income far above the average. They 


make certain the MONITOR has a full schedule in their 


media lists. 


Read what one MONITOR advertiser has written: 
“We began to advertise in THE CHRISTIAN SCIENCE 


Branch Offices 


NEW YORK: 500 Fifth Avenue 
CHICAGO: 333 N. Michigan Avenue 


DETROIT: 3-101 General Motors Building 


MIAMI: 1239 Ingraham Building 
KANSAS CITY: 1002 Walnut Street 
SAN FRANCISCO: 625 Market Street 
LOS ANGELES: 650 S. Grand Avenue 
SEATTLE: 824 Skinner Building 
PARIS: 56 Faubourg Street, Honore 


LONDON, S. W. 1: Burwood House, Caxton Street 


GENEVA: 16 Rue du Mont Blanc 
SYDNEY: 46 Pitt Street 


riod. It is likely, however, now that 
it has reduced its holdings of 
shares in automotive companies, it 
will wait a while, at least, before 
resuming its purchases. 

On the other hand, another in- 
vestment trust reported that in the 
first quarter it had increased its 
holdings of Chrysler stock by 1,000 
shares. This may have represented 
buying during the weakness of the 
market in February dropped to 
around $117 a share. Still another 
investment trust reported a reduc- 
tion of its holdings of General Mo- 
tors by 7,000 shares in the first 
quarter. 


It is impossible to determine, 
of course, whether selling or 
buying in the first quarter was 
smart, unless it is known exactly 
when it took place. 


Financial quarters are confident 
that earnings of the automotive in- 
dustry will turn upward in the last 
half of this year. There are differ- 
ences of opinion, however, on how 
rapid the rise will be. 


The general feeling is, however, 
that a real line on how fast the 
industry will progress will be pos- 
sible within a short time. Wall 
Street expects the stock market to 
tell the story—and soon. 





Meow Exrverrs 


MONITOR in 1930, and therefore 1946 will mark our 
seventeenth year of continuous use of your columns. 
Certainly our experience has proven that the MONITOR 
is not only an excellent newspaper but an outstand- 
ing advertising medium. The loyalty which your 
readers show to the advertisers is most unusual.” 


You can readily obtain full information about the 


MONITOR MARKET by consulting our nearest office. — 


THE CHRISTIAN SCIENCE MONITOR, One, Norway 
Street, Boston 15, Massachusetts. 


The (“H RISTIAN 
SCIENCE 


MONITOR 


An International Daily Newspaper 








COKE STEVENSON, governor of Texas, is shown taking delivery of a 1946 Ford 
from Frank D. Kent, president of Frank Kent Motor Co., Fort Worth, Tex. 


FINANCIAL 





Net Income Drop 
Reported by G-P 


WILLOW RUN.—Despite the loss 
of income due to the termination of 
war contracts in August and ex- 
penses incurred in connection with 
the development of the Frazer, 
Graham-Paige reports net income 
of $1,030,571 compared with revised 
net income of $1,615,410 in 1944. 

Gross sales amounted to $41,270,- 
284 compared with $39,654,166 in 
1944, 


Costs increased about $2,380,000 
and gross income was $2,591,492 
compared with $8,992,068. 


Motor Wheel Declares 


Regular 30-Ct. Dividend 


The regular quarterly dividend 
of 30 cents per share on common 
stock has been declared payable 
June 10 to stockholders of record 
at the close of business May 17 by 
Motor Wheel Corp. All officers and 
directors have. been _reelected. 


ACF-Brill Nets $302,725 


PHILADELPHIA. — ACF - Brill 
Motors and its wholly-owned sub- 
sidiary, Hall-Scott Motor Car, re- 
ports consolidated income of $302,- 
725, after taxes and extraordinary 
charges. No comparison with the 
previous year is available due to 
the merger in 1944 of the various 
companies comprising ACF - Brill 
Motors. Net sales amounted to 
$22,806,944, as compared with $25,- 
804,338 for 1944. i 


McColl Weighs Refund 


McColl-Frontenac Oil Co., Ltd., 
Montreal, has been giving consid- 
eration to the refunding of its 4% 
percent bonds and 6 percent pre- 
ferred stock and an announcement 
in this connection will be made 
soon, according to President J. M. 
Pritchard. The company’s sales, 
which in 1945 were the highest in 
its history, have shown a great in- 
crease in the first three months of 
this year over the like period of 
last year, Pritchard said. 

= 2 * 


Russell Split OK’d 


Shareholders of Russell Indus- 
tries, Ltd., holding company which 
owns Canada Cycle & Motor Co., 
Ltd., Canadian Acme Screw & 
Gear, Ltd., and other interests, 
have approved a by-law providing 
for a split of each common share 
into four new common shares, of 
no par value. Under the by-law the 
7 percent cumulative preferred con- 
vertible may be converted into 
common on a 40-for-1 basis. 


Imperial Profit Up 

Imperial Oil, Ltd., Montreal, re- 
ports slightly increased net profit 
and little change in net working 
capital in annual report for the 
year ended Dec. 31, 1945. Plans for 
extensive expansion are indicated 
as having already been put into 
effect or under contemplation. 


Stewart-Warner Dividend 


Directors of Stewart - Warner 
Corp. have voted the regular semi- 
annual cash dividend of 25 cents 
per share on the $5 par value com- 
mon stock. The dividend is payable 
June 1 to stock of record at the 
close of business May 4. 

s ¢ & 


Square D OK’s Split 
Stockholders of Square D Co 
have approved the splitting of the 
company’s common stock three 
shares for one for a total df 1,377,- 


480 shares outstanding, and author- 
ized a total of 2,000,000 shares of 
common stock, the balance of 
which will be maintained in the 
treasury for use if expansion of 
the company is deemed warranted 
at a future date. All directors and 
officers were reelected. 
* * * 


Autocar Pays 25 Cents 


Directors of Autocar Co. have de 
clared a dividend of 25 cents u 
share on 5 percent convertible pre 
ferred stock, Series A and B, pay- 
able June 1 to stock of record at 
close of business on May 15. 

* *¢ # 


Gabriel Net Recedes 


Net profit for the first quarter 
amounted to $51,564, as compared 
with $80,210 for the first quarter 
of 1945, C. R. Wefler, secretary- 
treasurer of Gabriel Co., announces. 

* * # 


Eaton Net Nosedives 


Eaton Mfg. Co., Cleveland, and 
consolidated subsidiaries report net 
profit of $31,526 for the first quar- 
ter. For the comparable quarter of 
1945, a net profit amounting to 
$976,565 was shown. 


K-F Orders Total 
$650 Million, 


Frazer Says 


WILLOW RUN, Mich. — Joseph 
W. Frazer, president of Graham- 
Paige and Kaiser - Frazer, an 
nounced last week that the two 
companies had orders on theif 
books for over $650 million worth 
of automobiles and farm equip 
ment. 

As of Apr. 17, he said Graham- 
Paige has received bona-fide orders 
from its distributors for 266,84 
new Frazer automobiles and 36,428 
Rototillers. 


Kaiser-Frazer has current orders 
on its books for 396,995 new Kaiser 
automobiles which feature h 
front-wheel drive and torsioneti¢ 
suspension. Both the Kaiser and 
the Frazer will be produced initiak 
ly in a four-door sedan body style 


Production of the Rototiller has 
already begun and is scheduled t 
reach 125 units per day for am 
eight hour shift within the next 
month, he said. The auto execu 
tive also reported that initial test- 
ing of the frame for the Frazef 
car on the assembly line was start 
ed last week and said that “barring 
unforeseen developments, line pro 
duction of the Frazer automobile 
would begin next month.” 

“In the five month period sinc 
we took over the Willow Run plant 
we have completed much of tht 
task of converting the huge formet 
bomber plant to civilian manufac- 
ture and are already in production 
on our farm machinery,” Frazel 
said. 

“When one considers that it nor 
mally takes from 12 to 18 month 
for an automobile company 
change models, we are _ rathe 
proud of our achievement.” 


Hewitt Rubber 


Changes Name 


BUFFALO.—Hewitt Rubber Co 
has changed its name to Hewitt 
Robins Inc., thereby bringing 
the identity of its wholly own 
subsidiary, Robins Conveyors In 

The change was announced 1b 
Thomas Robins jr., president, afte 
it was approved by the stockholé 
ers. All officers were reelected. | 
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AIRCRAFT NEWS 


Charter Air Operations 
Give Varied Services 


By Charles Evans 


Aviation Editor 
YOU CAN ship anything by air to anywhere these days. In 
addition to the regular air freight and express services available 
from all the airlines, there are many, perhaps several hundred, 
charter operators of aircraft eager and able to cart eggs to Czecho- 
slovakia, tomato plants to Philadelphia or fresh vegetables from 


Yuma to London. The number 
of these eager freighters is a 
direct result of the recent global 
air war, and their ingenuity and 
inventiveness comes from that good 
old U. S. product, American free 
enterprise. 

“Perhaps several hundred” is the 
best figure obtainable on the num- 
ber of charter air freight operators. 
Thus far, there is no place at 
which all of them are listed, but 
they have a new association now 
being formed, called the Institute 
of Air Transportation, designed to 
crystallize their needs and purposes. 

Also, there are now individuals 
setting up as brokers to get the 
freighters and customers together. 
Literally hundreds of young air 
force veterans, combining their 
talents as pilots and mechanics and 
their GI loans, have bought surplus 
cargo-type aircraft and set up in 
business as “tramp freighters” of 
the air. There are so many, in fact, 
that some observers expect a high 
mortality among their firms. 

The field of air freight is by no 
means completely explored. It has 
resulted in a rather extensive 
periodical bibliography which has 
been assembled by CAA as a con- 
tribution to the general knowledge. 
It has been the subject of business- 
like experiments and surveys by 
such organizations as the United 
Fresh Fruit & Vegetable Assn., and 
the Edward S. Evans Transporta- 
tion Research of Washington, D. C. 
Their reports are available, but the 
actual experiences of those in the 
business still are private property. 

* * * 


Food Air Attracts 


Many Customers 

THE NOVELTY of using air 
freight still attracts many cus- 
tomers. The Evans organization 
and the U. 8S. Department of 
Agriculture flew iceberg lettuce 
from California to Detroit and 
sold it at a price differential of 
five cents a head. It sold readily. 
In this field of perishable food- 
stuffs, the airplane seems to have 
its greatest attraction. 

These young and energetic busi- 
ness men produce new ideas daily. 
One is planning to process citrus 
fruits in Florida, remove the peel- 
ing and ship the quick-frozen seg- 
ments to northern markets by air. 
Others are going to transport Ore- 
gon and Washington berries to the 
middlewest and east. Maine lob- 
sters and Chesapeake oysters are 
to be flown west. 

More fantastic plans are those of 
a large group of veterans who are 
working with the fruit and. vege- 
table growers of the Yuma Valley 
in Arizona, with plans to fly their 
products to the East Coast. More 
than that, they are said to have 
figured it economically possible to 
hop on over to London with loads 
of choice Arizona products, and 
those who know make much of the 
attractiveness of melons and fruit 
to the average Londoner. 

Those who don’t know, how- 
ever, wonder whether there are 
enough gold-plated, diamond- 
studded teeth among the very 
rich in England who can afford 
to chew on such luxuries. 

~ ° a 


sev igeretion Provided 
By Mother Nature 

A PENNSYLVANIA operator re- 
cently completed plans for flying 
tomato plants from the vicinity of 
Valdosta and Moultrie, Ga., to Phil- 
adelphia. He plans to use large 
cargo gliders towed by planes, and 
has figured that by lifting the 
Plants from their beds one day and 
having them in Philadelphia ready 
for planting the next, the loss will 

cut down so as to make aerial 

freighting profitable. He will need 
no refrigeration enroute because he 
can practically pick his tempera- 
ture by picking his altitude. 
The flexibility of charter opera- 


tions is one of its most attractive 
features. This is particularly inter- 
esting to groups of passengers who 
still are unable to get definite 
reservations on the busy airlines. 
A veterans’ charter operation in 
New York announces that with one 
plane it turned in a profit of $6,000 
the first month of operation, flying 
passengers to and from Florida. 

These charter operators don’t 
coddle their passengers. One com- 
pany sits them on “subway-style” 
seats along each wall of the cabin, 
and sells them milk and sandwiches 
on long hops. 

Uncle Sam finds the cargo-type 
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FIRST SALES PREPARATION MEETING of Montana Kalser-Frazer dealers is held 
in Butte. William and Dean Doak (left), Montana Motors; H. M. (Scotty) MacDonald, 


Seattle K-F regional sales manager; Ray 


jr., special K-F sales representative, sparked the dealers’ 


r, Montana Motors, and Joseph Frazer 
assembly. Joseph Frazer 


outlined latest production information, K-F facilities, and schedules. Photo was taken 
in Montana Motors’ recently renovated showrooms. 


plane the fastest moving item on 
his surplus shelves. There is such 
an active trade in them that several 
companies, left unemployed after 
the war, have bought them in num- 
bers for reconversion and sale. The 
familiar DC-3, converted to carry 
cargo sells for ~ $27,000 to $30,000. 
Thus the taxpayer is getting some- 
thing back from a part of his war 
spending. 
* * * 


CAB Studies Regulation 
For Charter Trips 


CHARTER OPERATIONS have 
been studied by the Civil Aeronau- 


regulation in mind. They are a po- 
tential threat to the established 
airline, and the CAB tries to avoid 
cutthroat competition. 


Moreover, they have the germ 
of unsafe operation in their 
makeup, unless they are required 
to comply with the same safety 
rules obeyed by the airlines. Sur- 
prisingly, the new organization 
of charter operators has asked 
for federal regulation, apparently 
recognizing the difficulties they 
may encounter. 
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ties for meeting emergencies all 
over the world, and some day soon 
the farms of Czecho-slovakia will 
testify to this versatility. 

It was a charter trip recently that 
flew the Atlantic and landed in 
Prague, carrying 55,000 Plymouth 
Rock and Rhode Island Red setting 
eggs. The plane was a four-motored 
tramp freighter of the air, operated 
by war veterans, and it thus be- 
came the Mayflower of future 
generations of Czech chickens. 





U.S. Allots $500 Million 


For Airport Construction 

WASHINGTON. — The Senate 
has passed House-approved leg- 
islation authorizing federal ex- 
penditure of $500 million for an 
airport construction program. 
The vote was 49 to 82. 

While the states will match 
the federal grants, funds will 
also be made available to muni- 
cipalities. The program will cov- 
er a period of seven years, be- 
ginning July 1. 





New Building for Hinson 
Hinson Motor Co., Thomaston, 


The world is the air freighter’s|Ga., is erecting a new two-story 
oyster. Freight planes will fly any-| building at Thompson and Church 
tics Board with their economic! where. They have immense possibili- ' Sts. 





CAESAR and 
CLEOPATRA 


Along the Delaware 
as along the Nile 

It Takes a Combination 

To Make History 









history. 





eal has never 
bday, another terrific two- 


fe Rains and Vivien Leigh, are 
lacking’ em in in England with a Techni- 
color film version of the match that made 


And down along the Delaware, another 


PHILADELPHIA RECORD 


QUARTER MILLION DAILY « HALF MILLION SUNDAY 
Represented Nationally by George A. McDevitt Co.—New York, Chicago, Philadelphia, Detroit, Cleveland 
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i ng history—sales eitery. In the 
multi-billion dollar Philadelphia market, 










one newspaper out of three is always essen- 
tial to any combination aimed at complete 


advertising coverage. 


How people think 


determines what they read—and what they 
read determines what they buy. Philadel- 
phia liberals read The Record. Philadelphia 
traditionalists read one, or both, of the city’s 
two conservative papers. That’s why “It Takes 
The Record —and One Other” to cover 
America’s Third Largest Market. 
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Kansas Safety Record Wins 
AAA Pedestrian Award 


WASHINGTON. — Top honors 
were won by Kansas and Detroit 
last week as judging was com- 
pleted in the AAA Seventh Nation- 
al Pedestrian Protection contest, in 
which 1,250 cities and all 48 states 
were contestants. 


On the basis of its showing, both 
as to a pedestrian protection pro- 
gram and an improved safety rec- 
ord for persons afoot, Detroit was 
named winner of the AAA grand 
award. Taking first place among 
all the states was Kansas, with 
Delaware in second place. 


Honorable mention went to 
Mississippi and North Dakota, 
while Alabama won a special ci- 
tation for an improved pedestrian 
safety record, and Connecticut a 
citation for the excellence of its 
pedestrian protection program. 

Detroit also took top honors in 
its population group, cities over 
500,000, nosing out Pittsburgh. Cle- 
veland won honorable mention; 
Philadelphia and New York won 
special citations for improved rec- 
ords during 1945. Washington, 








Owners and operators of Radio Station WKRC 












where the judging was held, was 
an “also-ran” entrant. 

In the 100,000-to-500,000 popula- 
tion group, first place went to 
Wichita, Kan.; second to Houston, 
Tex; and third to Omaha, Neb. 

The pedestrian protection contest 
was instituted by the AAA in 1939 
as a means of stimulating state and 
city efforts to reduce pedestrian 
accidents, which account for some 
40 percent of all traffic fatalities. 

Judges of the contest were: M. 

J. Hoffmann, president, American 
Assn. of State Highway Officials, 
chairman of the judging com- 
mittee; Roy W. Crum, director, 
Highway Research board; Thom- 

as J. Seburn, president, Institute 

of Traffic Engineers; Malcolm 

McEachin, president, American 

Assn. of Motor Vehicle Adminis- 

trators; Lt. Robert E. Raleigh, 

associate director, safety division, 

International Assn. of Chiefs of 


Police. 

‘Lou E. Holland, chairman, AAA 
traffic safety committee; Norman 
Damon, vice-president, Automotive 
Safety Foundation; H. S. Fairbank, 


~ Cincinnati 
sings soprano. .. 
=| (tenor, alto and bass too!) 


Theft-Proof Lock 


Asked of Car Makers 

WASHINGTON. — The car 
makers of the nation were called 
upon by American Automobile 
Assn. last week to develop a 
theft-proof car at the earliest 
possible moment to help cut 
down the rapidly - increasing 
volume of stolen-car cases. 

Pointing out the large volume 
of cars stolen with keys in the 
ignition, H. J. Brunnier, presi- 
dent of AAA, urged in letters to 
the Automobile Manufacturers 
Assn. and SAE that study be 
given to the problem of auto- 
matic locking of vehicles when 
not in use, or adoption of a 
method which would make it 
impossible to shut off the motor 
until the key has been removed 
from the ignition switch. 





deputy commissioner, Public Roads 
administration; and Dr. M. R. Tra- 
bue, dean, the school of education, 
Pennsylvania State College. 


W.R. Timken Elected 


The board of directors of Tim- 
ken-Detroit Axle Co. has elected 
W. Robert Timken a director to 
fill the vacancy created by the re- 
cent death of Austin Lynch. 
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Every second year 18,000 Greater Cincinnatians join the harmonic 





Tax Trend 


APIC Warns That Upward Tendency Must Stop 
Or Automotive Use Will Suffer 


NEW YORK.—Continued expan- 
sion in automobile ownership and 
use will be impeded unless the 
trend toward increasing automo- 
tive taxes is checked, it is warned 
by the American Petroleum Indus- 
tries committee. 

“Recent developments have fo- 
cused attention upon the impor- 
tance of various factors in auto- 
mobile production costs,” the APIC 
says, “but sight is frequently lost 
of the great influence which taxes 
have on the cost and operation of 
an automobile. These taxes, how- 
ever, continue to grow and to oc- 
cupy a progressively larger position 
in the financial aspect of automo- 
bile ownership and operation. 

“Assume, for example, that a res- 
ident of New York city purchases 
a new automobile in the medium 
weight class. The fob Detroit price 
of this car before taxes is, say $900. 
To this, however, must be added in 
federal excise tax of $56; trans- 
portation costs from Detroit to 
New York of $40.50 which includes 
a 3 percent transportation tax, and 












progression toward historic Music Hall to hear the May Festival 


Choir, the only musical organization of its kind in the nation, sing 


with the Cincinnati Symphony Orchestra. The May Festival has 


grown from one hundred eighteen voices in 1873 to its 1946 size” 


of 400... all as a result of an ambitious, music-loving citizenry. 


@ Wise advertisers know that the cultural enthusiasm and loyalty 


of Cincinnatians extend to all fields of activity, a logical outgrowth 


of stable income and steady employment. Careful advertisers who 


Cincinnati's diversified cultural interests embrace all the arts as exem- 
plified, among other institutions, by two art museums, two univer- 
sities, seven colleges, a symphony orchestra, and a summer opera. 


AND 


must get the maximum return from each advertising dollar select 


this remarkable market that is Cincinnati. 


-».- IN ADVERTISING 


DAILY CIRCULATION 





HULBERT TAFT, President 
ond Editor-in-Chief 


TIMES-STAR ADVE®TISING OFFICES: 


NEW YORK 17, N.Y. 
60 East 42nd Street 


Albert H. Parker, Mgr. 


CHICAGO 1, ILLINOIS 


333 North Michigan Ave. 
Fred D. Burns, Mgr. 


WEST COAST REPRESENTATIVE: 
John E. Lutz, Chicago 11 
435 North Michigan Ave. 


Held Peril 





a New York city sales tax of 1 
percent. 

“This still does not include the 
cost of an extra tire and tube, 
both of which are subject to a 
federal tax of 5 cents and 9 
cents per pound respectively. The 
cost of this equipment, with tax 
is $20.31. These additional charges 
increase the original price of the 
automobile to $1,025. In other 
words, the retail delivery price 
exceeds the fob price, excluding 
taxes and other charges by $125, 
of which taxes alone account for 
over $67. 

“Before the automobile may be 
used on the highway, the pur- 
chaser, of course, must pay the 
state a registration fee of $15, and 
obtain an operator’s license. From 
that point on, federal and state 
taxes on the fuel which powers 
the vehicle become a continuous 
and heavy item in the cost of 
operation. In addition, if the car 
is purchased before June 30, 1946, 
a prorated share of the $5 motor 
vehicle use tax must be collected 
for the federal government.” 

The APIC cites statistics, based 


on U. S. Department of Commerce . 


and Public Roads administration 
data, showing that the annual aver- 
age cost of operating a medium- 
weight car, traveling 10,000 miles 
at 15 miles per gallon, amounts to 
more than $210. 

“Of this amount,” it adds, “ap- 
proximately $59 represents taxes 
and fees, which, when added to 
the tax already paid on the auto- 
mobile at the time of pyrchase, 
brings the total taxes for the year 
to almost $127. In states with 
higher gasoline taxes the tax 
burden would be still greater. 

“Although excise taxes on a new 
automobile are borne by the orig- 
inal purchaser, all the other taxes 
on the operation of a car fall with 
equal if not greater severity on the 
second-hand buyer, who, in most 
cases, is less able to afford to pay 
heavy taxes. And it should be re- 
membered that in normal times 75 
percent of all cars sold are used 
models. 

“The overall automotive tax bur- 
den has increased tremendously in 
recent years. During the ‘twenties’ 
the average automotive tax burden 
for both cars and trucks was about 
$26 per vehicle. From this level it 
rose to $48 by 1936, mainly as a 
result of new and reenacted federal 
levies, including the federal gaso- 
line tax imposed in 1932. By 1941 
the tax average had reached almost 
$59 per vehicle. 

“For almost a decade, the 
growth in the average motorist’s 
tax burden has been increasing 
proportionately faster than the 
average mileage traveled. 

“If these tax trends are not 
checked, there is grave danger that 
continued expansion in automobile 
ownership and use will be impeded. 
This conclusion is supported by the 
experience in foreign countries 
where automotive transportation 
has made little headway because 
of prohibitive taxes and other 
costs.” 


GM Fuel Unit 
New Building Under Way 


By Rochester Products 


ROCHESTER, N. Y.—Start in 
construction of a new engineering 
building for research in motor fuel 
carburetion by the engineering staff 
of Rochester Products division of 
General Motors Corp. was disclosed 
here last week. 

When completed next fall, the 
structure will mark the identifica- 
tion of RPD as the fuel division of 
GM, according to present plans. 

The new building, which will con- 
tain 30,000 square feet of floor 
3pace, will cost about $100,000. 


Elders Modernize 
Elder and Son, Inc. (De Soto- 


Plymouth), North Canton, O., has © 


completed the modernization of its 
quarters. Eli M. Elder, a veteran of 
30 years in the auto business, and 


owners. 


Richard H. Elder, his son, are the 
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| Johnson Urges 
||Permanent ODT 
To Unify Control 


Just Among Dealers... 


ontinue: rom Page 


Elmwood, Neb. In 1920, he became and the Red Cross Disaster com- 





clerk. Nine years 











BALTIMORE, — Col. J. Monroe 





1 secretary and mittee. : 
eneral manager He served as chairman of the Johnson, former ODT director, ad 
& vocates a permanent peacetime 
of Vesper Buick Transportation committee of the overnment agency to control all 
Co., which at that OCD and at the present time is a 8 - 
phases of transportation as the 
time was Buick member of the advertising com- ODT did during the war 
distributor for the mittee of the Ford Edgewater : : ‘ ‘ 
St. Louis area. branch on which he has served He oa the final sess’ pak 
Ten years later in the past as chairman. a foru on transportation vow 
he acquired a di- ee ER, lems, sponsored by the Traffic u 
rect Buick dealer C. M. DeWrrt (Dodge-Plymouth), of Baltimore and the University of 
franchise, which Concord, N. C., born Jan. 21, 1903, Baltimore. 
he has operated in Blackville, S. C. His entrance The complete control of all trans- 
for the last 16 into this field was as a salesman portation must be put into the 
years. W. H. Willeockson |} jn 1919. He has been very active hands of a single agency to avoid 
Willcockson has in trade association work and is 30 or 40 other government agencies 
served as president of the St. Louis|now serving as vice-president of having a say about some mode of 
e Automobile Dealers Assn. and as a/North Carolina Automobile Deal- travel, Johnson declared, adding: 
e director for many years. He is ajers Assn. “We cannot have any more pro- 
e past president of the St. Louis eo duction in this nation than we have 
d Rotary club, the Midtown club and|; Frep JoHNsTon (Dodge - Plym-| ‘THIS PHOTOGRAPH SHOWS the first International heavy-duty Western model to| the proper facilities with which to 
4 the Algonquin Golf club. outh), Alpena, Mich., born Feb. 11,| rou of the assembly line at International Harvester’s new Emeryville (Calif.) Works. | transport it. Last month — way be- 
e He is a past chairman of the/1918, in the same city. He is active| rR, m. Buzard, western district manager (right), is shown congratulating Works Man-|fore normal production had even 
8 board of the downtown St. Louis|in civic and fraternal organizations | ager a. w. Engstrom. started rolling — we had as many 
3 YMCA and is now vice-president|and anticipates keenly the arrival boxcars full of freight as we did 
f of the Safety Council of St. Louis.|of new cars in volume. 1897, in Forest Lake, Minn. He,Dealers Assn. He is active in the| during the war. What will it be 
r During the war he was active in oe iat started out in 1919 as a retail sales-| American Legion and serves as|like when all the companies start 
3 the St. Louis USO. For recreation; G. W. Branot (Chrysler - Plym-| man with Hudson. He is now pres-|grand historian in the state Voi-| getting out their articles on a full 
r he enjoys baseball, football and|outh), Duluth, Minn., born Jan. 1,| ident of the Duluth Automobile|ture, 40 et 8. basis?” 
am str. ces 
d S. J. Rocers (Chevrolet), Monroe, 
e La., born March 4, 1897, in Cleve- 
nS land, Tenn. His initial experience 
; in this field was an 
i in 1917 as a parts e 
AEE AOE COTE: 


oa 


G. L. Kerun (Hudson), Char- ‘ 
h lotte, N. C., born February 14, 1900, Texaco Star Theatre starring James Melton and Ed Wynn 
e > Zs ee ae ee au . .. thousands of billboards from coast to coast... and all 
7 age of 20 as 58 salesman. He obtain- kinds of dealer selling aids all work together to keep car 
z ed the Hudson distributorship for i i it. 
: ah Piedmont territory im 1026 and owners in the Texaco buying habit 
is celebrating his twentieth year in Pa ationwide 
4 ee ee co Texaco Dealers everywhere profit by Texaco’s n 
casion he recently took a page in popularity. 
r- the Charlotte Observer illustrating THE TEXAS COMPANY 
n not only his physical layout but 
Pd the photographs of his staff, many 
n of whom have served his organiza- 
it tion continuously. 
it The page ad carried this confi- 
a dence building pledge for the fu- 
al ture: “To continue to represent 
- only lines of merchandise of proven 
{1 quality. To render the same high 
st standard of service to the motoring 
public. To maintain only the high- 
i est type dealer organization 
throughout our territory. To con- 
} tinue strict adherence to all gov- 
4 ernment rules and regulations ap- 
> plicable to our business. Above all, 
to place the good will of our 
ot friends and customers above every 
at other consideration.” : : s . 
le Kerlin is past president of the ‘ape 
d. Charlotte Dealers Assn. and as a _ ; ae ote _| ! 
1e result of his work with the Indus- eaeee a Td OO .~ 
2g try Salvage committee he was ae PA. &e — 
ai awarded a citation by the War ee vi, 
2 Production board. a 
or Of * * 
G. A. ZerrerHotm (Dodge-Plym- 
outh), Albert Lea, Minn., born Apr. 
26, 1880, in Sweden. His hobby has 
always been his work. He feels his 
most interesting experience is in 
taking orders for 1946 automobiles 
‘because people are buying without 
in ‘seeing, without knowing the price, 
without knowing delivery dates or 
1g with no firm price on the trade-in. 
el * * * 
S J. B. Mount (Ford), New Bruns- 
ed wick, N. J., born July 22, 1907, in 
Englishtown, N. J. His father, W. 
E. Mount, who died in 1942, was 
ne one of the oldest Ford dealers in 
a- the country. The son joined the 
of father in 1930 to learn the busi- 
ness. 
n- J. B. Mount is the past president ; . 
oF of the local Exchange club and ;. . 
tea iways, bean adive in ‘the A Great Line- up FIRE-CHIEF ona Sk Y Chief casounes 
amber of Commerce and the ¢ : ; 
Sikes club. Duriog wartime he was ; for. TEXACO and HAVOLINE MOTOR OILS MARFAK 
: a 
* Seaceemeaeenmareeee -TEXACO DEALERS — cuassis tusricaTion - REGISTERED REST ROOMS 
a: Baker Named in Ark. 
nd Leo Francis Baker has been ap- 
pointed Plymouth-DeSoto dealer in 








‘later he became 
a Chevrolet deal- 
er. He has been 
active in civic 
and trade affairs. 
In 1940 and 1941, 
he served as pres- 
ident of Louisi- 
ana Automobile 
; = Dealers Assn. and 
8. J. Rogers is now serving 
his second term 

as NADA director for the state. 

* 


* * 








‘Cotter, Ark. 


N ALL 48 sTaTEs the famous Texaco sign identifies the 
favorite stopping place of millions of motorists. 


This preference has been built up through more than 40 
years of supplying car owners with the finest of Texaco 
petroleum products . . 
Texaco Dealer service. 


Texaco’s continuous advertising in leading magazines and -%, } 
farm journals . . . the popular Sunday night radio program, 















. plus courteous and efficient 



























FOB FACTORY 





Modern Foundries 


Need Publicity 


By A. H. Allen 


ANOTHER GOLDEN Jubilee celebration, apart from the 
coming Automotive Gol@en Jubilee, was signalized in Cleveland 
last week when American Foundrymen’s Assn. unveiled its fiftieth 
anniversary convention and exhibition. The modern mass pro- 
duction foundry probably owes its existence to the automotive 


any Wien nes COnunuCuny On eeeaeQEaQEaYY 


demanded more and better cast- 
ings at lower prices. This placed 
the burden upon designers of 
mechanized equipment for found- 
ries, to take the load from the 
backs of brawny molders, core- 
makers and melters who once bore 
the brunt of the heavy work com- 
mon to the foundry of the past. 


Unfortunately, today in many 
quarters the foundry is slightingly 
referred to as a foul, dirty and 
back-breaking place in which to 
work, whereas actually the fact is 
the modern casting shop is any- 









thing but that. 
Ventila- 
tion, dust col- 
lection, convey- 
2rization and 
other control 
systems have 
made the foun- 
dry of 1946 a far 
cry from its 
grandfather of a 
half-century ago. 
Working condi- 
tions are vastly 
improved, haz- 
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MORE THAN 50 MEMBERS of the sales organization and executives of Wolf’s Head 
Oil Refining Co., as a feature of their spring sales conference, visited the newly 
restored original Drake Oil Well at Titusville, Pa. The Drake Well was the first bored 
oll well in the world. The Wolf’s Head sales organization at its three-day meeting made 
a thorough study of its own refinery operations and spent considerable time in an 
inspection of the company’s laboratories at Oil City. 


ards minimized and wage rates 
considerably boosted. What the 
industry sorely needs is a cam- 
paign of promotion which will 
bring these facts to the atten- 
tion of young men with pros- 
pective careers in the foundry 
me. 

Looking back over the years, 
some of the old-timers at Cleve- 
land recalled the second convention 
ever to be held by the AFA was in 
the Motor City, in 1897, and since 





that time the meeting has returned 
four more times. 

Among five men accorded special 
distinction at the meeting, and pre- 
sented with commemorative medals 
was Peter Blackwood who in 
earlier years worked in both Pon- 
tiac and Buick foundries, and since 
1936 has been the flywheel behind 
extensive development work in the 
centrifugal casting process at Ford 
Motor of Canada, Ltd. He was hon- 


*It’s the “Delco Ride”. . . a feature on leading makes of automobiles 


- +. an achievement in coordinated engineering, attained through close 
cooperation between Delco Products and car manufacturers. An exten- 
sive engineering background and expanded manufacturing facilities 
qualify Delco Products to meet the shock absorber requirements of 


cars, trucks and buses. 


Corporation, Dayton, Ohio, 


Delco Products Division, General Motors 


There is a patented Delco Hydraulic Shock Absorber to meet 
every requirement of springing and suspension: Single Acting, 
Direct Acting, Double Acting and Inertia Control—and spe- 
cial applications for cars with Individual Wheel Suspension. 


DELCO Hydraulic Shock Absorbers 





work in this field. 
. 


Expansion Plans Hurt 
By Building Prices 
AMONG THE as-yet unannounc 


ed new construction projects to be 


undertaken by Fisher Body is a 
large new stamping plant slated 
for erection on Detroit’s western 
boundary near the present GM 
Diesel plant on W. Outer Drive. 


This unit, according to trade 


reports, was to be more or less a ~ 


duplicate of the large stamping 
plants operated at Grand Rapids 
and now under construction at 
Hamilton, O. A recent inside tip 
on the Detroit project runs to 
the effect it has been suspended 
for the moment, whether perma- 
nently or not is yet to be deter- 
mined. 


Many new construction projects | 
are running into cost figures so™ 
far beyond original estimates that | 


their future status has become pre- 


carious. This, plus unending delays ; 
in obtaining construction materials” 


and deferred deliveries of essential 
equipment, is tending to make ex- 
pansion programs in general take 
on a rather sour look. 

* * * 


Convair Policy Poses 
Puzzle for Stout 

ACCORDING TO Bill Stout, the 
Nashville plant of Consolidated 
Vultee Aircraft is now going into 
production of stoves and refrigera- 
tors. These are, no doubt, a part of 
the line of household equipment 
developed in Detroit during the 
war for eventual production by 
some unit of Aviation Corp., which 
holds substantial interest on Con- 
vair. 

What Bill Stout cannot figure 
out, and he makes no bones about 
saying so, is why an aircraft 
company refuses to have any- 
thing to do with automobile pro- 
duction, yet will embark on the 
manufacture of household appli- 
ances. te 


FOB Has New Meaning: 
Fresh Out o of Bumpers 

WANDERIN' PEDESTRIANS 
had best exercise particular care 
not to be struck by a 1946 model 
car, if they would avoid splinters 
in the epidermis. The number of 
new passenger vehicles equipped 
with temporary wooden bumpers, 
both front and rear, is increasing 
daily, and they are indeed strange 
looking sights. Mercury, Ford and 
Nash are three of the latest to be 
fitted with these expedients. 


General Leases 
Logansport Plant 


AKRON.—General Tire & Rub- 
ber Co. has leased a factory build- 
ing in Logansport, Ind., according 
to William O’Neil, president. 

The Logansport plant will op- 
erate as a branch of the Mechan- 
ical Goods division at Wabash, Ind. 
Glass run channels in which the 
windows in automobiles operate, 
will be made at Logansport. 


Others are profiting from AN Want Ads, 
why not you? See inside backcover. 


No Bolts, Screws or 
Clips Needed! 


The Patented 
Adjustable Di- 
viders on these 
bins are easily 








one position to 
another with- 
out bothering 
with bolts, 
screws or clips. 


to fit your 
requirements. 


Model H-29 weeks. 


see the various models. 


Dept. A 
1505 Rockwell Ave. Cleveland 14, Ohie 


ored last week for his pioneering 





changed from 


Entire bin 18 
gauge steel.) 
Dividers and 
shelves set up 


Delivery in 3° 


Write now for free catalog and 


HOPE Metal Products, Inc. | 
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To AMC OC Pr CO 


, : é , 
1 Regular Monthly Section for Dealers, Jobbers and Maintenance Men who Service and Lubricate 


{mmericas 


25 Million Motor Vehicles and Recondition Over 3 Million Used Cars Annually 














Backshop 


Ducoing 






C. B.’s Back 





Damn ’Em 


By 
Jack Weed 





Pe BE willing to wager a bet 
that the seventh and eighth 
floors of the du Pont de Nemours 
building down in Wilmington were 
as empty of personnel last Wednes- 
day as the beaches at Coney Island 
in the middle of January—judging 
from the du Pont “brass” that was 
in Detroit for the preview of the 
company’s new Metalli- Chrome 
automotive finishes—and the de- 
lightful luncheon at which the 
press was fed food and typewriter 
fodder. 

Just to give you an idea of the 
type of “chemical” brass that in- 
vaded the motor capital for the 
occasion, let me mention just a few 
of the over 30 top executives that 
came to sing the praise of this new 
metallic finish that has greatly in- 
creased durability, can be “spotted” 
to eliminate those ugly fender 
dings we all get and that is being 
produced in a wider and more 
beautiful range of brilliant shades 
and tones of color! 

~ * + 

HEADING the caravan from the 
east was J. Warren Kinsman, gen- 
eral manager of the Fabrics and 
Finishes division of du Pont; his 
assistant, E. S. Nickerson; Dr. 
Eastlake, Chemical division; H. H 
Hopkins, manager of the Finishes 
section, with his assistant, Matt 
Denning; H. P. Lounsbury, director 
of sales of the Finishes division, 
W. A. Hart, advertising manager of 
the company; R. T. (Bob) Hucks, 
head of the research team that de- 
veloped Metalli-Chrome and D. 
Mortellito, who designed the ex- 
hibit. 

From the Detroit office were R. 
C. Williams, manager of the auto- 
motive division in Detroit, with his 
assistant, E. L. Theurer. These 
boys are the ones who contact the 
vehicle manufacturers in this area. 

All du Pont men at the party 
were decorated with red carnations 
—at least those who were experts 
on automotive finishes—and were 
thus easily distinguishable from 
the throng of guests, so they were 
constantly being grabbed by the 
coat lapel by someone who wanted 
to know the answer to some tech- 
nical question or tell when they 
would be able to ship in quantities. 

The party was a two-part affair— 
the press was given a look-see at 
the exhibit in the Masonic Temple 
and an introduction to Mr. Metalli- 
Chrome (a dwarflike metal figure 
that was the theme of the exhibit) 
in the morning and then brought 
back to the Statler for lunch. The 

brass” of the industry and vehicle 
makers—about 400 of them—was 
given their peek at the exhibit in 
the afternoon and a dinner at the 
Recess Club in the evening. And 
never the twain did meet. 

The party was a “jim dandy” for 
& newcomer in this vale of cocktail 
hours and business luncheons and 
showed that du Pont had gotten 
the Detroit spirit even down on 


the eastern seaboard. Now that 
(See BACKSHOP, Page 52, Col. 1) 
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Tires, Can’t Starts 
Lead AAA List 
Of Service Calls 


Car Troubles Total 
36,000,000 in Year, 
18% Over 1944 


WASHINGTON. — More 
than 36 million car troubles 
in 1945 were experienced by 
motorists, an increase of 18 


percent compared with the 
record for 1944, according to Amer- 
ican Automobile Assn. 

Tire trouble, says the AAA, was 
the principal cause of breakdown 
with a record of 11 million flat 
tires, one-third of all trouble calls 
and a 20 percent increase over the 
previous year. 

Batteries, like tires, were in 
scarce supply during the year; 
and six million motorists were 
unable to start their cars because 
of dead batteries, an increase of 
81 percent over 1944. 

If battery, ignition and carbure- 
tion causes of service calls to all 
AAA clubs were grouped together, 
however, “can’t starts” would rep- 
resent over 13,000,000 calls out 
of the total of 36,000,000 calls for 
all causes, or 37.33 percent. This 
would put “can’t starts” as the 
major cause for trouble as indi- 
cated by the service calls to the 
various auto clubs and make this 
cause the top service problem of 
the industry this year, leading tire 
failure by 6 percent. 

While the experience of the Mich- 
igan Automobile Club last year 
which resulted in “can’t starts” 
representing 54 percent of all auto 
club owners’ calling for road ser- 
vice, the national figure of 37 per- 
cent does not indicate that all 
clubs experienced the same degree 
of trouble from automatic chokes, 
run-down batteries and bad igni- 
tion points. 

It does, however, indicate that 
this trouble is one that will be a 
major source of trouble with the 
older cars this coming year. 

Tires on the national check re- 
sulted in 11,317,000 calls, or 31.29 
percent of all tre >le complaints, 
and showed an increase of approx- 
imately 2,000,000 calls over 1944. 

The two items that are most 
short in the replacement field to- 
day—tires and batteries —also 
show the greatest increase in 
trouble calls for last year. This is 

(Continued on Page 47, Col. 1) 


Battery Makérs 
Meet May 23-24 
In Cleveland 


CLEVELAND. — Seven speakers 
have been scheduled for the spring 
meeting of the Assn. of American 
Battery Mfgs., Inc., here May 23- 
24, according to V. L. Smithers, 
commissioner. 

The convention will start May 
23 at 10 o’clock in the Euclid Room 
of the Hotel Statler. Registration 
will be at 9 o’clock. 

Speakers at the morning session 
will include: Walter Mitchell jr., Dun 
and Bradstreet, Inc.; F. E. Worm- 
ser, secretary of Lead Industries 
Assn. and a representative from the 
Automotive Division of CPA. 

The Friday morning session will 
feature discussions by H. R. Harner 
and M. F. Chubb, Eagle-Picher 
Laboratories, during the technical 
session presided over by H. D. Wil- 
son, Auto-Lite. 

R. L. Sommerville, Electric Stor- 
age Battery, will preside over the 
merchandising session which will 
feature a talk by Harry B. Marsh, 
market research director, Perfect 
Circle Co. 


Tourist Boom to Show Up 
Quick Service Weakness 











Breakdown of Breakdowns 
1945, 1944 and 1943 


Type Service °43 % 43 Calls + °44 % 44 Calls °45 % 45 Calls 
ge oe 25.8 8,172,000 29.8 9,152,000 31.29 11,317,000 
BAEEEY onsen 18.0 5,682,000 15.2 4,655,000 16.91 6,115,000 
Ignition. ........ 13.0 4,126,000 15.6 4,793,000 12.57 4,546,000 
MOE éidiesccakeo 12.2 3,873,000 9.7 2,990,000 12.47 4,510,000 
Carburetor .. 5.0 1,576,000 8.3 2,533,000 7.85 2,839,000 
Wrecker 

(Crane) .... 3.8 1,199,000 3.4 1,044,000 3.35 1,211,000 
Stuck 

(Sand, Mud) 3.5 1,098,000 1.7 534,000 2.79 1,008,000 
Out of Gas.... 3.3 1,041,000 3.9 1,207,000 2.35 849,000 
Starter .......... 3.2 1,009,000 2.1 632,000 1.60 578,000 
Lock & Key 1.5 468,000 1.5 473,000 1.02 368,000 
Gas Line ...... 2.9 908,000 3.0 927,000 88 318,000 
All Others .... 7.8 2,424,000 5.8 1,763,000 6.92 2,503,000 


100.0% 31,576,000 100.0% 30,703,000 100.00% 36,162,000 


Follow-Up 
















on Parts 


Shearer Chevrolet Benefits from System of Mailing 
Cards to New Customers Every 15 Days 


ST. LOUIS.—Applying the follow- 
up practice in use at most service 
shops to its parts department has 
reportedly brought increased sales 
and improved efficiency to Shearer 
Chevrolet, 7256 Manchester, St. 
Louis 17. 


In cooperation with the advertis- 
ing department, Shearer’s parts 
staff has devised a direct mail fol- 
lowup to new customers which 
keeps complaints at a minimum 
while at the same time shortening 
the periods between reminders. 


Instead of the customary 30-60-90 
periods used on service followups, 
Shearer distributes cards to parts 
customers at 15-day intervals after 
the initial purchase. The system 
works as follows: 

A card indexing system has 
been set up, divided into a new 
customer file and similar files for 
customers that have not returned 
within a 15-day, 30-day or 45-day 
period. When Frank Jones deals 
with the Shearer Chevrolet parts 
department for the first time, the 
following day he gets a double 
postal card through the mail. 

This card thanks him for ‘he 
business, and on the reverse side 
is mimeographed the parts “spe- 
cial” for that particular week. The 
attached card asks a series of ques- 
tions as to how he liked the parts 
service. 

Jones makes whatever comments 
he wishes on this card and mails it 
back with Shearer Chevrolet pay- 
ing the postage. So far the return 
from these cards has been about 
10 percent, most of them in a laud- 
atory vein. 

Some returned cards have borne 
criticisms, which have been imme- 
diately checked and corrected. One 
idea submitted has caused the 
parts department to make a change 
which has added greatly to the effi- 
ciency. 

The wording of the “Thank You” 
cards is changed monthly and each 
customer, new or old, gets a 
“Thank You” card at least once a 
month. 

For many years, Shearer Chev- 
rolet has used a picture of a 
giraffe on its advertising. If Jones 
has not returned within a 15-day 
period he gets a card bordered in 


blue, stating that Jerry the Parts 
Giraffe is blue. If Jones is still 
hard-hearted and does not return 
for another 15 days, the card is 
bordered with red and Jerry the 
Giraffe is blushing witn shame. 
And if Jones still refuses to re- 
lent, Jerry the Parts Giraffe goes 
into deep mourning on a black 
bordered card with tears stream- 
ing from his eyes. 

The “blue” card tells the pur- 
chaser: “Jerry, the parts giraffe, is 
blue with shame and there’s a rea- 
son. ... Jerry likes to see the ‘old 
familiar faces and when you don’t 
come in regularly, he misses you 
... and so do we... . Come in and 
see us ... The Sooner, The Better.” 

When Jerry turns “red with 
shame,” the card says: 


“He feels he has fallen down 
on the job of keeping you com- 
ing back. It has been a long tin’ 
since you were in our parts de-« 
partment. Is there some misun- 
derstanding we can correct? We 
have the parts you need—let’s get 
together!” 

And in mourning, the card sobs: 

“When a regular customer fails 
to come in, Jerry misses him, and 
when it’s been a long time since 
you’ve been around, Jerry goes into 
mourning and so do we. Seriously, 
we do mourn the loss of a regular 
customer like yourself. If we've 
made mistakes, let us adjust them 
to your complete satisfaction.” 






check 
















ing many cars for safe operation. e 


will be subject fe Five sofety tests 


Police Test Offers 
Chance to Prepare 


Potential Customers 
For New Cars Seen 
Neglected by Dealers 


DETROIT.—Touring Amer- 
ica is in for a terrific letdown 
this spring and summer; 
neighborhood dealers are go- 
ing to drop further into dis- 


grace with car owners in their 
trading areas; the Police Safety 
Check is not going to get the sup- 
port it deserves, and many a dealer 
is going to be hit hard by used car 
reconditioning losses, if present 
dealer service policies don’t change 
quickly, according to several sur- 
veys just completed. 

officials are worried — and 
justly so — over what is going to 
happen to the great army of car 
owners who are now planning long 
vacation trips in their automobiles. 
Not only are many parts still tight 
and scarce, but the average car 
dealer is not showing any enthu- 
siasm about the normal spring 
services that might prepare the 
tourist’s car against future trouble. 

Nor is the average dealer show- 
ing any inclination to take care 
of the small preventive services 
that might forestall a major re- 
pair job later, it is shown by the 
surveys. 

Tourists must go to the dealer 
for many repairs, due to the fact 
that the franchised car dealer is 
the only one that has any stock 
of some very “short” replacement 
parts. If those dealers are not set 
up to take care of tourists’ service 
needs immediately, because of lack 
of manpower or a desire to take in 
only “big billing’ repair jobs, the 
tourists are going to fare badly and 
come home with ill will towards 
dealers in the makes of cars they 
drive. The car itself may also in- 
herit some of this ill-will caused by 
dealers’ lackadaisical attitude. 

From all indications, a larger 

my of vacationists will be on the 

“ads this year than ever before. 

\ map department of one large 


‘alllpmobile club has already had 


requests for more maps and tour- 
ing information than they have 


‘ever experienced before. In fact 


toyrist information requests to this 
one club are currently running 300 
percent ahead of the corresponding 
period of last year. 

Car dealers must step up to 
taking care of the needs of these 
car owners if they wish to retain 
the dollar volume of service work 

(Continued on Page 45, Col. 1) 
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N.Y. Creates Safety Division, 
Ok’s More Road Controls 


ALBANY, N. Y. — Gov. Dewey 
has signed into law a series of bills 
designed to reduce hazards to life 
and property from accidents. 


The measures, which emanated 
from the statewide safety confer- 
ence called by the governor last 
March, provide for: 


1. Establishment in the executive 
department of a division of safety 
with bureaus relating to safety and 
accident prevention, fire mobiliza- 
tion and control and police mobili- 
zation and activities. 

2. Larger speed to be 


Norfolk Jobbers 
Organize, Elect 


NORFOLK, Va. — Automotive 
jobbers in this area have organized 
into the Hampton Roads Automo- 
tive Wholesalers Assn. and elected 
R. G. Neese as president. 

Other officers are W. P. Butt, 
vice-president, and John F. Mid- 
yette, secretary-treasurer. The as- 
sociation will meet monthly. 


signs 


placed on public highways by cities 
and villages, with reflecting ma- 
terial utilized in such signs. 

3. Authority for local legislative 
bodies and the state traffic com- 
mission to regulate the crossing of 
certain public highways by pedes- 
trians. 


Gov. Dewey also signed a bill 
placing in the permanent law the 
wartime provisions for mutual aid 
and outside service by fire and 
police forces among the municipal- 
ities of the state, coordination of 
which will be supplied by the new 
division of safety. 

The latter division, the governor 

said, will provide for a centrally 
organized liaison among all the 
state and local agencies in the 
promotion of safety in all its 
phases. 
Concerning the mutual aid and 
outside service by fire and police 
forces, the governor said there was 
no reason why the careful plan- 
ning and experience for such mu- 
tual aid during the war should be 
cast aside during peacetime. 





Tire Over-Inflation 


Brings a Warning 

AKRON. — A new “hold the 
line” warning against postwar 
inflation now comes from the 
nation’s rubber capital. Tire 
over-inflation is the wartime bad 
habit which, according to James 
J. Newman, vice-president, B. F. 
Goodrich, is being reported 
throughout the country as to- 
day’s most prevalent enemy of 
good tire performance. The 
tendency, Newman believes, is a 
holdover from the war years 
when many drivers, in their an- 
xiety to avoid running tires soft, 
got into the habit of putting in 
a few extra pounds of air. 

To get the best “ride” and the 
longest tire life, whether using 
old or new tires, drivers should 
follow exactly the manufactur- 
er’s tire-pressure recommenda- 
tions, he declared. 





Charter Granted 


Gilmore-Holt Motor Co., Mullins, 
S. C., has been chartered with au- 
thorized capital stock of $10,000. 
Principals are H. L. Holt, presi- 
dent; H. 8. Gilmore, secretary and 
treasurer. 


Dealers Lose Service 
Independent Shops in Milwaukee Increase 


SERVICE SECTION 


Repair Volume, Survey Shows 


MILWAUKEE.—A trend toward 
patronage of separate repair shops 
for major repairs is shown in the 
1946 survey of replacements and 
repairs by the Milwaukee Journal. 


It shows that 65,108 family car 
owners are going to independent 
shops in the trend away from the 
dealer where the car was bought, 
the filling station or another car 
dealer. This compares with 62,459 
families in the 1945 survey. 

This year only 52,469, or 35.7 per- 
cent of all family car owners, said 
that they were patronizing the 
dealer where the car was bought, a 
drop of 1.2 percent from the pre- 
ceding year. 


“In 1946 a smaller number but @/ announced last week election 
larger percentage of car owners|Frederick G. Weed as president 
are using separate repair shops for] and general man- 
minor repairs. This number totals|ager. Weed suc- 


43,944, compared with 44,115 in 1945. 
The percentage this year is 29.9 
against 29.1 percent in 1945. 


“The increase in percentage de- 
spite the decline in the number of 
car owners is due to the decrease 








@ By tying in with Socony-Vacuum’s new 
Car Dealer Plan, more and more forward-look- 
ing dealers are improving their competitive 
position... getting the practical help they need 
to convert the greatest possible number of 


new-car buyers 


and lubrication customers. 


This new plan gives you proved methods for 
making all departments of your business pull 
together—feed sales back and forth for bigger 
overall business profits. It’s based on a 
comprehensive 2-year study of actual dealer 
problems— plus the greatest marketing ex- 
perience in the oil industry! 


into regular sales, service 


Here are Fresh Ideas... 
Important Business-Building Helps! 


N © W Mobilgas 


Socony-Vacuum 
Car Dealer Plan 


Ssocomy vacuum 


For Full Details — 
See Your Nearest Socony-Vacuum Representative! 


ew Car Sale is 
JUST THE START 


Converting New-Car Buyers into 
Permanent Customers — that’s 
the job that really builds a well- 
balanced, profitable business! 





benefits! 





@ Every phase of your business is 
thoroughly covered by Socony- 
Vacuum’s new Car Dealer Plan. What- 
ever your setup is — you'll get help 
that fits your individual needs... 
Complete training for your men 
— proved aid in layout planning 
— finest assistance in lubritory 
equipment and product selection 
— easy-to-keep, workable busi- 
ness records — sales-making pro- 
motion material — many other 


Start today to make the most of your 
new-car business! Get all the benefits 
of this practical plan. 


SOCONY-VACUUM OIL CO., INC. 
and Affiliates: Magnolia Petroleum Co., 
General Petroleum Corporation. 


TUNE IN “INFORMATION PLEASE’—MONDAY EVENINGS, 9:30 E.D.T.—NBC 


in the total of car owners. Thig 
year filling stations are being jr 
tronized by both a larger numb 
and percentage of car owners for 
minor repairs.” 

The portion of families in Great. 
er Milwaukee owning cars during 
the past three years is as follows; 
67.3 percent in 1944, 66.6 percent in 
1945 and 64.2 percent in 1946. 


Weed Elected 
President of 
Rinshed-Mason 


DETROIT. — Rinshed-Mason (Ca 









ceeds Herbert W. 
Mason who will 
serve as chair- 
man and treas- 
urer. 

Weed has been 
associated with 
the paint industry 
for over 26 years 
and joined Rin- 
shed-Mason in 
1925. Previously 
he was a chemist 
at Dodge and head of the paint) 
laboratory at Ford. He has bee 
successively chief chemist, directo 
of research, vice-president in 
charge of research, executive vice 
president and general manage 
prior to his new position. 

He is a past president of the 
Detroit Paint, Varnish and Lacque 
Assn. and the Detroit Paint ané¢ 
Varnish Production club. During 
World War II, he served on several 
technical advisory committees con- 
nected with various branches of 
the government and spent consid. 
erable time in Washington, in be- 
half of his company and the paint 
industry. 

He is a member of the Advisory 
Board of the Industrial Finishes 
Division of the National Paint) 
Varnish and Lacquer Assn., a mem 
ber of the American Society fe 
Testing Materials, the Americs 
Chemical Society, and the Engi 
neering Society of Detroit. ‘ 

The new president is recognized 
throughout the paint industry 
an authority on lacquer finishes ar 
is one of the originators of 
sub-tropical exposure method 
testing finishing materials. 


“*ITitus Optimistic 
Motor Rebuilding Stressed 


In Nationwide Trip 


TACOMA, Wash.—Back from 
six weeks’ trip through the United 
States where he surveyed generdl 
automotive cor 
ditions and ps 
particular atte 
tion to motor 
building plant 
Leon E. Titus 
president of Titt 
Motor Co., (Fort 
Mercury-Lincoln) 
is optimistic ove 
the future of 
auto business. — 

“It’s bright,” 
said “and the fat 
tories are geari 
for real production. 


A major reaon for the leng 
trip was to learn about la‘ 
equipment and methods in mot 
rebuilding plants, the Motor 
building division of Titus Mae 
Co. being widely known for 
successful record. The plant serv 
the entire Northwest and has @é 
panded recently. 4 


F. G. Weed 






Leon E. Titus 


Army Honors Price 

For services as a member of tit 
civilian personnel section of tii 
Western Flying Command at Sar 
Ana, Calif., R. J. Price, who op 
ates Dick Price Motor Co. (DeSot 
— Plymouth), Dallas, has be 
awarded the Army Commendatie 
Ribbon. 


“We finally located these parts althovu 
it took 2 ads several months apart. 
believe in being persistent.” Parsons 
Recorstruction Shop, 45 North Fra 
St., Washington, Pa. 
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Service Shop Manual 


Army Handbook Revised for Distribution 
To Interested Civilians 


WASHINGTON.—Automobile re: 
pairing is a big business carried 
on chiefly by small businessmen, 
according to the U. S. Department 
of Commerce. 

A manual, Establishing and Op- 
erating an Automobile Repair Shop, 
released last week, states that the 
majority of the country’s repair 
shops are independently owned and 
small, employing only one, two or 
three mechanics. In 1944, the 78,000 
shops did a total maintenance busi- 
ness estimated at more than $2 
billion. 

The investment required to start 
an automobile repair business is 
relatively low and operating costs 
are moderate, it states. 

Many opportunities for expan- 
sion are possible in the auto re- 
pair business if the owner- 
mechanic has skill and ingenuity, 
the manual points out. These in- 
clude specializing in certain types 
of work for smaller shops, acting 
as dealer for a particular make 
of car or truck, operating a park- 
ing lot or a tourist camp, or sell- 
ing used cars in connection with 
repair work. 

The manual is designed for per- 
sons who already have the neces- 
sary mechanical skills but who 
need information and guidance on 
the management phases of oper- 
ating an automobile repair busi- 
ness. 

Selecting the location, establish- 
ing credit with suppliers, extending 
credit to customers, purchasing 
equipment and tools, buying parts, 
accessories and supplies, increasing 
shop productivity, job management 
and control, figuring costs, and 
keeping records are discussed in 
detail. 

The importance of proper equip- 
ment is emphasized. The essential 
items, together with approximate 
costs, for the various sizes and 
types of auto repair shops are 
listed. A small general repair shop 
employing three or fewer mechan- 


Jobbers of R. I. 
Elect Officers 


PROVIDENCE, R. I.—(UTPS)— 
The Automotive Wholesalers of 
Rhode Island have elected the fol- 
lowing officers: 

President, John Spielmacher, Re- 
placement Parts Co.; secretary, 
Benton H. Rosen, Franklin Supply 
Co.; treasurer, Lawrence Barrett, 
Fuller Battery and Supply Co. It 
was voted that all members of the 
organization will close their stores 
for one-week vacations from Aug. 
12 to Aug. 24. 


Bear Takes Role 


Firm Will Again Supervise 
‘500’ Race Alignment 


ROCK ISLAND, Ill—All wheel 
alignment and balance work at the 
30th running of the famed Indian- 
apolis automobile race will be han- 
dled by experts from Bear Mfg. Co., 
it has been announced by Will 
Dammann, president of the com- 


pany. 

This will be Bear’s 13th annual 
participation in the Indianapolis 
Motor Speedway Memorial day 
event. Approximately 1,500 to 2,000 
wheels will be balanced and be- 
tween 40 and 50 race cars given 
alignment checks during the two- 
week period prior to the running 
of the event on Thursday, May 30. 
Some cars will be on the Bear rack 
for an alignment inspection as 
many as three and four times. 

Bear first began checking race 
cars at Indianapolis in 1930. Only 
a few gauges were used that year, 
the experts going from garage to 
garage to do their work. The fol- 
lowing year, Bear put in a com- 
plete service. 

Dammann pointed out that no 
special equipment is used at the 
track. All race cars are checked 
with exactly the same tools and 
gauges found in Bear service sta- 
tions throughout the United States. 


Edwards Named for L-M 


Edwards Motor Co., with tempor- 
ary quarters at 220 E. Main St., 
has been named the Lincoln- 
Mercury dealer in Fort Wayne, Ind. 





ics can be equipped for as little is 
$500; a medium-sized shop having 
four to seven mechanics, for ap- 
proximately $5,000; and a large 
shop, for $10,000, according to the 
booklet. 

It is the tenth in a series on 
establishing and operating various 
kinds of small businesses. 


The manual was originally pre- 
pared by the Department of Com- 
merce at the request of the War 
Department and used in educa- 
tional activities of the Armed 
Forces. 

It has now been revised for gen- 
eral distribution in response to 
numerous requests from veterans, 
former war workers and others in- 
terested in starting their own busi- 
nesses. 


The booklet may be obtained 
from the Superintendent of Docu- 
ments, Government Printing Office, 
Washington 25, D. C., or from De- 
partment of Commerce field offices, 
for 35 cents. 








THIS IS THE NEW PARTS building of Louis Rose Co. (De Soto-Plymouth), Detroit. 
The new building, on Amsterdam near Cass, has 40,000 square feet on the first floor 
and basement, designed especially for convenient handling and warehouse of parts and 
accessories. Driveways, courts and ramps have advantage of truck-level loading and 
unloading. A private railroad siding is at the rear of the building. 


Toronto Filling Stations 


Set Hours Schedule 


TORONTO.—Toronto and district 
gasoline dealers and their employes 
last week arranged, with Ontario 
Department of Labor sanction, 
their own hours of work, conditions 
of overtime and wages, and a 
work-schedule. The new system 
virtually eliminates night and Sun- 
day work for gasoline station 
workers. Stations will be open daily 
from 7 a.m. to 7 p.m., with no sta- 
tions open during night hours. 


Overtime will be permitted on 
Sundays from 10 a.m. to 10 p.m. 


with only one overtime permit to 
any employer in any calendar 
month. Minimum wages were set 
at 50 cents an hour for beginners, 
70 cents an hour for those with at 
least one year’s experience. 


Buses in Hartsville 


HARTSVILLE, S. C.—Bus ser- 
vice in Hartsville and suburbs be- 
gan last week with three new 29- 
passenger coaches. The buses will 
be operated by the Hartsville 
Coach Co. 


There are’ profit-making opportunities in 
AN Want Ads. See inside backcover. 


MORE RINSHED-MASON QUALITY PAINT 
metHng 
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Prestone Supply 
Up But Tight in 
"46-47 Season 


NEW YORK. — While Prestone 
anti-freeze will be available this 
year in larger quantities than in 
any year since the war started, 
the supply will not equal the ex- 
pected demand, according to Na- 
tional Carbon Co., Inc. 

Company officials said it is too 
early in the year for a definite 
prediction on the gallonage for the 
1946-47 season. Complicating fac- 
tors are shortages of raw materials, 
the difficulty of replacing manu- 
facturing equipment worn out in 
war service, shortages of cans and 
other problems of reconversion to 
peacetime operation. 

The officials added that 1947 will 
be the first year of abundant 
supply. 


Tri-County Chartered 


Tri-County Motor Sales, Inc., Co- 
lumbus, O., has been incorporated 
by 8S. N. Harely, O. P. Jenkins and 
Fred Wile of McConnelsville, Mor- 
gan county. 








NEW $500,000 ADDITION TO PRESENT 
RINSHED-MASON FACILITIES ASSURES GREATLY 


INCREASED SUPPLIES OF FINISHES 










R-M 


REG. U.S. PAT. OFF 


@ Good news for the experienced automobile 
painter, R-M Quality Finishes, used on America’s 
finest automobiles, washing machines, radios and 


refrigerators, are coming back strong. 


Whether utilized on the mass production line or 
the individual refinishing of a scraped fender, R-M 
Finishes are scientifically made to give the job 
that appearance which only years of ‘know how” 
in manufacturing can achieve. 
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The Penalty for Laxity | 


Colorado Inspection Stations Losing Licenses 
For Failure to Test Thoroughly 


DENVER. Filling and service | lax inspection practices have been 
stations that do not give thorough | reported. 
tests to automobiles brought to Capt. Ralph Cotton, district Four 
them for the semi-annual inspec-| patrol head, who ordered the Ala- 
tions required by state law are|mosa_ revocations, said arrests 
losing their inspection licenses,|showed automobiles involved in 
State Highway Patrol Supervisor | accidents were not in proper run- 
Marsh said last week. ning order and were carrying 
The patrol, he said, is suspending | illegal equipment after having been 
the licenses as part of its recently |inspected by these stations. 
announced statewide campaign to| Violators of the regulation for! yg pRaWING by Emmett J. Grainer, industrial designer, shows the modernly 
reduce the accident rate in the|strict inspections are given a pe-| styled automobile a ae — oes from — — “~~ -— generat 
state. riod in which to request hearings | office structure of t 125, automotive shopping center whic’ . ©, Johnson o 
before the state motor vehicle de-| imneaiicy adjacent te the ight: The methaneat Separow, wiht more an 
partment. After a suspension pe-/| 40,000 square feet of floor space, will extend back from the office and sales structure. 





Licenses of six inspection sta- 
tions in the Alamosa area already 





have been ordered suspended, |Tiod, the places again may operate. Wholesalers said here Apr. 23 at 
Marsh said, and investigations are |Second and third violations, how- Enough Parts their annual meeting. 7 

under way in other areas where Sention, See a — “If the public will just be a little 

’ : patient with us, we should be able 

GM R The statewide safety campaign, Seen by Winter to more than supply the demand 

to esume Marsh’ reported, has produced KANSAS CITY.—Stocks of auto-|in a few months,” Millard F. Shry- 

e tangible results. He observed also| mobile parts and accessories will|er, Chicago, national field repre- 

Auto Mechanics that week-end driving was slower| be ample by next winter so that|sentative of the Motor and Equip- 


oe dk and with more safety of late, par-| motorists can buy anything from|ment Wholesalers Assn., said. 
Teacher Training ticularly around Denver, despite| spotlights and heaters to cotter; The meeting was attended by 
the increase in number of automo-| pins and exhaust gaskets, members | delegates from Missouri, Kansas, 
FLINT. — The Auto Mechanics |biles on the road. of the Southwestern Automotive | Arkansas, Nebraska and Oklahoma. 


Teacher Training program at Gen- 
eral Motors Institute here, central 
training agency for General Motors, 
is being resumed this summer 
after having been discontinued 
during the war years. 


Two sections are scheduled, from 
June 24 to July 20, and from July 
22 to Aug. 17. Designed for college 
and high school teachers interested 
in automotive subjects, the pro- 
gram was originally organized and 
presented in the summer of 1933 
in response to a large number of 
requests. 

During the next eight years, 
teachers from every state in the 
Union and provinces in Canada 
participated and endorsed’ the 
methods used in making the exten- 
sive experience of the teaching 
staff and the complete laboratory 
facilities of the Institute available 
to those engaged in the teaching 
profession. 

The 1946 program will be high- 
lighted by emphasis on the GM 
Series “71” Diesel engine and its 
application to buses and trucks. 
Trips to plants and laboratories 
are so coordinated as to make them 
an integral part of the program. 


Grote to Offer 
Safety Lighting 


BELLVUE, KY.—Grote Mfg. Co. 
is planning to introduce a complete 
line of safety lighting equipment 
to be merchan- 
dised through 
jobbers, accord- 
ing to Herman P. 
Schade, general 
sales manager. A 
number of the 
new items are 
now being tooled 
and will be ready 
for production in 
about 90 days 
? Other items will 
H. P. Schade be added as rap- 

idly as possible. 

Schade also announced the ap- 
pointment of two new district sales- 
men. Henry Warburton will cover 
eastern Pennsylvania, New Jersey, 
Delaware, Maryland and the Dis- 
trict of Columbia. George Kearney 
will have northern New Jersey and 
metropolitan New York. 








* 





Foam Cushions 


In Production 


BUFFALO.—Headed by a sizable 
order for foam rubber automobile 
seat cushions, several contracts for 
Restfoam material are in produc- 
tion, Hewitt Rubber Corp. has an- 







A complete, self-contained unit 
with all accessories stored inside. 
Mounted on Bassick Cdsters. 
Stainless steel top .. . baked en- 
amel finish . . . chromium trim. 






/Vow- BALANCE 
while they're 


Here’s the wheel bal- ancing department on wheels. It’s easy to move 
ancer that does what around and works off one plug-in. No dials to turn— 
no other can do. It __no indicators to set. You do a perfect job every time 


SERVICE SECTIO} 


| NSPA ’46 Roll 
| Shows Addition 
Of 100 Members 


CHICAGO. — National Standa 
Parts Assn. has just issued its 194) 
membership roster book showing 
gain of more than 100 firms ove 
the preceding year. 


The 128-page book contains aj 
alphabetical listing of wholesaling 
companies by states, the same 
treatment for manufacturers, and 
an alphabetical listing of NSPA 
company delegates, committeemen, 
officers and directors. 

In the fore part of the book are 
lists of all committee and board 
personnel, the headquarters staff 
and advisory counsels. Most of the 
listings include telephone and pos. 
tal zone numbers. 

Nineteen distributors in Latiy 
America have been added to the 
roster since the 1945 edition. The 
world-wide representation of the 
association is evident also from the 
fact that the NSPA now has mem. 
bers in Canada, Mexico and 1§ 
other foreign countries. 
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ae on Maen ; balances wheels to in less time, with less work. 

rian . Smith, manager o ° eos ‘ - 2 eo 

Restfoam division, said the Ser coat electronic precision A “flashy,” good looking unit, it sells wheel bal- 
cushioning is being shipped to a while the wheels are on the car in true operating ancing jobs to your customers, and helps you keep 


major automobile manufacturer in position. them sold on your modern services. The extra profits 


Detroit and is used in one of the 
top price cars. He did not name the 


This revolutionary new Stewart-Warner Electronic you make will quickly pay for the unit. After that, 


automobile manufacturer. Wheel Balancer is a complete, compact wheel bal- your profits are pure “velvet.” 


Partnership Formed Accther Palactef 


Partners are Daniel E. Krauth, 
1349 Hertel, and Sidney B. Krauth 
102 Lovering. 


A certificate of partnership has 
been filed in Buffalo for Krauth TEWAR' 3 B) 
Motor Sales, 2383 Delaware Ave. WARNER — 
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Lowenstein Wins 
Electric Assn. 


Presidency Again 


CHICAGO.—The board of direc- 
tors of the Automotive Electric 
Assn. meeting the day preceding 
the annual membership meeting, 
have elected officers to serve dur- 
ing 1946. 

V. J. Lowenstein, sales manager 
of Carter Carburetor Corp., St. 
Louis, was reelected to serve an- 
other term as president. 

Other officers elected were: W. 
N. Potter, United Motors Service 
division of General Motors, vice- 
president and chairman of the 
Manufacturing division; Fred R. 
Hilson, Auto Electric Service Co., 
Ltd., Toronto, Ont., vice-president 
and chairman of the Distribution 
division; B. M. Leece, president of 
Leece-Neville Co., Cleveland, secre- 
tary and treasurer. 

In addition to these officers, the 
following representatives of mem- 
ber companies will serve as direc- 
tors during the current year: H. E. 
Josselyn, King-Seeley Corp., Ann 
Arbor, Mich.; E. V. Oehler, Briggs 
& Stratton Corp., Milwaukee; J. A. 





Shank, Electric Auto-Lite Co., 
Toledo; J. F. Sirotek sr., Illinois 
Auto Electric Co., Chicago; C. W. 
Stewart, Sunset Electric Co., Seat- 
tle; L. E. Thorn, E. S. Cowie Elec- 
tric Co., Wichiia, Kan., and E. A. 
Wildermuth, Brooklyn, N. Y. 

Attendance at the membership 
meeting was declared the largest 
since organization of the Automo- 
tive Electric Assn. in 1917. Various 
matters pertaining to association 
activities and the industry as a 
whole were discussed. 


IHC Supports 
Safety Check 


CHICAGO. — Peter V. Moulder, 
vice-president, International Har- 
vester, announced last week that 
his company will participate fully 
in the Police Traffic Safety Check 
beginning May 15. 

All branches and motor truck 
dealers will display posters in the 
official campaign colors carrying 
the slogan “Check your driving, 
your truck . . . Check Accidents!” 
They will also distribute to truck 
owners and operators leaflets fea- 
turing the same slogan which con- 
tain a “Check Yourself” chart for 
truck operators. 


AUTOMOTIVE NEWS, MAY 13, 1946 





MOORISH BRONZE plaques, signifying 
long Toledo service, are now being award- 
ed by Toledo Steel Products Co., Toledo, 
0., to jobbers in the company’s sales ter- 
ritories, according to Joe E. Adams, vice- 
president. These plaques place distributors 
in four groups: Five-year, 10 year, 15- 
year, and 20-year divisions. 


It costs you about a penny-a-day to keep 
abreast of the automotive news—better 
NOW! 





WHEELS ELECTRONICALLY 
ON the Car or Truck! 





© Balances front and rear wheels electroni- 
cally without removing them from the car, 
or light truck, or heavy truck. 


¢ Balances wheels while running on their 
own spindles in true operating position. 


© Balances tire, tube, wheel, hub cap, hub and 


brake drum as one unit. 


® Balances for both kinetic (static) and dy- 


namic unbalance. 


© Balances wheels at operating conditions up 


to 100 mph. 


© Detects defective or worn parts that cannot 


be corrected by balancing. 


CORPORATION i 


Loaded With Special 
Exclusive Features to Help 
You Build a Big, Profitable 
Wheel Balancing Business 





Company. 


Naeme___ 





oad ceesiciaplionenlas linens 





















Contact the nearest 
Alemite Distributor, or 


USE THE COUPON 





Stewart-Warner Corporation, Dept. D 
1878 Diversey Parkway, Chicago 14. Illinois 


Send along further information about the new Stewart -Warner 
Electronic Wheel Balancer. 





FOR COMPLETE INFORMATION 
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Poised for Record Levels .. . 


OPA Blocks Parts Boom, 


Eicholz Tells Porter 


NEW YORK.—Retention of price |tive reasons, while a great many 
ceilings on automotive after-mar-|other suppliers have discontinued 
ket parts is “pathetically” retard-|innumerable items because they 
ing an industry which is poised to|cannot make them at a profit.” 
produce at record levels, Albert H. In the event of price control end- 
Eicholz, general manager of thejing, Eicholz said that a “gigantic 
Motor and Equipment Manufac-|industry would leap into record- 
turers Assn., declared last week. breaking production with ample ca- 

In a letter to OPA Administrator |Pacity to care for demand, vast 
Paul Porter, Eicholz contended that | Competition taking care of prices, 
were all parts ceilings removed,|©™Ployment tremendously in- 
“production capacity being ample |CTeased and a national public get- 
to take care of demand, there could|ting the service its motor vehicles 
be no inflationary trend with such|°f all descriptions so long and 
products, nor would there be any |*°rely need. 


danger of a black market.” __ 
“Because of price ceilings on AERA Issues 
List of 68 


automotive after-market products 
New Members 


such as replacement parts, acces- 
sories, shop equipment, service 
tools and chemicals,” said Eicholz,, 
“many manufacturers who have 
obtained OPA price increases dare} INDIANAPOLIS.— According to 
not use them for obvious competi-|the Automotive Engine Rebuilders 
Assn., 68 applicants have been ac- 
cepted for membership. They are 
as follows: 
A-E Supply Co., Parkersburg, W. 
Va.; All Car Parts Co., Provo, Utah; 
Jake Aronov Auto Parts, Montgom- 
ery, Ala.; Arthur & Newcomb Co., 
Lynchburg, Va.; The Automotive, 
Fort Smith, Ark.;; Automotive Re- 
builders, Inc., Oakland, Calif. 

Barker, Rose & Kimball, Inc., El- 
mira, N. Y.; Battery & Electric Co., 
Greenville, S. C.; B. T. Crump Co., 
Inc.. Richmond, Va.; Cumings 
Bros., Flint, Mich.; Franconi Auto 
Parts, Kingston, Pa.; The Frank 
Corp., Savannah, Ga. 

General Automotive Supply Co., 
Norfolk, Va.; Hagar Hardware & 
Paint Co., Burlington, Vt.; G. W. 
Harwell Distr., New Albany, Miss.; 
Heimbach’s Auto Supply House, 
Inc., Camden, N. J.; Herring-Wiss- 
ler Co., Des Moines, Ia.; Johnson 
Bros. Auto Supply Co., Wichita, 
Kan. 

King Auto Parts, Hohokus, N. 
J.; Kohlman Motor Supply, El- 
nora, Ind.; Kunkel Service Co., 
Bel Air, Md.; LaCrosse Auto 
Supply Co., Inc., LaCrosse, Wis.; 
Lancaster - Kasting Motor Sup- 
plies, Inc., Ogden, Utah; LeBeck 
Sales Co., Atlantic City, N. J. 

Earl Littrell Supply Co., Coos 
Bay, Ore.; Ed Maher, Dallas, Tex.; 
Malloy Automotive Service, Cincin- 
nati, O.; Marilley Auto Parts Co., 
Seattle; Wm. O. McKay Co., Se- 
attle; Mellor’s Auto Parts, Provi- 
dence, R. I. 

Wm. H. Metz Co., Des Moines, 
Ia.; Jos. F. Meyer Co., Houston, 
Tex.; Mills - Morris Co., Memphis, 
Tenn.; Motor Car Supply Co., 
Charleston, W. Va.; Motor Rebuild 
Supply, Everett, Wash.; Mt. Kisco 
Auto Parts & Mach. Shop, Mt. Kis- 
co, N. Y.; Myers Motor Equipment 
Co., Kansas City, Mo. 

Russ Nixon Auto Parts, Over- 
land, Mo.; Onondaga Supply Co., 
Syracuse; Precision Motor Rebuild- 
ers, Rapid City, S. D.; W. E. Pru- 
den Co., New York; Quanrud, 
Brink & Reibold, Inc., Bismarck, 
N. D.; Reliable Tire & Accessories 
Co., Muskegon, Mich.; Reliable Tire 
& Accessories Co., Ludington, 
Mich.; J. Russell & Co., Inc., Hol- 
yoke, Mass. 

Scotty Auto Parts, Algiers, La.; 
A. B. Shaw Co., San Diego, Calif.; 
Sidles Co., Omaha; Simplex Mo- 
tor Parts Co., Milwaukee; South- 
ern Parts & Bearing Co., Lynch- 
burg, Va.; Spartan Automotive 
Service, Spartanburg, S. C.; Ver- 
mont Hardware Co., Inc., White 
River Jct., Vt. 

Vicksburg Motor Supply Co., Inc., 
Vicksburg, Miss.; Whipple’s Auto- 
motive Equipment, Binghamton, N. 
Y.; Youngs Auto Supply, Inc., Wa- 























terbury, Conn.; Falconer Motors, 
Toowoomba, Australia; Harnden 
Welding Works Ltd., Timmins, 


Ont.; J. A. Keddy Ltd., Brandon, 
Manitoba; Geo. Montgomery, Bar- 
rie, Ont.; Motor Car Supply Co. of 
Canada, Edmonton, Alta; Motor 
Car Supply Co. of Canada, Leth- 
bridge, Alta. 

Manufacturers: Bearing Engi- 
neering Co., San Diego; Johnson 
Bronze Co., Los Angeles: Remco 
Products Corp., York, Pa.; Repub- 
lic Gear Co., Detroit; Resistoflex 
Corp., Belleville, N. J.; U. S. Steel 
Wire Spring Co., Cleveland. 
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Parts Prominence Pays 


Improving Counter Display Results in Sales Jump 
Of 30 Percent at La Crosse Dealership 


LA CROSSE, Wis.—On the ad- 
mitted dime store theory that “if 
the customer will see the merchan- 
dise he will buy it,” Dahl Motors 
(Ford), of this city, has acted ac- 
cordingly in its parts department. 

And C. C. Wittenberg, manager 
of the parts department, testified 
that the setup has increased coun- 
ter parts and accessory sales 30 
percent since it was installed. 

Highlights of the arrangement 
include the locating of parts coun- 
ters in the showroom near the 
parts department, using an area- 
way between the front entrance 
and the shop. This location was 
chosen because the area gets “a 
good deal of heavy traffic and, in 
fact, the maximum amount of 
play,” Wittenberg said. 


Another feature is that the coun- 


Hand Tool Firms 
Allowed to Raise 
Prices 5 Pct. 


WASHINGTON. — Manufacturers 
of mechanics’ hand service tools 
have been allowed an interim price 
increase of 5 percent over March 
1942 prices (or Oct. 1-15, 1941, if 
no March, 1942, prices existed), the 
OPA announced last week. 

The 5 percent will cover cost 
increases now on record at OPA, 
but will be readjusted if an indus- 
try cost study now being made 
shows that more is necessary to 
meet the requirements of the wage- 
price program adopted last Febru- 
ary, OPA said. 

Resellers will pass on the dollar- 
and-cent amount of the increase, 
so that prices paid by users will 
rise about 2% percent above exist- 
ing ceilings. The action is effective 
May 7. 

Affected are hand-operated tools 
of the following kinds: auto me- 
chanics’ tools, chisels, mechanics’ 
hammers, pliers, punches, screw 
drivers, metal-cutting snips and 
shears, wrenches and spanners in- 
cluding sockets and drivers, nail 
sets, metal tool cases and tool kits. 

Only tools priced under the con- 
sumer durable goods regulation are 
affected by the action, however. 
Other types of metal-cutting de- 
vices and all machine-operated 
tools are classified as machinery, 
and are priced under the machin- 
ery regulation, OPA explained. 


Tire Stand Prices 
Boosted 11 Pct. 


WASHINGTON. — Ceiling prices 
at the manufacturers’ level for tire 
inflation stands including integral 
accessories, repair and replacement 
parts have been increased 11 per- 
cent, the OPA announced last week. 

The industry-wide increase fac- 
tor, effective May 11, applies to 
maximum prices previously frozen 
at the October 1941 base rate level. 


Weston Incorporates 


Weston Motor Co., North Platte, 
Neb., has incorporated with a capi- 
tal stock of $25,000. E. F. Casebolt, 


North Platte, is president. Incor- 
porators are C. Weston, J. B. Wes- 
ton and H. T. Weston jr. 


Mono-Wheel 
TRAILERS 


One and Two Wheel 
DISTRIBUTORS WANTED 


MARVILLE DWYER 
TRAILER DIVISION 


1835 North Eastern Avenue 
Leos Angeles 32, California 


ters are painted in a color scheme 
exactly matching that of the parts 
bins, and attractively illuminated 
by indirect fluorescent lights so as 
to show off the merchandise to the 
best advantage. 

“The customer now sees many 
items which he actually needs or 
can use but would otherwise forget 
to ask for,” Wittenberg pointed out. 
“Such items as headlight bulbs, oil 
filler caps, spark plugs, polish and 
batteries are instances of those we 
find can be easily sold when well 
displayed.” 

Plans call for stocking heavily 
on new-car accessories in the near 
future and arranging displays in 
the counters for car radios, seat 
covers, spotlights, fog lights, bump- 
er guards and other items. 

The center space above the bat- 
tery display is utilized for current 
factory advertising which acts as 
a small billboard, with a regular 
change of copy to stimulate cus- 
tomer interest. 


MAY 13, 
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DAHL MOTORS (Ford), La Crosse, Wis., has designed his parts-accessory division 
on the theory that the more the customer sees the more he will buy. 


Fire Ruins 8,000 Jacks 


AMERICUS, Ga.—About 8,000 
bumper jacks in process of manu- 
facture were destroyed when the 
Ross Pittman machine shop burned 


here recently. The damage was 
estimated by fire department of- 
ficials at several thousand dollars. 
The loss is said to have been 
covered by insurance. 
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SERVICE SECTION 


Car Famine 
Year Wait Abroad, Fergus 


Warns U. S. Travelers 


NEW YORK. — Fergus Motors, 
Inc., the British manufacturer, ad- 
vises Americans planning to visit 
Europe this year to order their new 
cars in this country, since “the 
automobile famine is even greater 
there than here.” 

Furthermore, Fergus promises to 
deliver new models ordered here 
immediately upon a traveler’s ar- 
rival abroad. 

In advertisements which appear- 
ed in New York newspapers last 
week, the British firm warned that 
“if you place your order there you 
may have to wait a year before 
delivery.” 

.». We are in a position to give 
you this service because we had the 
foresight to make necessary ar- 
rangements, and to order cars far 
ahead.” 

The Fergus salesroom at 1717 
Broadway recently sold out in one 
day the first shipment of new 
British Standard models received 
from the home plant. Another ship- 
ment is expected shortly. 


WATUOWAL CARBON COMP | 
TTT Ta 


The words “Eveready” and “Prestone” 
are registered trade-marks 
of National Carbon Company, Inc. 
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Dealer Weak Spot... 
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Travel Boom to Bring 


Quick-Service Flood 


(Continued from Page 39) 


they are doing at the present 
time. 

If the car and truck dealer does 
not make provision to take care of 
the service business that comes his 
way this spring and summer, it 
will undoubtedly go to one of the 
many independent stations that are 
rapidly opening up across the coun- 
try. 

Many dealers are being lured into 
a state of false satisfaction with 
the amount of business their serv- 
ice shops are now doing, because 
they are judging their business 
from the dollar volume inste@d of 
the number of customer contacts. 
In these days of high average serv- 
ice orders, due to the great amount 
of overall and repair jobs that are 
flooding dealers, many dealers are 
prone to forget that security in the 
service end of the business can only 
safely be based upon the number 


of customer contacts — the num- 
ber of actual repair orders — that 


are written in the shop each day. | 342 


To give dealers a glimpse of 
what has happened during the 
past four years and as a guide to 
measuring the efficiency of thee 
average shop, it is well to re- 
member that in pre-war the 
average customer spent approxi- 
mately $30 per year on customer 
labor for his car. On a check of 
81,370 owners doing business with 
170 dealers, customer labor alone 
in 1944 jumped to $44.01 and to 
$54.14 last year. This year it is 
considerably more than during 
the first quarter of last year, it 
is felt, although actual figures 
are not yet available. 

This means that, if a dealers 
shop this spring was doing approxi- 
mately the same dollar volume of 
customer labor it was doing in pre- 


war, that dealer has less than 60 
percent the same number of con- 
tacts. If the shop is doing the 
same this spring in total customer 
labor as it did in 1944, that shop 
has lost at least one-third of its 
customers. 

To illustrate the same factual 
picture in another manner, one 
dealer body wrote 974,360 repair 
orders in the first three months of 
1941. The same dealers wrote 975,- 
872 repair orders in 1945 and 1,262,- 
repair orders in 1946 during the 
same period, in spite of the fact 
that over one-half of the dealers 
represented had nearly doubled 
their shop floor space. 

Another dealer body finds that 
today its dealers are getting ap- 

proximately the same dollar vol- 
ume of service they received in 
pre-war, with one-third the num- 
ber of customers. 

But one of the things practically 
every factory service manager is 
afraid of today is that dealers 
countrywide are too satisfied with 
their present service volume, are 
forgetting that just as soon as vol- 
ume car deliveries start it will take 
from 35 to 40 percent more space 
just to take care of internal work, 
and that the present high average 
service order will almost immedi- 


“and ¢ tilled tt with 


“"PRESTONE’ 


ANTI-FREEZE, 


... WHEN YOU SAY THAT, 
THEY KNOW YOU 
ARE GIVING THEM 


THE BEST! 


@ Unfortunately, it’s still not possible for us 
to make as much “Prestone” anti-freeze as you 
—and your customers—would like. 

So perhaps you can’t always give your cus- 


tomers the finest. 


But when you can—and we're doing our best 
to make it possible more and more often — it’s 
to your advantage as well as your customers’ 


advantage. 


For with “Prestone” anti-freeze in his radia- 


build confidence in you and your work! 


And building up customers’ 
confidence goes a long way to- 
wards building up your busi- 
ness. Do both of these with 
“Prestone” brand anti-freeze. 


ately take a terrific reduction. 

In order for the dealer to main- 
tain a sound service position he 
will have to increase his present 
number of mechanics by one-third 
to one-half and add at least 50 
percent additional shop floor space 
for this internal work. 

Dealers who are carefully plan- 
ning their service work and how 
to handle it are acquiring this 
necessary additional floor space 
now and, during the time when 
internal work is at a minimum, 
are utilizing this space and the 
extra mechanics on body work, 
appearance work and major re- 
pairs, leaving their main service 
floor and regular crew to take care 
of so-called regular service work. 

Dealers have always made the 
bulk of their service profits from 
lubrication, tuneups, body appear- 
ance reconditioning and other ser- 
vices that not only have practically 
gone by the board in the average 
dealer shop but represent the bulk 
of the services that are needed by 
the one to three-year-old cars. 

Today’s service is bulking on cars 
that the deale: never used to get 
in his shop—ti:: cars from four to 
eight years old. 

It is nice and profitable for the 
dealer to have this work, but how 


tor, any motorist is safe—and he knows it! And 
the fact that you standardize on “Prestone” 
anti-freeze—the best-known, most widely pre- 
ferred anti-freeze in the world —is bound to 
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long he will be able to retain it 
under highly competitive condi- 
tions depends upon how well the 
dealer has been able to organize 
his shop to take care of the nor- 
mal quick services and internal 
and do the major repair on the 
older cars as well. 

The present service outlook for 
dealers is very good. There are 
24,000,000 aging cars to work on, 
the toughest of which—some 870,000 
units—are in their fifth year. 
About 14,000,000 cars are in the 
1937-42 year model group, or cars 
with an average age of about 6% 
years from which will come the 
bulk of the dealer’s service busi- 
ness, as well as high percentage of 
his new car sales. 

There are some 9,000,000 car own- 
ers in the 1939-42 year model group 
who normally would be new car 
buyers this year. But thousands of 
these owners will not be able to 
buy new cars for a long time. An- 
other 4,800,000 owners are in the 
1937-38 year model group and many 
of these are new car prospects. 

The tendency of many owners, 
according to a cross section survey, 
is to do only patchup or absolutely 
necessary maintenance work on 
the cars in the optimistic belief 
that they will be able to get a new 
car this year. 


Unless dealers make a strenuous 
and successful effort to keep these 
cars coming into their service sta- 
tions on a regular periodic basis, 
these very unrepaired cars are go- 
ing to be the tradein headaches for 
the dealers eventually. As it is, 
dealers face considerably more re- 
condition work and expense per 
average car now on their trade- 
ins. Failure to keep these owners 
as regular service customers is 
only adding to their problem in the 
near future, as well as losing a 
good profitable business that con- 
tinues contact with potential new 
car buyers. 

During the war a large per- 
centage of the dealers threw 
away their light service busi- 
ness, and the oil company out- 
lets have been quick to grab it 
and now intend to hold it. 


If any dealer doubts this let 
him take a drive around his city 
between six and eight in the morn- 
ing and between six and nine at 
night and see where people are 
getting their lubrication work and 
quick service work done. In prac- 
tically every case, it’s an enterpris- 
ing corner filling station which has 
one or two stalls which the op- 
erator and a helper keep busy be- 
cause they are open at the time 
of the day when the customer is 
able to either relinquish his car 
or wants to get his quick service 
done. 


Dealers on the average are 
pretty smug about their service 
business right now, and many are 
inclined to think that present prof- 
its will last forever. They are de- 
luding themselves with the idea 
that it is the ability of their shop 
and their own sagacity that is re- 
sponsible for the rush of service 
business they are enjoying—entire- 
ly overlooking that it is because of 
conditions brought on by the war, 
such as lack of production of new 
cars, and that the average car now 
is in the 56,000 mileage class. 

Dealers can and should make 
an effort to contact just as many 
owners of their make of vehicle 
as possible ior to and during 
the Police ety Check period 
and organize their shop so that 
they can take care of the cus- 
tomers when they come in. 

Some dealers are planning to 
offer either a lubrication job, an oil 
change, or both together, with a 
safety inspection check to their 
owners just so that they can make 
the contact and get the owner back 
into the habit of coming to their 
shop for these services. 

One factory group is mailing out 
over 800,000 pieces of mail calling 
attention to the Police Check and 
telling the owner to bring his car 
in for a free check before the drive 
goes on. Another is sending out a 
mailing piece over a dealer’s sig- 
nature to every owner; another is 
mailing out over a million Police 
Check leaflets suggesting that the 
owner take his car into his nearest 
dealer. 


All of this is good promotion— 
if the dealer carries out his end of 
the program, and doesn’t stop 
there, but puts his service cus- 
tomer followup system into use 
again and continues inviting these 
owners to patronize his shop. 
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CLEVELAND. —An opportunity 
for those engaged in the design, 
manufacture or construction of any 
type of automotive vehicle and the 
mechanical and structural parts of 
such vehicles, was offered last 
week by James F. Lincoln Arc 
Welding Foundation, Cleveland, in 
the announcement of its new $200,- 
000 “Design-for-Progress” award 
program. 

Automotive, one of 15 classifica- 
tions, is divided into two divisions: 
(1) motive power or motive power 
accessories, and (2) structures or 
structural accessories. Automotive 
maintenance workers may also 
enter the competition under the 
program’s maintenance classifica- 
tion. 

Twelve awards, totaling $9,000, 
have been established for the auto- 
motive classification. 

In making the announcement, Dr. 
E. E. Dreese, trustee chairman of 
the foundation, had his words put 
down on a stainless steel plate and 
sent to prominent engineers and 
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$200,000 in Awards Offered 
By Lincoln Foundation 


scientists. The penman was an ex- 
perienced arc welder who used 
molten metal for the ink and the 
welding arc for a pen. 

The award program is intended 
to encourage study and prepara- 
tion of papers on design, research 
and education, application and use 
of arc welding, and is dedicated to 
the belief that it will benefit indus- 
try as a whole. 

This is the sixth award program 
to be conducted by the foundation 
during the past several years which 
include the recent “Undergraduate 
Award and Scholarship Program,” 
“Award Program for Textbooks on 
Machine and Structural Design,” 
and “The Agricultural Award and 
Scholarship Program.” 

Complete details of the award 
program, which closes June 1, 1947, 
may be obtained from the secre- 
tary, James F. Lincoln Arce Weld- 
ing Foundation, Cleveland 1. 


Need a Service Man—Want a Job—try a 
Want Ad in Automotive News. They get 
quick results! 


*A recent independent survey 


ONE reason is because 


HEY DO NOT 
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Electric 


Dealers prefer 


General 


“all-glass’’ Sealed Beam Headlamps 


because tateS 4 know customers get 


“new-car’ 


lighting always. Why2 


Because the whole thing is d rugged, 


hermetically-sealed bulb that ex- 


cludes all moisture, air and dirt. The 


reflector never tarnishes. Even at 


the end of its life, the average G-E 


Sealed Beam Headlamp delivers 


99% of its original light output 


it does not grow dim! 


N. H. Truckers Seek 


Public Safety Aid 

DOVER, N. H.—(UTPS)—“We 
can accomplish little without the 
whole-hearted cooperation of the 
public,” declared Guy O. Hollis, 
president of the New Hampshire 
Truck Owners Assn., in outlin- 
ing the association’s plans for 
greater safety on the highways, 
not only for trucks, but the gen- 
eral motoring public, at a meet- 
ing here last week. 

A highlight of the session was 
the presentation of two plaques 
by Gov. Charles M. Dale to two 
young men who rescued six 
persons in a local auto accident 
in January, in which five others 
met death, when an overcrowded 
sedan plunged into a mill pond. 


Federal Buys Overnite 


RALEIGH, N. C.—Sale by the 
Overnite Transportation Co., Rich- 
mond, Va., of its motor freight op- 
erating franchise between Winston- 
Salem and Mt. Airy to Federal Mo- 
tor Express, Winston-Salem, was 
approved by North Carolina Public 
Utilities commission last week. 
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New Uses for Bearings 


More Efficiency, Safer 


Supply of Power Seen 


In Automobiles of Tomorrow 


NEW YORK.—With large scale 
mass production of automobiles 
about to get under way, hard-earn- 
ed knowledge gained during the 
war regarding the reduction of 
friction and the refinement of fuels 
seems destined to be utilized in the 
motor cars of tomorrow, Ball & 
Roller Bearing Information Center 
predicted last week. 

This, automotive engineers say, 
will be accomplished through new 
and wider uses of ball and roller 
bearings and high octane fuels af- 
fording a more efficient and safer 
supply of power and speed with 
corresponding decreases in main- 
tenance and operation costs to the 
car owner. 

The American motor car has 
always been an_  anti-friction 
bearing vehicle and the applica- 
tion of mechanical knowledge 
obtained through the war effort 
offers striking evidence that it 
will be even more so in the fu- 
ture. Because of extensive refine- 


ments anti-friction bearings to- 
day are capable of carrying 
greater loads for longer periods 
of time, it claims. 

As bearing manufacturers im 
proved the metallurgy of bearing 
steels and worked to closer toler. 
ances on bearing dimensions during 
the war, they found that they could 
reduce the bore of any bearing for 
a given shaft size without sacrifice. 
ing any of its load carrying capac. 
ity. 

Originally bulky in size and re 
quiring a large and heavy housing 
with complicated accessories fof 
mounting, the modern bearing for 
the motor car of tomorrow is q 
compact device, much smaller ang 
very much lighter than its pre 
decessor for the same shaft size, 

This trend toward automotive 
bearings with smaller bore sizes 
has been so marked that substan. 
tial reductions in wheel hub and 
axle transmission housing sizes 
have been effected. This has en 
souraged designers to add manj 
new and desirable features to th 
motor car of the future without 
increasing its over-all weight, the 
center points out. 

Although seldom seen and 
nearly always hidden, anti-fric- 
tion bearings are indispensable 
to motorized equipment. Some 
idea of their importance can be 
gained from the fact that half 
the weight of an automobile and 
the loads due to steering are car- 
ried by the front wheel and king- 
pin bearings. 

Steering gears of the future wil 
be equipped with either ball o 
roller bearings to ease steering an¢ 
prevent the development of exces 
sive “play,” an added feature to 
be found in the low-price car field, 
it adds. 

The fan and water pump bear. 
ings will also be of the ball and 
roller types for efficient cooling 
and to insure proper spacing of 
working parts so that leakage will 
not occur. 


MEWA Board 
Meets May 17-18 
At Chicago 


CHICAGO.—The annual board of 
directors meeting of Motor 
Equipment Wholesalers Assn. wil 
be held in the Stevens hotel he 
May 17-18. 

At this meeting the associatio 
has its change of officers, seatin 
the six new directors elected by 
mail ballot. 

The _ association’s advertising 
plans will be the main subject of 
discussion at this year’s meeting. 


N. Y. Jobbers 
Pick Fleming 


SYRACUSE, N. Y.—Albert Flem 
ing, Buffalo, was elected presiden 
of the New York State Automotive 
Jobbers Assn. at the annual meet 
ing in Hotel Syracuse. 

Other officers are Henry Lavine, 
Binghamton, first vice-president; 
Walter Vogt, Rochester, second 
vice-president; Harold Pirson, Ton- 
awanda, secretary, and Ralplt 
Krohn, Utica, treasurer. 


Jiffy Lift Distributor 
Opens Offices in N. Y. 


LONG ISLAND CITY, N. Y.— 
Jiffy Lift Sales Co., distributor of 
the Jiffy Lift flat tire fixer, hé 
been organized with offices here, 
Iossi, president, announces. Charle 
Morriss has been named vice-pres 
dent in charge of sales. Hug 
Traeger has been named vice-pre 
ident in charge of sales researc 

The company will handle dist 
bution of the Jiffy Lift in New 
York, New Jersey, Connectic 
Delaware, Maryland, South an 
Central America, Puerto Rico ar 
Mexico. ' ; 


Turpin-Morton Rebuilt 
Frank Turpin Jr. and Bob Mof 
ton, operators of Turpin-Morte 
Motor Co. (Plymouth-Dodge! 
Americus, Ga., have remodeled an 
renovated their building. 1 
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to- 
ying 
iods 
im especially true if it can be sur- 
ring aieol that battery failure was 
oler. responsible for a large percent- 
iringm® age of the “tows” which repre- 
‘ould sented an increase of approxi- 
z form mately 50 percent over 1944. 
rific. Owners had their ignitions check- | 300,000 
\pac-M od more frequently last year than 
: they did the year before, according 
Te. 


“ta 3 U. C. Dealers 
In W. Va. Face 


Federal Juries 


CHARLESTON, W. Va.—The dis- 

trict OPA here reports that three 
southern West Virginia used-car 
dealers, named in federal warrants 
charging violation of the OPA 
used-car regulation, have been held 
to action of federal grand juries at 
MBeckley and Bluefield. 
Officials said that Charles Dun- 
can, doing business as the D. & B. 
Motor Co., Oak Hill, was charged 
with selling used cars at prices in 
excess of the ceilings established 
in the OPA used-car regulation 
and with making false statements 
on certificates of transfer filed with 
the price control board at Fay- 
etteville. 

Arraigned before U. S. Commis- 

sioner Thomas A. Miles at Fayette- 
ville, Duncan waived preliminary 
hearing and posted $500 bond pend- 
‘ming appearance before the U. S. 
grand jury at Beckley during the 
July term. 
W. H. Jones, doing business as 
Fayette Trading Center, Oak Hill, 
was charged with selling used cars 
at prices in excess of established 
ceilings and with making false 
statements on certificates of trans- 
fer filed with the Fayetteville price 
control board. He waived prelimi- 
nary hearing and posted $500 bond 
before Commissioner Miles, pend- 
ing action of the July grand jury 
at Beckley. 

Edgar Paul Bengert, doing busi- 
ness as Concord Motor Co., Athens, 
was charged with selling used cars 
at prices in excess of established 
gmceilings and with making false 

@ statements on certificates of trans- 
mfer filed with the local price con- 
trol board at Bluefield. Bengert 
waived preliminary hearing and 
posted $500 bond pending appear- 
ance before the U. S. grand jury 
at Bluefield. 


Black Mart Cure 


Newton Says Public Help 


Would Clean It Up 


CHATTANOOGA, Tenn.—If used- 
car buyers refused to purchase at 
above-ceiling prices, the black mar- 
ket in second hand vehicles could 
fbe wiped out, Emmett S. Newton, 
mPresident of Newton Chevrolet, said 
here last week. 

Addressing the City Salesmen’s 
club, Newton urged repeal of MPR- 
340 if OPA is unable to enforce the 
nd@ Measure. Barring repeal, he went 
2-@°0, public compliance with the 
mceilings “could largely correct the 
situation.” 

“The new-car dealers of Chat- 
@tanooga deplore this situation and 
have made a’sincere effort to have 
it corrected, but to no avail,” he 
old the club. “OPA itself seems 
mmPoOwerless because of conditions ap- 
mparently beyond its control.” 
Turning to the new-car outlook, 
Newton predicted that it will re- 
quire three years at the maximum 
output rate of 6,500,000 autos a year 
© meet the huge demand, which he 
2 placed at 19,500,000. 

strié It, therefore, behooves everyone 
Ne 0 take especially good care of their 
icubmeutomobiles because they will, in 
anfa'Y Opinion, be compelled to use 
a hem longer than they may now 
anticipate,” Newton said. 


Church Buses Taxable 


AUSTIN, Tex.—Buses owned and 
used by churches as non-profit ve- 
les are subject to the one per- 
tent motor vehicle retail sales tax, 
ne state attorney general an- 
hounced last week. 
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Troubles Total 36 Million ... 
SEE —e——eeeEeEEeEeEeEeeee 


Tires, ‘Can't Starts’ Lead 
AAA Service Check 


(Continued from Page 39) 





to the national check, this cause 
for trouble having dropped approx- 
imately 50 percent from 1944 as did 
dirt in the gasoline line and other 
gas line trouble. 


The increase of approximately 
carburetor trouble calls, 
plus the other “can’t start” troubles, 
seems to indicate, however that 
dealers will be called upon to per- 
form more tuneup and unit re- 
placement service this year, espe- 
cially with the indications of great- 
er touring activity than they have 
had since the beginning of the war. 


It highpoints a need for increased 
carburetor, fuel pump, generator o 
and distributor rebuilding if car | for these units. 
owners are to be serviced without oe 
long waits. This needed service will 
put a decided problem up to the 
service stations, unless some means 
of increasing housing production is 
found quickly, since most distrib- 
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Ss a Quaker State dealer, you’re in 
luck—for you enjoy these 4 big 
advantages every dealer needs to win 
satisfied customers and build a profitable, 


expanding business: 
+. A superior product! One that pro- 
motes peak satisfaction with every 


car you sell or service. 
* Consistent customer demand! Loy- 
alty that brings car owners back to 
you for Quaker State Motor Oil—for ser- 
vice and new cars—year after year. 
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utors and unit rebuilders are re- 
porting a shortage of all housings 


Another Hudson Tunnel 


Studied in New York 
NEW YORK.— Moving to cope 
with rapidly increasing vehicular 


se 
Pues 


ao ” Your Lucky Sign for ere of 


/ 


Uhis F Leat Clover 
Keally Brings You 


QUAKER STATE OIL REFINING CORPORATION e OIL CITY, 





Port of New York Authority plans 
to build two more traffic lanes 
across the George Washington 
Bridge and is considering construc- 
tion of a new tunnel, possibly be- 
tween 14th and Hoboken, it was re- 
ported last week. 

Although no official statement on 


‘ 
a 


es Complete advertising and merchan- 
dising support! Millions of motorists 


know and prefer Quaker State Motor Oil, 
thanks to consistent national advertising. 
And, as a Quaker State dealer, you receive 
expert merchandising assistance and _ skil- 
fully planned promotional material to make 
your own sales efforts most productive. 


HB senss, worthwhile profits—through 
a balanced long-range program de- 
signed to win you life-long friends. 


If you are not a Quaker State dealer now, 
and would like to be, better look into this 
lucky 4-leaf-clover program today! 


GOOD LUCK ! 


PENNSYLVANIA 








CONTINUING HUDSON MOTOR CAR CO.’s long-range national technical service program designed to meet the need for continued 
proper maintenance of cars now on the road, this Hudson service clinic, one of a nationwide series, was held recently at Hotel Gib- 
son, Cincinnati. The meeting, which was attended by 112 dealers and service managers from the Cincinnati district, was opened by 
E. J. Beguhn, midwest divisional sales manager, and Harry De Vault, Cincinnati zone manager. The clinic was conducted by Wal- 
ter Hodge, midwest regional manager, and R. C. Weisenberger, regional service supervisor. 


traffic across the Hudson River, the ;the tunnel project had been given 


at this writing, it was conceded by 
officials that travel through the 
Lincoln and Holland Tunnels and 
over the George Washington Bridge 
was approaching capacity and it 
was inevitable that additional fa- 
cilities would have to be provided 
soon. 


PROFITS 








STATE 


| MOTOR olL | 














Retail price 35¢ | 
per quart / 
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Dealers tell me 


By 
John O. Munn 





(Continued from Page 3) 
pacity of 200 a day and reduced its 


O., was active during the year. 
Marmon at Indianapolis, never a 
big producer, averaged about 10 
cars a day and reduced the price 
more than a thousand dollars dur- 
ing the year and, while it had a lot 
of resources behind it, never got 
going. Merit was a newcomer, but 
never got fairly into production. 

Moon was made at St. Louis 
and had a spotty dealer organiza- 
tion throughout the country. 
Mitchell had a very acceptable 
product but for some reason or 
other never got a fair start. 
Maxwell had purchased the Chal- 

mers during the year and within 
several years was destined to be- 
come the basis of the Chrysler 
Corp. The Munroe was both pro- 
duced and reorganized during 

1921. 

Nash was making a six-cylinder 
car at Kenosha and four-cylinder 
cars in Milwaukee at a capacity of 
about 200 a day. National was still 
a factor, but the car didn’t move 
very rapidly. Oakland had a ca- 


- YOU’re IN the 


model $250 in April. Oldsmobile 
produced as high as three thousand 
cars a month. 
* s 
Many Factories 
Fell by Wayside 
Pame-DErnorr had a capacity 
of 85 a day. Peerless was reor- 
ganized by R. H. Collins, who took 
with him some of the Cadillac staff 
including B. H. Anibal as chief en- 
gineer. The Pilot car was still a 
factor in 1921. Pierce-Arrow at 
Buffalo made 280 cars in March of 
that year. Premier was in produc- 
tion but undergoing financial diffi- 
culties. 

The R & V Motor Car was pro- 
duced at Moline, Ill. Reo was mak- 
ing both speed wagons and pas- 
senger cars and paid a dividend 
that year. Rickenbacker built its 
first 50 cars in December and got 
into regular production in Janu- 
ary, 1922. Saxon was having its 
difficulties and was soon to retire. 


Scripps-Booth, with a low price car, . 


showed up well during that year. | 


Sheridan was in production; a unit 
of General Motors since discon- 
tinued. Studebaker was making 
automobiles both at Detroit and 
South Bend. 

Stearns was still a strong con- 
tender in 1921. Stevens-Duryea, 
in Massachusetts, had a capacity 
of around 15 cars a day. Stutz of 
Indianapolis was still appealing 
to the speed-minded with a vol- 
ume of about six cars a day. 


Templar’s hopeful schedule was | ° 


five thousand cars a year. Winton 
was still an active factor. Willys- 
Overland had a capacity of a 
thousand cars a day; Walter 
Chrysler took charge this year 
and reduced the plant overhead 


over four million dollars a year. | 
During 1921 factories suffered 


more than dealers because fac- 
tories not only took an inventory 
loss, but most of them rebated to 
dealers whatever their loss was on 
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Plans Realized 


Early Preparation Enables Oldsmobile Dealers 
To Meet Need, Says Ralston 


LANSING, Mich.—What is be- 


owners have been accorded 


lieved the most far-reaching and | finest and most economical sery 
complete service program ever set | ever available,” Ralston said. Whi 
up by Oldsmobile’s dealers is now | dealers naturally felt the effect 


in full operation, 


last week by D. 
E. Ralston, gen- 
eral sales man- 
ager. 

The program is 
the outgrowth, 
Ralston said, of 
long - range plan- 
ning on the part 
of the dealers, all 
of whom long ago 
foresaw the need 
for modern, 


D. E. Ralston 


stored cars by reason of reduction |scientific car servicing and took 


in price. Even in the fall of 1921 
retail sales started to pick up even 
though it wasn’t reflected in fac- 
tory production. By 1922, however, 
the demand for cars had reinstated 
itself and factory production ex- 
ceeded 1921 by eight hundred thou- 
sand vehicles. 


STEERING 


FRAME & AXLE 
STRAIGHTENING 


steps to bring it about. In prewar 
days they began expanding their 
service departments, installing 
latest equipment and facilities and 
in other ways preparing for the 
emergency that quickly came, he 
said. 

“As a consequence, Oldsmobile 
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.-eand You’re IN the Money 
With the New BEAR No. 33 
DY-NAMIC BALANCER 


With practically all cars old and getting older, with 
accidents due to tire and steering troubles on the rise, 
and with Bear’s national advertising directing car owners 
to Bear-equipped shops, there will be PLENTY of tire 
and steering correction work for the shops that are 
ready for it—which means that this new Bear No. 33 
Dy-Namic Balancer is exactly. what you need right now. 


You need this balancer to check and prevent the wear 
that’s bound to come to un-balanced wheels. You need 
it té6 balance wheels with repaired and recapped tires 
AND NEW TIRES as well. . . 
your place apart and builds business: 


a plus service that sets 


In a quick, dramatic way this Bear balancer PROVES 
dy-namic un-balance to customers. Checks and correc- 
tions are made with the wheel in the same position as 
on the car, and not at ONE speed but at ALL speeds. 
That’s THOROUGHNESS, and that’s SALES-SHOWMANSHIP, 
such as you'd expect from Bear, the leader. 


Be ready to take your full share in the big days ahead! 
Get in touch with your Jobber, or write for complete 
details to BEAR MFG. CO., Dep’t. TR. Rock Island, II. 
Do it now, while you’re thinking about it! 


shortages of all descriptions, 


it was announced | nevertheless made the best of 


difficult situation and perform 
yeoman service in keeping aut 
motive transportation in their 
spective communities moving. 
“Oldsmobile dealers are servic 
ing the greatest number of car 
in their history. Almost twice ag 
many repair operations now are 
being performed by them as was 
the case before the war. Natural- 


ticipated the national need 
have greatly enlarged and 
proved their facilities to meet it, 

“During the war period mud 
entirely new and scientific servic 
equipment was developed. It is ne 
being utilized to afford better 
more economical service to o 
ers. 


“An example is the electron 
wheel aligner and the stroboscog 
wheel balancer. This latter dey 
reduces the time necessary to pe 
form a wheel-balancing opers 
from two hours and 12 minutes 
40 minutes, with correspond 
savings to the car-owner. 


“Another new development is 
“twin-post” lift that raises 
from the service floor. This ne 
type of hoist permits free and w 
restricted access to every part ¢ 
the under-chassis. It saves the ¢ 
owner approximately 25 percent 
the cost of a lubrication and chee! 
ing operation. 

“These are but two of the man; 
developments in the field of 
tific car servicing. They and man 
others now are becoming availab 
in constantly increasing number 
and are being installed by Oldsme 
bile dealers in practically eve: 
major point of the country.” 

Oldsmobile dealer service deps 
ments are being further strength 
ened through the return of thou 
sands of skilled mechanics wt 
have been in the armed forces ¢ 
the country, Ralston said. 

“Production of new 1946 Olds- 
mobiles, while increasing, will 
not, for some time, be sufficient 
to meet the national demand,” he 
added. Consequently, owners will 
continue to rely on their present 
Oldsmobiles for transportation 
until new ones become available. 
Dealers’ service departments aré 
prepared for this condition and 
are affording every possible as- 
sistance to motorists. 

“A nationwide building and @& 
pansion program, which will pro 
the most extensive in their histor 
now is contemplated by the Old 
mobile dealers of the country. 

“Naturally this must be held 
abeyance until such time as m 
terials become available and 
more pressing current public nee 
have been filled.” 














Des Moines Firm Agrees 


To Modify Ad Claims 
WASHINGTON. — Standard F 
tories, Inc., Des Moines, Ia., ¢ 
G. A. Stanzel, who owns all of # 
corporation’s stock and conducts 
business, last week stipulated 
Federal Trade Commission that 
advertising and selling a compou! 
for use in automobile radiaton 
they will cease describing it 
“Dental Metal,” or otherwise re 
resenting that it is composed 
metals used in dentistry or is co 
parable in application or effect @ 
the filling of teeth by a dentist. — 


They agree to stop representi 
that the product is either bronz 
aluminum or an amalgam; th 
everything in it dissolves but t 
metal, or that more than a mit 
portion of its nonmetallic con 
is soluble in water; that it will st 
a leak about the size of the | 
in a pencil, or would be effectil 
in sealing any holes exceeding 
inch in diameter. The responde 
also stipulate they will cease ré 
resenting that millions of mo 
ists have approved the product, 
any number thereof in excess 
actual total as ascertained and sv 
ported by fact. 
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News You May Have Missed Motor Bottleneck 


Slows Deliver 
's Nore: B t dditions to Pauldi 1 ; 
_ Eamor's Nore: Because many | two additions to Paulding plant Of Machine Tools 


the Service Issue of Automotive |. . Champion Spark Plug an- NEW YORK.—Inability to obtain 
hi News back to the service and | nounces personnel changes .. . delivery of small motors has caused 









































































t parts managers and these men | Buick acquires tank plant for the machine-tool industry to delay 
+ therefore may miss many items | parts depot ... Tire makers see many of their own shipments, sev- 
f of particular interest to them and | possibility of passing 1946 goal on eral builders reported last week. 
1 Stork ten sreviens’¢ oo a as One reason for the bottleneck on 
ut stories in previous issues of the May 6 — Police safety check motors, according to  indust 
current period are highlighted be- , try 
: pushed . . . SKF announces new spokesmen, stems from the strike 
low for their convenience 
. bearing . . . Ford pay-off parts at Westinghouse, which last week 
ie. April 15—C. C. Carlton sees volume banquet held by Balti- Wks eutenee: tn clove cori 
=i parts price showdown coming . . .| more-Washington parts and _ser- General Electric and General 
a Not a, — entered = bear-| vice managers . . . Auburn Mfg. Sichers electrical plants, where 
ing manufacturers . . . Ramsey|new name Atwood Clutch .. . Savtinus else halted veodastt 
S ed production, were 
eee ak es MoQuay-Norrls opens Boston = forced to defer deliveri 
“ April Automotive and Avia-| branch ... SKF appoints field SOMETHING NEW IN A PARTS department is offered by Tutwiler M to 10 months = a tae ae the 
his tion Parts Manufacturers Assn./ men . . . Fletcher appointed sales | (Tex.) Ford dealer. Here is a section for heaters, radios, senseutane, Sesece ee shutdowns. 
i] blasts curbs on prosperity . . .| aide at Hastings Ring . . . Steed] what's most important to the customer, an easy cushioned stool to rest’ on while| As a remedy for the shortage, i 
‘SE Bendix perfects new vacuum-hy-| joins Maremont . . . Colliers of | “tins. Tutwiler Is noted for the cutstanding job he tn doing in parte in Texas. "| was suggested that the goverment 
nd draulic braking unit . . . U.S.| Canada plans building expansion Eemediie eureien rose _ _ 
mm ‘Tire issues book to aid dealers}. . . Pontiac mechanic course| New Bumper Plant been announced. sly Wine, tie tn chneed ab aaa 
it ye ‘abn completed . . . Automotive Service| Planned by Standard It was said that the plant will be | By so doing, it was said, the gov- 
. : a Industries drawing for show completed to produce automobile }ernment would earn money and 
. - « Carmitcheal elected vice-| space set for Aug. 1 in New York| . CANTON, O.—The Standard Steel | bumpers, one of Standard’s big |help to wipe out a bottleneck which 
aoe? = on ee . . Tung-Sol buys million-dollar Spring Co., of Coropilis, Pa, plans products. is holding back reconversion. 
for May 22 in Cleveland cae N.J. plant ... Price ceilings on ae on “ae Sn an a sietenieniiahieaibsiannstinenoan ‘ nee. makers were aleo 
tomotive Engine Builders forced | mufflers and tail pipes boosted12 erated by the Timken Roller Bear- Want Aa ‘te Adan Sows ‘or oe a cnstiaa poe ‘ime ee = 
“phantom” meeting . . .| percent. ‘ing Co. here during the war, it has ! s. They ge gs, pers 
S B flding ‘curbs fail to hold up Bg ’ quick results! and precision tools. 
u cimatu i ASS a a a ak ety 
Texas dealer shop expansion .. . ia hematin anal tanaticataatihrenitcihassiacmcmsstiie tase 
Truck service stations increase / 
oa in West ... Two-way radio test 
"7 set for Chicago trucks . . . Mak- 
st , 
er claims new enamel won't 
crack. 
April 29—Alemite appoints Kraus 
sales manager ... Van Halteren EIT R LIEGE GILL ELLE I OLLIE 
gets asst. service manager job 
at Chrysler . . . Dealer expan- W | T 
i sion programs continue . . . Otis enna FE 
iat reappointed parts manager at! 
Pontiac . . . Roberts returns to | 
a Goodrich as battery sales man- ges a. OO * 
ager . . . Grizly announces Dstsinns oot COLORS! 
EE “0° = & : <9 s 
SP Fo, 2 
. ook eres oc 
| nite” wy 
“ GM Sues Carter gsr 
bi Carburetor Patent Dispute 
a Goes to U. S. Court 
e ST. LOUIS.—Suits seeking a rul- 


ing to determine the original and 

first inventors of improvements to 
to a carburetor have been filed against 
bu Carter Carburetor Co., George R. 
VI Ericson and Otto Henning by Gen- 
eral Motors Co. of Chicago in the 
federal district court here. 


The petition contends that Gen- 
eral Motors holds by assignment 
patents originally issued to Clar- 
ence H. Jorgenson and his father, 
Peter J. Jorgenson, both of Fair- 
port, N. Y., who were issued pat- 
ents on improvements to an inter- 
nal combustion motor or carburetor 
on Jan. 8, 1892. The suits charge 
similar alleged improvements were 
patented by Ericson on Nov. 6, 1931, 
and by Henning on Nov. 17, 1931. 


A further charge is made that 
while these improvements had pat- 
ent features, the patents issued to 
the Jorgensons were first and orig- 
inal. The court is asked to decree 
that the Jorgensons were the first 
and original inventors of the im- 
provements to the carburetor. 


FacPsREsStet - 


L 


he 


Postwar Prices Denied 


. Kansas Contractors 


TOPEKA, Kan.—A considerable 
amount of Kansas road funds will 
be saved as a result of a State 
Supreme court opinion last week 
which held that contractors who 
had been awarded jobs by the 
state highway commission and 
were working on the projects when 
World War II began, would have 
to complete the projects under 
their contracts. 


Thirteen contractors, 12 from 
Kansas and one from Missouri, are 
involved in the litigation. Bringing 
suits asking that the contracts be 
cancelled, the contractors contend 
that the work could not be finished 
contracts were awarded. The state 
contended that the contractors 
could not use the doctrine of legal 
frustration to escape fulfilling the 
contracts. 
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Service Pays New Firm 


After Only a Month of Operation, Shop Volume 
Carries 60 Percent of Ken Brown’s Overhead 


DETROIT.—Good business man- 
agement is throwing top emphasis 
on service at Ken Brown Motors, 
Detroit’s new downtown Dodge- 
Plymouth dealership, 3131 E. Jef- 
ferson. 

Open only a little more than one 


month, Brown reports that the 


Aid To Valiants 


Helps for Handicapped 


Listed by Olds 


LANSING.—Of interest to dis- 
abled veterans and all other handi- 
‘capped persons who are intent on 
driving an automobile despite their 
disabilities, is a special booklet 
announced last week by Oldsmo- 
bile. 


“Oldsmobile’s ‘Valiant’ Driving 
Controls” takes its title from the 
word “Valiant,” designating any 
member of the nation’s fighting 
forces who has been incapacitated 
in line of duty. 

Fully outlined in the publication 
are all of the various controls 
which are installed in “Valiant” 
Oldsmobiles. These are specially 
designed to suit the needs of any 
veteran who has suffered the loss 
of one or more limbs. Shown also 
are many illustrations of veterans 
who have regained their ability to 
drive through use of Oldsmobile’s 
HMydra-Matic Drive feature togeth- 
er with these “Valiant” controls. 


Oldsmobile, a leader in the move- 
ment to aid all handicapped per- 
sons to drive cars, during the past 
year assigned Hydra-Matic equip- 
ped cars with “Valiant” controls to 
14 Army and Navy rehabilitation 
hospitals throughout the country. 
They are for the use of veterans 
engaged in government - sponsored 
driving programs. 


present rate of service business is 
running twice the volume of the 
first four weeks, and is now carry- 
ing 60 percent of the overhead. By 
the end of three months he expects 
service to be carrying 100 percent 
of the overhead. 

Brown attributes the rapid and 
substantial growth of service busi- 
ness to expenditure of $1,000 a 
month on service advertising in 
newspapers, on the radio, on street- 
car displays and by direct mail. 

“Maintaining present cars in top 
service condition is the wisest ex- 
penditure car owners can make to- 
day,” Brown said. 

“Considering the age of cars that 
are being turned in, owners who 
neglect to maintain them are sav- 
ing nickels at the expense of dol- 
lars later on, because an old car 
neglected deteriorates so rapidly 
that the owner sacrifices heavily 
in its value as a turn-in when he 
ultimately takes delivery of a new 
car.” 

Brown speaks out of a long fac- 
tory and field experience in the 
automobile business, and out of 
first hand knowledge of dealer op- 


Hungerford Plastics 
Organized in N. J. 


MURRAY HILL, N. J.—Formia- 
tion of Hungerford Plastics Corp., 
with a plant here, has been an- 
nounced. Dan C. Hungerford is 
president, and Jack Sandler, vice- 
president. 

The organization will provide a 
complete thermo - plastic service, 
including product and mold design, 
mold manufacture, material com- 
pounding, and facilities for injec- 
tion and extrusion molding, Hung- 
erford said. Contract work will be 
solicited, he added. 


eration. He was long president of 
one of the largest automobile dis- 
tributorships in the country before 
he established his own Dodge- 
Plymouth dealership. 


His shop, which occupies 90 by 
175 feet, has the most modern 
equipment, with four twin post 
hoists installed and six more on 
order. He also has new front-end 
and wheel balancing equipment, 
and a complete machine shop. 


Nine mechanics are keeping work 
moving constantly through a full 
shop. 

Ken Brown, head of the dealer- 
ship, entered the auto finance busi- 
ness after graduation from the 
Harvard School of Business Ad- 
ministration. 


In 1934 he was made wholesale 
manager of the Chrysler Philadel- 
phia Co., and three years later was 
transferred to Chicago as president 
of the Chrysler Illinois Co. 

Called to Detroit in 1939 as a 
sales executive, he was made presi- 
dent of Chrysler Detroit Co., one of 
the largest distributing organiza- 
tions in the country, a year later. 
He resigned in 1945 to open his 
own dealership. 


Willard’s New Plant 
Going Up in Memphis 

MEMPHIS, Tenn. — Excavation 
work has started on the new Wil- 
lard Storage Battery Co. plant here. 
It is hoped to start production in 
six months. . 

The plant will cost about $600,000. 
The building will be 150 by 360 


feet, with a projected 50 by 100-foot 
office. 


Thompson Chartered 


Thompson Motor Co., Conway, S 
C., has been chartered. Officers are 
A. ©. Thompson, president and 
treasurer; M. D. Thompson, vice- 
president and secretary. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside backcover 
this issue. 
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Hi-Volume Hose Cleaning 


PARTS CLEANING SYSTEM 


Users of this new, safe cold cleaning method 


report faster cleaning... 


-more profit time ...im- 


proved shop appearance...elimination of messy, 
old-fashioned cleaning in buckets and pans... 
better precision workmanship .. . faster reas- 
sembling...and complete customer satisfaction. 
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OUTSTANDING IDENTIFICATION of the exterior of building is a feature of the - 
home of Ken Brown Motors, new downtown Detroit Dodge-Piymouth dealership. With 


90 feet of show windows, the building occupies a full block, affording se) 


te service 


entrance and exit for customers’ cars from the Larned St. end of the building. 


A FEATURE of the extensive modernization newly completed at Ken Brown Motors 
is this eye-catching display of parts and accessories, occupying one end of the show- 
room and extending back into the shop, where parts are dealt out over the counter to © 
his own mechanics and to the trade. A $5,000 outlay for steel parts bins alone keeps 


his stock readily accessible. 


a 


eri 

EXTENSIVE USE of twin post hoists is one of the features of Ken Brown’s efficient Z 
service shop. He has four hoists installed and six more on order, anticipating that on — 
the basis of his previous dealer eng mp experience lifting cars up where mechanics — 


can work all around them increases 


capacity of a shop by 30 percent. 


A COMPLETE overhead blower system for the disposal of automotive exhaust gases 
improves shop working conditions and simplifies ventilation problems. Also evident if” 
this view of the Ken Brown shop is the cold cathode lighting that concentrates a ‘‘day-~ 

ic. 


light lighting’’ effect on the work of each 


New Rating Plan 
On Trucks Bared 


By International 


CHICAGO.—A new system for 
calculating the carrying capacities 
of International Trucks under all 
operating conditions has been an- 
nounced by the International Har- 
vester Co. 

Described as a point system, five 
fatigue factors are used to furnish 
the key to the truck’s performance 
ability. Each factor is rated sepa- 
rately. 

The system is reported to provide 
the truck owner with many new 
advantages. 

The system is said to enable the 
truck owner to get the most out 
of his trucks while holding oper- 
ating costs at a minimum. It warns 


the owner that if he loads beyond 
a certain point he is asking his» 
trucks to do more than he bought’ 
them for. ' 

Developed by S. Colacuori, Inter- 
national sales engineer, the system 
has been published as a bulletin 
and distributed to International 
Truck branches and dealers. 


Trade Problems Aired 


By 75 Okla. Dealers 

ADA, Okla. — Seventy-five auto | 
dealers from southeastern Okla- | 
homa attended a special meeting | 
here May 3 and heard Waiter E. 
Allen, president of the state asso- 
ciation, and A. P. Christi, secre-— 
tary, discuss problems confronting- 
dealers in obtaining, rationing and ™ 
allotting cars. 


There are profit-making 0; unities in- 
AN Want Ads. See inside ’ : 
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Vets Get Surplus Aid 


Autos, Trucks, Jeeps on Set-Aside List, 
But Many Face Disappointment 


WASHINGTON. — Following the 
signing of a bill by President Tru- 
man giving veterans priority on 
the purchase of surplus war prop- 
erty, War Assets administration 
released a “100 percent set-aside 
list for veterans.” 

New and used automobiles, trucks 
and jeeps, and various types of 
tractors were included in the sur- 
plus items on the list. 

The legislation giving veterans 


U. S. Continues 
Go-Ahead for 
Road Building 


WASHINGTON. — Highway con- 
struction, given the green light 
shortly after war’s end when Con- 
gress put into effect the Federal- 
Aid Highway act of 1944, will not 
be retarded by the veterans’ hous- 
ing program, Pyke Jonhson, presi- 
dent of the Automotive Safety 
Foundation, said last week. 


This became definite when road- 
building was exempted from the 
new construction controls and pri- 
orities of the Civilian Production 
administration, supporting a _ re- 
cent statement by Wilson W. 
Wyatt, national housing admin- 
istrator, that road and street work 
must be increased if the housing 
objective is to be reached. 

Wyatt approved recommenda- 
tions of the Federal Inter-Depart- 
mental Committee on Construction, 
which represented federal agen- 

Bcies interested in construction. The 
Bcommittee declared road work and 
Bcommunity utilities must be in- 
@creased, and in addition endorsed 
@river and harbor work, flood con- 
@trol and reclamation projects—de- 
@claring those types of projects do 
not compete with housing for labor 

or materials. 
@ In approving the committee 
@study, Wyatt pointed out that new 
“ghomes in large part will be in 
‘*§areas where community facilities 
“gare lacking, and that road work 
“$and other projects were halted by 
the war. This work must proceed 
at an accelerated pace, he said, if 
the housing program is to succeed. 

The new construction priorities 

“@do not apply to road and street 
work, public utility lines, sewers, 
dams, and drainage and irrigation 
projects, Johnson stated. 


BWis. Vehicle Dept. Saves 


$1,500,000 in 6 Years 

MADISON, Wis. — Operational 
economies aggregating $1,500,000 
during the last six weeks are claim- 
ed by the heads of the reorganized 
Wisconsin Motor Vehicle depart- 
ment. 

The figure was used in a recent 
address of B. L. Marcus, depart- 
ment commissioner, who explained 
that before the creation of the con- 
solidated department in 1939, state 
government functions involving the 
motorist were scattered among five 
departments. 
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top priority on many types of sur- 
plus property now makes them 
second in priority only to federal 
agencies for all surplus goods. 

State and local governments for- 
merly held higher priorities. 

Meanwhile President Truman ad- 
vised that because of the heavy 
demand for surplus goods “many 
veterans who want to purchase un- 
der the new law are going to be 
disappointed.” 

Along with other events in the 
troubled surplus property field, Lt. 
Gen. Edmund B. Gregory, War As- 
sets administrator, said surplus 
property sales had increased and 
would be even greater if “Congress 
hadn’t slapped on so many restric- 
tions.” 

Gregory’s comment was consid- 
ered in rebuttal to Sen. Byrd (D. 
Va.) recently terming surplus prop- 
erty disposal as “a national scan- 
dal.” 


VA to Furnish Tools 


For Trainees in Chicago 

CHICAGO.—Tools for trainees 
in dealer establishments here 
will hereafter be furnished to 
them by the Veterans adminis- 
tration, the Chicago Automobile 
Trade Assn. disclosed last week. 
In the past the employers, later 
reimbursed by the VA, bought 
the tools. 

The new ruling involves a re- 
vision in General Order 18 which 
covers the supplying of tools for 
veteran trainee mechanics under 
the GI Bill of Rights. 


Wright Buys Engine Plant 

PATERSON, N. J.—Wright Aero- 
nautical Corp. has been notified by 
the War Assets Corp. that its pro- 
posal to purchase the Wood-Ridge 
(N. J.) plant, in which it built more 
than 10,000 aircraft engines for 
Boeing B-29 Superfortresses, has 
{been approved. The move will allow 
the engine division to bring all of 
its departments together for more 
efficient operation at one location. 


AN Want Ads cost little—get results— 
why not use ‘em? See inside backcover. 
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More Business 


Set by For-Hire Truckers 


CHICAGO.—An intensive selling 
campaign directed at both shippers 
and the public is planned by the 
for-hire trucking industry, the 
business development meeting of 
American Trucking Assns. was told 
here last week by Ted V. Rodgers, 
president of ATA. 

“We must go out after regular 
commercial business instead of 
picking and choosing and depend- 
ing upon military and war effort 
handling,” Rodgers said. 

“We have to develop an aggres- 
sive sales program and practice 
courtesy and modern sales psych- 
ology.” 


He discounted fears that the 
rapid expansion of air cargo ship- 
ments will cut heavily into the 
volume of the trucking business, in 
answer to a question from the 
floor, he declared that “trucks 
furnish the ground-haul for most 
air cargo shipments, so that we tie 
nicely into the vast air cargo. 

Chester G. Moore, secretary of 


ATA and chairman of the Central 
Motor Freight bureau, said that 
recently granted rate increases in 
territories east ef the Rocky Moun- 
tains, ranging from 6 to 20 percent, 
should prove helpful to the motor 
carrier industry. 


He added that service and speed 
rather than actual costs of ship- 
ments are the determining factors 
in inducing a growing number of 
firms to utilize motor transport. 

C. H. Osterman, traffic director 
of Timken-Detroit Axle, told the 
meeting that although traffic man- 
agers are cost conscious, they are 
even more interested in speed de- 
pendability, financial responsibility 
of the carrier and safety factors. 
He strongly advocated interchange 
of trailer operations to aid shippers 
and expedite movements of cargo. 


Ellinor Motor Co. (Ford), Val- 
dosta, Ga., is opening a new body 
department under the supervision 
of W. L. Woods. 
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they have broken the ice with this 
“automotively styled preview,” we 
all hope that they will keep up the 
custom, so that we here in the 
Motor City will come to know this 
bunch better, and the boys who 
bury themselves in the du Pont. 
building “tombs” will know what. 
makes Detroit and the automotive 
industry tick. 
* * 

faery event that gave the 

press an entertaining pause in 
the day’s routine recently was the 
cocktail party and lunch highlight- 
ing C. B. Thomas’ return to Detroit 
from a swing around Europe. C. B., 
as many of my readers know, is 
manager of the export department 
of Chrysler and one of the best in- 
formed men on conditions abroad 
in the industry. 

Cc. B. threw out a warning to 
America in the reporting of his 
trip, about the trends toward na- 
tionalization of industry that are 
taking place in both England and 
France. He did, however, drop in a 
hopeful note in this nationalization 
theme in commenting on the fact 
that Czechoslovakia, which seemed 
inclined to get on the “nationaliza- 
tion of industry” bandwagon fol- 
lowing the end of the war, is now 
definitely swinging over to favor- 
ing private enterprise and is mak- 
ing rapid progress toward getting 
industry going in their country. 

Thomas gave high praise to Bel- 
gium for the tremendous reconver- 
sion job that has been done by this 
little country — how everyone has 
taken off their coats and gone to 
work—working eight hours a day 
and six days a week and thereby 
showing an efficiency of 110 percent 
as against prewar days—wiped out 
the black markets and stabilized 
their currency. 

He also praised the businessmen 
of Holland for the manner in which 
they are working out their recon- 
version problems in a country that 
was stripped of all transportation— 
automotive, rail and barge—by the 
Germans as they left the country. 
C. B, says that Holland needs cars 
and buses badly to bolster the him- 
ited number of trucks the Dutch 
have been able to buy from the 
American and Canadian Army sur- 


plus stores. 
. 


e + 

THOMAS ALSO commented on 
conditions in other countries—all 
need automotive equipment. Swe- 
den has everything but automotive 
equipment, as has Switzerland; 
Denmark is badly hit and needs 
coal; Norway coming out slow, 
Finland very bad off but working 
hard to redeem its error in guess- 
ing wrong on Germany as against 
Russia; France with its marvelous 
reconversion of buildings and cities 
but its tendency toward nationali- 
zation of industry but with money 
to buy what it needs, and England 
with its labor government already 
trying to nationalize medicine and 
the truck lines as they have ai- 
ready nationalized the banks and 
coal mines. 

Thomas portrayed the difference 
in thinking and economies of Eng- 
land and this country by explaining 
that England is forcing the export 
of 50 percent of its automotive 
products to get its trade balance 
back, while this country is limit- 
ing its export to 10 percent of out- 
put. 

He doesn’t think that our auto- 
motive manufacturers will lose in 
the export field, however, since it 
is his belief that American manu- 
facturers can take any part of the 
world automotive trade the minute 
they are ready to supply the ve- 
hicles. We will be able to furnish 
better vehicles at lower prices due 
to lower taxation and more efficient 
production. 

One highlight in his talk should 
make us all think, however—Amer- 
ica is not getting one-tenth the 
credit we should be getting for 
what we did in the war. He says 
that even European businessmen 
don’t appreciate the extent to which 
this country went to produce war 
materials and foodstuffs for the 
Allies—practically every business- 
man he talked with looked at him 
in amazement when he told them 
that the automobile manufacturers 
stopped making cars and all civil- 
ian products during the war and 
were inclined to believe he was 
spoofing them. 


Maybe we, as an industry, should 
turn some of our high-powered 
publicity toward the continent. 

* +o * 


. L. REARDON of the American 

Automobile Assn. was in my 
office the other day, on one call 
of many he was making among 
the makers, to find out just what 
the parts and service situation 
was at the present time. He 
was expressing the fears of our 
largest touring association about 
what was going to happen during 
the next three months when Mr. 
and Mrs. Public crank up the old 
buzz wagon to go see Aunt Tilly. 

Never in the history of the asso- 
ciation have there been as many re- 
quests for touring information and 
maps as the various clubs through- 
out the country are being asked 
for today, he claims. The Detroit 
club alone, he says; has had a 300 
percent increase in requests for 
maps. 

If anywhere near the number of 


people do go touring this spring 
and summer as he and the AAA 
visualize, our service stations are 
going to have a very serious situa- 
tion facing them—and so are our 
manufacturers. Imagine, if you 
will, Mr. Public from Albany, N. Y., 
having his rear axle go bad in 
Lemon, N. D. The dealer doesn’t 
have any ring gear and pinion to 
fix him up and it takes two weeks 
to get the parts to that dealer and 
for him to get the car repaired. In 
the meantime Mr. Public has had 
to go on his way by train with his 
family—lost time and extra ex- 
pense. He has to make a special 
trip back to get his car—more lost 
time and expense. Whatever the 
make of car, Mr. Public is very apt 
to say “never again on that make 
for me”—regardless of the years of 
faithful service his buggy has given 
him in the past. 

Now just supposing it was just a 
fuel pump—and the dealer with his 
shop full of major repairs tells Mr. 
Public—I’'m just too busy to re- 
build your pump toddy; you'll have 
to wait until tomorrow or the day 
after. Again Mr. Public is going to 
damn the car and the dealers in 
that car. 


And that’s in the cards today, too. 
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Reality of Business Boom 


NEW YORK. — Although finding 
business better than a month ago, 
a survey released last week by Na- 
tional Assn. of Purchasing Agents 
observes that business sentiment 
does not seem to match the sta- 
tistical evidence that reconversion 
is practically completed and that 
expanding production and retail 
sales are breaking peacetime rec- 
ords. 

Business sentiment reflects a 
general tone of discouragement 
rather than outright pessimism, 
according to the association’s busi- 
ness survey committee, headed by 
George E. Price jr., purchasing 
agent of Goodyear Tire & Rubber. 

This unusual condition, the com- 
mittee says, probably is the result 
of impatience to expand employ- 
ment, production and sales, while 
cost and price uncertainties, ma- 
terial shortages and labor troubles 
continue to prevent positive plan- 


ning and act as a brake on cu 
operations. 

“Maladjustments created by ‘po 
erty in the midst of plenty’ in t 
1930s,” the report declares, “seep 
to be duplieated in the reports 
scarcities and shortages prevailing 
now in industry at the same tir 
that production indices are at th 
highest point in peacetime histo 
Apparently, many basic commo¢ 
ties and industrial materials 
short supply are not responsible fe 
those production records and fun 
ther labor troubles will aggra 
the problem. 

“The optimistic postwar planning 
anticipations of several month 
ago certainly seem to have pas 
their peak, as buyers and seller 
realistically face cost, price, 
rials and production problems, wit 
the supply of unskilled labor ar 
increasing unemployment 
ing more evident.” 
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Program for the Future 


Text of Summer field’s Speech Urging Support 
On Task of Saving Free Enterprise 
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of smaller communities is the in- 
creased prominence of each indi- 
vidual within the community. The 
larger the community, the more 
likely the individuality of every 
citizen to become submerged into 
a part of the great human mass. 

The citizen who today feels 
that he is a mere cog in indus- 
trys wheel, another nonentity 
among the straining egos of a 
great city, will find upon reloca- 
tion in a smaller community that 
he is more interested in—more at- 
tentive to—and more active in 
community affairs of all kinds. 
The average man isn’t interested 
in civic affairs because he feels 
he is such a small proportion of 
the body politic numerically that 
he cannot make his presence felt. 
In a small community he is a 
much larger proportion of the 
body politic numerically and can 


make his influence more clearly 
felt. 

Another important dividend to 
be realized from a super net- 
work of death-proof highways is 
the opportunity it sets up for 
industry to decentralize. 

If industry wants to start a 
program of decentralization, and 
get its factories into smaller and 
smaller communities, with its 
workers on larger and’ larger par- 
cels of ground, we can, with the 
coming of the inevitably shorter 
work weék, unmass the herd man 

of the big industrial cities and 
put one of his feet squarely on 
the land and the other securely 
in industry. 


We can build a social security 
for the worker and his family 
that will surpass anything that 
the slick New Deal economists 
have worked out. As we push peo- 
ple into smaller and smaller com- 






munities, along great super high- 
ways and on to larger plots of 
ground, we stabilize them from 
an economic standpoint and we 
re-individualize them from a psy- 
chological standpoint. We make 
of them again solid—middle-class 
—independent Americans —instead 
of the down-trodden and put-upon 
slum dwellers that they have been 
told they are. 

And, although I do not like to 
conclude on a grim note, I shouid 
like to point out to you that in a 
world which is already fanning 
the embers of a new war, and is 
at the same time developing en- 
gines of destruction, whose power 
staggers the imagination—it is 
logical to feel that the only de- 
fense which any country can 
have in the atomic age of war- 
fare is decentralization. 

There is no other way by which 
we can make America so strong 
in war and in peace as by tying 
her together—town, country, and 
hamlet — with a system of high- 
ways designed to make her free 
and keep her free of Socialistic 
stagnation. 

In closing, my friends —let me 
say again and again — America, 
our America—is truly at the cross- 
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“We appreciate your desire to 
keep your name out of the public 
eye, guv’nor, but we'd prefer a 
signed check.” 


roads. In our hands rests the chal- 
lenge and the power of decision 
to decide whether or not we fol- 
low the sacred traditions of our 
stalwart forefathers in facing the 
problems of an _ ever-expanding 


America — with courage — forth- 


53 


rightness — and foresight; or 
whether we follow in the foot- 
steps of the unfortunate peoples 
of Europe and Asia down their 
road to serfdom. 


Let us—we men of business, 
prove ourselves worthy of our 
heritage and free our fellow ci- 
tizens and future generations: 
From “left wing” control of our 

Congress which is preventing en- 
actment of much needed construc- 
tive and remedial legislation. 

From the trend away from con- 
stitutional government in _ this 
country. 

From bureaucracy and its al- 
most complete regimentation of 
our daily lives. 

From extravagant spending of 
the taxpayers’ money in Washing- 
ton for things not essential to the 
general welfare of the people. 

From the threat to the two- 
party system which has always 
been so essential to the continued 
growth and prosperity of our Re- 
public. 

From monopoly by government 
bureaus and agencies which are 
threatening*the very life of small 
businesses. 

From Gestapo methods of regu- 
lation that are strangling the very 
life of our national progress and 
destroying human initiative. 

From the intolerable arrogance 
of bureaucratic officialdom. 
From the domination and _ vi- 
cious influence of the big-city 
bosses and their gangs. 

From the practice of pitting 
one racial group against another. 

From promotion of strife  be- 
tween various organized minori- 
ties. 

From the thought of adoption 
of state Socialism, Communism, 
or any other “ism” of the kind 
that has brought about chaos and 
destruction in Europe and Asia. 

From the threat to our sacred 
constitutional right of trial by 
jury through substitution of bu- 
reaucratic rule and decisions. 


Freedom 

When we have accomplished 
this, then we will be free to live 
in an atmosphere of political lib- 
erty, untainted by the practices of 
dictatorship. 

Then again we will be: 

Free to publicly criticize the 
freedom-destroying policies of to- 
talitarian political parties and to- 
talitarian governments. 

Free to eradicate the un-Amer- 


ican conniving of those who 
would foist alien isms upon 
America. 


Free to invoke the established 
agencies of our government in 
combating the collectivist threat 
to our American heritage. 

Free to bring one’s grievances 
to the elected representatives of 
the people, undominated by the 
executive branch of the govern- 
ment. 

Free to appeal to the courts of 
the nation, assured of an admin- 
istration of law rather than one 
of personalities. 

Free to plan one’s own life with 
a minimum of government dicta- 
tion and control. 

Free to venture, to expand en- 
terprise, to compete so long as 
we do not injure our fellowmen. 

Free to live in an atmosphere 
of friendly government encourage- 
ment. 

Free to unleash the inventive 
genius of America, under our prov- 
en system of fair profit. 

Free to engage in free enter- 
prise without competition from 
government-owned business. 

Yes, my fellow dealers, let us 
then— together —use the faculties 
that God gave us and begin now 
to build a better America for all 
the people. 


Parts Theft Jails 
4 Ford Workers 


RICHMOND, Calif.—Jail senten- 
ces and fines have been levied here 
against four former employes of 
the Ford assembly plant who alleg- 
edly stole $10,000 worth of engine 
parts for sale in other cities. 

Three of the accused were sen- 
tenced to six months in the county 
jail with $500 fine each, while the 
fourth was sentenced to 90 days in 
jail and fined $250. According to 
Detective Captain George Bengley, 
the men realized between 50 and 
70 percent of the book value of 
the stolen parts. 
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Ethyl Markets 


New Cleaner 


NEW YORK.—Ethyl] Corp., man- 
ufacturer of anti-knock Ethyl] fluid 
for gasoline, announced last week 
its entrance into the packaged 
goods field with a new multi-pur- 
pose car wash and household clean- 
ing agent known as Ethyl Cleaner, 
a synthetic detergent derived from 
petroleum and free of animal and 
vegetable fats, greases or acids. It 
is non-inflammable, the firm states. 

As a wash for automobiles and 
other vehicles. the new product not 
only removes dirt, grease and “road 
film” from the vehicle’s body, but 
is equally effective on windshields, 
windows, upholstery, chrome fix- 
turea, tires and any canvas top, 


the makers claim. 
+ . ~ 


Welding Electrode Line 
Offered by McKay Co. 


McKay Co., Pittsburgh, an- 
nounces a line of shilded-arc weld- 
ing electrodes especially designed, 
packaged and merchandised for 
small quantity users who need gen- 
eral-utility welding rods. 

Distributed under the trade-name 
“McKay-Rod”, these electrodes are 
packed in water and grease-resist- 
ant Handi-Cartons, weighing 3% 
ant Handi-Cartons, weighing 3% 
to 5 pounds per box depending on 
size and type. For additional in- 
formation write: McKay Co., 1005 
Liberty Ave., Pittsburgh 22, Pa. 

* * * 








LEWIS EQUIPMENT & SUPPLY CO., 
INC., of 2740 Zuni St., Denver 11, is offer- 
ing a Tru-Cure tube plate, which is said 
to make faster, better tube repairs. 

* * ¢ 


‘Speedier’ Filing Rack 


In less than two minutes, it is 
claimed, two dozen or more cata- 
logs, parts books or manuals can 
be filed for quick reference through 
the use of the new File-Rite catalog 
-rack now being introduced to the 
automotive industry by Newmac 
Co., San Francisco. Descriptive li- 
terature is available from Newmac 
Co., Dept. D., 425 10th St., San 
Francisco, Calif. 


vn 








AUTOMOTIVE NEWS, MAY 13, 1946 








NEW PRODUCTS 





Battery Fast Charger 


Added to Bowser Line 


A battery fast charger with new 
features has been added to the 
Bowser line of service station equip- 
ment, according to Walter M. 
Harks, manager of Gasoline Pump 
and Petinco Sales division, Bowser, 
{ne., Fort Wayne, Ind. 

Compactly designed—13 inches 
wide, 22% inches long and 35 inches 
high—it is claimed that the tool’s 
narrow width permits easier use 
between parked cars. 

* 


Light-Duty Riveter 
Offered by Cherry 

An inexpensive, light-duty blind 
rivet “gun,” the Cherry dr. rivet- 
er, has been added to the Cherry 
line of blind riveting tools. 

The Jr. Riveter, a one-hand, 
plierlike tool that installs the 
rivet with a simple “pull,” is 
made especially for the many 
small fastening jobs arising con- 
stantly in any shop. It installs a 
new 3/32 inch diameter blind 
rivet, provided in three grip 
lengths. 

For further information, write 
Cherry Rivet Co., 231 Winston St., 
Los Angeles 13, Lalit. 

~~ 


Miller-Simons Sprayer 
Weighs Only 9 Pounds 


A new No. 1300 paint spray unit 
has been placed on the market by 
Miller-Simons, Inc., 2900 S. Sixty- 
First St., Chicago. it was an- 
nounced last week. Its use has been 
adopted to many other fields, such 
as the spraying of insecticides, 
dyes, disinfectants, as an air blow 
gun and other domestic and in- 
dustrial applications, the company 
states. The unit is portable and 
sells for $14.75. It weighs nine 


pounds. 
* ¢ & 


Neoprene Helps Smooth 


Parts, Du Pont Reports 

Neoprene is now being formulated 
with abrasive particles into tiny 
resilient pellets that act as grind- 
stones to smooth the rough edges 
of metal stampings, castings and 
precision-machined parts. 

The pellets are used in tumbling 
barrels for deburring parts made 
of brass, steel, or the light metals. 
A well-known California manufac- 
turer selected neoprene after test- 
ing more than 100 combinations, 
— to a report from Du Pont 


* * * 


Factory-Like Finish Claimed 


For New Motel Product 


A factory-like paint job on any 
automobile in one hour, without the 
use of brushes or spray guns, is 
claimed by the Automotive division 
of Motel Supplies, 2160 Sunset Blvd., 
Los Angeles. 

The manufacturer announced 
that the new product, “DAB”, 
would immediately be placed on the 
market for consumer consumption 
in the four standard colors, packed 
in quarts, each quart sufficient for 
one complete paint job and sold 
under an unconditional two-year 
guarantee. 

New Radiator Fluid 

Moguloid Co. of America, 1330 W. 
Congress St., Chicago 7, Ill, has 
announced the development of a 
new radiator leak impregnator call- 
ed the Moguloid Radiator Seal. This 
solution has a pure colloidal base 
and does not attempt to effect the 
repair by sealing the inner scale 
deposit around the leak, but actu- 
ally enters the leak itself and hard- 
ens into a permanent metallic bond, 
it was said. 


~ s s 
New Du Pont Polish 

A new chrome and metal polish 
designed primarily for cleaning 
automobile fittings and imparting 
a high luster has been announced 
by the Finishes division of Du Pont 
Co. 


* * *# 


Wagner Catalog Out 


The new Wagner pocket-size 
| Catalog HU-122 on fast-moving hy- 
draulic brake parts is now avail- 
| able. For a free copy write Wag- 
ner Electric Corp., 6400 Plymouth 
Ave., St. Louis 14, Mo. 





TO FURTHER 
of the Bendix cold immersion type cleaner 
in removing deposits that accumulate on 
automotive and aircraft engine parts and 


AID in assisting users 


other metal surfaces, the service sales 
department of Bendix Products division, 
Bendix Aviation Corp., South Bend, Ind., 
now offers Bendix cleaner with a metal 
parts dipping basket which comes packed 


in the container. 
2.2 


Oakite Issues Booklet 


On Steam Cleaning 


Of increasing interest to garage 
superintendents, foremen and 
others responsible for mainte- 
nance cleaning of machinery and 
equipment are the savings in 
time, money and effort claimed 
by steam detergent cleaning meth- 
ods. A booklet on this subject has 
been published by Oakite Prod- 
ucts, Inc., and is available free 
upon request. 

Described in this booklet are ap- 
plications of steam detergent clean 
ing for (1) cleaning machiner, 
equipment and parts for subsequent 
repair and overhaul, (2) preparing 
equipment surfaces for repainting 
or refinishing, (8) cleaning equip- 
ment too large for tank immersion, 
or where suitable tanks are not 
available (4) paint stripping. 


Write to Oakite Products, Inc., 
57 Thames St., New York 6, N. Y., 
for a copy of the booklet on 
“Steam Detergent Cleaning.” 

zs. +: ¢ 





K-D LAMP CO. announces that it 
has added Polarized Sun Glasses and 
the Willsonite line of Sun Glasses to 
its list of Saftee products now available 
to automotive jobbers and dealers. 
Both type glasses are available in a 


variety 
prices. 


of assortments and 


sess 
Descaling Engine Blocks 
Is Subject of Article 


An article on descaling engine 
blocks appears in the March-April 
edition of Oakite News Service. 
The article describes an easy 
method for circulating an inhibited 
acid type material through one or 
more dismantled blocks at one time 
for the effective removal of scale 
and rust deposits so that maximum 
cooling efficiency is obtained when 
motor is returned to service. 


A free copy of the issue in which 
this article appears is available by 
writing Oakite Products, Inc., 57 
Thames St., New York 6, N. Y. 


* * * 


New Raybestos Package 


Raybestos division, Raybestos- 
Manhattan, Inc., last week intro- 
duced a new PG Box used to pack- 
age all brake lining sets manufac- 
tured at its Bridgeport, Conn., fac- 
tory. It is artistically designed by 
balanced use of the Raybestos red 
and blue sales and advertising 
colors. 


styles, 


Kollsman Offers Folder 


An eight-page descriptive folder 
covering the new line of Scout in- 
struments by Kollsman for private 
planes is now available. For copies 
write Advertising Department, 
Kollsman Instrument division of 
Square D Co., Elmhurst, N. Y. 


First of New Thor Wrenches 
Offered by Independent 

A new Thor pneumatic impact 
wrench, for driving and removing 
nuts, bolts and cap screws up to 
%-inch thread size, wag announced 
last week by Independent Pneu- 
matic Tool Co., 600 W. Jackson 
Blvd., Chicago. Now in full produc- 
tion and ready for delivery, the 
new wrench, smallest and lightest 
ever developed in its class, intro- 
duces a new theory of impact 
mechanism designed to provide full 
striking power of the tool longer 
on steady production, assembly or 


| |maintenance, the company states. 


The %-inch wrench is the fore- 
runner of a completely new line of 
impact tools, which will also be 
available soon in capacities of % 
inch, % inch, % inch and 1% inch. 
Complete specifications and infor- 
mation on the %-inch wrench is 
available in Circular No. 565. 

* + 7 


2 Radio Antennas 


Offered by Snyder 

PHILADELPHIA. — Two new 
automobile radio antennas, the 
“Cosmopolitan” and the “Hemi- 
sphere,” have been announced by 
Snyder Mfg. Co., Philadelphia. 

The “Cosmopolitan” is designed 
for fender or top cowl with con- 
cealed installation. List price is 
$6.50. The “Hemisphere” is a de- 
luxe swing angle antenna, adapt- 
able to all cowl or fender contours. 
List price is $4.95. 

ese 
Magnus Parts Cleaner 
Available to Civilians 


Now available to civilian users 
is Magnus 755 metal parts cleaner, 
made by Magnus Chemical Co., 
Inc., Garwood, N. J. 

This parts cleaner is now being 
introduced to all industries facing 
the problem of removing accumu- 
lated deposits of carbonized oil, 
grease and dirt from metal parts. 
The “rapid, penetrating action” of 
Magnus 755 makes it a time-and- 
labor saver in cleaning parts, the 
company said. 


Ward Products Designs 
New Antenna Line 


Ward Products Corp., Cleveland, 
maker of Ward aerials for car and 
home, announces the development 
of a line of specialized antennas 
for a variety of uses. Developments 
are now in the final stages of com- 
pletion. 


s - ~ 
New Soldering Gun 
To facilitate automotive service 
and repair work, Weller Mfg. Co., 
Easton, Pa., has developed a new 
transformer-type electric soldering 
gun which is said to come to 
soldering temperature in five sec- 
onds. The gun is known as the 
“Speed Iron.” 
* - 


Kerkling Booklet 


A new 12-page booklet describ- 
ing the K & W line of engine block 
and radiator repair equipment as 
well as information relative to this 
type of work has been prepared by 
Kerkling & Co. The booklet will be 
sent free upon request to Kerkling 
& Co., Bloomington, Ind. 

s s 



























SERVICE SECTIO 


| New Shop Tools 
Perfected by 


Detroit Firm 


DETROIT.—Three new produc 
a new high pressure bead releas' 
machine, a valve loosening dey 
and a new type wrench, were 
nounced last week by Assoc 
Producers, Inc., Fisher Bldg., D 
troit. 

The “Bandmaster” exerts a p 
sure of seven pounds on the b 
for every pound of pressure 
erted on the handle. This is said 
be a third more than the ave 
bead breaker. The device can 
used with the wheel either on 
off the car and is adaptable to 
from the smallest size up to 7 
diameter. 

It is claimed that the “E 
Way” valve puller will loosen # 
toughest valve in a few minut 
gripping it below the head at f 
strongest part of the stem. It p 
all sizes of valves up to 1% inch 


The “Drainmaster” wrench is ¢ 
signed to do away with the anno 
ance commonly experienced 
trying to open drain-cocks such 
those on radiators, engine bloc 
cylinders and heaters. 


Eaton Booklet Describes 


Old and New Products 


An illustrated booklet describi 
the products now manufactured 
the eight cities where Eaton Mf 
Co. has plants is being distribut 
There is also a secfion devoted 
new products developed in the co 
pany’s research laboratories. 

These include a thermo-electr 
generator, thermo-electrically op 
ated oil burners, the Eddy cur 
drive, thread inserts, anti-fricti 
power screw and an electro m 


netic clutch. s 
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TWO SPECIALLY SELECTED tool 
for war veterans have been announced 
the Plomb Tool Co., 2209T, Santa Fe A’ 
Los Angeles 54. The sets are obti 
free under the government’s 
training program, which allows an ¢ 
up to $100 worth of tools when he is 
proved by the local Veterans adm 
tion office. The sets are being offered 
Plomb in response to many requests 
suitable sets to take care of jobs ¢ 
the training period, according to R. 
Kerr, viso-guectéont end Guecter of 


Lenk Expands Line 


Lenk Mfg. Co., Newton 0 
Falls, Mass., announces the 
dition of two new packages of 
solder to the Lenk line. The 
packages—a quarter-pound and 
half-pound spool of wire solde 
will be of special interest to sy 
cate stores, hardware dealers 
auto supply retailers. 
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SERVICE SECTION 


SAN FRANCISCO. — A service 
station construction program that 
is certain to attract nationwide 
attention in trucking has been 
launched by the Tidewater Asso- 
ciated Oil Co. in California, accord- 


Tidewater Builds 


Projects at Sacramento and Redding Indicate Plan 
To Provide Super Truck Service 
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Brunn, manager of service stations 
for the company. 

Two new truck service stations 
;are near completion one in 
Sacramento, California’s state capi- 
tal and the other at Redding, Calif. 


ing to an announcement by Walter | Both stations are claimed to be 




























D entirely new in design and con- 
b construction and will have as their 
‘a N. Be Asks Schools purpose the furnishing of special 
L e service for the convenience of 
e To Make Driving truck drivers and super service for 
in their trucks. 
on Regular Course Among the projected facilities 
, and accommodations of the two 
» 7, ALBANY, N. Y.—As part of the/station buildings will be covered 
nationwide campaign to curb high-|service station sections, capable of 
E way accidents, the inauguration of | storing two complete over-the-road 
n t safe driving as a regular course|trucks and trailers; complete and 
rut for 16-year-old high school stu-/ modern lubrication facilities; equip- 
t t dents throughout New York state|ment for truck tire service and 
pul is being urged by state education|light repair work; air-conditioned 
ich authorities. lounge rooms with hot and cold 
is “We hope to turn out an entire ee = an oe and ° ca 
nd eneration of drivers who will}complete sales an isplay rooms, 
willl fet no tickets, and will be courte-|Where all lines of truck supplies| nwo new modern truck service stations are under construction one tx ewater Amacated OW Co, ae 
_ ous and competent,” said Dr. War- = es heavy truck units 
oc ren W. Knox, state director of sec- | W sold. 
ondary education, who is conduct- Additional service innovations All Tex. Schools to Give M d. T h . 
ing conferences throughout the} |re to be part of the stations. Courses in Drivin oaeru ec niques 
state preparatory to launching the| Each will have nine special-type U & 
courses. high coheelts —— -aieued Fair 28 compe oN Course on Latest Methods for Parts Sales 
. jumps so arran: e ve- traffi ° ° 
ibi Wartime shortages of gasoline Piles. can be fused on both sides accidents involving ’teen - age Affects 1 5,000 in Ford Dealer. ships 
ed and rubber interrupted driving in- simultaneously with the total Texas drivers in three years, 
struction, which was given before the T Saf Assn. has an- DEARBORN.—The launching of | prepare for a competitive parts and 
oe. th i bout 100 N York sales recorded on a single meter 7 Ma sane $0 calla ~ a nationwide trainin rogram to | accessories market 
vue ss nehecls, Tt is eeeed thet “s unit. a for ine tion of acquaint dealer parte aepertmnet Training of five regional instruc- 
very large number, if not most” of}. The new Sacramento station is Sa 2 ee sence ange managers with new sales tech-|tors to initiate the nationwide pro- 
cc the high schools in the state will|>eing built near to both the 150-; 1.) 1,400 se ates a d falter hel a niques and modern display methods|gram has just been completed. 
put in the course next fall, said Dr.| re commercial and housing proj-| Conoois in dhe chute. 6 was announced last week by I. L.| These instructors will conduct re- 
a . Knox. ect proposed by Carl K. Lawrence Only 160 schools now are . | Pierce, manager of parts and serv-|gional schools for branch area in- 
op of the Lawrence Construction Co., per ice for Ford. structors who, in turn, will conduct 


* 
: 





In most cases the school will fur- 
nish the equipment, including a 
dual control auto fixed for the in- 
structor as well as the student to 
operate the clutch and brakes. 

Dr. Knox expressed hope that 
even schools which cannot offer the 
practical instruction will give the 
classroom part of the course. 

* + 


N. H. Traffic Parley Hears 


Plea for Driving Courses 


CONCORD, N. H.—(UTPS)—Ed- 
ueational programs in the schools 
to teach young men and women 
how to operate automobiles and to 
emphasize the “seriousness of mo- 
tor vehicles and the rights of 
others” were adyocated by speak- 


and the 484-acre permanent site of 
the U. S. Army Signal depot. It 
will have a 400-foot frontage on 
both Stockton Blvd. and Fruitridge 
Rd 


The unit will occupy a two-and- 
one-third acre paved area which 
will provide ample parking space 
for the longest trucks and trailers. 
Three 12,000 gallon gasoline stor- 
age tanks will provide ample and 
speedy fueling service. A 60-foot 
truck scale with a 50-ton weight 
capacity is included in the plans. 

With Sacramento classed as the 
hub of California motor truck 
activity, this: station will offer 
trucks traveling between south- 
ern and northern California a 
complete service and rest stop 


ticipating in the Texas youth’s 
driver education program, R. B. 
Roaper of Houston, association 
vice - president said. Approxi- 
mately 15,000 students will com- 
plete these courses this spring 
after taking 30 hours of study. 
Courses in driving safety were 
first inaugurated in Texas 
schools in 1939. 








Safety Council 


Issues Rulebook 
For Truckers 


CHICAGO. — Good humor and 











It is estimated that more than 
15,000 representatives of the com- 
pany’s field organization will re- 
ceive instruction. 

The course is designed to help 
parts managers increase the effici- 
ency of their departments and 


schools for parts managers and 
one or two other men from each 
dealer’s parts and accessories de- 
partment. 

A similar training program is: 
being planned for Ford dealer: 
service managers. 


good advice are blended in a new 
pocket rulebook for commercial 
drivers, entitled “Defensive Driv- 
ing,” recently prepared by the Na- 
tional Safety council. 
































. ers at a statewide conference on 
é traffic court problems held under 
7 sponsorship of the New Hampshire 
; Traffic Court committee recently 
appointed by Gov. Charles M. Dale. 


en route to their destinations in 
California, Nevada and Utah. 

The new Redding station is lo- 
cated at Highway and Canal Sts. 































ol It will be a two-acre paved uni 
ced In a plea for automotive training } located in an easily eccnsstble a The booklet reminds the com- 
> A for the child upon entering school,{for heavy road equipment. Four|™ercial driver that he is the pro- 
one of the speakers charged that | 17,000 gallon capacity, vertical sur-| fessional of the highway, and as 
: “with the most dangerous instru-|face gasoline tanks will make it|Such should practice courteous de- 
a ment we have, we let people pay | possible to perform efficient and |fensive driving at all times to pro- 
mand get a license almost for the ] fast service. - not only ~ oe with 
red asking.” ‘ ‘ is company, but also s com- 
ts icaaciaidpeeaecanicals oe ‘oe —, a. pany’s prestige and goodwill with 
“Please be advised that new truck is : nite a tin ae 4 rained = the public. 
R. sold. Thanks a million, will - ’ ‘ : : 
: fee again if necessary.” L. G. steiner, {operation at a number of West| . Avoiding accidents by defensive 
Pandora Garage, Pandora, Ohio. Coast cities. driving means anticipating and al- 
— lowing for hazards created by the 
— unsafe acts of others and adverse Fe micia 
0 traffic and weather conditions, the 
, traffic and weather conditions, the} Watch this PENNZOIL proposition 
; Each of the 24 pages contains a . ' 
SIFFL PARTS BINS humorous two-color cartoon deal- make your profits grow! 
ind ing with commercial vehicles and 


safety, followed by concise advice 
on defensive driving principles. 
What to do in case of an accident 
concludes the text. 


The booklet is. shirt-pocket size 
and printed on heavy paper. Fur- 
ther information on obtaining 
single copies or quantity lots may 
be had from the National Safety 
ae 20 N. Wacker Dr., Chicago 
6, Til. 


plans balance your selling by increas- 
ing the profits from every department 
of your business. 

Pennzoil’s ever-increasing popu- 
larity makes these facts stronger 
every day. And that’s what makes 
your profits grow! 

Why not get your share of this 
business? 

Get the facts from your Pennzoil 
distributor . . . or write to us for 
his name. 


These facts are constantly working 
for you when you handle Pennzoil 
Motor Oil and Lubricants: 

1. Consistent advertising brings 
immediate acceptance for the prod- 
ucts you handle in your own com- 
munity . . . over 22,000,000 regular 
messages go into the nation’s homes. 

2. Quality performance of all Penn- 
zoil products holds customers, at- 
tracts new customers. ; 

3. Carefully laid merchandising 


Sound your Z F 
PENNZOIL 


THE PENNZOIL COMPANY e Executive Offices « OIL CITY, PA. 
(Member Penn Grade Crude Oi! Ass'n., Permit No, 2 


“a Place orders nowl 


Dimensions: 1x3x7 feet—14 to 112 compartments. 
Strongly constructed from new steeb—finished in 
olive green. 


Shelves flush inside. Nothing to c:ftch. Drawers and 
sliding gasket shelves furnished on request. 


Shipped knocked down—easily :assembled. 
Bolts and nuts furnished. 


Shipment pproxtwmnately ten days 
after raceipt of -order. 


Special installation built for Crucible 
Steel. We are glad to quote on special 
bins to meet your specifications. 

NOTE: Limited territories still open. In- 


quiries invited from bona fide, reliable dis- 
tributors who wish to handle line. 


The RENIE METAL PRODUCTS Corporation 
MANSFIELD, OHIO 







Ignition Advance 
Told in Report 


WASHINGTON.—A method for 
igniting internal combustion en- 
gines without using spark plugs 
was developed by German engi- 
neers, according to a report re- 
leased by the U. S. Office of the 
Publication Board. 

The report, made by R. J. Ben- 
der, for the Combined Intelligence 
Objectives Sub-Committee, may be 
ordered from OPB (PB-6679; pho- 
tostat, $1; microfilm, 50 cents; 15 
pages), Department of Commerce, 
Washington 25, D. C. 
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Safety Pointers Stressed 
In New Lighting Code 


NEW YORK.—Recommendations 
of adequate illumination needed for 
the nation’s streets and highways 
as a means of reducing the high 
traffic accident and crime rate are 
found in the new edition of the 
street lighting code just published 
by the Illuminating Engineering 
Society. 

The code is the result of four 
years’ research by leading illumi- 
nating and traffic engineers. Called 

. the “Recommended Practice of 
Street and Highway Lighting,” it 
is used by municipal and utility 
officials in evaluating the efficiency 
of their present street lighting sys- 
tems and in planning new installa- 
tions. 

Because the amount of illumina- 
tion needed for streets and high- 


Piedmont Opens U-Drive 

Piedmont Motors, Gainesville, 
Ga., has opened a_ U-Drive-It 
service. Owned by O. W. Kiser, the 
firm is at 303 S. Main St. 


ways is governed by traffic condi- 
tions, the code classifies all road- 
ways according to volume of 
vehicular and pedestrian traffic. A 
heavy traffic thoroughfare with a 
vehicular count of 1,200 to 2,400 
vehicles during a maximum night 
hour and heavy pedestrian traffic, 
will need a minimum of 1.2 foot- 
candles of light intensity to give 
adequate illumination for traffic 
safety while a light traffic thor- 
oughfare, which generally includes 
residential streets, will need only 
0.2 footcandles. 


The importance of the code in 
promoting traffic safety is realized 
from the fact that two-thirds of all 
traffic fatalities occur during hours 
of darkness when there is only 
one-third of the volume of daytime 
traffic, the society said. 

The first edition of the code in 
1940 was used in planning installa- 
tions of safety lighting in Detroit, 
Hartford, Salt Lake City and Los 
Angeles. 





Dealer Offers Nylons 
With Repair Jobs 
CHARLESTON, 8S. C.—Harry 
Barsh Motors (Studebaker), 706 
King St., is offering one pair 
of nylon hose free to each cus- 
tomer spending $10 or more in 
its auto repair department. 
“This offer will last as long as 
our supply of nylons lasts,” the 
management announ 


Wis. Seeks Uniformity 


In Traffic Signals 

MADISON, Wis.—Uniformity of 
stop signs and traffic signals is the 
objective of regulations now being 
issued by the Wisconsin State 
Highway commission. 

A stop sign with larger and more 
readable letters is the new stand- 
ard under the regulations, which 
also specify approved methods of 
locating and mounting the signs. 
The regulations also provide for 
uniform traffic signals throughout 
the state by specifying standards 
of design, installation and opera- 
tion of these traffic control devices. 


At French Lick, Ind., June 2-7... 
SAE Summer Session 


To Study Auto Needs 


NEW YORK. — Realistic survey 


of engineering requirements for 
future development of automotive 
transportation and industrial appli- 
cations of war-developed_ tech- 
niques will feature the program of 
the summer meeting to be held by 
Society of Automotive Engineers 
at French Lick Springs hotel, 
French Lick, Ind., June 2-7. 

SAE General Manager John A. 
C. Warner explained that 20 morn- 
ing, afternoon, and evening ses- 
sions have been scheduled and that 
the Golden Jubilee of the automo- 
bile additionally will be observed. 

The sessions Monday, June 38, 
will be devoted to automotive 
subjects. The program follows: 
9:30 a. m. Transportation and 
Maintenance section “Which 
Drive for the Job,” Prof. A. E. 





WALDES 


The LearTripleServo — 
— designed for appli- 
cation with the Lear | 
Automatic Pilot. 





TRUARC high precision 


of nuts, shoulders, collars and pins: Yet they allow 
lighter, more compact units— make assembly and 
disassembly quicker, easier. TRUARC rings give, 
better, more dependable retention because their 
mathematically precise construction means perfect 
circularity—insures a never-failing grip. There’s a 
Truarc ring for every mechanical product. 


F R E é / See how TRUARC can improve your product—cut 
production and maintenance costs. Write today for Truarc Book- 
let 14B showing industrial applications and design sketches. 





NOW YOUR MACHINES CAN HAVE THE 
DESIGN ECONOMY of retaining rings regard- 
less of load, stress or accuracy involved. Waldes 
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retaining rings do the job 


U. S. PAT. RE. 48,144 
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SERVO ACTUATORS 


Cross-section showing 2 of 24 
external and internal types of 
Truarc rings used on each unit. 


TRUARC nerarnine ences 


WALDES KOHINOOR INC., LONG ISLAND CITY 1,N. ¥. 


CANADIAN REPRESENTATIVE: PRENCO PROGRESS AND ENGINEERING CORPORATION, KTD., 72-74 STAFFORD STREET, TORONTO 


DESIGNED FOR THE 
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Neyhart, Pennsylvania State Col- 
lege. 



























Passenger Car section. “Poten. -. 
tialities of the New Fuels in the Of 
Design of Passenger Car Engines,” ter 
Earl Bartholomew, Ethyl Corp; ree 
“An Independent Four-Wheel Sug. . ti 
pension with Rubber Torsiog a 
Springs,” A. S. Krotz, R. C. Austin ow 
— L. C. Lindblom, B. F. Goodrich vehic 

The Truck and Bus section will “ 
meet at 2 p. m. to discuss “Truck wt | 
Design from the Operators’ View. raion 
point.” Intercity service in variow ™ A 
sections of the nation will bh is 5 
analyzed. Chry 

“Eastern States,” Ted V. Rodgerg ache 
American Trucking Assns., IncejM ontir 
“Central States,” H. F. Chaddicki paiti 
American Transportation Cojm oy 1 
“Western States,” J. L. S. Snes lan’ 
jr., Consolidated Freightways, Inc; on 
“Local Trucking Service,” W. D, erate 
Bixby, H. H. Earl and R. M. Warm cpr 
er, United Parcel Service of New “corp 
York, Inc. many 

Topics at the Passenger Car sec long 
tion at 8:30 in the evening will t predic 
“The Performance of Europeanil cars , 
Economy Cars,” Laurence Pomeroy, guctic 
Temple Press, Ltd.; “Minimizir throu; 
Horse Power Requirements of MoM Cro; 
tor Vehicles,” John Andreau andMits ne 
Alex Taub, Matam Corp. week 

On June 4 the Truck and Bus# of 
section will hear two addresses produ 
on bus design from the opera- § mated 
tor’s viewpoint: “Intercity Serv- § count: 
ice,” T. L. James, Burlington Bio 21 
Transportation Co. and “City Bfor G 
Service,” A. F. McDougald, Capi- § strike, 
tal Transit Co. to shu 


The Truck, Bus and Passenger 
Car sections will hear reports on 
German automotive developments 
at 8:30 p. m. After an introduction 
by O. D. Treiber, Hercules Motor 
Corp., the following will speak: 
“Small Engines,” Stephen DuPont, 
Indian Motorcycle Co.; “Air-Cooled 
Engines,” A. M. Madle, Briggs & 
Stratton, Corp.; “Gasoline Engines,” 
A. W. Pope jr., Waukesha Motor 
Co.; “Diesel Engines,” R. C. Math- 
ewson, American Bosch (Co; 
“Clutches and Transmissions,” E 
F. Norelius, Allis Chalmers Co} 
“Chassis,” A. M. Wolf, consultiz 
engineer. 

A ceremony commemorating 
Golden Jubilee of the Automotive 
Industry will be held at 8:15 p.m 
June 5. This will be followed by @ 
meeting of the Body section. R. EB 
Bingman, designer, will speak a 
“Design: Accidentally or on Pur 
pose.” 

“Plans for the summer meeting, 
said Warner, “contemplate bring 
ing to French Lick some of thé 
eldest American motor vehicles at 
some of the newest military devek 
opments in rocket and jet propuk 
sion. 

“The seeming incongruity ent 
phasizes the progress and 
broadened thinking which charac 
terize automotive engineering, now 
applied alike and internationally @ 
vehicles of land and air, whateve 
their powerplants.” 

The meeting opens with a ba 
quet at which Dr. Stephen J. 
of Sperry Gyroscope Co., Lake Sue 
cess, L. L, N. Y., will present 
illustrated lecture on “Strateg 
Bombing of Germany.” 


Alabama Jobbers © 


Name Parker 


MONTGOMERY, Ala—J. © 
Parker, of Mobile, was electe 
president of the Alabama Autome 
tive Wholesalers Assn. at their al 
nual convention. He succeeds W. E 
Henderson, of Birmingham. 

Louis Milklic, of Birminghat 
was named vice-president, and V 
R. Sims, Montgomery, was reele¢ 
ed executive secretary. The mee 
ing attracted 250 delegates fro 

























throughout the state. Ne 
Patterson Robbed =| = 
JONESBORO, Ark. — Patterséll $1 
Motor Co. was burglarized. Appro® . 
imately $150 was taken from a salt wi 


and $20 from a cash register. Abé 
$500 in checks were not molest 
but papers and other items in # 
office were ransacked, according @ 
the management. # 
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Car Output Totals 50,613... 


Production Hits 64,647, 
50 Percent of ’41 Rate 


(Continued from Page 1) 


and truck production totaled 
705,143 units. 

Of last week’s total, it is esti- 
mated that passenger car output 
totaled 50,613 units and truck pro- 
duction 14,034. In addition to U. S. 
production, it is estimated that 
Canadian makers turned out 3,264 
vehicles last week, compared to 
3,181 in the previous week. 

Combined U. S. and Canada out- 
put last week therefore hit an 
estimated 67,911 units. 

A drastic slump in production 
is slated for this week, with 
Chrysler Corp. assembly lines 
scheduled to be down for the 
entire week and Ford Motor 
halting output at its Rouge plant 
on Wednesday. Ford’s assembly 
plants in Long Beach and Rich- 
mond, Calif., are expected to op- 
erate through May 17. 

Chrysler spokesmen said_ the 

“corporation intends to keep as 
many of its employes working as 
long as possible,” but made no 
prediction as to when output of 
cars could be resumed. Truck pro- 
duction at Chrysler will continue 
through this week. 

Crosley Motors rolled the first of 
its new models off the line last 
week, hitting an estimated 28 units. 

Of the 64,647 cars and trucks 
produced last week, it is esti- 
mated that General Motors ac- 
counted for 22,681 units compared 
to 21,614 in the previous week 
for GM since the settling of its 
strike, but the corporation expects 
to shut down again within 10 days. 

Buick provided an estimated 2,335 
units of the GM total last week, 
compared to 2,556 in the previous 
week and 8,738 in the same week in 
41. Cadillac totaled an estimated 
697 last week, 690 in the previous 
week and 1,598 in the same week 
in '41. 

Chevrolet tallied an estimated 


$14,823 cars and trucks last week, 


13,894 in the previous week and 
31,557 in the similar week in ’41. 
Oldsmobile, 2,150 last week, 1,875 
in the previous week and 6,001 in 
the same week in 41. Pontiac hit 
an estimated 2,676 last week, 2,599 
in the previous week and 7,848 in 
the same week in ’41. 

Chrysler Corp. totaled an esti- 
mated 17,688 cars and trucks last 
week compared to 15,571 in the 
previous week and 29,359 in the 
same week in ’41. De Soto hit an 
estimated 1,596 last week, 1,593 
in the previous week and 2,606 in 
the comparable week in °41. 

At Dodge, car and truck output 
last week registered an estimated 
8,345 compared to 8,273 in the pre- 
vious week and 9,024 in the similar 
week in ’41. Plymouth produced 
an estimated 6,236 units last week, 
4159 in the previous week and 13,- 
736 in the same week in ’41. Chrys- 
ler division totaled an estimated 
1506 last week, 1,546 in the pre- 
vious week and 3,993 in the same 
week in ’41. 

For Ford Motor, an estimated 
14,721 last week, 14,300 in the pre- 
vious week and 31,100 in the same 
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Nowhere else can you buy 
725,000 class circulation at 
the mass page rate of only 
$1400! It's a “natural.” 
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week in ’41. Mercury contributed 
an estimated 1,612 last week, 1,771 
in the previous week and 3,800 in 
the same week in ’41. 

Of the Ford Motor total, Ford 
car and truck output accounted for 
an estimated 13,209 units last week, 
12,529 in the previous week and 26,- 
800 in the same week in ’41. Lin- 
coln was closed for the entire week. 

Nash last week totaled an esti- 
mated 2,550 units compared to 2,- 
575 in the previous week and 2,227 
in the same week in ’41. 

Getting into production of its 
41 models, Studebaker turned 
out an estimated 1,026 cars and 
trucks last week, 810 trucks in 
the previous week and 3,063 units 
in the same week in ’41. 

Hudson stepped up output last 
week to hit an estimated 1,992 
compared to 894 in the previous 
week and 2,183 in the same week 
in ’41. 

Packard totaled an estimated 1,- 





NASH 10 POINT SELECT DEALER PROGRAM is presented by ©. L. Alexander, 
zone manager, to Atlanta Zone organization of district managers from six southeastern 
states, service personnel and office employes. It is designed to assist and award dealers 
for qualifying with approved sales and service facilities. The parts depot employes were 
also honored for their all-time record of parts and accessory sales last month. 


106 last week, 918 in the previous 
week and 1,432 in the comparable 
week in 41. 

Output at Willys last week reg- 
istered an estimated 1,656 compared 
to 921 in the previous week and 
873 in the comparable week in ’41. 

Miscellaneous truck manufactur- 
ers turned out an estimated 1,204 
units last week, compared to 2,476 
in the previous week and 7,923 in 
the comparable week in ’41. 


Chevrolet Engine Plant 


Starts Ahead of Schedule 
BUFFALO.—tTurning out the 
first postwar automobile engines 
“some two months ahead of antici- 
pation,” the Chevrolet motor plant 
here hopes to reach full production 


by early fall, Alfred G. Gulliver, 
general manager, announced. 


The Chevrolet Axle & Gear plant 
here also has produced its first rear 
axles, Earl W. Pugh, plant man- 
ager, disclosed. 

While Chevrolet plans a “regular 
climb in daily production” to a new 
alltime peak, Gulliver warned that 
his plant is “facing a slowup un- 
less the coal strike ends very soon.” 


Akers Chartered 


Akers Sales Co., Gastonia, N. C., 
has been chartered with authorized 
capital of $100,000 to buy and sell 
automobiles, tires and trucks. Prin- 
cipals are W. W. Akers jr., John M 
Akers and L. B. Hollowoell, all oi 
Gastonia. 


McQuay-Norris 
Adds to Electric 
Line Facilities 


ST. LOUIS.—McQuay-Norris Mfg. 
Co. last week purchased the build- 
ings and equipment of L. M. Per- 
sons Corp. and Southern Electron- 
ics Co., both of St. Louis, according 
to A. G. Drefs, president of Mc- 
Quay-Norris. 


These companies manufacture 
electric controls and other elec- 
trical devices, and henceforth will 
be known as the Electric Products 
division of the parent company. L. 
M. Persons and other personnel 
will remain with the division. 


During the war McQuay-Norris 
was a large producer of the VT 
proximity fuse which incorporated 
advanced principles of electronics. 
Experience thus gained prompted 
the entry of McQuay-Norris into 
the postwar electronic and electric 
products field, Drefs said. Plans 
for the expansion of the new divi- 
sion are being made. 


“‘We want you to know that Automo- 
tive News is the most read and quoted 
paper in our establishment.”’ George 
Soule, Butler Nash Co., Butler, Pa. 





f Reasons Why 118 the ALL PURPOSE RING 


The Ramco All-Purpose Piston Ring is the Culmination 
of twenty-five years of engineering pioneering and achieve- 
ment! You may use it with confidence and equal success 
in any job...re-bore or re-ring. Tens of thousands of 


Wo Other Ring like 10 Up ! 





mechanics are doing just this... have been doing it for 
many years! Ramsey Corporation, 3900 Forest Park 
Blvd., St. Louis, Mo. Factories at St. Louis; Fruitport, 


Michigan; Toronto, Canada. 
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Copyright 1946 by Rameey Corporation 
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Dealer Testing 
Emergency Act 


In Canada 


VANCOUVER.—Court action was 
launched here last week by Camp- 
bell Motors Ltd. against 10 mem- 
bers of the Wartime Prices and 
Trade Board in connection with 
the board’s cancellation of the 
firm’s license to engage in the used- 
car business. 

While the board still held three 
cars, seized when it cancelled the 
firm’s license, Campbell Motors was 
seeking an injunction restraining 
the board from any further seizures 
until triak of its suit against the 
board. ; 

Writs, already served on the 
board members involved, seek a 
declaration that the National 
Emergency act and orders passed 
under it are invalid now. Also 
sought was an injunction to re- 
strain the board officials from in- 
terfering with Campbell Motors fu- 
ture activities. 

The order cancelling the firm’s 
licence was issued under pro- 
visions of the National Emergency 
act. Board officials involved include 
nine in Ottawa and one in Van- 
couver. 





Close Leaves Estate 


Worth Over $150,000 


TOLEDO.—George W. Close jr., 
Toledo’s oldest Pontiac dealer, who 
died recently, left an estate valued 
at $150,319, according to an inven- 
tory filed in Probate court Thurs- 


day. 


Included in the estate was an in- 


terest 


Engineering 


“SMOOTH RIDING” 





HERE ARE THE NEW directors and officers of the Motor Car Dealers Assn. of 
Greater Kansas City: Seated (left to right) Harry F. Rice, secretary-treasurer; E. N. 
McClure, president; Keith V. Ware, vice-president, and Ralph Knight, retiring president. 
Standing are Kenneth V. Bostian, John Cunningham, Ralph Perry, R. 8S. Armacost and 
Kenneth Spry, manager of the association. John Smith, who is the ninth director, was 
not present at this meeting. 


valued at $56,000, and an interest 
in the Navarre hotel at $33,333. Ac- 
counts receivable totaled $42,917 
and securities, $17,716. 


Wood Auto to Build 


Herbert W. Wood, manager, 
Wood Auto Co., Hampton, Ia., an- 
nounced last week that the dealer- 
ship has purchased property for 


in Close Motor Sales Co.|the erection of a new building. 





DETROIT. — Secretary of Com- 
merce Henry A. Wallace admitted 
in a talk here last week that busi- 
ness had been hurt by the OPA. 


“But,” he stated, “a few must be 
hurt when a larger interest mani- 
fests itself.” 


Accusing the National Assn. of 
Manufacturers of “admittedly 
spending $400,000 in its nefarious 
fight against OPA,” Wallace spoke 
before a meeting of some 3,000 peo- 
ple sponsored by the Michigan 
Citizens Committee, an alleged in- 
dependent voters organization. 


Wallace sees in President Tru- 
man an unswerving champion of 
the New Deal. Alluding to forth- 
coming elections, Wallace said that 
at present Truman did not have 
“proper tools to work with.” 

He described Truman’s 
message to Congress “as fine a 
program as ever advocated by 
Franklin D. Roosevelt.” However, 
he added, with the exception of the 
Full Employment Bill, Truman had 
been “knifed” in every effort. 


recent 


WITH MONROES 
ELPS SALESMEN CLOSE DEALS 


Smooth riding makes sales...and no single feature in 
the design of your car so quickly gives the prospect 
assurance of smooth riding as Monroe Shock Absorbers. 
Monroes have set the standard in this field for 30 years. 





Now, with war-time advances in design and construc- 
tion the new Monroe Direct-Double-Action Hydraulic 
Shock Absorbers are more than ever an important 
feature in the engineering basis of a strong sales story. 


With tripled manufacturing facilities, Monroe offers 
an assured source of supply in a wide range of sizes and 
capacities. Write or wire today for consultation and 
collaboration with Monroe engineers whose specialized 
experience is immediately at your service. 


MONROE 


New Direct-Double-Action 


Hydraulic Shock Absorbers 


MONROE AUTO EQUIPMENT CO....MONROE, MICH. 





True Confession 


Admission That OPA Hurt Business 
Made by Wallace in Detroit 


| Wallace then took time to inse i 


| cratic congressmen, all running fe 
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a boost for Michigan’s six De 







reelection. 

Seeming to touch on a previo 
speaker’s description of the 
tion’s press (“prejudiced press an 
prostitutes employed by it”), Wak 
lace charged that he had bee; 
“misquoted” on occasions when “ 
didn’t know the press was present,” 

Wallace’s statement last fall t 
the effect that the automobile ins 
dustry could grant a total of 2 
percent in wage increases without 
increasing prices was repudiated by” 
him 4% months later. : 

Commenting on foreign policy, 
Wallace reiterated advocation of a 
British loan and while further ad 
vocating a strong United Nationg 
Organization, declared “no cliqueg 
can be tolerated within UNO.” 

Wallace charged Great Britair 
with “practicing a liberal policy at 
home while pursuing an imperial- 
istic policy abroad.” He warned 
against “a peace dictated by na 
tions with international axes 


grind.” a bi 
Ford 


(Continued from Page 1) 
manufacturers is the Ford re- 
quest to be able to offer dealers © 
“a plan of financing which it” 
considers more satisfactory from 
the point of selling the company’s 
own products.” 

The Ford motion is filed at this 
time because the government has 
asked for a periodical renewal to @ PROP! 
become effective Jan. 1, 1947, for the 1 
that year. The motion points out 
that the decree lapses automat- a i 

re 





































ically if rival producers are not 
similarly restricted. 

In the original test case, General § J] 
Motors was fined $5,000 as were 
three affiliates, GM Sales Corp., 
GM Acceptance Corp., and GM Ac- 
ceptance Corp. of Indiana. 


the mo 

In recent months, General Mo- fapbout 1 
tors has been acquitted in individ- }traffic | 
ual cases brought by three dealers 8. Th 
who alleged GM had resorted to §duct tr 
tactics similar to those charged by 4, Th 
the government in the original @continv 
federal case. progra! 
Refraining from such action duce n 
because of the war, Ford says ance o! 
that the restrictions are unfair ulation 
“until imposed in substantially §deterre 
identical terms” on General Mo- 5. Th: 





tors and its affiliates. 

In June, 1938, indictments were Stre 
returned against 86 auto and fi- 
nance company officials including — OPM 
Walter Chrysler, Edsel Ford and 
Alfred P. Sloan jr. The evidence 
was said to be largely the same as Car 
that given in a Wisconsin federal CHIC 
court. sasvice 

The judge dismissed the jury in §jj, int 
that case when he learned that 
efforts were being made to use the 
threat of court action to coerce | 
industry leaders into signing de- 
crees of consent to refrain from 
alleged illegal practices. 

The case was said at the time’ 
to be the biggest anti-monopoly 
charge since that against the] 
Standard Oil Co. Charges were 
made that independent finance! 
companies inspired the charges te 
better their position. ¥ 

The consent decrees were filed in™ 
November and the government sub- 
sequently asked dismissal of the 
criminal indictments. 


Packard Loses 
$247,449 During 


First Quarter 


DETROIT. —Inability of Pack-— 
ard’s final assembly line: to operate § 
more than nine days during the’ 
first three months of 1946, due to” 
parts shortages caused by strikes” 
in suppliers’ plants, contributed 
largely to a net loss for the first 
quarter of $247,449, according to) 
George T. Christopher, president’ 
and general manager. 4 

“No dividend action has been 
taken to date nor is any currently 
contemplated,” Christopher stated. 

Net loss before tax credit for the 
three months ending March 31 
totaled $3,465,449, he said. 



































SERVICE SECTION 






ord Plugs Parts... 


AUTOMOTIVE NEWS, MAY 13, 1946 ‘ 


































































































































A MODEL FORD dealer parts department setup was used in preparing instructors 
or the Ford Motor Co.’s nationwide parts managers training program. 























































































PROPER STORAGE of parts in bins was demonstrated with a model parts setup dur- 
the preparation of instructors for the Ford Motor Co.’s training program. 





‘Safety Conference Adopts 


(Continued from Page 1) 


techniques for the elimination or 
diminution of physical hazards and 
for the safe, efficient control of 
traffic movements be fully utilized 
by all appropriate agencies con- 
cerned with highway transporta- 
tion. 

6. That states adopt sound poli- 
cies and procedures in the field of 
motor-vehicle administration, with 
special attention to driver licensing, 
vehicle inspection and other regu- 
latory measures affecting highway 
safety. g 

i. That aggressive, continuing ef- 
forts be made through the media 
of public information, by all public 
officials concerned, and by every in- 
terested organization, to dissemi- 
nate the facts concerning highway 


{Program to Cut Toll 
~ (rogram to Cul to 
p., 
\c- 
the model traffic ordinance to bring , 
fo- about uniformity in state and local 
id- #traffic laws and regulations. 
ers 8. That schools at all levels con- 
to duct traffic safety programs. 
by 4, That states and cities conduct 
nal : continuing traffic law-enforcement 
programs of the type that will in- 
m gduce maximum voluntary observ- 
ys ance of driver and pedestrian reg- 
ir ulations by creating an adequate 
ly deterrence to violations. 
0- 5. That engineering principles and 
re : 
« §Stress Service, 
ng 
a $0’Malley Urges 
ice 
as Car Dealers 
ri 






CHICAGO. — Only by accenting 
service as never before in the pub- 
lic interest can dealers prevent 
complete break- 
down in motor 
transportation, J. 
A. O’Malley, as- 
sistant general 
sales manager of 
Chrysler Sales 
Corp., said here 
last week. O’Mal- 
ley was host at a 
press luncheon 
and the unveiling 
of two Chrysler 
town and country 
car models. 

“It is not enough for dealers to 
be content from a service stand- 
point because they keep their shops 
in full operation,” O’Malley de- 
@clared. “They must take on more 

Mechanics and institute more in- 
tensive drives for service volume. 
Passenger cars have been going 
out of service this year at a rate 
well in excess of replacements by 
-k- Bnew cars. Furthermore, the outlook 
ate | is that it will require five or six 
he Byears of full production before cus- 
omers can walk in and get imme- 
diate delivery of a new automobile.” 


Yall’s Collapse Delays 
Building for Cruise 

@ TAZEWELL, Va. — Construction 
of the new building for Cruise Mo- 
or Co. will be delayed several 
eeks by the collapse of a 100-foot 
#ront wall. The dealership had ex- 
pected to leave its Masonic Build- 
ng space for the new quarters 
Pout July 1, ~~ 


J. A. O'Malley 
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safety. 

8 That three committees of in- 
dependent and equal status be 
formed for the purpose of coordi- 
nating a highway traffic safety pro- 
gram on a nationwide basis. These 
committees will be a coordinating 
committee for federal departments, 
a national committee of state offi- 
cials and a national committee of 
non-official organizations. 

While federal officials have re- 
peatedly denied intention to im- 
pose federal traffic regulation, 
President Truman gave a strong 
indication last week that the U. S. 
will step in if necessary to meet 
the challenge of rising traffic tolls. 

Truman himself told the 2,000 
delegates attending the President’s 
Highway Safety conference that “it 
is not intended that the federal 
government shall encroach upon 
the rights and responsibilities of 
the states. 

However, he added: 

“At the same time, we cannot 
expect the Congress and the fed- 
eral government to stand idly by 
if the toll of disaster continues 
to go unchecked.” 

Several auto industry repre- 
sentatives agreed in conversation 
with this correspondent, that ris- 
ing traffic tolls unquestionably 
will affect the motor car trade 
unfavorably. Thus, there is an 
important business side as well 
as a humanitarian side to the 
conference. : 

At the outset of the conference, 
which opened last Wednesday, 
President Truman came in person 
to fire a blast at states which, he 
said, “take no steps to prevent you 


or me from being killed by some” 


moron” behind the wheel of an 
automobile. 

“Something must be done,” the 
President said, “to keep so many 
people from being killed and in- 
jured. The nation cannot stand 
and will not tolerate this tragic 
waste of human resources.” 

Departing from his prepared 
address, the President used blunt 
language in appealing for uniform- 
ity of state motor regulations and 
criticizing revenue - seeking states, 
including his own, which issue 
driver’s licenses without proper ex- 
amination. 

Other noted speakers before the 
conference were Supreme Court 
Justice William Douglas and Con- 
gresswoman Clare Boothe Luce. 

Automobile clubs throughout the 
nation will launch an integrated, 
intensive safety program designed 
to effectuate the conclusions and 
recommendations worked out at 
the conference. 

Under the slogan “Take It Easy,” 
AAA clubs are joining in an effort 
to enlist the 1,500,000 members and 
all who walk or drive under the 
banner of safety. 

Announcement of the program 
was made by H. J. Brunnier, pres- 
ident of AAA, who was an active 
participant in the conference, and 
Lou E. Holland, chairman of AAA’s 


traffic safety committee, who super- 
vised the preparatory work for the 
new AAA safety campaign. 

Five states and 12 cities were 
honored for outstanding safety ac- 
tivities in ceremonies featuring the 
second day of the conference. 

The awards were made in con- 
nection with the fourteenth annual 
national traffic safety contest spon- 
sored by the National Safety Coun- 
cil and the seventh annual pedes- 
trian protection contest sponsored 
by the AAA. 

Grand award winner of the Na- 
tional Safety Council’s contest was 
Iowa, with other first place prizes 
going to Connecticut, Texas and 
Utah. Kansas took top honors in 
the AAA’s pedestrian protection 
contest. 

Among cities, Detroit was the 
winner of the AAA’s grand award, 
with other top honors going to 
Wichita, Kan.; Berkeley, Calif.; 
Wauwatosa, Wis.; University Park, 
Tex., and Little Falls, Minn. Wich- 
ita won the Safety Council’s grand 
award for cities, with other first 
prizes going to Buffalo, N. Y.; Oak- 
land, Calif.; Evanston, Ill.; Lynch- 
burg, Va.; Stillwater, Okla., and 
Oak Ridge, Tenn.—site of atom 
bomb manufacture. 

Truman recalled his fight to push 
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through Congress a system of min- 
imum state license requirements 
for the whole nation. It met success 
in the Senate twice, only to be re- 
jected twice by the House. 

Truman asserted that the need 
for action is urgent. 


“Since restrictions on highway 
travel were lifted at the end of 
the war,” he said, “traffic acci- 
dents have been increasing stead- 
ily. 

“With the 1946 automobile tour- 
ing season still ahead, the toll of 
death and injury already has 
reached prewar proportions.” 

All 48 states and the District of 
Columbia were represented at the 
conference by strong delegations, 
headed in many cases by the gov- 
ernors, and including legislators, 
state and local officials concerned 
with highway safety. 


Maj. Gen. Philip B. Fleming, ad- 
ministrator of the Federal Works 
Agency and general chairman of 
the conference, pointed out that the 
theme of the conference was that 
no single conference can effect per- 
manent reductions in traffic deaths. 


Only continuing activity in 
every community, backed by an 
aroused public support, can 
achieve lasting results, he said. 








LS 


a /T) 


MOTOR OIL 









Still 100% Pennsylvania — Now 
Better-than-ever . . . thas the new, IMPROVED 


S © ram oF prorectio” Z 


" VEEDOL 
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100% Pennsylvania 
At Its Finest 
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Veedol Motor Oil. . 
Veedol has always 


been refined from 


world-famous Bradford, Pennsylvania, 
crude. Today, petroleum science has 
improved on nature’s petroleum 
masterpiece. Now this famous oil (1) 


checks formation of 


corrosive acids, (2) 


minimizes bearing corrosion, and (3) 
keeps motors cleaner by reducing varnish 
formation and sludge deposit. 


Help your customers to enjoy cleaner, 
smoother - running, better - protected mo- 


tors. 


Get your share of the profits in 


Improved Veedol Motor Oil . . . perfec- 
tion for new cars—protection for old cars. 


TIDE WATER ASSOCIATED OIL CO. 


New York — Tulsa — San Francisco 


Detroit — Chicago — Indianapolis — Atlanta 


Minneapolis —Kansas City 


TIDE WATER 


w= ASSOCIATED 


OlL COMPANY 


World’s Largest Refiners of Pennsylvania Oil 











Buffalo Blues 


Allen Tries to Comfort 


Sad Prospects 


BUFFALO.— The ABCs of the 
new car situation in Buffalo are 
HHP: “Hang on to your car, Have 
your car serviced and Please have 
patience,” according to an adver- 
tisement by Don Allen’s (Chevro- 
let) in newspapers here. 


The caption reads: “New Cars? 
No, we’re sorry, too.” Acknowledg- 
ing that new cars are en transit 
through Buffalo and that publicity 
about new models and 1946 prices 
prompts the question, “How about 
my new car, can I get it now?” 
the dealership points out some of 
the factors that mean a lot of peo- 
ple won’t get new cars. The close 
stresses the importance of service 
and Allen’s facilities for offering it. 


T. Goode, advertising manager, 
states that the ad has resulted “in 
a favorable reaction and lessening 
of pressure for deliveries. Just a 
lessening, however. Customers 
wanting delivery will be a constant 
headache all year, we believe.” 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside backcover) 
will solve your problem. 


AUTOMOTIVE NEWS, MAY 13, 1946 


FOR THE FIRST TIME the Navy is making known many of the carefully guarded 
secrets of wartime fire power and plane strength. More than 200 newsmen and scien- 
tists were guests at a display of naval power at the Patuxent Naval Air Station in 
Maryland. Shown above at the field are, left to right, D. A. Kimball, vice-president of 
General Tire & Rubber Co.; Karl Arnstein, vice-president Goodyear Aircraft Corp. ; 


William O’Nell, president of General Tire; Edwin A. 


Mervin Browne, of Buffalo News. 


Ohio to Enforce 


Dealer Law 


CINCINNATI.—Climaxing a long 
campaign by the Cincinnati Auto 
Dealers Assn., the Ohio Bureau of 
Motor Vehicles announced it would 
place two full time inspectors in 
the field to enforce the provisions 
of the Dealers and Salesmen’s Law. 


Beginning May 15, the two in- 


spectors will devote their entire 


WHICH TIRE LOOKS LARGER? 


THE OLD WAY 


“..NOT ONLY BIGGER—BUT BETTER LOOKING!” 


THE LYON WAY 


square feet to the dealership. 


Lahey, Knight Newspapers; and 


time to investigating and ironing 
out complaints. It is planned to in- 
crease the number of inspectors 
from two to four later so that the 
entire state will be adequately cov- 
ered. In the meantime dealer quali- 
fications are being clarified and a 
program of enforcement is being 
prepared. 


Ransom Expands 


Robert J. Ransom (Chrysler), 
Flushing, Mich., has added 1,700 


One reason Lyon Whitewalls sell so fast and easy is the grand improve- 
ment they make in any car's appearance. Anybody with half an eye can 
see the difference they make—larger looking and better looking tires 


and wheels! You can't have a better selling tool than pride-of-ownership 
like this! And people not only like 'em but the price is right—a combina- 
tion you can’t beat from a profit standpoint. Lyon Whitewalls are here to 


stay. So make them a solid part of your accessory line. Ask your tire 


supplier for details. 


SERVICE SECTIO 


Sees Gas Turbine Age 


Christopher Says ‘Dream Cars’ with Light Engi 
Are ‘Entirely Possible’ by 1960 


(Continued from Page 1) 


ly to the development and produc- 
tion of jet aircraft engines. 

“History of the _ industry,” 
Christopher pointed out, “shows 
changes in automobiles are evolu- 
tionary, not revolutionary. I be- 
lieve this will continue to be true. 
The dream cars, pictured by 
some highly-imaginative artists, 
will not appear overnight. But 
many of the changes they visu- 
alize are bound to come over a 
period of years. Next year, for 
example, most of the companies 
will make more changes than in 
any previous year.” 

The evolution in Packard auto- 
mobiles, starting with Model A 
built in 1899, will be shown graph- 
ically in the jubilee’s Motor City 
Cavalcade here June 1, Christopher 
said. 

One future trend, he predicted, 
will provide greater visibility for 
drivers. 

“The first cars ever built put the 


drivers right up front,” he remind- 


a 


ed. “As the years went by, f 
drivers were inched further towa 
the rear, gradually decreasing 
bility. In the next several years, 
believe we'll return to origif 
ideas about visibility.” 

Christopher said he doubted th 
small cars, such as those in En 
land and Europe, ever would } 
come popular in America. 

Christopher declared fede 
state, county and city offic 
should become alert to the sta 
gering problems which will be ¢ 
ated by great numbers of ne 
automobiles. B 

“Our road and street systems Hse 
have long been antiquated,” 

asserted. “Our parking facilitie 
in most areas are woefully in- 
adequate. If we don’t watch ov 
we'll become embroiled in the 
biggest traffic jams in history,® 
and traffic fatalities will dw 
all-time combat tolls.” 
Christopher said that, in additi 

to Model A, Packard will featw 
in the Golden Jubilee parade sey 
eral trend-setting models, includii 
those of 1901, 1902, 1910 and 
Sharp contrast will be provided 
new 1946 Clippers. 

Model A, actually the first Ps 
ard ever built, was born of a ch 
lenge at Warren, O. After expe 
menting with a horseless ca 
built by Alexander Winton, Jam 
Ward Packard made a trip 
Cleveland and suggested to Wint 
that several changes be made. 

“If you’re so smart, why de 
you build one yourself,” sho 
tempered Winton said. 

That’s what Packard did. Me 
A, a one-seater of the buggy 
has automatic spark advance 
a single cylinder of 12 hp, with 
chain drive to the rear wheels. | 

The 1901 model is the car wh 
started Packard’s slogan, “Ask 
Man Who Owns One.” It was f 
first to have a steering wheel, | 
stead of the old-fashioned tiller. 
was the last buggy-type mode 
The arrest of a man who drove 
this car 40 miles an hour was af 
international news-item. 

The 1902 model is “Old Pacific,” 
the first car of any make to go 
coast to coast under its own powét’ 
The late E. T. (Tom) Fetch, Pack 
ard foreman and test engineer, 
made the trip in 1903 from San 
Francisco to New York city i 
53 days — at top speed of 20 mile 
an hour — after 30 other drive 
had failed. “Old Pacific” is a perm 
anent part of the automotive dif 
play at Edison institute near D 
troit. 

Rapid development of the auto- 
motive industry in , 
decade or so will be shown in 
the 1910 model, a four-cylinder 
pioneer of the small quality auto- 
mobile. : 

The 1915 model is the first 
cylinder car made in America, @ 
Twin-Six and a route maker fe 
the Lincoln highway. 4 

After the parade, Christoph 
said, these oldies — along with tht 
latest Packard — will be on displ 
in the Antique Automotive expo 
tion at Detroit’s Conventional hall 
June 3-9. 


high 
income, 
high 
standard 
of living, 
high 
readership 


Plus 725,000 class circulation—at } 
than $2 per thousand! It’s a “n 
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SERVICE SECTION 
Obituaries 


Pp. E. Chamberlain: 
Dies in Maryland 
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automobile dealer, died here last 
week. 

In 1916 Bauer organized Bauer 
Auto Sales Co. for years the 
largest Ford dealer in the district. 
Later he withdrew from that firm 
and organized his own Lou Bauer 


MILLERSVILLE, Md.— P. E./Co 


Chamberlain, veteran leader in the 
automotive industry, died at his 


home here May 1. 


Chamberlain, known throughout 


aa the industry as “Perc,” has since 


oO 


1986 been associated with the 


BAmerican Hammered division of 


Koppers Co., Inc. During the war 
rs he was particularly con- 


al Tenet with the company’s public 


relations activities. 


Chamberlain served many years 
ago as manager of NADA, as sales 


mmanager of the old Peerless Motor 


Car Co., as manager of the Greater 
Market Development of the Motor 
and Equipment Assn. He also 
rved in sales-executive positions 
or the old Marmon and Gardner 


automobile companies. 
+ 
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‘Bauer, Veteran Dealer, 


Dies in Cincinnati 
CINCINNATI. — Hospital- 


Bized since his return from a Flor- 


vacation, Lou Bauer, 65, veteran 


ACTORY- DESIGNED 
STEMS and FORMS 


Accounting, Sales, Parts 
and Service Departments 


by the experience of thou- 

is of users. Know where and 
your operation stands on pro- 
or loss: Learn how you too can 
ablish clear-cut records and re- 
ts. Strengthen your procedure 
the proper accounting of 
funds, Have all the facts neces- 
for intelligent, profitable 


s 
William F. Merritt 
CLEVELAND. — William Ford Merritt, 
48, assistant treasurer of White Motor, 
died of a heart attack while on his way 
to work last week. Mr. Merritt was born 
at Norwalk, O., in 1897 and attended the 
public schools of that city. He graduated 
from Yale University following interrup- 
tion of his studies as a result of World 
War 1. He joined White as a clerk in 
May, 1922. 
. s . 
Anthony Sudekum 
NASHVILLE. — Anthony Sudekum, 66, 
prominent for more than 40 years in Nash- 
ville and southern business circles, died 
after a heart attack. He started the Hippo- 
drome Motor Co., oldest Ford dealership in 
the city, which he still owned at time of 
his death. 
s s om 
Frederick P. Fariss 
BIRMINGHAM, Ala.—Frederick P. Far- 
iss, 60, owner of Fariss-Armstrong Motor 
Co. here, died at a local hospital May 7. 
In recent years he operated automobile 
firms in Mobile, Jacksonville and Tampa, 
Fla. 
o ° 


e 
Artemas Ward jr. 

NEW YORK.—Artemas Ward jr., 69, 
died here last week. An attorney, he was 
president of King Motor Car Co., Detroit, 
from 1916 until 1920. 


TYPICAL BENDIX hydraulic throttle control installation for rear-engine vehicle. At 
the left, the slave cylinder, J throttle return spring, O—lever connecting slave cylinder 
to carburetor control rod, Q and hydraulic line to master cylinder, L—lever and adjust- 
able link M connects accelerator pedal to master cylinder, N--pedal return spring. The 
clutch control is similar, with adjustments provided to compensate for clutch facing 


wear. The valves in the master cylinders automatically compensate for expansion and 
contraction of fluid in both hydraulic control systems. 


Bendix Eyes Future 


SOUTH BEND. — Considerable 
speculation has been aroused 
among automotive engineers, writ- 
ers, and the public as to whether 
or not future cars will have bodies 
of tear drop design, front wheel 
drives, automatic transmissions, or 
engines mounted in the rear, ac- 
cording to Bendix Products. 

In production now and with fu- 
ture needs in mind, a safe, sturdy, 
and dependable hydraulic system 


0 OU 


NEED HEADLIGHT CO 


safety. 


For details consult your Weaver Jobber or write us. Also 
request information on complete line of Wheel Alignment Out- 
fits, Hydraulic Floor Jacks, Brake Testers, Twin Post Lifts, 
Wheel Counterbalancers, Air Compressors, Wheel Dolly. 


AN-546 


of operating throttle and clutch on 
vehicles with the engine mounted 
in the rear has been engineered, 
tested, and is now manufactured by 
the firm, officials stated last week. 
At the present, equipment for 
rear engine mounted buses is in 
production, and special considera- 
tion is being given to installations 
for the proposed “Tilt Cab” under 
floor engine truck designs. 
Similar controls for all types of 


MODEL WX-17 Electric 
Eye Tester (left) quick- 
ly shows when headlight 
correction is needed. It 
makes a fast profitable 
measuring candlepower 
job of adjusting aim and 
of headlights. 


¢ ¢¢Weaver headlight testers 
have been approved for Official Inspection. use and will bring 
added profits to the shop aggressively merchandising highway 


| 2 
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vehicles are, of course, entirely 
feasible. As installed and operated, 
the same underlying principles used 
in actuating the Bendix hydraulic 
brakes have been adapted to clutch 
and throttle controls, and with a 
minimum of working parts. 

Generally speaking, a fluid reser- 
voir, a master control cylinder 
mounted beneath the floor boards, 
a slave cylinder and a connecting 
hydraulic line make up the com- 
plete installation. The master 
cylinder is connected to the conven- 
tional accelerator pedal or throttle. 
The slave cylinder is connected 
directly to the throttle lever on the 
carburetor and pressure exerted on 
the foot pedal opens the carburetor 
throttle as in the conventional 
manner. 

The Bendix hydraulic clutch con- 
trol works on the same principle. 
The equipment consists of a fluid 
reservoir, a master cylinder con- 
nected to the clutch pedal, a slave 
cylinder, and a _ connecting hy- 
draulic line. 


Cashman Showroom 


Cashman Auto Co. (Chrysler) 
Brookline, Mass., is completing + 
new showroom. The service quart 
ers have been redecorated and new 
equipment installed. 


an 
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Closing of Big 3 Likely... 








Output Likely to Drop 
Despite Coal Truce 


(Continued from Page 1) 


turn out trucks “as long as pos- 
sible.” 

Ford was the first to feel the 
impact of the six-week-old coal 
strike. On Wednesday night all 
sub-assembly operations were halt- 
ed indefinitely. M. L. Bricker, vice- 
president in charge of production, 
said that the rail tieup had “dis- 
pelled our final hopes of continuing 
production.” 

Other reasons listed by Bricker 
were “dangerously low” coal and 
scrap stockpiles and continuing 
strikes against 42 of the com- 
pany’s key suppliers. The Chicago 
brownout, also caused by the coal 
shortage, affected 40 more supply 
sources, Bricker said. 

A total Ford shutdown will fur- 
lough 110,000 workers, who may 
take their annual vacations 
through the “no work” period. A 
nationwide GM _ stoppage would 
throw 215,000 production employes 
into idleness. 

Lewis Plans Succeeding 

Thus, John L. Lewis was suc- 
ceeding in his carefully-laid plans 
to plunge the nation’s industry into 
a position from which he hopes to 
exact dollars-and-cents tribute for 
his 400,000 striking miners. 

The situation was at the same 
time a challenge and an omen— 
a challenge to an election-consci- 
ous government and an omen to 
such as the auto industry which 
know what to expect if Lewis 
wins his royalty demand. 

President Truman can order 
seizure of the coal mines, but as 
Lewis bellowed during the last coal 
crisis, “You can’t mine coal with 
bayonets.” 


Thus, the test was faced by 
Congress, which mounting public 
opinion was goading into drastic 
action to outlaw such encroach- 
ments as Lewis has made. 

The Senate late last week gave 
indications that if the coal strike 
continues, it will speed passage of 
the Case anti-strike bill with an 
amendment aimed directly at 
Lewis. 

This amendment would provide 
the President with authority to 
seize at any time an idled major 


CANDA QUIZ 


Mr. iA, R. Ballard 
Ballard Motor Company 

Pres. Utah Auto Dealers’ Ass'n 
Salt Lake City, Utah 


Question: As a Nash dealer and distributor of long 
standing and with wide knowledge of the automobile 
problems of the western United States, which uphol- 
stery fabric do you find best? 


Answer by Mr. Ballard: We have a lot of dust 
around here and when driving a car a lot of it is 
bound to get on the upholstery. Canda cloth, with its 
short dense pile, wears extremely well; dust gets little 
chance to grind in. And when canda cloth gets soiled, 
it can be washed with soap and water. 


CANDA CLOTH — STYLISH—CLEANS EASY—WEARS WELL 
Made by Collins & Aikman Corporation, New York 


industry. Anyone who _ resists 
such seizure could stand to lose 
his collective bargaining rights 
and face prosecution in federal 
courts. 

Seek to Ban Royalty 

Further legislation, proposed in 
the House, would prohibit the pay- 
ment of royalty on a firm’s pro- 
duction to a labor union. The lower 
chamber stood ready to send the 
anti-royalty bill to the Senate by a 
whopping 4-1 majority. 

If Congress can overlook the fact 
that this is an election year and 
pass the curbs on unions, it is felt 
that nationwide emergencies sim- 
ilar to the present one can be 
avoided, at least in the future. By 
the time the legislators act, what 
with the approaching OPA and 
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WELL-STOCKED ‘‘feeder lines’’ at the Studebaker plant last week awaited the start 
of volume production on 1947 models. Above is a ‘‘loop’’ in one of the lines where 
bodies enter a paint drying oven. 


American industry last week in 
the midst of the sweeping paraly- 
sis brought on by one union dic- 
tator, John L. Lewis. 
Other labor developments: 
l Steel output dropped to 58.7 per- 
cent of capacity. U. S. Steel said 


draft deadlines, it will probably be}it has only enough coal for 15 


tco late to affect the current situa- 
tion. 

Auto and steel industrialists 
look upon the coal negotiations 
with a apprehensive feeling about 
their own labor future. For 
should the United Mine Workers 
extort royalty payments from the 
operators, the CIO industrial 
unions will have the precedent 
for a like demand. 

And what if Lewis managgs~ to 
win a wage raise higher than the 
18% - cent pattern hitherto ob- 
served? Then, if coal prices are 
boosted proportionately, the whole 
wage-price line may be shattered 
again. 

Walter P. Reuther, UAW - CIO 
president, has repeatedly warned 
that if the price rise is allowed to 
go on, he will demand additional 
compensating pay increases of the 
auto makers. 


Auto Outlook Dark 


After the present supply short- 
ages end, Reuther will be in a more 
favorable position than last year to 
apply his “one-at-a-time” strategy. 
By striking Ford or Chrysler and 
allowing other assemblers to pro- 
duce, the auto union may con- 
ceivably achieve its ends in a 
shorter time than it took in the 
General Motors strike. 


This was the outlook for all 
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more days of operation. 
2 Briggs Mfg. workers voted to 
strike June 3 unless several 
grievances were settled, chief of 
which is the body maker’s increase 
in production standards. A Briggs 
shutdown would affect Chrysler 
and Packard. 
3 The Supreme court heard argu- 
ments in the first test case on 
the issue of veterans’ super-senior- 
ity. Government attorneys backed 
interpretations of the Selective 
Service act giving the former serv- 
iceman priority in rehiring, while 
union lawyers urged the court to 
observe existing contracts. 
4, Westinghouse Electric and the 

United Electrical Workers-CIO 

agreed on a new contract Thurs- 
day, ending the 115-day strike 
which had been the longest since 
the war. (The GM strike lasted 113 
days.) 

The agreement provides a wage 
increase of 18 cents an hour, with 
some variations for piecework 
employes. Maintenance of union 
membership is continued with a 
one-week “escape” period allowed 
each year. 

When union locals ratify the 
agreement, 65,000 production work- 
ers will be able to return to work. 

* + a” 


New Auto-Lite Contract 


Grants 1814-Cent Raise 

TOLEDO.—Nine months of wage 
negotiations between Electric Auto- 
Lite Co. and the UAW-CIO were 
concluded last week, and a one- 
year contract will go into effect 
after the approval by union inter- 
national officers. 

An 18%-cent absolute wage in- 
crease not contingent upon stepped- 
up production is contained in the 
new contract, John Begg, chair- 
man of the union local’s negotiat- 
ing committee reported. 

eee 


Strikebound Ramsey Corp. 


Hints Permanent Closing 

ST. LOUIS.—Ramsey Corp. pis- 
ton ring plant which has been 
strikebound since Apr. 2 because 
of a wage dispute with the Inter- 
national Assn. of Machinists, will 
be closed perhaps permanently, an 
attorney for the company said last 
week. 

The strike was called to bolster 
the union’s demand for a 15-cent 
hourly increase for general produc- 
tion workers and 21 cents for ma- 
chinists and die makers. Following 
the walkout the company: offered 
increases of 7% cents and 14 cents 
the respective classifications 
and sought to make further in- 
creases contingent on the com- 
pany’s obtaining price relief from 
the OPA. 


* * * 


Truckers Pledge Help 


To Ease Rail Crisis 

WASHINGTON.—Ted V. Rodgers, 
president of the American Truck- 
ing Assns., last week issued the 
following statement relative to the 
effect of the rail embargo on truck 
transport: 

“Some confusion appears to exist 
as to whether or not there is an 
embargo on shipments by motor 
truck. There is no such embargo. 

“ODT Director Johnson has re- 
quested the cooperation of the na- 


tion’s trucking industry in the han- 
dling of essential goods for which 
rail service may not be available 
due to the coal shortage. Through 
its state associations in every state 
this industry is already mobilized 
to respond to the request of Direc- 
tor Johnson, and the trucking in- 
dustry, already hauling a substan- 
tial portion of the transportation 
load, will accommodate its opera- 
tions to relieve the rail situation. 
“In view of the fact that the coal 
shortage is also curtailing indus- 
trial operations to a marked ex- 
tent, I am confident that we can 
meet the responsibility placed upon 
us by this request.” 
* * * 


Capizzi to Quit July 1 
As Ford Labor Co::nsel 


DEARBORN.—I. A. Capizzi, la- 
bor relations attorney for the Ford 


O.P.A. CAR SELLING FORMS 


Certificate of Transfer—Used Cars 
Tags—Combined—4”x8”—Used Cars 
Warranty—in Duplicate—Used Cars 
New Car Certificate of Transfer 


PREPARE NOW FOR INCREASED PRODUCTION 


Again Available 


“MY DAILY WORK” 


The Salesman Pocket Size Prospect Book 


Prepaid If Check Enclosed—Otherwise C.O.D. Plus Postage 


Modern Selling Methods Co. 


P. O. BOX 666 






Motor Co., has submitted his fj 
ignation, effective July 1, John 
Bugas, vice-president of ind 








relations, announced last week, the 

Bugas said that Capizzi has } tun 

anxious to devote his entire tj ee 

to his private law practice. ee 

zi’s duties will be handled by ] pen 
members of the Ford labor re ing 

tions staff, Bugas said. ate 

a oo ¥ WAN 

Spicer Closes in Toledo; = 

Others Threatened = 

TOLEDO.—Complete shutdo dea 

of Spicer Mfg. Corp. put 5,000 e visi 

ployes out of work Friday as ¢ on 
coal crisis hangs over thousands ing 
other workers in Toledo’s autom any 

tive factories. Direct cause of { cated 

shutdown at Spicer was the Por 

embargo on shipment of auton larg 

tive parts which the factory p; be ¢ 

duces, Ralph E. Carpenter, pre oo 
dent, said. The shortage of ¢ ices 
earlier had caused the plant c/o 

envoke a 30-hour week as a BY A 

conservation measure. aoe 

The Unit Cass Corp., produce with 

of castings for automotive m ager 

chinery, will be forced to cut pr se 

duction 50 percent by Saturé who! 

Joseph L. Tilman, vice-preside tunit 

reports. Another Unit Cast offie ‘es? 
reports the production cutback Box 
bring the layoff of 500 emplo 26. 

Willys-Overland officials of WANT 
jeep producing plant report pp 1000 

duction probably may continue § is 

weeks without additional suppli train 
Electric Auto-Lite plans no { is a 

mediate curtailment of producti came 

Vice-President Falvay report sults. 
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Scully VENTALARM is Origi- 
nal equipment on Divco and 
Marmon Herrington trucks 


VENTALARM 


Talc us Sarore 
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RESOLUTE FIRE 


A New Er yiand 


350 MAIN STREET 
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Automobile Finance Insuranc ! , 


We are specialists familiar with all the complexities — 
of modern automobile finance insurance for finance | 
companies and dealers financing their own time-sales. | 


cifically designed for this type of insurance. 


Write for Full Particulars Without Obligation 


L CO., 88 First $t., Cambridge 41, Mass. 
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WANTED AUTOMOBILE DISTRICT 


MANAGER. A factory zone office for 
the Detroit area has an unusual oppor- 
tunity with unlimited advancement and 
earning possibilities for a young man 
with automobile experience and a good 
record. Good starting salary with ex- 
penses and car furnished. When answer- 
ing give experience, education, age and 
any other useful information. Box 1267, 
c/o Automotive News, Detroit 26. 


WANTED ZONE WHOLESALE PARTS & 
SERVICE MANAGER. A factory zone 
office has an unusual opportunity for an 
experienced Parts and Service manager. 
Work consists of personal contacts with 
dealers in the Detroit Zone, plus super- 
vision of traveling service representa- 
tives. Good starting salary with ex- 
penses and car furnished. When answer- 
ing give experience, education, age and 
any other useful information. Box 1269, 
c/o Automotive News, Detroit 26. 


WANTED—aAccountant to take full charge 
of office In one of Western New York's 
largest General Motors Dealerships. Must 
be experienced in office management and 
Dealer accounting. State age, experience, 
salary desired, and how soon your serv- 
ices would be available. Write Box 1245, 
c/o Automotive News, Detroit 26. 


BY A PACKARD DISTRIBUTOR located 
in one of largest cities of middle west. 
Automobile executive, age about forty, 
with particular experience in zone man- 
agement but also having had actual 
retail dealer experience and a familiarity 
with all branches of combined retail and 
wholesale operation. This is an oppor- 
tunity for a major executive of qualified 
experience to assume complete charge of 
a large operation. Address inquiry to 
Box 1248, c/o Automotive News, Detroit 
26. 

WANTED: SERVICE MANAGER for large 
1000 new car Dodge dealership in Mid- 
western City. Must have executive abil- 
ity and be thoroughly capable of hiring, 
training and supervising personnel. This 
is a new organization and earnings and 
opportunities will be limited only by 
your ability to successfully produce re- 
sults. Please do not answer unless your 
past record will convince us that you 
can meet the above requirements. Box 
1255, c/o Automotive News, Detroit 26. 


WANTED: EXPERIENCED SALES MAN- 
AGER. Only men under 40 comsidered. 
Must have references of previous em- 
ployment. Top deal to right man. Tyrell 
Chevrolet Company, Cheyenne, Wyoming. 


OFFICE MANAGER for ‘Dodge-Plymouth 
Distributor located in Bay City, Michi- 
gan. One able to handle large volume. 
Position requires executive ability, A-1 
accounting and general office background. 
Financing, payroll and tax experience 
helpful. Zeder Motor Sales, Inc., 6th 
and Water Streets, Bay City, Michigan. 


AUTOMOBIL. MA ACTUR. wants 
technical manual writer with some sales 
experience. Must be able to create and 
produce literature to dealers and mer- 
chandising campaigns. Will contact deal- 
ers in the management of their used car 
departments and hold dealer meetings. 
Must be under 40. Salary open. Box 1266, 
c/o Automotive News, Detroit 26. 








ASSISTANT SALES MANAGER 


AUTOMOTIVE PARTS 

A manufacturer and national distributor of 
automotive replacement parts needs a man 
who can qualify for the position of Assist- 
ant Sales Manager of an organization em- 
ploying some 90 salesmen in all parts of 
the country. 
Applicants must be between the ages of 30 
and 40. He must have had sales experience 
and experience in an executive capacity. 
Automotive parts experience is desired but 
not necessary. 
The man selected must be willing to relo- 
cate if necessary and be prepared to travel 
in conjunction with his work. He will un- 
dergo a period of training, part of which 
will consist of working as a salesman on a 
commission basis. If qualified, salary range 
will, within approximately one year, be in 
$8,000 to $10,000 per year bracket. 
must contain all details as to age, 

ucational background, experience, etc. All 
replies will be held confidential. Our organ- 

tion has been advised of this advertise- 


Address Replies to Box 1252 
‘0 Automotive News Detroit 26 
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POSITION WANTED 


AJOR (A. U. S. Army Service Forces)— 
, 30 years old, married, one child, desires 
| to represent manufacturer exclusively, 
Preferably in southern California. Will 
/consider state of California or the 11 
‘Western states. Experienced in _ sales, 
7: Office and personnel management and 
| Production control. (11 years actual ex- 
Bs lence, not including Army experience.) 
» Will furnish detailed information as de- 
| Sired and arrange for personal interview. 
Box 1261, c/o Automotive News, De- 
troit 26. 


r 





AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPARY 
At 10:30 A.M. 
Used Cars and Trucks on Hand 
Every Tuesday — Rain or Shine 
AT All Times 


aside a 
FOR DEALERS ONLY 


WE BUY WE SELL WE SWAP 
WE BUY COME SELL 


Phones 127-128-501 
2112-14-16 Cycamore St. 
Cairo, Hlinois 


AUTOMOTIVE NEWS, MAY 13, 1946 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers 


engaged in all branches of the automotive industry from Maine to California. Low Rates: 


fds mes peel ones mole) deat le ae le ied 2 ae i ee TUG Te Lite ett a Lt groups of 


numbers as one word. Ads may be signed with your full name and address at regular rates, but if signed “Box No ey 


care of Automotive News 


forwarded, unopened, the same day received. Display Ads 


WANT AD DEPT 


POSITION WANTED 


EXECUTIVE AVAILABLE—Has had un- 


usual experience in automotive field. Spe- 
cialized in administrative, organization 
and executive direction of two large ve- 
hicle manufacturer’s parts, service and 
accessory divisions; and headed the ser- 
vice section of one of the largest corpo- 
rations. Thoroughly familiar with all 
types of distribution and field organiza- 
tion procedures. Broad experience in the 
supervision, execution and the delivery 
of service and sales promotion programs. 
Understands preparation and control of 
departmental budgets. Was on the staff 
and trained under one of the most able 
and prominent sales executives in auto- 
mobile sales, advertising, parts, acces- 
service and parts activities of the 


of general business experience, applicant 
does not necessarily have to confine his 
services to the parts, accessory and ser- 
vice activities of the vehicle manufac- 
turer, or the strictly automobile sector 
of the Automobile Industry. Can freely 
suggest names of leading industrialists, 
executive representatives and others, both 
in Detroit and elsewhere, for reference 
purposes, if desired. Box 1268, c/o Auto- 
motive News, Detroit 26. 


FACTORY REPRESENTATIVE OR ZONE 


MANAGEMENT for Distributor. Have 
qualified experience for either position. 
Will consider connection with dealer in 
small town, as his assistant in manag- 
ing sales and service. Prefer Midwest 
or South. Confidence respected. Box 1270, 
c/o Automotive News, Detroit 26. 


SERVICE MANAGER with twenty-five 
years experience. Have training and ex- 
perience in complete operation of parts 
and service departments. Box 1260, c/o 
Automotive News, Detroit 26. 


NT 

DETROIT REPRESENTATIVE. Colonel, 
regular Army Air Corps, retired, age 37, 
West Point 1930, wide contacts among 
automotive executives 
vicinity, wishes permanent sales oppor- 
tunity. Willing to gamble on his ability 
to make good. Starting remuneration 
unimportant. Wire or write Box 1257, 
c/o Automotive News, Detroit 26. 


all departments. Exceptional references. 
Can handle large dealership. Confidences 
respected. Box 1249, c/o Automotive 
News, Detroit 26. 
DEALERSHIP WANTED 
DEALERSHIP WANTED. Will buy all or 
part interest. V. R. Eichstaedt, 911 
Michigan Avenue, Wilmette, Illinois. 
WILL BUY AUTO DEALERSHIP. 100 Car 
contract. Assume lease or buy building. 
Address Box 1258, c/o Automotive News, 
Detroit 26. 
WILL BUY ALL OR PART INTEREST IN 





ence handling service and sales opera- 
tions. Box 1262, c/o Automotive News, 
Detroit 26. 





WANTED 
NEW CAR FRANCHISE 


Will pay cash for dealership with 400 or 
more car contract. Will purchase complete 
inventory and assume lease or buy build- 
ing. Replies will be kept strictly confiden- 
tial. Box 1265, c/o Automotive News, De- 
troit 26. 





| 


EALERSHIP FO E 


NEW CAR DEALERSHIP—Southern Cal- 
ifornia—metropolitan area. 375 car con- 
tract. Reason for selling, illness. $85,000. 
Box 1263, c/o Automotive News, De- 
troit 26. 

MUST SELL—Doc Greiner Motors, 34 ft. 
by 80 ft. concrete building complete 
with all shop equipment and parts. House 
trailer contract and electric appliances; 
contracts go with deal. Car contract 
available. Car sales averaged over a 
hundred a year until ’42. Write for de- 
tails if you have $5,000. Total price 
$10,000 or next best offer. Box 157, 
Pemberville, Ohio. 


FOR SALE—Popular car dealership near 
Richmond, Va. Reason for selling, have 
other interests. Will take approximately 
$200,000 to handle deal. Did $440,000 
business in last ten months. Box 1251, 
c/o Automotive News, Detroit 26. 


erence AD 
FORD DEALERSHIP in midwestern town 


of 18,000 doing large shop and parts 
business. Industrial and farming town. 
One of the oldest dealerships in midwest. 
Dealer owns building and will make 
satisfactory lease. Good brick building, 
re-modeled and up-to-the-minute, about 
12,000 square feet space with large used 
car lot in connection. Lots of new shop 
equipment and fixtures, large parts 
stock. Reasonable price for good will. 
Box 1259, c/o Automotive News, De- 


troit 26. 


‘MANUFACTURERS REPRESENTATIVE 


TWELVE YEARS EXPERIENCE calling 
on automotive, hardware, electric jobbers 
and dealers. Territory Colorado, Wyo- 
ming, New Mexico, West Texas, Utah, 
Idaho, Montana, Eastern Washington. 
Would like several quality volume lines. 
Best of references. Box 1250, c/o Auto- 
motive News, Detroit 26. 


TIRES WANTED 


ee 
NEW OR USED 900x16 TIRES. Write 


prices ‘and condition. Dale Chevrolet 
Company, Waukesha, Wisconsin. 


oP ig li my seis 


WANTED, 


SEVEN PASSENGERS, limousines, 


OMAHA 


$7 per inch, per insertion 


xx TORQUEY xx 


“He carit find athing wrong,but 
his conscience wont let himgive 
up during the Abiice Saeiy Check | 


NEW LINES WANTED 


LARGE, WELL ESTABLISHED truck dis- 


tributor interested in commercial trailer 
distributorship for state of Florida. Must 
be complete trailer line. Box 1253, c/o 
Automotive News, Detroit 26. 


BUSINESS OPPORTUNITIES 


ESTABLISHED MANUFAC- 
TURER AND DISTRIBUTOR. Univer- 
sally needed thermo-electric automatic 
choke, correct principle, basic patents 
on heat control. May sell as separate 
accessory for any internal combustion 
engine, stationary or automotive. Royal- 
ty only. Box 1260, c/o Automotive News, 
Detroit 26. 








TRUCK BODY 
FRANCHISE 
Available 


These are van type, all steel. Dou- 
ble rear doors, finest possible con- 
struction. Engineered and built by 
mass production methods, 12 ft., 
14 ft. and 16 ft. lengths. Factory 
now in production. Deliveries being 
made daily. Mounted on your 
trucks before driveaway at Detroit, 
Pontiac, Cleveland or Chicago. 


Oltman-O’Neill Co. 


Tel. LA. 8504 5171 Martin, Detroit 





USED CARS WANTED 





large 
cars must be clean. Prices 
. MeCLINTOCK - CADILLAC, 
Lansing, Mich. 





WE BUY 
POLICE CARS 
TAXIS and any FLEET 
of CARS or TRUCKS 


ANY NUMBER OF UNITS 
ANY CONDITION 
ANY MAKE — ANY SIZE 
We Buy Anywhere in U. 8. 


Rosen-Novak Auto Co. 


20386 FARNAM STREET 
NEBRASKA 


CALL FOR “MIKE” NOVAK 





ATTENTION—NEW CAR DEALERS in 


Michigan, Ohio, Indiana, New York! We 
will buy any quantity used cars. All 
makes—aAll models. See us for top §. 
Wire or phone. University 27317. Central 
Sales, 16220 Livernois, Detroit 21, Mich. 


USED CARS FOR SALE 


1913 MODEL T FORD Touring car. Good 


The Chambers Motor Com- 
Pa. 


condition. 
pany, New Castle, 





add one Dollar ($1) per insertion for this address and extra service as replies are 


AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH 








USED CARS WANTED 





I Specialize In 


BUYING AND SELLING 


7 PASSENGER SEDANS 
AND LIMOUSINES 


Also Big 5’s and Formals 


DONALD M. RUSSELL 
Licensed Automobile Broker 
General Motors Building 
1775 BROADWAY — ROOM 
New York 19, N. Y. 
Telephone Circle 7-5171 


764 





TRUCKS WANTED 


TEN OR MORE used 1941 or later 1% ton 
long wheel base with bodies and extra 
new tires. Prefer Dodge, International, 
Chevrolet. Send full details 


Monroe Layton, Box 1672, 
Cameron County, Texas. 





7064 or 41305. 


General Truck & Equipment 
Company 


Authorized GMC Dealers 
1100 Devine Street Columbia, 8S. C. 





WE WILL BUY USED ARMY TRUCKS, 
any quantity, any model, but they must 
be in good condition. The Queen City 
Chevrolet Co., 6th and Sycamore, Cin- 
cinnati, Ohio, Parkway 4880. 

NEW CHASSIS WANTED with cab or flat 
face cowl. FOB any point. Cash. Your 
ceiling price. Write or wire collect. 
American Body & Trailer Company, 1500 
Exchange Avenue, Oklahoma City, Okla. 
Phone 3-2561. 


TRUCKS WANTED 


NEW and USED ‘ 
Any Make, Any Model, Any Guantity 
Write, giving full description and price 


MIKE CASEY 
‘“‘The Truck King’’ 
11644 Livernois Detroit, Mich. 
HOgarth 7747 

















WANTED TO BUY 


All Makes and Models of New 
Trucks 


Also New Bus Chassis 
BEN FISHEL AUTO COMPANY 
2114 Sycamore Street, Cairo, Ilinois 








TRUCKS FOR SALE 


NEW INTERNATIONAL 2% ton 6x6 car- 
go trucks, 169-inch w/b, with winch 
361, Red Diamond Motor, eleven 8.25x20 
ten ply tires, priced at $3,185, FOB 
Jackson, Miss. Bell & Smith, P. O. Box 
1004, Jackson, Mississippi, Phone 2-1218 
or 4-8208. 








1941 WHITE WA 20 Wrecker 6x4 Thorn- 
ton Tandem drive, model DW31E, 176-in. 
w/b, 5 ton with H. D. Garwood Winch 
model 5M723. Wrecker crane is Garwood 
split boom, model Ca8P, ten 8.25x20 Mud 
Grip tires, twenty-seven thousand miles. 
Justice & Smith Auto Parts Co., P. O. 
Box 1004, Jackson/ Mississippi. Phone 
2-1218 or 4-8208. 





BUSES FOR SALE 


TWO BUSES FOR SALE. 34 passenger 


yellow coach city bus. Pay as you enter. 
Air brakes, front and side doors. Com- 
pletely equipped, including meters. Good 
condition. 1937 model all steel bodies. 
$2500 FOB. Miami, Florida, Nolan- 
Brown Truck Division, 1920 N. Miami 
Avenue. 


BUSES WANTED 
WE BUY BUSES of all makes and models, 
any quantity. Also bus chassis. LINN- 
BAKER EQUIPMENT CO., 
Michigan. Phone 83814. 


PARTS WANTED 











ED. Late models preferred. Write or 
phone Henderson 0232, 6700 Euclid Ave., 
Cleveland 3. Ohio. 





WANTED: GRILLE AND HOOD for 1939 


Mercury—Northrop Motor Company, Wa- 
tertown, New York. 











PARTS WANTED 


Clinton Wirick 
SURPLUS 
PROPERTY 
SALE 
May 23rd 


Thousands of dollars worth of 


trailer repair parts; vacuum brake 
boosters, and air hose. Tire carriers 
and U bolts. 


1030 Door St. 








Toledo, Ohio 








PARTS FOR SALE 


CYLINDER HEAD for 3-ton Diesel Dodge 
truck 1940—1942. Part number 955629. 
New. $180. W. Oo. Strausbaugh Motor 
Company, 1097 Wick Avenue, Youngs- 
town, Ohio. 


ee 

MOTOR PARTS FOR ALL CARS—New. 
rebuilt, and used. Bissell-Campbell, Hall 
and Kalamazoo, Grand Rapids, Mich. 


PARTS FOR SALE. One 1942 Packard 
Soneneies door body. One 1941 Packard 
onvertible coupe body. Box 532, - 
noke, Virginia. — 


ee 


Attention Auto Dealers 
1946 MODEL IMPROVED 


RED ARROW TOW BAR 


Bumper to Bumper Type... Plus 
Cable Controlled Steering 
Dealers Net $32.50 plus $1.18 excise 


CLAUDE’S TOW BAR SALES 
8951 Michigan Detroit 10, Mich. 
Phone ORegon 9684 
15 Years Same Location 


es 


EQUIPMENT FOR SALE 


PACKARD DISPLAY SIGN—10-foot L 
type and Packard Used Car sign, all 
oo — — hydraulic hoist. Very 
easonable. ox 1264, c/o Auto 
News, Detroit 26. ae 


AUTO EQUIPMENT 


PLACE YOUR ORDER TODAY 
Improved Automatic 
TOW PILOT—*1750_., 
Bumper to Bumper Tow Bar 


Improved 


RED ARROW 


ONE-MAN 


Tow-Bar 


“Vv” Type (folding) with 
Guide Cables 


$3363 Dealers 


TOW BAR SALES CO. 
FACTORY DISTRIBUTORS: 


100 S. Clinton St. Chicago 6, IIL 
ANDover 8888—DORchester 8378 
IMMEDIATE DELIVERY 
Write or Wire for FREE Literature 





ACCESSORIES FOR SALE 


<~enaeenperanentgummaigernmmnaninmmnmeen cate eeseintaiiaatineees 

ATTENTION CAR DEALERS—Auto seat 
covers custom-tailored and universal, in 
fiber and sailcloth. Perfect Fit Cover 
Company, 1776 Broadway, New York. 

ANTIQUE CARS FOR SALE 

ANTIQUE — 1910 FLANDERS, excellent 

condition, has only been driven 220 miles. 


Henry W. Taylor, Ransom Avenue, Mas- 
sena, New York. 


MISCELLANEOUS 


ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes Mo- 
tor Co., Inc., 800 Commerce St., Lynch- 
burg, Virginia. 


ATOMITE Power Mower. Cuts-trims grass- 
weeds. Every improvement. AC operated. 
Literature free. Farm Products Co., 
TP-3032, Excelsior Springs, Mo. 


HUDSON MOTOR, carburetor, transmis- 
sion, differential rebuilding. Extra 
Prompt service. Strictly Hudson, nothing 
else. Wilsey Hudson Sales, Lima, Ohio. 


LARGE CHEVROLET FLASHER SIGN 
with neon letters. Size 16 feet high, 5 
feet wide with mounting tower. A bar- 
gain at $350. Write for drawing. Winter 
Chevrolet Company, Lawrence, Kansas. 


MR. PARTS MANAGER — Look at the 
Model Chart of your Masters Parts Book. 
The new copyrighted PARTSBOOK 
RULER eliminates the necessity of con- 
sulting the Model Chart for Car Model 
Identification Symbols. The ruler will do 
this: (1) Eliminate reference to Model 
Chart. (2) Serve as a Book Mark. The 
Rulers are priced at 5 for $1.<5. Western 
Sales Company, Havre, Montana. 


























Now Available! 


CHROME SHOWROOM FURNITURE 
Chairs - Settees - Tables - Smoking Stands 


Literature on Request 


KAY-DAVIS COMPANY 
886-890 Gerard Avenue 


New York 32 New York 























































































































ine Are The GREEN PASTURES’ 
Of Home” 


“W hy anybody should ever leave our town 
to look for greener pastures is something I wouldn’t 
understand. We have good schools, libraries, hospitals, 
streets, parks and people. We have business and in- 
dustry. It always seemed to me that just being born 
here was enough reason for staying. 


“My next move was selling parts and acces- 
sories for an automobile dealer. Our family had known 
him for years. That gave me a chance to deal directly 
with the folks in town I had known since I was a 
child. When I graduated to selling the whole auto- 
mobile it gave me a still bigger opportunity. I sup- 
plied cars to some of my old school teachers, our 
minister, our doctor,—everybody,—folks I had grown 
up with or who had . 
known me since I 
was knee high. 


big opportunity came 

knocking. When my boss de- 

cided to retire, the Chrysler 

people suggested that I be- 

come the dealer. Did I grab 

it?—just like I caught those hot 

rivets in the shipyard. Yes, and 

when I look at those new Chrysler and 
Plymouth cars right in my own beautiful build- 
ing, I more than ever appreciate the ‘green pastures’ 
of home.” 


BUYtionN 


says Jim Maloney 


Reading time: 1 minute, 52 seconds 


“I got my first job in the local shipyard. I was 
sixteen and I loved to catch the hot rivets in a bucket 
and then sew up the plates of a fine steel ship with them. 
From the decks of those ships I could look up and 
down our beautiful river, or I could survey our city. 
I could even pick out our house over on Grove Street. 


“Then I got married to a home-town girl. 

We took a four day honeymoon down the river, act- 
ing silly, talking about our kid days and about the 
bright future we thought we could make right here in 
town. My wife said, ‘A lot of people we know are 
looking so hard for opportunity that they’ll probably 
overlook it.’ So we kept on working, saved, 

and had something of a family as 


the years went speeding by. 


NOTE 


Another true story of indi- 
vidual initiative and enter- 
prise from the Chrysler Di- 
vision, Chrysler Corporation 


CHRYSLER CORPORATION 
‘PLYMOUTH x DODGE x DESOTO 
CHRYSLER x DODGE Job-Rated TRUCKS 


REMEMBER THURSDAY NIGHT! The Music of Andre Kostelanetz and 
the musical world’s most popular stars— Thursday, CBS, 9 P. M., E. T. 


vicroery BON »D §& 





